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AVOIDABLE causes 


of overhaul comebacks 




















Oil consumption too high! Blue smoke! clearances with Plastigage* and shim as re- 


, Se ; quired with Taper Shim Bearing Adjusters*. 
Overhauling an engine increases manifold 


vacuum...pushes deceleration vacuum up 
to new-car levels. In OHV engines this res- 
toration of valve and ring efficiency often New rings press more firmly and uniformly 
gives a tremendous boost to oil loss through against cylinder walls...seal better but 
valve guides...and increases exhaust smoke. create more friction. Ring faces run at higher 


Scuffing or scoring! 


To avoid: install Perfect Circle Valve Seals* temperatures, inviting scuffing or scoring. 
when you overhaul the engine. To avoid: Practice meticulous cleanliness in 
reassembling the engine (protects rings and 
Engine rough at low idle! Sluggish! cylinders from an unintentional residue of 
abrasives that may cause or hasten scuffing 
or scoring) and use the built-in margin of 
safety provided by P.C. design and mate- 
rial. Perfect Circle 2-in-1 Chrome* ring sets 
are the finest piston rings you can install 
... deliver consistently good initial perform- 
ance, consistently long ring life. 


Carburetion and ignition are the popular 
“suspects”, but a leaking manifold may be 
the answer. Loose valve guides are a com- 
mon source cf manifold leaks. You avoid 
this source of customer irritation when you 
install PC Valve Seals.* 


Noisy engine! 

Restored valve and ring efficiency acceler- ‘See your Perfect Circle jobber for these ex- 
ate the destruction (and destructiveness) of clusive products...2-in-1 piston ring sets, Cus- 
worn pistons and bearings...causing piston tom Made piston ring sets, PC Valve Seals, 
slap and bearing noise. Correcting these con- Manulathe, Nurlizer or Nurlizing service, Plas- 
ditions is good customer relations...it quiets tigage, Taper Shim Bearing Adjusters...auto- 
the engine and extends engine life. To ac- motive products that help you do your job 
complish this quickly and economically (1) better and faster, at lower cost to your cus- 
Nurlize* the pistons and (2) check bearing tomers...greater profit to you. 


| PERFECT / /CIRCLE 


PISTON RINGS " POWER SERVICE PRODUCTS 
Haaerstown, Indiana In Canada: Don Mills, Ontario 








ANOTHER BLUE STREAK is ee. " THAT LAST JOLT DID IT/ 
SECRET SERVICE TIP FOR YOU. 25 pete ; MY CAR WAS ACTING STRANGELY 
Me dad bie BEFORE, BUT NOW IT'S SIMPLY 


UNBEARABLE.’ 








GEE, SHERLOCK, 
aha dalle pone oop WOULDN'T’ IT BE WONDERFUL. WY 
SHERLOCK! \THE CONDENSER IF AUTOMOBILE CONDENSERS THE NEW 
arin fw tae ONE USED ON THAT GAGOLINE- | SHOCKMASTER 
ttc Loose / PUNISHMENT POWERED ROCK DRILL? ‘hie ee , 
A{ THAT ENGINE HEAT THE FIRST AND 
AND VIBRATION ‘ = Pern «ONLY SOLID ENCAPSULATED 
gig _—~ AUTOMOTIVE CONDENSER. 
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EXACTLY / 
THAT'S WHY EVERY 
“| BLUE STREAK SHOCKMASTER  \ 

GOLLY, SHERLOCK / \\ CONDENSER IS UNCONDITIONALLY | 

THE BLUE STREAK GUARANTEED WwW 

SHOCKMASTER FOR THE LIFE 

IS BUILT TO OF ANY 
LAST VEHICLE 
ON WHICH ITS 
INSTALLED, 
7» THE CAN INTO ONE SOLID HALOWAX 
MASS... AND ONLY BLUE STREAK'S 
SHOCKMASTER CONDENSER HAS ITS 
INTERNAL CONNECTIONS WELDED FOR 
EXTRA STRENGTH. WHAT'S MORE 

YOU MEAN IT's : EACH SHOCKMASTER |S TESTED 
VIBRATION PROOF 2_/... AT 1500 VOLTS... FIVE 
TIMES THE MAXIMUM 
TOO’ YOU SEE, BLUE STREAK'S| SURGE IT WILL EVER GET 
UNIQUE PROCESS FORCES OUT | INA CAR...TO MAKE 
ALL MOISTURE, THEN SEALS }| ABSOLUTELY SURE THAT 
WINDINGS AND LEADS INSIDE IT'S PERFECT / 





- ; WORLD'S FOREMOST 
MIKE, TILL HEAVY- DUTY 
BET You'RE eS °.¢ NO WONDER [Nagle aN = 

NOT VIBRATION SONS E 42,000 DEALERS 
PROOF LIKE gs SAY BLUE STREAK 


t 
IS BETTER FOR [BLUE STREAK / 
YOUR BUSINESS / Ps ) 
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WHATEVER A COOLING SYSTEM NEEDS... 
A PERMATEX PRODUCT FITS IT BEST 


Radiator to water pump to water jacket . . . cooling systems can be head- 
aches ... and Permatex provides the aspirin. From major leak sealers like 
Block and Head Sealer to rust preventives like Water Pump Lubricant and 
Radiator Anti-Rust . . . Permatex has tailored the exactly right prod- 
uct to make the job easy and profitable. Be prepared with these Permatex 
products: DOUBLE ACTION RADIATOR CEMENT... HEAVY DUTY RADIATOR 
CLEANER ... WATER PUMP LUBRICANT & RADIATOR ANTI-RUST . . . BLOCK AND 
HEAD SEALER . . . RADIATOR SEALER (liquid) . . . COOLING SYSTEM CLEANER 
AND CONDITIONER. 

Send for your copy of the Permatex Catalog . . . which tells you how 
and where to use every member of this famous automotive chemical fam- 
ily. Ask your jobber or write us. 


MALT Eos 


COMPANY, INC. 


300 Broadway, Huntington Station, L.L, N. Y. 
Factories: Brooklyn 35, N.Y. « Kansas City 15, Kan. 


SEALING COMPOUNDS © POLISHES AND CLEANERS © RADIATOR PRODUCTS © SERVICE OILS AND FLUIDS SERVICE AND REPAIR PRODUCTS 
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YOUR 


Get the Spark Plug analyzer 
that does—not 2 but ALL 3! 


{ DETECTS GAP WEAR. 


plus 


2? DETECTS Oil FOULING. 


DETECTS LEAD DEPOSITS — THE MAJOR 
SOURCE OF SPARK PLUG FAILURE. 


AC ANNOUNCES 


The ACilloscope 


THE ONLY COMPLETE ELECTRONIC ANALYZER 


Automotive ignition engineers agree that lead 
fouling causes up to 85 percent of all spark plug 
failures. Yet there are electronic spark plug 
analyzers on the market today which detect 
gap growth and oil fouling, but do not detect 
the most important cause of failure . . . lead 
deposit fouling! AC engineers have developed 


the only spark plug analyzer that detects all 
three . . . and detects them from the very start. It 
does the complete job for your customers. The 
industry’s only complete electronic analyzer— 
the ACilloscope—will be available soon. Don’t 
be short-changed. Wait and compare. ACillo- 
scope your way to greater spark plug profits! 


AC SPARK PLUG &% THE ELECTRONICS DIVISION OF GENERAL MOTORS 


AC PRESENTS THE ART CARNEY SHOW, 
NBC-TV, NOVEMBER 13 


SUPPLIER 
WILL HAVE DETAILS SOON! 
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SLICE SHOP TIME! 


USE New UniCan 


@, EUS ALN 
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IN GOOD COMPANY 


UNICAN REDSKIN joins the 
fast selling line of Plastik 
Autobody fillers . . . J4, 

general purpose, J7 with 

nylon, and fully flexible J10. 

All are PERFORMANCE ‘ 
GUARANTEED BY 7 


PLASTICS CO., INC. 


Main Plant and Executive Offices 
SHREWSBURY, MASS. 


WEST COAST PLANT « 
UNICAN PACIFIC CORPORATION 
1346 WEST 15th STREET 
LONG BEACH, CALIF. 
ae PLANT + 

INICAN ee LIMITED 


241 DUBE AVE 
MONTREAL EAST, PROV. OF QUE. 
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FLASH PUTTY 


It’s all new, and guaranteed 

too. It’s REDSKIN, the fastest 

working, easiest to use 

autobody putty made hy 

UNICAN . . . none better anywhere. 

Smooth it on, let dry, sand it down to a 
Humming Bird's feather edge. Now in stock 
at your Jobbers — 1 Ib. tubes, qts. and gallon 
cans. Make REDSKIN the fastest working 
Indian in your shop— 

ae get some today. 


—— 


JOBBERS 


Contact Factory Today 
for full information 











UNICAN PLASTICS | ee: 
SHREWSBURY, me 


long Beach, Calif 


a. ile | 
Call Your Jobber TODAY 
or Write Us NOW! 
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October 1959 


1960: "the most interesting year in the automotive industry." That's what factory execs 
and many dealers are saying. The new "compacts" and the rising national economy 
figure into the background for this prediction—and there are more "compacts" com- 
ing, including an economy understudy for the Dodge Dart and the Comet for Mercury 
dealers next spring, plus possibly an additional one or two compacts from the GM 
stable to be handled by GM dealers who might otherwise be envying the Chevy dealers 
who'll be pushing the 80hp Corvair. 





To be finned or not to be finned? Chrysler Corp., which grants only that fish were 
ahead of it in this respect, now feels that its ultra-finned '60 Plymouth and its 
almost fin-less Dodge Dart (competitively priced) can settle which way the public 
prefers to swim. Other chitchat by SAJ editors with factory brass brought from 
Robert McNamara, who heads up Ford's car and truck divisions, an admission that the 
"60 Edsel's front end surely does resemble that of the '59 Pontiac. If you'd likea 
roundup on Corvair thinking, turn to the exhaustive report beginning on page 50. 





We're burning up the juice fast. Know how rapidly we're expanding our use of energy in 
all forms, including coal, gasoline, natural gas, etc? Every five years now, for some 
time, Americans have been doubling their consumption of energy. That's what Ford 
officials said at a press conference last month. 





Where's "quality control?" Hardly had service managers begun receiving the 

‘60 models last month and they were screaming back by long distance to factory 
service directors to get busy. New cars were coming through with mufflers 
dragging. Why? They just hadn't been bolted to the bracket in the first place. 
Nine important bolts had been left off one car. Such "re-manufacturing” isn't 
included among the items which factories will repay its dealers, either, 
although the bolts are provided free. This was only one item; the lists grew 
long in dealer service managers’ offices. Get-ready shouldn't include such 
obvious omissions on the part of the men along the assembly lines, these 
managers insisted. 





Directors apparently like Jim Moore's changes at NADA. In place of a lavish office 
setup installed in the handsome National Automobile Dealers Association building in 
Washington under the direction of the former executive veep of NADA, Fred Bell, 
James C. Moore has provided quarters for the NADA president when he's in Washington. The 
former general counsel of NADA and native South Carolinian has ruled out any sumptuous- 
ness in staff offices in favor of a strictly-business operation. Private office refrig- 
erators aren't popular in NADA offices these days. 





"Don't cut our throats," say Alabama parts wholesalers. They spoke out forthrightly 
in a resolution adopted by directors of the Automotive Wholesalers’ Association 
of Alabama ast month. Said this "mama" (in years) of state wholesaler groups: One 
well-known anti-freeze manufacturer got a purchase order from the state of Alabama 
by underbidding jobbers’ cost of $1.79 a gallon by a bid of $1.565. This can lead to 
elimination of the wholesaler and his contribution to the national economy, said 
AWAA's resolution. 





Garagemen's doings: Why can't garage operators work out a credit card plan for financ- 
ing repairs, asks Winfred K. Cundiff of Cundiff Auto Body Service, Roanoke, Va. North 
Carolina will soon have around 20 units within the Independent Garage Owners of America. 
The first unit of IGOA within Texas has just been born (page 17). 
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In bowling 


CONTROL 


is important! 
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and in trucks, tractors, cars 


OIL CONTROL 


is important! 


Sealed Power KromeX piston ring sets 


with stainless steel oil rings control oil! 


In just two short years the stainless steel oil ring has won acceptance 
with mechanics and car manufacturers. 


STAINLESS 4 New design... new material... fully tested! These rings come in 


STEEL Fey fast, control oil even under high vacuum conditions or in tapered and 
OIL RING out-of-round bores. 


JUST ONE OF THE REASONS WHY 
gett ” They seat instantly. Here you see cross-section views of 
sine . both the top compression ring and the stainless steel oil 
ring. Both the face of the compression ring and the side 
rails of the oil ring are chrome-plated for long life. 

The chrome-facing on the top compression ring is fac- 

SENKLARIA tory-lapped for quick seating. This lapping process is the 
SS) equivalent of several hundreds of miles of actual engine 
operation. 

The steel side rails of the oil ring are heavily chromed to 
reduce friction and impart long, efficient life. A special 
factory applied finish assures immediate seating. The 
chrome facing has microscopic pockets which hold oil and 
forms a perfect seal with the bore. 


BEST FOR RE-RING! SEALED POWER CORPORATION @ MUSKEGON, MICHIGAN 


est ron re-sort: Sealed Power KromeX Ring Scts 








Automotive 


MARKETS 





Chevy Expects "60 to Be Greatest 


wm THE introduction of the Corvair, a new truck line and im- 
proved conventional passenger cars, Chevrolet expects 1960 to be 


its biggest year in history. 


This was predicted last month by Edward N. Cole, vice president of 
General Motors and general manager of Chevrolet Division, at a press 
preview of the 1960 line of cars and trucks at Detroit. 

“With our economy running at a record pace and still further im- 
provements being forecast,” Cole said, “I am also confident that the 
automobile industry will enjoy one of its best years in 1960.” (Sales 
managers generally have agreed with this.) 

Cole said the introduction of three new American compact cars 
would provide a healthy stimulus for the American automotive mar- 
ket. He estimated total automobile sales for 1960 would be at least 


6,900,000, including imports. 


“In a market of this size Chevrolet expects to sell 1,800,000 passeng- 
er cars, including about 300,000 Corvair models,” he said 

“In a national truck market of 1,100,000, including imports, Chevro- 
let should sell 365,000 commercial vehicles. 

“This will give Chevrolet during 1960 combined car and truck sales 
totaling 2,165,000 units. If we achieve this sales prediction, it means 
Chevrolet will record the highest combined car-truck sales in its his- 
tory, exceeding even the record-breaking total of 2,066,337 merchan- 


dised in 1955.” 


Studebaker-Packard Aims 
For Big Penetration 


TUDEBAKER - PACKARD Corp.’s 

1960 program calls for a mini- 
mum increase of one-third over 
the sales attained in the 1959- 
model year, Harold E. Churchill, 
president, said at the annual press 
conference at South Bend last 
month. The company also will aim 
for a three per cent portion of the 
market. 

Churchill pointed out that the 
company’s output increased 381% 
during the first six months, and 
market penetration rose above 
2.5% from less than one per cent 
in the comparable period of the 
year before. 

“Factory sales were $209,000,000 
against $70,000,000 a year earlier. 
Our fleet sales showed tremendous 
progress. Twenty states and 130 
other government units joined 
commercial and industrial com- 
panies, public utilities and auto 
leasing firms in buying Larks,” he 
said, adding that “more than 70% 
of cars traded in on the Lark were 


of competitive makes. 
“Profoundly significant for the 
future is the fact that our Stude- 


President Churchill 


led the industry in ratio of net 
profit to sales. 

The Lark line for 1960 included 
the first convertible model (see 
page 55) offered in a convenience- 
size American-built line of cars, 
and this car is expected to be the 
lowest priced convertible made in 
this country, officials said. 

Reviewing prospects for the 
corporation, Churchill pointed out 
that the sales success of the new 
Lark in 1959 produced the $12,- 


baker dealers nearly doubled their 
working capital, increasing their 
net worth 75%,” Churchill said. 
He said that Studebaker dealers 


000,000 profit in the first half of 
the year. 

Several hundred editors from 
many sections of the United 
States were at the conference. 


Tire Replacements Expected to Hit Record 


nag | reed for whitewall tires, which make up about 40% of all 
automobile replacement sales now, is expected to increase 
another ten to 12%, and demand for mud- and. snow-type tires will 
rise by 15% next year.” 

Those predictions were made last month by O. E. Miles, vice president 
in charge of trade sales for Goodyear Tire & Rubber Co., who also 
forecasted a new record next year for the fourth straight year in 
automobile tire replacement sales. 

Miles said there were 56,605,000 passenger car tires sold in the 
United States replacement market in 1957, 61,570,000 in 1958, and he 
expects the figure to go to 66,000,000 this year and to 68,000,000 or 
more in 1980. 

‘“Retread tire sales are also in a booming expansion,” he said. “Re- 
tread units should run 33,000,000-plus in 1960 after setting records at 
29,000,000 in 1958 and 31,000,000 in 1959.” 

Motorists can look forward to even better tires in 1960 than are now 
available, according to Miles. 
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HIRSIC BRANTLEY 


RAE "tA / om settle 


See Our Representative 


HIRSIG - BRANTLEY CoO. 


AMERICAN NATIONAL BANK BLDG. 
JACKSONVILLE 7, FLORIDA 
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It’s a mechanic’s dream! Front 
fenders on Dodge’s 1960 cab- 
forward gasoline and diese] trucks 
swing out 110° at the release of a 
single latch to ensure convenient 
engine accessibility. An alligator- 
type hood also opens 90° ver- 
tically. This and other truck 
models were shown to the press 
in an elaborate truck show at 
Miami, Fla., last month. 


DEALERS 


Oct. 18-20—Annual convention of 
Florida Automobile Dealers Associ- 
ation, Robert Meyer Hotel, Jack- 
sonville. 

Oct. 25-26—Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Hote] Tulsa, Tulsa. 

Oct. 31-Nov. 2—Annual convention 
of Texas Independent Automobile 
Dealers Association, Hilton Hotel, 
San Antonio. 

Nov. 15-17—Annual convention of 
Mississippi Automobile Dealers As- 
sociation, Buena Vista Hotel, Bi- 


loxi. 

Nov. 21-23—Annual convention of 
Arkansas Automobile Dealers As- 
sociation, Hotel Arlington, Hot 
Springs. 

Jan. 17-19—Annua] convention of 
National Independent Automobile 
Dealers Association, Eden Roc 
Hotel, Miami Beach, Fla. 

Jan. 30- Feb. 3—Annual conven- 
tion of National Automobile Deal- 
ers Association, Sheraton-Park Ho- 
tel, Washington, D. 

Feb. 14- 15—Annual convention of 


Louisiana Automobile Dealers As- 
Roosevelt Hotel, New 


17—Annual business-legislative 
meeting of South Carolina Automo- 
bile Dealers Association, Hotel 
Wade Hampton, Columbia. 

April 24-26—Annual convention of 
Automobile Dealers Association of 
Alabama, Buena Vista Hotel, Bi- 
loxi, Miss. 

May 1-3—Annual convention of 
Georgia Automobile Dealers Asso- 
ciation, British Colonial Hotel, 
Nassau, B.W.I. 

May 1-3—Annual convention of Texas 
Automotive Dealers Association, 
Corpus Christi. 

May 5-6—Annual combined conven- 
tions of Kansas Motor Car Dealers 
Association and Missouri Automo- 
bile Dealers Association, Hotel 
Muehlebach, Kansas City, Mo. 

May 13- 14—Annual convention of 
South Carolina Automobile Dealers 
Association, Francis Marion Hotel, 
Charleston. 

Jan. 28-Feb. 1, 1961—Annual conven- 
tion of National Automobile Deal- 
ers Association, San Francisco. 

Feb. 3-7, 1962—Annual convention of 
National Automobile Dealers As- 
sociation, New York City. 


GARAGEMEN 


Nov. 7—Annual convention of Inde- 
pendent Garage Owners of Geor- 
gia, Lanier Hotel, Macon. 

Jan. 8-9—-Mid-year board meeting of 
Independent Garage Owners of 
America, Tulsa, Okla. 

March 25-27—Spring convention of 
Independent Garagemen’s Associa- 
tion of Texas, Dallas. 

July 7-9—Fifth annual convention of 
Independent Garage Owners of 
America, Dinkler Plaza Hotel, 
Atlanta, Ga. 


WHOLESALERS 


Oct. 14-15—Fall convention of Vir- 
ginias-Carolinags Automotive 
Wholesalers Association, Poinsett 
Hotel, Greenville, S. C. 

Oct. 16-17—Annual convention of 
Automotive Wholesalers Associa- 
tion of Louisiana, Capitol] House, 
Baton Rouge. 

Oct. 20—Regional meeting of Auto- 
motive Service Industry Associa- 
tion, Biltmore Hotel, Atlanta, Ga. 

Oct. 21-24—Annual convention and 
booth conference of Automotive 
Wholesalers of Texas, Adolphus 
Hotel, Dallas. 

Nov. 2-5—Annual convention and 
conference of The Automotive 
Warehouse Distributors Associa- 
tion, Muehlebach Hotel, Kansas 
City, Mo. 

Nov. 6—Regional meeting of Auto- 
motive Service Industry Associa- 
tion, Muehlebach Hotel, Kansas 
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City, Mo. 

Nov. 12-14—Annual convention of 
Florida Automotive Wholesalers 
Association, Soreno Hotel, St. 
Petersburg. 

Nov. 18-19—First annual convention 
of South Carolina Automotive 
Wholesalers Association, Hotel 
Wade Hampton, Columbia. 

Nov. 22-23—Annual convention of 
Georgia Automotive Wholesalers 
Association, Heart of Atlanta Mo- 
tel, Atlanta. 

Dec. 4-11—Annual meeting and man- 
ufacturers-distributors conference 
of Automotive Electric Association, 
Edgewater Beach Hotel, Chicago. 

Feb. 7-9—Officers’ meeting of Auto- 
motive Affiliated Representatives, 
Manhattan Hotel, New York. 

Feb. 8—General meeting and elec- 
tion of officers of Automotive 
Booster Clubs International, Park 
Sheraton Hotel, New York, with 
annual all-industry banquet at As- 
tor Hotel Feb. 10. 

Feb. 8-9—Annual convention of 
Automotive Service Industry As- 
sociation, Carnegie Hall, New York 
City. 

Feb. 9—Automotive Affiliated Rep- 
resentatives breakfast meeting, 
Astor Hotel, New York. 

Feb. 10-13—Automotive Service In- 
oo Show, Coliseum, New York 
it 

March 24-27—Southwest Automo- 
tive Show, Automobile Building, 
Dallas, Texas. 

June 1-4—Annual convention of 
Automotive Engine Rebuilders As- 
sociation, Netherland-Hilton Hotel, 
Cincinnati. 


GENERAL 


Oct. 28-30—12th annual convention 
and trade show of Automotive 
Parts Rebuilders Association, Roose- 
velt Hotel, New Orleans. 

Jan. 25-28—33rd annual Automotive 
Accessories Manufacturers Asso- 
ciation exposition, Navy Pier, Chi- 


cago. 
Oct. 5-7, 1960—Annual trade show 
and convention of Automotive 
Parts Rebuilders Association, Con- 
rad Hilton Hotel, Chicago. 
Oct. 15-23, 1960—National automo- 
bile show, Cobo Hall, Detroit. 


Electric Storage Names Roberts 


Harry N. Roberts has _ been 
named director of marketing of 
the Automotive Division of The 
Electric Storage Battery Co., ac- 
cording to General Manager Fred 
J. Port. Roberts has been general 
sales manager of the division since 
January 1957. 








‘COATS| 
pact TIREMAN ; 


: J 
Whether it’s Darlington, Indianapolis, Daytona Beach, River- FINEST 


side, or Sebring . . . wherever big cars, stock cars or sports TIRE-CHANGER 


cars race — you'll find Coats Tire Changers being used by 
the experts. IN THE WORLD 


Men like Stephen Petrasek, a race tire engineer, know they TODAY. . 

can rely on Coats Changers when speed and safety count eee 
most. They don’t take chances! The slightest damage to tires 
or tubes can mean disaster. 


You'll be using the best, too, when you choose tire-changers 
by Coats, manufacturers of quality tire service equipment. 


See a Coats changer in action —either the manual 3-Star 
Model or the Air-Powered Twin-Air Tireman — and you'll see 
why they are the fastest, safest tire-changers on the market. 

They’re engineered to do the job for years and years without 
costly breakdowns or annoying maintenance. 








- 


w i / 
_ —_ 
INDIANAPOLIS 


COATS TIREMAN MODELS 
START AS LOW AS *129.50 





JACK P. ENNESSY 


COMPANY INCORPORATED 


Manulectured by COATS COMPANY Fort Dodge lowe 
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The new 225-cubic-inch six-cylinder engine offered on 1960 Plymouth 

and Dodge Dart cars is shown here. The powerplant has a compression 

ratio of 8.5 to 1 and is designed to operate on regular-grade gasoline. 

The new, optional, three-speed, lightweight automatic transmission, de- 

veloped specifically to match the output characteristics of the six- 
cylinder engines, is also shown. 


has been announced by President Peebles of C.1.T. Is Retiring 


and Founder F. J. Laher. 
The Mississippi site was chosen, J. H. Peebles, in charge of Uni- 

Laher said, because of its central versal C. I. T. Credit Corp.’s At- 
John C. Meredith (top), formerly location. The company operates 12 lanta division since 1944, is retir- 
in charge “ a plants situated throughout the ing Oct. 31 after 31 years with 
division of Universal] C.I.T. Cre x > is widely known, 
Corp., has been named South- country. C. I. T. He is widely 
eastern district sales manager of 
Service Leasing Corp. for an 
eight-state area covering Ala- Fifty-four persons, including 47 wholesalers, attended this meeting 
bama, Florida, Georgia, Louisiana, Sept. 23 of the Georgia Automotive Wholesalers Associaticn at 
Mississippi, North and South Augusta’s Bon Air Hotel. Twelve jobbers signed up for membership. 
Carolina and Tennessee, with Shown at the head table are (l. to r.): Jack Verner of Atlanta, past 
headquarters in Atlanta. He is GAWA president; Jack Platzblatt of Parts Warehouse, Augusta; L 
succeeded in Jacksonville by Matthews of Atlanta, GAWA secretary: Dexter Swanstrom of Atlanta, 
Harold C. Johnson (above), who GAWA president; Thomas S. Perry of Atlanta, long active in the 
was elected an assistant vice association, and GAWA Executive Director Henry S. Clark. 
president of C.I.T. and moved 
from branch supervisor in the St. 
Louis division office. Johnson, a 
native of Missouri, joined the 
corporation in St. Louis in 1945. 
Meredith has been with the or- 
ganization since 1937 and was 
placed in charge of the Jackson- 
ville division in 1954. He is a na- 
tive Virginian and attended the 

University of Virginia. 


Laher Spring Expands 
At New Albany, Miss. 


XPANSION of manufacturing fa- 
cilities of Laher Spring and 
Tire Corp., Memphis, Tenn. into 
200,000 square feet of buildings to 
be located in New Albany, Miss., 
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ov Purch’ 7 


“I can tell you quick — I want ’em 
tough. I want a chisel that cuts clean. 
And I don’t want to put it on a grinding 
wheel every time I use it. I figure if I 
pay good money for a chisel, it should 
last. Same thing goes for punches. I 
don’t want a punch that snaps off the 
first time I give it a whack. When I 
say tough, I don’t mean brittle-hard. 
You can get ’em so hard they chip and 
crack every time you hit them. A tool 
like that isn’t worth a hoot. Let me tell 
you, it takes some makin’ to make a 
good chisel or punch.” 

He’s right. And these Snap-on® chisels 
and punches are designed and built for 
the professional mechanic. They’re hard- 
ened right to cut and punch clean. 
They’re tough — to resist breakage. 
Under lab tests, Snap-on chisels and 
punches more than meet U.S. Govern- 
ment specs. 


Look at these special Sieap-on features: 


Special steels — Tough alloys are expertly forged 
and heat-treated for uniform hardness. 


Induction-drawn heads — Hardness in striking 
heads is reduced for toughness that results in a slow-mush- 
rooming, long-life striking surface. 


70° chisel edge cuts truer and easier, stays sharp 
longer. 


Firm, comfortable grip is another Snap-on extra. ee le 
Octo-square shape gives you more control, greater safety. 
Convenient kit bag holds all the tools, protects tips and 
edges, Just right for pocket or tool drawer. Flap keeps tools 
from slipping out. 


There’s no better time to weed out the old chisels and 
punches in your tcol kit and get a master workman’s 
assortment. Your Snap-on man can show you a set next 
time he’s in your shop. 


SNAP-ON TOOLS 


SS a ae FF co KR. A T 
8052-J 28th Avenue ° Kenosha, Wisconsin 
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Southerners Take Spotlight 
at Rebuilders Gathering 


—— will be in the front 
ranks when what is expected to 
be a new record attendance greets 
the annual convention and trade 
show of the Automotive Parts 
Rebuilders Association at New 
Orleans Oct. 28-31. More than 
1,000 are expected, compared with 
700 at the Chicago meeting last 
year, officials said. 

Presiding will be the president, 
Harry B. Hastings of The Hastings 
Co., King, N. C., while the execu- 
tive director is an “adopted” 
Southerner, Nathan M. Roberts, 
former executive secretary of the 
Automotive Wholesalers Associ- 
ation of Alabama, who now head- 
quarters at Chicago. 

Convention speakers will include 
Thomas S. Perry, president of Job- 
bers’ Service, Inc., Atlanta, and 
president of The Automotive 
Warehouse Distributors Associ- 
ation, and H. F. “Red” Reagin of 
Atlanta, president of the Indepen- 
dent Garage Owners of America. 

Perry’s subject at the convention, 
set for the Roosevelt Hotel, will be 
“Build and Rebuild.” He has ap- 
peared in many industry speaking 
assignments over the country in 
recent months. 

Reagin will cite the fast growth 
of the 5,000-member IGOA and 
explain how APRA and IGOA 
members can best further their 
common interests. 

Other speakers will include 
Richard A. Mehler, APRA legal 
counsel. G. Ralph Smith, professor 
of management at Loyola Universi- 
ty, New Orleans, will conduct an 
engineering session on “Statistical 
Quality Control.” 

The kickoff luncheon Wednes- 
day noon, Oct. 28, will officially 
open the show. That morning will 
be reserved for registrations and 
for committee and board of 
governors meetings of the six 
APRA institutes. Exhibits will 
open at 1 p.m. and close at 5 p.m. 

General meeting sessions will be 


Top: APRA President Hastings 
Bottom: AWDA President Perry 


held in the mornings. Perry, Rea- 
gin and Mehler speak Thursday 
morning and Smith’s program is 
set for Friday morning. 

The show and convention will 
end Friday evening with the social 
hour, banquet, entertainment and 
annual dance. 

Exhibitors at the show are twice 
the number in 1957 and 20% 
higher than last year. 

R. R. Neil, Jr., of Neil Parts Re- 
builders, Inc., Nashville, Tenn., is 
first vice president of APRA and 
J. W. Boulton, Jr., of Unit Parts 
Co., Oklahoma City, Okla., is sec- 
ond vice president. 

Attendance at the convention 
and show has grown steadily. 
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Pioneer Dealer Rast 
Dies in Charleston 


ULIUS Herman Rast, 81, one of 

South Carolina’s first automo- 
bile dealers and an inventor, died 
last month in Charleston. 

Credited with having been the 
first man to drive and sell a motor 
vehicle in his area, Rast entered 
the automobile business in 
Charleston in 1901. He retired 
from the automobile business in 
1928, occupying himself there- 
after with inventions. 

One of his best-known inven- 
tions was the “Rast incline attach- 
ment” which made it possible to 
roll front seats forward in auto- 
mobiles, also allowing the pas- 
senger to incline his seat for re- 
laxed riding or to turn it all the 
way around to face the rear. Other 
inventions included the twin lock 
nut, “a handy tool handle” and a 
“seat post air pump.” He obtained 
his first patent in 1901. 


Pre-Stressed Concrete 
Termed Money-Saver 


| aa pre-stressed concrete when 
you erect that new building 
and you’ll save plenty of money on 
insurance, according to a well- 
known Tennessean. 

Said P. R. “Mike” Cochran of D 
& C Parts Co., Camden: 

“We used pre-stressed concrete, 
which is completely fireproof, in 
the new building into which we 
have moved, and it will last a life- 
time. It’s very little trouble to 
maintain, but here is a tip: The 
savings in insurance will almost 
pay the cost of the building in ten 
years. Our previous rate was $2.68. 
Now it is 16¢, so you can see what 
I mean.” 

Cochran has long been a leader 
in the Automotive Wholesalers As- 
sociation of Tennessee. 


Sherwin-Williams Names 
Baldwin Manager 


| rtcmmagcqe var of E. Colin Bald- 
win as vice president and gen- 
eral manager of Sherwin-Williams 
Co. has been announced by Presi- 
dent Arthur W. Steudel. 

Baldwin will continue as presi- 
dent of Sherwin-Williams Co. of 
Canada, Ltd., a position he has 
held since 1958. 





brake bonding experts 


from 


ILLINOIS... 


Clayton N. Bird, Ac- 

curate Brake and Clutch 
Exchange, 428 Madison St., 

Oak Park, Ill., ‘We've been 
bonding with GRIZZLY brake 
lining for 4 years and our busi- 
ness has expanded 200%! Motor- 
ists have reported to our dealers 
receiving up to 33%% longer life 
from our GRIZZLY bonded shoes 
compared with previous or 
original equipment lining. 
Our dealers want GRIZZLY 
because motorists de- 

mand top quality.” 


to 


TEXAS... 
| 


CALIFORNIA 


Lural G. Dement, Frank Tisdale, Floyd B. Pet- 
mecky, Austin Brake & Clutch Service, 506 
Trinity, Austin1, Tex. ‘Our sales haveincreased 
20% every year so we know we're giving dealers 
and their customers what they want. And we 
do it with GRIZZLY. We've been a GRIZZLY 
shop for 5 years. GRIZZLY's superior quality 
brake lining plus our know-how and equipment 
has produced terrific customer acceptance and 
satisfaction. GRIZZLY brake lining is a money- 
maker for us and for our dealers!" 





demand 


GRIZZLY 


because 
their dealers’ customers 
demand the best 


Carl A. Schurg, 
Friction Materials 
Company, 317 
W. Santa 
Clara St., San 
Jose, Calif. 
‘Our dealers 
and their cus- 
tomers demand a 
top quality brake 
shoe. To make sure 
they get it we use 
GRIZZLY brake lining ex- 
clusively. The result: 
maximum satisfaction. 
GRIZZLY has earned us 
greater sales and profits 
every year.” 


From coast to coast brake bonding experts buy the 
best lining to bond the best shoes. They insist on 
rugged GRIZZLY lining. They know extra tough, 
extra dense GRIZZLY stands for safety and satis- 
faction. Everybody profits with GRIZZLY-lined 


shoes! 


BEAR IN MIND ...ASK FOR 


GRIZZLY 


BRAKE LINING 


GRIZZLY BRAKE DIVISION PAULDING, OHIO 


GRIZZLY 


ee 
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More than 100 persons attended this dinner meeting of the Greater 
Atlanta (Ga.) unit of the Independent Garage Owners of America in 
honor of the election of H. F. “Red” Reagin of Atlanta to IGOA’s 
presidency at the Denver convention last June. Close up at right in 
top photo is Glenn O. Moore, president of Automotive Booster Club 
B-6, Atlanta. In bottom photo are (1. to r.): L. J. Howard of Toccoa, 
presideni of the IGO of Georgia; Reagin; Jack Hurd, president of IGO 


of Greater Atlanta; William C. 


“Bill” Herbert, editor of Southern 


Automotive Journal; Henry S. Clark, executive director of the Georgia 
Automotive Wholesalers Association, and C. D. Bedenbaugh, executive 
secretary of the IGO of Georgia. Many wholesalers were also present. 


Independent Garages Get 
Biggest Repair Slice 


NDEPENDENT garages continue to 

get the biggest slice of repair 
work, accounting for 35% of the 
repairs for car-owning families on 
a nationwide basis, one survey has 
found. 

Breathing down the independ- 
ent’s neck is the service station, 
which, in the past two years, has 
pulled in 30% of the repair cus- 
tomers. 

These trends were revealed in 
the findings of the 23rd annual 
“National Automobile and Tire 
Survey,” conducted by Alfred 
Pclitz Research, Inc., under the 
sponsorship of Look magazine, 
which also disclosed that the car 
dealer’s proportion of repair jobs 
has fallen off slightly, from 23% 
to 19%. 

According to the survey, more 
motorists brought their cars in for 
brake adjustment or new spark 


plugs during the past 12 months 
than for any other type of repair 
job. Next most frequent repairs 
were motor tune-up and replace- 
ment of oil filter cartridge. Also 
revealing that at least one of these 
repairs was made on virtually one- 
third of all cars serviced during 
the period, the survey disclosed a 
distinct falling off in the percent- 
age of cars having these four re- 
pairs compared with two years 
ago. 

The 1957 study showed that 
45% of all cars had brakes adjust- 
ed within the 12-month period, 
whereas this year’s survey shows 
that brake adjustments were made 
on only 33% of cars. Spark plug 
replacement declined for the two- 
year period from 39% to 33% of 
all cars, motor tune-up from 45% 
to 31% and replacement of oil fil- 
ter cartridge from 36% to 31%. 

The percentage of do-it-your- 
selfers has remained constant at 
about 15%, according to the study. 
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Car owners favor different types 
of repair outlets for different re- 
pair jobs, the survey indicated, 
with the car dealer ranking first 
in automatic transmission and 
power steering repairs, and the 
independent garage scoring higher 
on whee! balancing, brake relining, 
front wheel alignments, carburet- 
or overhauling or replacement 
and body or fender repairs and 
major engine overhaul. The serv- 
ice station came in for the lion’s 
share of oil filter and fan belt re- 
placements. 


West Virginians Elect 
Mullin President 


L. MuLLIN of Boone Motor 
Je Sales, Madison, was elected 
president of the Automobile Deal- 
ers Association of West Virginia at 
that body’s recent directors’ meet- 
ing held at The Greenbrier Hotel 
in White Sulphur Springs. 

Other officers are Harold A. 
Hupp of Hupp-Wharton Cadillac- 
Oldsmobile, Parkersburg, first 
vice president; Tay Galyean of Tag 
Galyean, Inc., Charleston, secre- 
tary-treasurer, and regional vice 
presidents John D. Queen of Queen 
Chevrolet, Wellsburg, Bert Wolfe 
of Valley Motor Sales, Charleston, 
and J. Donald Clark of Don Clark 
Ford Sales, Welch. 


Tires Move Well Ahead 
In Replacement Sales 


Gets of replacement tires con- 
tinued their upward trend this 
year, with 66,750,000 tires bought 
by car-owning families curing the 
12 months ending May 1959. 

This is a jump of almost ten per 
cent over last year’s sales for the 
same period, according to findings 
in the 23rd annual “National Auto- 
mobile and Tire Survey,” conduct- 
ed by Alfred Politz Research, Inc., 
under the sponsorship of Look 
magazine. 

A marked increase in the num- 
ber of purchasers, according to the 
survey, indicated a broadening of 
the market base. Last year’s sur- 
vey showed that only 42% of the 
nation’s car owners purchased re- 
placement tires, while the 1959 
study shows that virtually half 
(49.4% ) of all car maintainers had 
bought one or more replacement 
tires. 





NO OTHER UNIT LIKE IT! 


ARO-PAK 


Portable Air-Charged LUBRICATOR 
For Easy On-or-off Lift Service... 





Now you can save time and labor . . . step up volume 
and profit on your lube jobs with an ARO-PAK! 


You'll find this exclusive ARO product beats hand gun 

greasing by a mile! It’s air charged to assure smooth 

handling of heavy grease even in cold weather. It’s light 

in weight and fully portable for easy one-hand operation. 

ARO-PAK holds 5 Ibs. of grease so you can lubricate far 

more fittings between refills. It has ARO’s famous booster 

control handle to give you fast, volume delivery of grease 

with plenty of pawer for toughest fittings. It’s ARO- 

built . . . backed by nearly 30 years of lube equipment 

know-how! Look into ARO-PAK now for your needs in 

lube service, truck lubrication or as a standby unit for j 
special calls. PF \ _ COMPLETE / 


ae oat 


~~ — 


RE? 


& 


FAST, EASY REFILL from your SAVES TIME IN ON-OR-OFF LIFT SERVICE. TRUCK LUBRICATION is fast and 
regular chassis lubricator. Has handy strap for one-hand operation. easy with an ARO-PAK. Sealed 
unit keeps grease clean. 


Exclusive Features: . Ask for Free Demonstration ... 
© PERMANENT AIR PRIME. Air charge he \\ just call your jobber, or write: 


lasts for months. | H| \\ THE ARO EQUIPMENT CORPORATION 
@ BOOSTER CONTROL HANDLE builds Bryan, Ohio 


pressure for toughest fittings. _- Aro Equipment of Canada, Ltd.; Toronto 15, Ontario 
@ LARGE CAPACITY, holds 5 Ibs. of Factory Branches: Detroit, Chicago, Elizabeth, N. J.; 

grease. Los Angeles; New York City, Minneapolis-St. Paul 
© LIGHT WEIGHT, PORTABLE with ae See ae 

strap for easy carrying. 


® 
@ FAST, CLEAN, VOLUME DELIVERY 
on tg law ARO LUBE EQUIPMENT 


@ ONE-YEAR WARRANTY assures com- Automotive « Farm « Industry 
plete satisfaction. 30 years of know-how 
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Ten Texas Garagemen Form Unit 
In IGOA with Aid of Director 


N A surprise move that ad- 

vanced by six months the sched- 
ule for such action, a group of in- 
dependent Texas garagemen met 
in Fort Worth on Sept. 19 and 20 
and, with the assistance of Ralph 
H. James of Tulsa, Okla., organ- 
ized a Texas chapter of the Inde- 
pendent Garage Owners of Amer- 
ica. James is executive director of 
IGOA. 

Fred Bethel, who owns and op- 
erates Bethel Paint and Body 
Service in Dallas, was elected 
temporary chairman. Bethel is al- 
so president of the Dallas chapter 
of the Independent Garagemen’s 
Association of Texas. 

Bert Cook, of Bert Cook Serv- 
ice, also Dallas, was named acting 
secretary and treasurer. Cook was 
the first elected president of IGOA 
when it was organized in Okla- 
homa City in January 1955. 

Cook says there are only ten 
members of the Texas IGOA 
chapter, seven of them in Dallas, 


IGOA Director Ralph James 


two in Fort Worth and one in 
Waco. Three members of the new 
chapter were already members 
at-large of IGOA. 

Cook announced that the second 
meeting of the new chapter will 
be held in Waco, either late in 
October or early in November, and 
at that time the IGOA member- 
ship is expected to show an in- 
crease. 


James made no announcement 
of the event in Texas, leaving this 
to the new chapter, and on behalf 
of the chapter, Cook released a 
six-paragraph, typewritten state- 
ment which related that the chap- 
ter will be known as Dallas Unit 
No. 1, Independent Garage Own- 
ers of Texas, Inc., to be affiliated 
with IGOA. It also pointed out 
that Texas is the 38th state “to 
affiliate with the national organ- 
ization,” which “formed in 1955, 
now has more than 5,000 partici- 
pating members and 78 manufac- 
turers of automotive parts and ac- 
cessories as allied members.” 

The release also emphasized 
that “this organization was formed 
in the interest of the independent 
garage owners of Texas to pro- 
mote better public relations and 
safety on the highways.” It added 
that “a national program of ap- 
prenticeship training and _ tech- 
nical education has been formu- 
lated (by IGOA) and through this 
organization the independent ga- 
rage owner has legislative repre- 
sentation on a state and national 
level.” 

Last June Bethel and Henry 
Ledbetter, another Dallas inde- 
pendent, telegraphed the IGOA 
convention in Denver asking for 
organization help. Later, they said 
it was their plan to organize a 
Dallas chapter of IGOA in March 
of 1960, following the Southwest 
Automotive Show set for that 
month in Dallas. 

Neither Bethel nor Cook would 
discuss the reasons for advance by 
six months in the time table for 
this action. However, Cook’s re- 
lease to the press made prominent 
mention of IGOA organization in 
1955. One obvious assumption 
could be that those Texans want- 
ing IGOA lost patience after wait- 
ing for 4% years in hope of affili- 
ation action by the Independent 
Garagemen’s Association of Texas. 

At its recent semi-annual con- 
vention in Brownsville, IGAT did 
not take up the matter of affilia- 
tion. This negative position was 
predicted in July by President Ed- 
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ward G. Archer of Waco. Late in 
August, however, SAJ was ad- 
vised by Allen Richey, editor of 
The Independent Garageman, of- 
ficial publication of IGAT, that 
the subject of affiliation could pos- 
sibly be considered. After the con- 
vention, Richey advised SAJ that 
“discussion on affiliation with the 
Independent Garage Owners of 
America, expected in some quar- 
ters, did not reach the floor.” 

Richey reported that the IGAT 
convention did: Authorize an an- 
nual automotive maintenance con- 
ference in Austin; instruct its 
legislative committee to continue 
research on a controversial state 
license law for garages and me- 
chanics; approve a bylaw change 
making a two-thirds vote manda- 
tory in legislative matters con- 
sidered; set up a permanent ap- 
prenticeship and training commit- 
tee which will attend future ap- 
prenticeship conferences; instruct 
another committee to explore the 
feasibility of sponsoring an annual 
trade show. 


Florida Dealers May Cruise 


Members of the Florida Auto- 
mobile Dealers Association will 
decide at their convention at 
Jacksonville Oct. 18-20 if they 
want to make their 1960 conven- 
tion a five-day cruise to Port-au- 
Prince and Nassau. 

(More News Briefs on page 176) 
= 


Lewis D. Crusoe resigned last 
month as a director of Ford Motor 
Co., having retired in 1957 as ex- 
ecutive vice president—car and 
truck divisions, following a heart 
attack. A board member since 
1950, Crusoe had been associated 
with the company since 1946 in a 
series of key executive positions. 





a world of warmth 


wi Fe 


halves your heater costs! 





Only $38.95 list 


Liberal Discount 
(Defroster extra) 


ARVIN SERIES “20” UNIVERSAL RECIRCULATING 
HOT WATER CAR HEATERS SAVE UP TO $40 OVER CAR-FACTORY MODELS! 


Out-performs heaters costing far more—The big 
“heart” of this heater is a honeycomb core, with 2800 
inches of radiating surface. Big 8-blade, 7-inch fan circu- 
lates all the air in average sedan every two minutes. 


Space-saving, money saving . . . and profit winning! 
That’s what you can expect—and get—from an Arvin 
car heater. No other heater comes even close to Arvin in 
down-to-earth value. Arvin gives you a big selling edge— 


and a big profit edge on all car installations! Easily installed. 


Copper honey- 
comb core 


6 or 12-volt Models 7-inch Fan 
CARS —1959 Ford, Chevrolet, Plymouth, Dodge, DeSoto, Studebaker 
TRUCKS—1959 Chevrolet, Dodge, Ford trucks and most prior models 


SEE YOUR ARVIN DISTRIBUTOR 


ARVIN INDUSTRIES, INC. + COLUMBUS, INDIANA 


Arvin also manufactures Radios and Phonographs, Portable Electric Heaters, Electric 
Home Heating, Ironing Tables, Leisure Furniture, Barbecue Grills, and Car Mufflers 


First in Car Heaters since 1921 


Consumer Products Division 
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...won't run out on a dealer 
or a purchaser... 


99 


says JOE B. BLANK, active in marketing 
Plymouth-DeSoto and Dodge-Chrysler 
in West Palm Beach, Florida 


“Back in the early days of World War II we became interested 
in ComMerciaAL Crepit when we found they stuck loyally by 
their dealers during those rough times. ComMercIAL CkEDIT 
won't run out on a dealer or a purchaser who is experienc- 
ing difficulties. They are alert to problems, and have the 
attitude that every problem has a solution. This kind of 
flexibility is an asset in our business. We consider time sell- 
ing so important that we have one man who specializes in 
time contracts at every closing, and we reward our salesmen 
for deals closed on our house plan.” 


Commercial Credit dealers 
are successful dealers 


Write or call the nearest CommerciAL Crepit CORPORATION 
office for complete information on the benefits of COMMERCIAL 
Crepit PLan. Why not do it, today? 


+ 
We A service offered through subsidiaries of the 


BRULEE AMEE = Commercial Credit Company, Baltimore . . . Capital 
R 


AHEM YEWEH and Surplus over $225,000,000. . . offices in principal 
* . i a ee 


cities of the United States and Canada. 





Famous AC “Firsts” All Add Up to 


AC ANNOUNCES: 


New 


FIRE \\ RING 


SPARK PLUGS 


New AC Fire-Ring Spark Plugs are the 
culmination of AC’s 51 years experience in 
the ignition industry. They incorporate every 
major advance in spark plug design, from 
AC’s exclusive “‘Hot Tip’”’ to the new knurled 
center electrode and clipped side electrode 
for easier sparking and minimum gap growth. 


The term ‘“‘Fire-Ring’” describes what hap- 
pens at the tip of a new AC Fire-Ring Spark 
Plug. The ignited fuels form a ‘‘flame front” 
that spreads out rapidly to ring the com- 
bustion chamber. This fire-ring heats the 
compressed gases, depresses the piston, and 
you get full, firm power. 


Get Fired-up for Fall Sales...Order 
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New AC “Fire \\ Ring” Performance 


AC engineers have designed an AC FIRE- 
RING Spark Plug to team up with the 
special combustion chamber shape and com- 
pression ratio characteristics of each car’s 
engine—no matter what the make or year. 


mom beleaststs(> 
your 
profits! 


Be sure to install new AC FIRE-RING Spark 
Plugs when you replace—as you should every 
10,000 miles. It’s the modern way to make 
engines fire cleanly, quietly, powerfully. Re- 
member—you get the finest first from AC! 


AC SPARK PLUG 4 THE ELECTRONICS DIVISION OF GENERAL MOTORS 


AC Fires Ring Spark Plugs Now! 
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SELLING SLANTS 


ALL READY on the 
SMASH SPARK PLUG 


eas WITHNEW 
AC TRAFFIC 
BUILDERS! 


AC Fire-Ring Window Trim 


Set your “sights” on the AC Fire- p ’ 
Ring Spark Plug Window Trim j os 
for Fall. As you can see, the full- alt \\ RING SS 
color trim is designed to comple- SPARK PLUGS | » F 
ment your service and announce ag our 
AC Fire-Ring performance and Sail wer 

the AC Space Age World Atlas _ : / TUNE-UP 
offer. The display is sure to in- ——- \euy 

crease traffic and boost your gaso- P 


line and spark plug sales when 
you place it in your display ; 2 FRY| t 


window. 


AC Space Age World Atlas 


Your AC Space Age World Atlas 
offer will command attention this 
Fall. There are 48 full-color pages 
in this 48-page hard-cover edition, 
including world maps and 10 pages 
of easy-to-understand space in- 
formation. It’s a truly fine, up-to- 
date world atlas for every one of 
your customers, especially those 
with children starting back to 


school this September. AC Fire-Ring Advertising Campaign 


You can sell or give away each AC : : 

Space Age World Atlas with one During the Fall months, special AC ads will appear in 
of your special Fall services, such = ee Boe Sal ne tage.  naguontomg 
oe ey & spark plug change. ate your Fire-Ring story . me an than $0 million 
Or, you can furnish order forms motorists daily . . . and, beginning in October, Art Carney 
which allow your customers to television specials will be seen each month to help your 
order their own atlases at the spe- sales efforts! 


cial low price of only $1.35 each. 
P y$ TUNE IN THE A RT C ARNEY SHOW, NBC-TV, NOVEMBER 13 
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“FIRE-RING LINE to 
SALES RECORDS 


aaa WITH NEW 
AC SERVICE TOOLS! 


AC Cam Dwell Indicator +. new AC Cam 
Dwell Indicator is a high quality, precision instru- 
ment that simplifies the job of setting distributor 
points. With the AC Cam Dwell Indicator and an 
inexpensive timing light, you have all the tools you 
need to offer complete tune-up service. No electrical 
outlet is required, and you needn’t remove the 
distributor when you use this hip-pocket size, portable 
AC Cam Dwell Indicator. 

Unlike any other instrument of its type, the AC 
Cam Dwell Indicator eliminates the need for highly 
involved and expensive testing equipment. You can 
take this compact unit with you on road calls or 
use it at the work bench as well as under the hood 
of the car. The AC Indicator also serves as an 
electrical continuity tester to the distributor and it 
proves out shorts. 


AC Catalog Holder Marshal all the parts lists 


and catalogs you have around your station, and store 
them permanently in one convenient holder . . . the 
new AC Catalog Holder. 

This all-metal, red and blue colored AC Holder has 
four removable racks for permanent catalog storage 
plus “wings” to hold individual catalogs. 

For finger-tip control of all your parts lists and 
catalogs, get this valuable, new AC Catalog Holder 
during the AC Fire-Ring Spark Plug promotion. 


Cam Dwell Indicator) or SPM-57 (includes AC Master Catalog Holder). You'll receive 
the AC Fire-Ring window trim with the AC Space Age World Atlas offer—the AC 
Cam Dwell Indicator or the AC Master Catalog Holder—and an extra 8-Pac of AC 


get your AC Spark Plugs worth $8.24. When you have sold the 8-Pac, you have recovered $8.24. 
The profit from the sale of the extra spark plugs, plus 26c, pays for the promotion 


“ cat? J ) 
Fire-Ring package. You'll also receive—free—a copy of the AC Space Age World Atlas, included 
in each AC Fire-Ring promotion package. 


Promotion GET READY for Fall Sales... Aim to Smash Sales Records 
Package ... with AC “Fire-Rings”’! 


HOW to Include $8.50 with your order for any 48 AC Spark Plugs and SPM-56 (includes AC 
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to help you SELL MORE 
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Show them what happens 
when they forget to change! 


ENGINE OIL CONTAMINATION CHART 





BUILD-UP OF 
CONTAMINATION 
IN ENGINE OIL 





} Miles | 1000 | 2000 | 3000 | 4000 | 500d | 60d | 7000 | 8000 | 3000 | 10,00 


@ An oil filter is designed to 
hold dirt, dust and other con- 
taminants that collect in 5,000 
miles of normal driving. After 
5,000 miles, the filter fills up, 
contaminants pile up rapidly as 
shown in the chart. 


The best way to protect car en- 
gines from damaging dirt and 
grime is to change oil filters at 
least every 5,000 miles! So, 
when your customers ask for an 





oil change, recommend a filter 





change, too — and install AC 
Triple-Trapper Oil Filters — the 
finest engine protection money 


can buy! 


| 





2 out of 3 cars need new FILTERS now... 
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Give them 


the powerful 


protection for automobile engines 
OIL FILTERS and motor oil! 


TRIPLE-TRAPPER message! 


AC announces an important development in the 
oil filter industry with the introduction of new 
Triple-Trapper protection. Here is the three- 
way protection you can offer your customers. 


TRAP NO. 1 is the filtering material itself, a 
resin-impregnated paper that traps particles as 
small as 1/15th the diameter of a human hair 
— particles you can’t see with an ordinary 
microscope. 


TRAP NO. 2 is the amount of filtering area. The 


AC filter has more usable area. Oil, passing 
through the filter, is spread out and slowed 
down over this greater area. Thus, the filter has 
a chance to catch fine particles. The trapped 
particles themselves form a filter “bed” which 
helps trap even finer particles. 


TRAP NO. 3 is the design of the filter element 
—a unique arrangement of folds that provide 
maximum filtering area hence maximum filter- 
ing capacity. Because of the greater capacity 
the filter is able to hold more particles. 





AC SPARK PLUG @&> THE ELECTRONICS DIVISION OF GENERAL MOTORS 


SHOW and SELL THE BEST—AC! 
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“ TRIPLE-TRAPPER” 
POWERFUL INCENTIVES 


NEW 


“TRIPLE- 
TRAPPER” 
WINDOW 
TRIM 


As you can see, the AC 

“Triple-Trapper” Oil Filter ‘ 

window ary is designed to Change new AC TRIPLE-TRAPPER 
complement your service with lo a FILTER NOW. 
“Triple-Trapper” engine pro- 

tection. This full-color win- 

dow trim is sure to increase 

your oil filter sales along with 

lubrication and oil changes 

when you place it in your dis- 

play window. 


magazine to announce the 

Triple-Trapper protection program . . . Billboards throughout 
the nation will carry your Triple-Trapper messages to over 

30 million motorists every day . . . and, beginning in October, 
Art Carney television specials will help your dealers sell AC 
Triple-Trapper Oil Filters! 


N EW ADVERTISING PROGRAM °°" RG 26. wil appear in ir 


AC SPARK PLUG $e THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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PROTECTION presents... 
for FALL SALES! 


NEW 


Universal Potteries’ Dinnerware 


Your wife will be pleased with this new filler set of 
“Ballerina” dinnerware in the “Wheat” pattern, as 
she is with the handsome 4-place setting, offered 
last Spring. The filler set includes a platter, a large 
vegetable bowl, salt and pepper shakers, a covered 
sugar bowl and a creamer. And, each piece matches 
the original set of sturdy, oven-proof “Ballerina” 
dinnerware, right down to the 22-carat gold stripe. 
Include $7.60 with your order of any 24 AC Oil 
Filters and OFM-54. You'll receive new “Triple- 
Trapper” point-of-sale material, the filler set of 
“Ballerina” dinnerware, and 3 extra AC Oil Filters 
(popular types PF-122, PF-210 and PF-316) worth 
$7.60. When you have sold the extra elements, you 
have recovered $7.60. The profit from the sale of 
the extra filters pays for the promotion package. 





This versatile appliance will save your spouse time and energy in the kitchen. It’s 
the “Kitchen Pal,” the combination electric can opener and knife sharpener that 
\ EW cuts and helis the top of any size can, and hones the edge of a knife razor-sharp. 
am, SN There’s no danger of cutting a finger on the edge of the can, either. The “Kitchen 
iy Pal” cuts it safety-smooth. All-metal—finished in baked enamel and chrome— 
a x AD Udi “Kitchen Pal” also has rubber “‘feet’’ to prevent slipping. 
fi. ico 


Include $18.35 with your order for any 72 AC Oil Filters and OFM-55. You'll 


a . , ” . . ” 
Can Opener receive new “Triple-Trapper” point-of-sale material, the “Kitchen Pal” knife 
‘ and Knife sharpener and can opener, and 6 extra AC Oil Filters (popular types PF-155, 
PF-141, PF-131, PF-122 and PF-5) worth $18.35. When you have sold the extra 


Sharpener elements you have recovered $18.35. The profit from the sale of the extra filters 


pays for the promotion package. 


ORIGINAL DINNERWARE STILL AVAILABLE. The original 
offer of “Ballerina” dinnerware, 4 plates, 4 dessert 
dishes, 4 cups and 4 saucers is still available. 
Include $7.60 with your order for any 24 AC Oil 
Filters and OFM-49. You'll receive the 4-place 
setting plus 3 extra AC Oil Filters (popular types 
PF-122, PF-210 and PF-316) worth $7.60. When 
you have sold the extra elements you have recov- 
ered $7.60. The profit from the sale of the extra 
filters pays for the promotion package. 
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Better products, faster, from your Federal-Mogul jobber: 





9. Je pea 
a ghe 





You work smoothly, quickly, profitably with 
Federal-Mogul precision-engineered bearings! 





Precision-insert engine bearings need no boring, 
scraping or finishing . . . save you time 


gn NGI : that’s money in your pocket 
é ever 3 Your profit margin depends on turning out good work fast! 
oo 4 So you need speedy service on parts that fit right to save you 
: time . . . are quality-made to insure customer satisfaction. Get 


both with precision-engineered Federal-Mogul engine bearings. 
You work faster because precision-insert engine bearings need 
no boring, scraping or other fitting. Install them in a true-round 
bore with a properly ground crankshaft, and you get correct oil 
clearances automatically. Federal-Mogul precision-inserts are 
made to tolerances as fine as .00025”. .. come in the correct size 
or undersize to boost your profit on any rebuild. 


Thousands of types and sizes are available in the complete 
Federal-Mogul line . . . and your Federal-Mogul jobber gives 
fast delivery on each and every number. Call him today! 


FEDERAL-MOGUL >" BEARINGS 


FEDERAL-MOGUL SERVICE 
DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. + DETROIT 13, MICHIGAN 


se 
Bains > 





/ 
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“Taking on Gates really (a 
zoomed our belt sales!’ = “ra 


801 Topeka Bivd., Topeka, Kansas 


“We’ve been in business at this location for four years and 
took the Gates Line in mid-1958. Where previously we had sold 
about ten belts a month, we’ve been selling an average of 80 
Gates Belts a month ever since! 


“I credit a very large part of our sales increase to two factors: 
First, the sales tools—such as the Dial Finder—that makes it easy 
for our men to find and install the right belt. Second, Gates mer- 
chandising assistance—like the Mystery Car Campaign — that 
gives our men more incentive to check every belt on every car.” 


‘ i Gates station-tested methods can help you, too, to get a higher 
\ Fair turnover on V-belts...make more money...keep more customers 
| 7 satisfied. Gates sales-building methods are used with — 


i", 0] Rete) 


NO bother to customers e NO service slow-down 
V-BELT 


.@] 
VULCO t ™ Changing over to the TOP-PROFIT Gates Line is easy, and 
\-BELT i 660 4 you WON’T LOSE A PENNY on your present stock. Simply call 

your nearby Gates Supplier, and he will make the switch promptly. 
820 


The Gates Rubber Company « Denver, Colorado 


Gates Rubber of Canada Ltd., Brantford, Ontario 


Fates, World's Largest Maker of V-Belts TPA-444 
Gates Vulco V-Belts 























dance! Win your share 


ntest ends N 


$126,000 


Get all your Prizarama Entries in 
for the Final Blockbuster Drawing! 


Remember—the “Blockbuster” Drawing includes ALL YOUR ENTRIES 
submitted from the start of Purolator’s $126,000 Prizarama. 





That means that every entry sent in from June through November 
counts for you... and there’s no limit to entries.’ 


Don’t miss the chance to be a winner in this mammoth Purolator 
give-away. It’s loaded with over 2400 prizes worth $126,000. Get 
those entries in now! 


Get complete rules and details from your Purolator Supplier. 
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HERE’S ALL YOU DO: 


Put a “Seal of Protection” sticker on every cer or 
1. truck that drives in. There’s a sticker in each Purolator 

carton. You can also get Free stickers from your 

Purolator Supplier—or on request to Purolator. 


Remove the Prizarama entry blank on the back of the 
* “Seal of Protectiori” sticker. Simply peel it off when 
sticker is placed on vehicle. 


Fill out entry and mail along with others to Prizarama 
 & headquarters in time for the final drawing. Contest 
closes November 30. 


There’s no limit to entries—and 
all entries sent in for Drawings No. 1 and 
No. 2 are included in the Blockbuster 
Drawing No. 3. 


OLATOR 


OIL, AIR & FUEL FILTERS 


heg. U. 5. Pat. ON. PUROLATOR PRODUCTS INC., Rahway, N. J.; Toronto, Ontario, Canada 


rm 
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The newest way to a big volume increase 


SELL NEW HOLLEY PEP CARBURETORS AT PRICES 
COMPETITIVE WITH REBUILTS 
. 


/ In one of the most important price changes in 
automotive history, new Holley Pep Carbure- 












tors were priced within the reach of all owners 





of Ford Family and the most popular Ameri- 
can Motors cars—regardless of the age of the 
vehicle. Here’s your chance to cash in ona 
big, new volume line. And every point in the 
Pep Carburetor program was designed to 
make sales easy and profitable for you: 


Broad Application—Only 19 part numbers are 
required for complete coverage for Ford and 


American Motors vehicles. 


Quick Installation—Complete instructions make 
it easy for any mechanic to install a Pep Car- 


buretor in minutes. 


Simplified Core Exchange—A straight deal! No 
“hidden charges” for broken castings or parts. 


See your Holley distributor or write for 
details today! Look for him in the Yellow Pages. 


11955 E. Nine Mile Road Warren, Michigan 


THE COMPLETE ‘LINE oF 


CARBURETOR AND IGNITION EQUIPMENT 
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S Liblbounaids 
«CAR - Re Wa Ga 
have MOST 


to sell 










highest quality 
material and 
conetruction 









IT WILL PAY YOU 


Always the leader in design, engineer- 
ing and quality... The tremendous pop- 
ularity and acceptance of Rubbermaid 
has made it necessary for us to increase 
production capacity more than 3 fold 
for 1960. We know it will pay you —in 
profits and satisfied customers — to in- 
sist on Rubbermaid — exclusively! 
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LIONEL 
TRAINS 


from 
g 







® 


Your choice of either the sensational Lionel Train Set or the Railroad 
Accessories Set for only $12.95, plus C.O.D. charge. (WIX pays the 
postage). Your WIX Jobber will give you a Certificate, when you make 
a smart buy of only 24 WIX Oil or Air Filter Cartridges. This entitles 
you to get either one of these great Sets, worth $30. You win big two 
ways — with a small stock of sales-active WIX Filter Cartridges that will 
turn over fast for you— plus genuine Lionel Trains or Accessories at a 
fraction of their cost in the store! Call your Jobber right now, or write 
us direct. Pre-Christmas delivery cannot be promised on certificates 
mailed after November 30, 1959. WIX CORPORATION, Gastonia, N.C. 


LIONEL TRAIN SET 
@ LOCOMOTIVE & TENDER # GONDOLA ¢ 3 CANISTERS «© BOX CAR 
@ CABOOSE 45 WATT TRANSFORMER @ 12 SECTIONS CURVED TRACK 
@ 3 STRAIGHT TRACK @ 90° CROSSOVER TRACK # UNCOUPLING TRACK SET 
LOCKON © LUBRICANT @ INSTRUCTION SHEET é 
ACCESSORIES SET 
@ ANIMATED NEWSSTAND e ROTARY BEACON 
@ AUTOMATIC CROSSING GATE « 3 BOULEVARD LAMPS 
@ 12 TRADING CARDS « 52 x 37” COLOR RAILROAD MAP 















PRESCRIPTION FILTRATION 


34 Want more facts? Use Reader Service Card Page 133 SOUTHERN AUTOMOTIVE JOURNAL for October 1959 





AUTOMOTIVE PRODUCT: 


THIS STATION IS EQUIPPED... 


to handle the 8 out of 10 vehicles requiring ignition servicing! 


is YOURS? Ignition servicing is a virtually 
untapped multi-million dollar market! 8 of every 
10 cars require some ignition servicing . ..and their 
owners don’t know it! With proper equipment 
and parts, you can locate the trouble spots and 
correct them fast... ata handsome profit, too. 


NIEHOFF can heip you cash in on the potential 
ignition servicing market in your area without a 
big investment in parts, testing equipment and 
specialized training. The NIEHOFF MAJOR and 
the NIEHOFF MINOR--attractively-priced, com- 
plete tune-up assortments — include both ignition 
parts and testing equipment plus the industry’s 


simplest how-to-do-it guide, ABC’s of MOTOR 
TUNE-UP. 

Equip now to give your customers the ignition serv- 
icing they require ... the servicing they want from 
you! Do it with NIEHOFF, your single source for 
everything in tune-up parts, testing equipment, 
know-how and merchandising. Ask your jobber— 
or write us direct—for full information. 

FREE FACT BOOKLET... 

breaks down ignition servicing 

market. Write today! Request 8 

of 10 Cars Need Ignition Work. 


NIEHOFF 


Cc. E. NIEHOFF & CO. + 4925 W. Lawrence Avenue « Chicago 30, Illinois 
Ignition Parts « Testing Equipment « Hydraulic Brake Parts 














Certified... 


“CRANKSHAFT PROTECTION” 


GUARANTEE! 
Look, for 1960... 


Certified Helps You Get the Rest of the 
“YARD AND GARDEN’ BUSINESS, TOO! 


Certified Certified —— Certified = iis 


POWER 
EDGERTRMER _/ 


ef PY self-propelled 
— ed | <a \\" POWER ROTARY 
, = . > 


>, ‘TILLER 
ouerrtts self- BS 


Model 5455 Model 5415 l POWER LAWN SWEEPER 


28” 20" Model 5365—28” 
8-bushel capacity 4-bushel capacity | 8-bushe! capacity 





... &. NIEMVrr co ws. * SVev VV. Lawrence AVenuSC © SI -aeg eee _ 
Ignition Parts « Testing Equipment « Hydraulic Brake Parts 


Certified power mowers are built to perform... 
designed to sell...PLANNED TO COVER EVERY CUSTOMER NEED 


we Feature-Packed 


‘ Self-Propelled 


ROTARIES 


Model 2227-22" 
~*~ with 2-speed shift drive 


Speed choices for all lawn 
needs. “High” for straight- 
a-way, “Low” speed range 
for hills and heavy work... 


“Neutral” for free-wheel- 
ing operation. Recoil starter 


f ~ standard equipment. 


a 
a | 


Model 2235 


Deluxe 24” 
RIDING ROTARY 


with gear-free, full range Planitor Drive 


Easiest, one-lever operation for forward, reverse and acceler- 
ation. No gears to shift! Constant blade speed, independent of 
riding speed to always assure uniform cut! 


a2 


vt 
‘ 


\ Model 2226-22” 


with Noo oe Roo eee 


SINGLE aT \ FREE-WHEELING 
SPEED ROTARIES in 


3 popular sizes 


i MODEL 2205—18" 
MODEL 2215—20" 
MODEL 2225—22" 


\\ BEST IN BOTH TYPES Duaadadaswaaeaianerce aa: 


ee n't cE 
OF REELS ae \ rasicenoeee 


a Gentlemen: Rush me details on Certified 

_ MODEL 51 15— 20" » including the story about your CertiFiVE 
_\ “EXTRA PROFITS” PLAN! 

i “s 


Nome 





Front discharge 


MODEL 2105 ess oF ae 
=] : Extra close 


MODEL 2115 ¥ a quarter-inch cut 
af 


Firm Nome 





Address 





City Stote 





tam a Dealer | am a Distributor 


Manufactured by WESTERN TOOL AND STAMPING COMPANY 
2725 Second Avenue, Des Moines 13, lowa 





don’t let brake service profits 


BE PREPARED 


WITH THESE 
PROFIT-PROVEN 


BRAKE PARTS 
ASSORTMENTS 


—_ the EIS parts you need RIGHT AT YOUR FINGER- 
TIPS! They speed your work, build your business and 
produce profitable turnover. 


AKG609-8 — THE “POPULAR-PRICE” 
ASSORTMENT. Contains Master and “E” 
Series” Wheel cylinder Kits with springs 
and expanders and there’s plenty of 
room for expansion, too! 





HYDRAUUC & POWER 

THIS NEW HANDY 
one TS Sr ee 
@riwuio 
exits 
@ Tools 
@ CABLES 


A222 “E” SERIES. Cup 
and Expander Assort- 
ment for most cars 
and light trucks. 


Use “E” Series cups 
on all your jobs. They 
have been used on 
70% of the American 
cars since 1956 


(including Cadillac and ' 
Imperial). aes 1 @ 





Cups are molded of Birt or 
HRC (Heat-Resisting ; gs - 
— - 


« 


Compound), 


HYDRAULIC BRAKE PARTS AND REPAIR KITS © POWER BRAKE PARTS AND KITS © 
MASTER AND WHEEL CYLINDERS e BRAKE TOOLS e BRAKE HOSE @ 
BRAKE CABLES © BRAKE EQUIPMENT © SUPER SAE BRAKE FLUIDS 


Ask your EIS Distributor or write for Catalogs! EIS AUTOMOTIVE CORP., MIDDLETOWN, CONN. 
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“I’m sold on 


GREY-ROCK 


Says JIM REED, 
winner of the rugged 
NASCAR* 1959 
“Southern 500” 


at Darlington, S.C. 


“My brakes worked perfectly,” says Jim 
Reed. ‘“‘When I went into the first turn, I got 
into a jam, and those brakes pulled me right 
down. They acted just like power brakes— 
fast and smooth. 


“I’m sold on Grey-Rock. They stop my car 
faster and wear longer. Tops for racing and 
on the highway.” 


You can easily make an outspoken testimonial 
like this pay off fast in extra sales. Because 
Jim Reed and the other NASCAR drivers 
were using the same kind of cars that your 
customers drive. 

All you need do is display a Grey-Rock curb 
sign, recommend and install nationally adver- 
tised Grey-Rock Balanced Brake Linings .. . 
and watch your brake service business grow. 


Thrilling scene from the 500-mile stock car race at 
Darlington, where the first 10 cars to finish had 
Grey-Rock Balanced Brake Linings and 48 out of 
50 drivers used Grey-Rock—by preference. 
Nationally advertised in Saturday Evening Post 


National Association for Stock Car Auto Racing 


se GPOY-ROCK ate nc onoveensaer ne 


BALANCED BRAKSETS @ TRUCKSETS @ BRAKE BLOCKS @ VEE-LOK® CLUTCH FACINGS 
GREY-ROCK Division of Raybestos-Manhattan, Inc., MANHEIM, PA. 


RAYBESTOS-MANHATTAN, INC., Brake Linings « Brake Blocks « Clutch Facings « Industrial Rubber « Mechanical Packings « Asbestos Textiles « Engineered 
Plastics « Sintered Meta! Products * Rubber Covered Equipment + Laundry Pads and Covers « Abrasive and Diamond Wheels « Industrial Adhesives « Bowling Balls 
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NOW! 3 new 6-vour 
AUTO-LITE. sta-ful. BATTERIES 


Priced competitively to 


AUTO-LITE. sta-ful. BATTERIES... 


Want more facts? Use Reader Service Card Page 133 SOUTHERN AUTOMOTIVE JOURNAL for October 1959 





Auto-Lite sta-ful, the world’s fastest selling 
premium battery, is now available in three new 
types to fit most 6-volt applications. 


Now, for the first time, you are able to sell a 
genuine Auto-Lite sta-ful at the same price as 
an ordinary battery. Here is your opportunity 
to sell a high quality premium product priced to 


meet the big volume requirements of your 
customers with a real profit to you. 


Start now to up-grade your battery profits. 
Tie-in with the most successful battery pro- 
motion in the history of the industry. Call your 
Auto-Lite Battery Wholesaler today. 

THE ELECTRIC AUTO-LITE COMPANY « TOLEDO 1, OHIO 


Listen to NBC ‘““NEWS ON THE HOUR” brought to you by Auto-Lite, Monday through Friday, 7 a.m. to 11 p.m. 


protect your profits! 


need water only three times a year in normal car use 


SOUTHERN AUTOMOTIVE JOURNAL for October 1959 
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ASK EACH OF YOUR CUSTOMERS 
Offer to make a 1 quick check- up... You'll 


= 2 aia. Siaee 


— Bo SAFE ARE YOUR “BRAKES: 


~~ -s } 
‘** a Sats, ney Fon | 


Max ry 
© LINING peur hat 
F: 


— 


S EVERY TIME YOU STEP ON YOUR BRAKE 





és 


USE the new , WAGNER LOCKHEED WALL POSTER 
...[t makes it easy for you to show car owner when and 
why brake service is necessary. It helps you makes sales 


(To obtain wall poster, priced at $1.00, see your Wagner supplier, or use coupon at right) 


Want more facts? Use Reader Service Card Page 133 
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“HOW SAFE ARE YOUR BRAKES? 


find many cars need brake service! 





Wazner Lockheed 
BRAKE PARTS e FLUID e LINING 


enable you to restore “new-car” 
safe braking efficiency 


A large percentage of cars that drive into your place of business 
need brake service—but owners may not be aware of the true 
condition of the brake system. A check-up, and your use of the 
Wall Chart (shown at left) will help make sales. For best 
results in service work use Wagner Lockheed products. 


WAGNER LOCKHEED BRAKE PARTS are made to the same 
specifications as Wagner parts used for original equipment. Line 
includes master and wheel cylinders, pistons, springs, cups, 
boots and hose. 


WAGNER POWER BRAKE REPAIR KITS are available for all 
makes of passenger cars. Each Kit contains a “HOW-TO-DO- 
IT” Installation Instruction Sheet. 


WAGNER LOCKHEED BRAKE FLUID has correct chemical 
balance to function efficiently under all operating conditions. 
HEAVY DUTY surpasses S.A.E. Spec. 70R1...Super HEAVY 
DUTY 21-B surpasses S.A.E. Specs. 70R1 and 70R3. Both 
conform to Federal specifications. 


WAGNER LOCKHEED BRAKE LINING is available in sets, 
blocks, rolls, slabs, cut segments, and on shoes. 


WAGNER EXCHANGE BRAKE SHOE SETS are contour 
ground for maximum contact with drums. For all popular 
passenger cars and some light trucks. Available in standard 
and over-size thicknesses. 





HLAVY DUTY 


BRAKE FLUID 
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Wagner Electric @rporation 
6362 PLYMOUTH AVENUE, ST. LOUIS 14, MO., U.S.A. 
(Brenches in principal cities in U.S. end in Conede) 


Please send the following: 
@ (1 Av-1209 Wall Poster. . $1.00 enclosed 
@ (1 HU-375 Broke Service Manual . . . $1.00 enclosed 
© L Av-1 Catalog FREE 


NAME__ — 
FIRM NAME — 
ADDRESS _____ — 





CITY & STATE. —— WAS9-16 
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EXCEPT SOME CONVERTIBLES AND FORD 6—'55 ~ ‘59 


... service ‘em all with only Ss 





Now ... you can cover Chevrolet, Ford and 
Plymouth muffler installations from 1949 to 
1959 with a stock of only 15 Walker “Pre- 
cision Tuned” Silencers. This same coverage 
with any other line requires 24 mufflers at 
almost 14 greater investment. 

And this is only part of the bold, new, 
industry-leading Walker Consolidation Pro- 
gram . . . covering 33 important numbers 
over and beyond recent car factory moves . . . 
which gives Walker Silencer installers the 
fastest . . . most profitable turnover in the 
muffler business . . . with a minimum stock of 
popular Walker “Precision Tuned”’ Silencers. 

The new Walker Consolidation Program 
... carefully developed by Walker engineers 
. . . actually “upgrades” all numbers involved. 
Older models in all cases have been consolidated 
with newer Walker “‘Precision Tuned” Silencers 
which already have improved corrosion and 
rust protection . .. better sound control with 


lower back pressure . . . and at no sacrifice of 
perfect fit for easier installation. 

Walker Consolidation is a great forward 
step to help you offer your customers fast, 
expert exhaust system service . . . at low in- 
ventory cost and high turnover and profit. 
Ask your Walker jobber salesman to explain 
the full details of this new Walker Consolida- 
tion Program . . . the other cars it covers . . . 
and how you can make more “‘Muffler Money” 
with Walker. 





NEW! IMPORTED WALKER SILENCERS 


FOR POPULAR IMPORTED CARS 
English Ford Metropolitan 
Fiat Opel 
Hillman Renault 
M-G Simca 


Triumph 
Vauxhall 
Volkswagen 











These 15 Walker precision tuned Silencers are all you need to stock for complete coverage shown 


779 898 899 943 747 
(Res.) 


FORD J L prymoutHt 








*Also Dodge, De Soto 


L_.cuevroceT—_} L- 
duals '56 to '59 


WALKER SILENCERS 


NEW WALKER-ENGINEERED CONSOLIDATION PROGRAM 
CUTS INVENTORY «INCREASES COVERAGE «SAVES SPACE 
SPEEDS TURNOVER « IMPROVES PROFITS 





AUTOMATIC 
TRANSMISSION 
KITS 


AVE TIME 
: LABOR 


AND MONEY 


Each kit contains only the auto- 

matic transmission parts that 

automotive engineers say should 

be replaced. Parts included are f 

friction discs, spacer plates, gas- AUTOMATIC TRANSMISSION 
kets, front and rear clutch piston MASTER OVERHAUL 
seal and expander, “‘O” rings, KIT 
reverse clutch piston seal; also 

front oil pump seal and rear 

bearing oil seal. 


TAKE JUST 39 SECONDS TO LEARN WHY SUCCESSFUL DEALERS ARE INSISTING ON RAYBESTOS QUALITY 


@ Complete coverage for Hydra-Matic, Pow- e@ No premium charge for kit packaging; 
erflite, Dynaflow, Ford-O-Matic, Power- only one price to charge to the sale 


glide, Merc-O-Matic, Jetaway, ete. e Parts engineered for replacement by sup- 


New, simple wall chart and catalog tell pliers tooriginal equipment manufacturers 


which Raybestos kit to use Each part packaged to protect working 


Small inventory, easy to stock—27 kits re- surfaces, prevent rust, and swelling or 
place 1618 loose parts distortion of gaskets 


RAYBESTOS DIVISION of Raybestos-Manhattan, inc., BRIDGEPORT, CONN. 
RAYBESTOS-MANHATTAN, INC., Brake Linings « Brake Blocks « Brake 
Fluid « Clutch Facings ¢ industrial Rubber « Mechanical Packings « Asbes- 
tos Textiles « Engineered Plastics « Sintered Metal Products « Rubber 
Covered Equipment « Laundry Pads and Covers « Abrasive and Diamond 


Wheels « Industrial Adhesives » Bowling Balls AMERICA’S BIGGEST SELLING FRICTION MATERIAL 
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Inside the Corvair--in Photos 





a 


Gasoline heater is situated in the front trunk area. Note how optional folding rear seat works. 


Below is a chuckhole’s view of the Corvair. Man is standing at rear. Gas tank is aft of front crossmember. 














1936 STANDARD CHEVROLET and 1960 CORVAIR 


(Corvair in dotted line) 
1936 STANDARD CHEVROLET 1960 CORVAIR 
109 inches Wheelbase 108 inches 
182.4 inches Overall Length 180 inches 
67.4 inches Height 51.3 inches 
70.3 inches Width 66.4 inches 
Ibs. Weight 





HEVROLET’S 
Corvair offers a host of fea- 


80hp, rear-engine 
tures, many of them new in 
American-made automobiles. 

Svecial features include: 

Power train at the rear of the 
car. 

A lightweight six-cylinder “‘pan- 
cake” engine which uses a con- 
siderable amount of aluminum. 

Independent suspension of all 
four wheels, including a “swing” 
rear axle. 

Unitized body construction. 

A virtually flat passenger com- 
partment floor. 

Luggage compartment 
lock) under the hood. 

Optional folding rear seat-back 
to provide more luggage space. 

Low center of gravity. 

Long cord tires. 

Airplane-type gasoline heater 
that gives almost instant passenger 
compartment warmth. 

Among the many 
claimed were: 

1.—The rear engine provides a 
fore-and-aft balance in weight 
“that is not practical in a front- 
powered car on a short wheelbase. 
Traction, braking and_ steering 
thereby benefit.” (Forty per cent 
of weight is forward and 60% aft.) 

2.—The usual driveline tunnel 
is eliminated by coupling the 
transmission to the engine at the 
rear. This permits a virtually flat 
passenger compartment floor and 
modish profile without sacrifice in 
headroom. 

3.—Comprehensive design and 
use of light-weight aluminum 
“has resulted in an engine of 
superior efficiency.” The engine is 
40% lighter than others of similar 
horsepower and “gets from 25 to 


(with 


advantages 





40% more miles on a gallon of 
gasoline than a regular six-cylin- 
der engine.” 

4.—Weight savings are manifest 
throughout. Air-cooling eliminates 
the need for a radiator and water- 
system accessories. (No anti-freeze 
is necessary and boiling is not a 
problem.) 

5.—Unitized body construction 
offers a 30% gain in torsional 
rigidity and a saving of approxi- 
mately 60% of the weight of a 
separate frame. 

6.—Suspension systems were 
designed to take maximum ad- 
vantage of weight distribution. 
Unsprung weight has been re- 
duced, particularly at the rear 
where a swing-type axle is used. 

7.—The flat engine design, with 
accessories at easy reach, may be 
readily serviced. 

8.—An optional automatic trans- 
mission (at $135) and other con- 
venience items are likewise di- 
rected to American tastes. 

Wheelbase is 108”. Over-all 


length is 180”. Height is four feet 
three inches and width is 66.9”. 
almost 


Weight is 2,340 pounds 








1,300 pounds less than more con- 
ventional-size cars. 

The six-cylinder engine de- 
velops 80hp at 4,400rpm. Bore 
and stroke are 3.38 x 2.6 and the 
displacement is 140 cubic inches. 
Compression ratio is 8 to 1. Regu- 
lar-grade gasoline is recommend- 
ed. 

In addition to the standard 
model, a de luxe version is offered 
in the Corvair 700. The “700” fea- 
tures special bright metal trim 
and three color-keyed choices in 
upholstery fabrics. Exterior colors 
in either model include nine solids 
and seven two-tones, all in the 
acrylic lacquers introduced in 1959 
Chevrolets. 

The 1l-gallon gasoline tank is 
located forward of the passenger 
compartment, below the floor, and 
is protected by front suspension 
massive crossmember. Oil capacity 
is four quarts. 

Due to the unique cooling sys- 
tem, no grille is necessary at the 
front, where embellishments in- 
clude chrome-bordered dual head- 
lamps and the Corvair emblem. 
The rear deck is vented for engine 
air intake and a screened exhaust 
at the rear provides the necessary 
outlet. 

Compartments under the hood 
and behind the rear seat provide 
more than 15.6 cubic feet of space. 
An optional folding rear seat-back 
brings the stowage area up to 28.9 
cubic feet—about one foot less 
than the conventional-size Chev- 
rolet. 

The 16” steering wheel, with 
slender spokes and recessed hub, is 
mounted well below driving vision. 
Quick-sight instruments are hood- 
ed behind a single lens. The heavi- 
er rear end helps traction and aids 
control in the event of a skid, The 
120.8 square inches of braking sur- 
face amounts to one square inch 
of lining to each 20 pounds of car 
weight, a ratio claimed unequaled 
in many larger cars on the Ameri- 
can market. 
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Microscoping the Corvair 








Its air-conditioning needs wi!l be far less. But what about 
annual changeover? Is a rear-engine Chevy looming? Is this 
factory studying an air-cooled engine up front for the reg- 
ular Chevrolet? Top-level thinking is laid out here for you. 


How simply will you accomplish 
the air conditioning of the Corvair 
with the rear-engine and so forth? 
What is it going to do to the retail 
Chevrolet salesman who, on the 
one hand, has a conventional type 
of vehicle construction to sell and 
then he reverses himself in selling 
the other construction—the rear- 
end construction. 

We are very conscious of the 
requirement for air conditioning 
of the Corvair. The one significant 
thing a lot of people overlook in 
the rear-engine unit (and I don’t 
want to say this in a way that it 
might be considered detrimental 
to the front-engine approach) but 
you will note in the rear engine 
that the dash underneath the car 
is not bathed in 140° or 150° air, 
and consequently the compart- 
ment runs considerably cooler than 
that of the front engine in the 
summertime. 

The requirement for air condi- 
tioning is less in the Corvair than 
in conventional cars. We plan to 
have air conditioning available for 
those that want it. It is not a dif- 
ficult problem at all. You can do 
it as well with Corvair as any 
other car and it offers possibilities 
that I can’t talk about now in this 


This cutaway shows the Chevrolet Corvair’s three-speed 





Excerpts from the Sept. 10 
Chevrolet press conference at 
Detroit follow. Questions are in 
italics and the answers by Edward 
N. Cole (shown here), Chevy's 
general manager and formerly 
chief engineer of Cadillac and 
later Chevrolet, follow. 


configuration, but you will see it 
later. 

Now the other question about 
merchandising the two configura- 
tions—front and rear engine. We 
feel that it is no problem, because 
we have the same thing to deal 


transmission (manual shift). 








with in trucks, where we sell half- 
ton trucks or two-ton trucks or 
two-and-one-half-ton trucks. We 
feel there is a right type of design 
for a specific purpose. 

There is need for a car that is a 
lower-cost car to do a specific job 
for the American public. We think 
this is the car which fills that need 
but there is still the need for an 
all-purpose car for many families. 
And we have that, too. We think 
the public will continue to buy our 
regular car in great numbers and 
we plan to make five times as 
many regular ones as we do the 
smaller ones. 

I believe we are in an excellent 
position to merchandise something 
completely new in design and func- 
tion instead of having, as I said 
before, “Just a little less than the 
same thing you had before.” 

Do you expect to have an an- 
nual changeover in styling on the 
Corvair, also? 

We are not in a position to an- 
swer that until we have a chance 
to evaluate the public’s feeling to- 
ward the styling and general de- 
sign of our product compared to 
competitive makes. And it may be 
that we will be able to run the 

(Continued on page 170) 


Here you see the Corvair’s air-cooled rear engine 


installed ready to go. 


” ~ 
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The Corvair appears at top in contrast with its conventional-size counterpart, the Impala sport sedan. 


Chevrolet Pushes Economy, Comfort 


NEW appearance, added com- 

fort and increased economy of 
its most popular V-8 engine are 
among features of the 1960 Chev- 
rolet cars. 

Nineteen models (including the 
Corvair and the Corvette sports 
car) are in the series. The interiors 
are roomier. The most notable de- 
sign changes occur in frontal and 
rear areas. An oval-shaped grille 


Below: Bel Air four-door sedan and (at bottom) the Bel Air sport coupe. 


spans the hood and encloses wide- 
ly-spaced twin headlamps at the 
outer edges. The wing overhang at 
the rear has been revamped to 
widen the trunk opening and low- 
er the loading sill. An ensemble 
of circular taillamps replaces the 
former tear-drop configuration. 
Side-trim moldings establish 
distinctive appearance for the Im- 
pala, Bel Air and Biscayne series. 
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The front-compartment trans- 
mission tunnel has been reduced 
in width and height to benefit 
roominess. The frame has been re- 
inforced and new rubber-insulated 
body mounts give a quieter ride. 

In addition to the new economy 
in the Turbo-Fire V-8, the power 
packages include a six and six 
other V-8 choices for the 1960 
models. 













gmap is striding an inch with 
its 60 models in the direction 
sO many Americans have com- 
plained they want manufacturers 
to go in order to make six-passen- 
ger cars capable of hauling six 
persons a sizable distance com- 
fortably. 

Front-seat passengers will bene- 
fit from a decrease in the size of 
the floor tunnel as a result of ma- 
jor redesign in the Hydra-Matic 
transmission and oil pan and 
modifications in the engine, en- 
gine mounts, drive-line, carburetor 
and accelerator linkage and frame. 
The tunnel is approximately one 
inch lower and two inches nar- 
rower, increasing passenger space 
by nearly 444 cubic inches. 

Rubber couplings on MHydra- 
Matic cooler pipes reduce vibra- 
tion and a new splash shield gives 
protection from gravel damage 
and freezing around the transmis- 
sion levers. 

Pontiac’s Tempest 425 V-8 en- 
gine is available in a broad, versa- 
tile selection in 1960 with in- 
creased compression ratio, power 
and torque; improved economy 
and new cooling system, pistons, 
oil pump, carburetors and intake 
manifold. 

Four standard engines offer a 
choice of two- and _ four-barrel 
carburetors; and compression ra- 
tios ranging from 8.6:1 with 
Synchromesh transmission and 
regular fuel to 10.25:1 for Super 
Hydra-Matic transmissions and 
premium fuel. 

Special engine options include 
an improved Tempest 425-E econ- 
omy engine package available for 
all Hydra-Matic transmission 
models; a four-barrel carburetor, 
premium fuel engine with Hydra- 


oa mare, 
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Pontiac Drops Tunnel 


Matic for Catalina, Ventura and 
Star Chief models; and a three 
two-barrel premium fuel engine 
with 10.75:1 compression ratio for 
all series using either Synchro- 
mesh or Hydra-Matic. 

The new economy engine pack- 
age with an 8.6:1 compression ra- 
tio utilizes regular fuel and is de- 
signed for all Hydra-Matic appli- 
cations. A new low axle ratio of 
2.69:1 with economy engine and 
Hydra-Matic-equipped Catalinas, 
Venturas and Star Chiefs provides 
better economy, a quieter engine 
and less wear on components 
through reduced engine revolu- 
tions. A specially-designed two- 
barrel carburetor and _high-ef- 
ficiency camshaft also contribute 
considerably to optimum economy 
and smoothness. 

Another Pontiac first in 1960 is 
an engine cooling system which 
employs a divided chamber water 
pump to distribute water equally 
to each cylinder block bank. 
Water thus is directed to each side 
of the block, up to the cylinder 
heads and out the water distribu- 
tion channel in the intake mani- 
fold for recirculation. Dividends 
are in elimination of engine “hot 
spots,” reduction of parts, less 
weight and simplified service. 

New Pontiac pistons for premi- 
um-fuel engines are notched on 
the top surface for valve clear- 
ance. Improvements also have 
been effected in piston cam con- 
tour and piston skirt lubrication. 

Other Pontiac engine improve- 
ments include a new disposable 
fuel filter, reportedly proven high- 
ly effective in the prevention of 
carburetor flooding; a new intake 
manifold designed to provide im- 
proved wet fuel distribution, and 


The Bonneville convertible and Ventura sport coupe are two of 16 models for ‘60. 
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an improved rear main bearing oil 
seal. 

Pontiac has redesigned the rear 
suspension for a better over-all 
ride and handling performance. 
Insuring a softer ride as well as 
insulation from noise are enlarged 
rubber bushings installed at the 
pivot points of the axle lower con- 
trol arm. The upper control arm 
has been elevated one inch, plac- 
ing the roll center closer to the 
car center of gravity and result- 
ing in improved drive line smooth- 
ness, better handling and _ in- 
creased stability. Newly designed 
shock absorbers feature a nylon 
sleeved control piston and a new- 
type oil which provide more uni- 
form control over extreme term- 


perature changes and_ greater 
durability. 
Pontiac’s Hydra-Matic trans- 


mission is narrower, lighter, has a 
shallower oil pan and is more 
compact in design. Redesign of the 
bottom pan screen includes an ele- 
ment to provide cleaner oil. 

Synchromesh clutch linkage has 
been revamped to conserve driver 
effort and provide more positive 
feel of shifting. The car operator 
is further aided by a reduction in 
height of both standard brake and 
clutch pedals by three-quarters of 
an inch. 

A new throttle control device 
for turnpike driving called Magi- 
Cruise can be set to retain a con- 
stant accelerator position, thus re- 
lieving the driver’s foot of con- 
stant pedal pressure. 

Other accessories include an air- 
liner-type spot beam dome read- 
ing lamp, a trunk lid remote con- 
trol that allows the trunk to be 
opened from the passenger com- 
partment, rear window and side 
screens for station wagon models, 
a new remote-controlled outside 
rear-view mirror and a new Safe- 
guard speedometer that has both 
audio and visual signals to warn 
against exceeding the pre-set 
speed, plus a low-fuel warning de- 
vice. 


FORD 
WIDENS 
TREAD 


WHEELBASE stepped up to 119” 

from 118”, front tread moved 
wider to 61” from 59” and rear 
tread widened to 60” from 56.4” 
are a few of many changes rolled 
into the ’60 Fords. 

Over-all height at design load 
has been stepped down an inch to 
55”, shoulder room has_ been 
broadened three inches in the 
front seat and four inches in the 
rear and hip room has been in- 
creased 1.8” in the front seat and 
2.8” in the rear. Leg room has 
been increased 1.1” in the rear 
seat. 

Glass 


area has been boosted 


17% in the windshield and 63% in 
the back light region. Total glass 


area in the four-door sedan has 
been stepped up 31%. 

The dogleg has been eliminated 
by moving the windshield corner 
post forward approximately ten 
inches. 

The engine line-up includes two 
352-cubic-inch V-8’s, an improved 
version of the 292-cubic-inch V-8 
and a 223-cubic-inch six-cylinder, 
with a total of 13 power-drive 
combinations with the improved 
two-speed and dual-range auto- 
matic transmission. 

The chassis frame is reportedly 
new, being of a wider safety- 
channel-type designed to accom- 
modate the new wider iread. 

The Ford exhaust system fea- 





Ford Galaxie Town Victoria 


tures the new aluminized cylin- 
Grical muffler mounted at the 
rear. To improve acoustical quali- 
ties, double-walled inlet pipes are 
used with heavy-gauge inlet pipe 
extensions. Longer life reportedly 
results by constructing the muffler 
and integral tailpipe of aluminized 
steel. 

Refinements in the Fordomatic 
two-speed transmission were made 
through recalibration, revised pat- 
tern, pressure regulator valve and 
converter stall speed, which 
should add up to faster start-ups, 
Ford engineers said. 

Brakes have been increased in 
size both front and rear, with 
“custom-tailored” linings. For the 
passenger car a blended com- 
pound, riveted lining is used, and 
station wagons use a compound, 
riveted lining. Where fade charac- 
teristics are important, premium 
compound riveted linings are used 
and where long-wear characteris- 
tics are important, such as police 
cars, a bonded lining is used with 
heavy-duty shoes. 

In things electrical, the new dis- 
tributor design includes three ny- 
lon buttons to support the breaker 
assembly. These supports are self- 
cleaning, require no _ lubrication 
and reportedly permit “free, easy 
operation and long life.” 

Blade-type terminals are “plug- 
ged” into the ignition switch as- 


The Thunderbird convertible 
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sembly and cannot be quickly 
“bridged” by would-be car thieves. 

The windshield wiper motor and 
heater parts, except the blower 
motor, have been moved from the 
engine compartment to locations 
under the instrument panel. The 
ignition resistor has been elimi- 
nated as a separate part and is in- 
cluded in the wiring harness un- 
der the instrument panel. 

The basic engine compartment 
is wider due to the increased 
front tread and permits additional 
space for installing any desired 
accessories. 

A new engine rear mount, rub- 
ber-type, is integral with the 
third crossmember of the 1960 
Ford frame. This mount reduces 
transmission of engine vibration 
and provides greater smoothness, 
Ford officials said. 

The new pressurized-type radi- 
ator, with a separate reserve tank 
(pioneered on the Thunderbird), 
flows the coolant horizontally 
across the radiator instead of ver- 
tically. The new supply tank con- 
nects directly to the water outlet 
on the intake manifold and houses 
the engine thermostat. The result 
of using the cross-flow-type radi- 
ator, said Ford engineers, is im- 
proved cooling at idling speeds, 
improved air-flow efficiency with 
the low, wide grille and greater 
coverage of the radiator core. 


Ford's Sunliner 
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This four-door hardtop in the Ph 


oenix series is one of the 20 low- 


priced Dodge Dart models offered for 1960. Its interior and exterior lines 
are different from the regular Dodge, as are its body lines themselves. 


Dodge Aims Its Dart 


HE Dart appeared in the Dodge 
family this month, nosing out 

Plymouth for the Dodge dealers 
and offering them a smart car of 
their own to compete in the Chev- 
rolet-Ford-Plymouth price class 
and at the same time providing for 
a power output ranging from a 
six-cylinder classified at 145hp at 
4,000rpm to a combination power 
package producing 310hp at 4,- 
800 rpm. 

The Dart’s wheelbase is 118”, 
compared with the Dodge’s 122”. 

The Dart, “designed to fit the 
family pocketbook as well as 
the family garage,” will be offered 
in 20 sedan, station wagon, hard- 
top and convertible models. 

“These economy cars are design- 
ed to compete in price and size, 
series for series, with the automo- 
bile industry’s low-priced big 
three,” said M. C. Patterson, Dodge 
general manager. ‘“‘The Dodge Dart 
makes it the ‘big four’ now.” 

The 1960 models will be avail- 
able in three series—the lowest- 
priced Seneca, the Pioneer and 
the top-series Phoenix. 


A new six-cylinder engine—in- 
clined at an angle of 30° in the en- 
gine compartment—is available in 
the Dart. 

The Seneca and Pioneer models 
feature the Economy Slant “6” as 
standard equipment. Also avail- 
able is the 318-cubic-inch Red 
Ram V-8 engine with a two-barrel 
carburetor. 

The top-line Phoenix has a 318- 
cubic-inch Red Ram V-8 with a 
four-barrel carburetor as standard 
equipment. The new “D-500” Ram 
induction engine also is available 
in this model with a 383-cubic- 
inch displacement. 

New rubber block and heavy 
coil spring engine mountings used 
on all 1960 Dodge engines achieve 
the largest reduction of engine 
vibrations since Dodge first intro- 
duced V-8’s, it was claimed. 

Matching the six-cylinder en- 
gine is a new automatic transmis- 
sion—the TorqueFlite-“Six”—fea- 
turing fully automatic three-speed 
torque converter shifting. 

“The new transmission provides 
the utmost in convenience while 


still preserving the economy in- 
herent in this overhead valve six- 
cylinder engine,” engineers said. 

As for the regular Dodge models 
—the Matador and the Polara— 
they will be offered in 11 sedan, 
hardtop, station wagon and con- 
vertible models. They have uni- 
tized body construction, as have 
other Chrysler products this new 
year. 

Dodge’s new Ram induction sys- 
tem, an exclusive feature used on 
the “D-500” Ram induction en- 
gine, is optional on Matador and 
Polara models. 

Standard in the Matador series 
is the 36l-cubic-inch Super Red 
Ram V-8 engine, equipped with a 
two-barrel carburetor. The Polara 
models feature a 383-cubic-inch 
Ram Fire V-8, with a four-barrel 
carburetor, 

The most intensive rustproof- 
ing and anti-corrosion process re- 
portedly ever used in the automo- 
bile industry has been adopted by 
Dodge for 1960. Heavier metal is 
used in the sills and underbody, 
and 20 separate operations are in- 
volved in the body protection and 
finishing process. They include 
seven different dipping steps, 
seven external sprays and six coats 
of sealers, primers and ‘“Lustre- 
Bond” super enamels. 

New safety and convenience fea- 
tures include: 

Optional automatic swivel seats 
that swing out to meet you when 
the door is opened and then swing 
back to the straight-ahead position 
when the door is closed. When a 
passenger or driver is in the seat, 
he need only move his body to get 
out and the seat will swivel. 

Optional “Child Guard” vacuum- 
powered door locks operated from 
the instrument panel that provide 
one-switch locking or unlocking of 
all doors and the tailgate window 
on station wagons. 

Front vent windows that can be 
pulled open easily with one hand. 


This Matador, part of the regular Dodge line, features a rear window curving into the roof. 
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Goes Convertible, 


Hawk Muscles Up Engine 


EACHING out to serve wider 


demands of prospects, Stude- 
baker-Packard Corp. is including 


two new Lark convertibles and of- 
fering a new V-8 engine for its 
Hawk line with power stepped up 
from 180hp to 210hp. 

The convertibles—first marketed 
by S-P since 1952—are in addition 
to four new models of four-door 
station wagons in the Lark series. 

The station wagons will be avail- 
able in L-head six-cylinder and 


The Hawk’s distinctive grille is continued in the five- 
passenger sport coupe. Finned, weather-seal brake 
drums have been added for long life and rapid cooling. 


V-8 engine models in both Regal 
and De Luxe lines. The converti- 
bles will become part of the Regal 
lines with either six or V-8 power- 
plants. 

All Lark models, including the 
convertibles, retain the shorter 
over-all length (184.5” wagons, 
175” all other) without useless 
overhang while featuring the in- 
teriors of 1959 Larks which nearly 
tripled Studebaker’s 1958 sales. 

Additional rear legroom in 1960 
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Lark sedans and station wagons 
has been achieved through new 
front-seat design. 

Engineering changes for the Lark 
will be primarily under the hood 
—‘and drivers will feel the im- 
provements, if not see them,” com- 
pany officials said. 

The Lark six will feature a new 
carburetor to give its powerplant 
more efficient operation and im- 
proved performance. 

(Continued on page 94) 


The Hawk's V-8 for 1960 has been increased from 259 
to 289 cubic inches displacement, developing 210hp at 
4,500rpm with a torque rating of 300 at 2,800rpm. 
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I ape 1960 Oldsmobile features a 
redesigned Rocket engine in 
the Dynamic “88” series for use 
with lower-cost, regular-grade 
gasoline that reportedly “will give 
our customers an improvement of 
15% in miles per dollar—main- 
taining excellent performance,” 
Oldsmobile officials said. 

In all series there are new rear 
axle ratios and many other engi- 
neering advancements. Two three- 
seat Fiestas have been added to 
Oldsmobile’s station wagon line. 

The adaptation of the Rocket 
engine for use with regular gaso- 
line was accomplished through 
design changes in combustion 
chamber contour, piston and cam- 
shaft and the changing of the com- 
pression ratio to 8.75:1. The engine 
has a displacement of 371 cubic 
inches and develops 240hp. It in- 
corporates a new _ two-barrel 
“Econ-O-Way” carburetor recali- 
brated for maximum economy and 
power at the new compression 
ratio. 

“Used with the new standard 
2.87 to 1 axle ratio and Oldsmo- 
bile’s Jet-Away Hydra - Matic 
transmission, the owner of the 
1960 Dynamic “88” Oldsmobile 
may expect a 15% improvement 
in miles per dollar,” engineers 
said. 

For the buyer who wants super 
performance, Oldsmobile’s top 
powerplant, the Premium Rocket, 
is standard on the Super “88” and 
the “98”, developing 315hp at 
4,600rpm. Displacement is 394 
cubic inches. Compression ratio is 
9.75:1. 

The standard rear axle ratio in 
each series Oldsmobile for 1960 
has been lowered, resulting in re- 
duced engine speeds. 

Oldsmobile has added new ny- 
lon sleeve shock absorbers and 
live rubber body mounts to the 
Guard-Beam frame and Wide- 


56 














Entering the picture at the left is a Dynamic “88 Celebrity Sedan. 
At the right appears the rear-end treatment for 1960 as seen on the 
“98” Holiday SportSedan. The gas filler cap is situated behind the 
hinged license plate. In the center is a “98” Holiday SceniCoupe. 


Stance chassis. A new fluid less 
affected by temperature changes 
is used in the shock absorbers to 
assure the best possible ride un- 
der all driving conditions. 

A new slim-line design of the 
Hydra-Matic transmission allows 


a reduction of the front transmis- 
sion tunnel of 20%, resulting in 
more front seat leg room. 

The Oldsmobile has been fur- 
ther improved by changing the 
front seat angle for more com- 
fortable seating. 


This is the newly-designed piston head used on the regular Rocket 

engine for 1960. The top of the piston is shaped for better combustion 

chamber efficiency. The engine, designed to make full use of regular- 

grade gasoline, develops 240hp. Operating with the new two-barrel 

“Econ-O-Way” carburetor and a reduced (2.87 to 1) rear axle ratio, the 
engine reportedly delivers 15% more miles to the dollar. 
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Cadillac Sports Many Refinements 


_ 1960 Cadillac sports de- 
velopments in the braking sys- 
tem, improvements in riding qual- 
ities, engine refinements and a 
new slim-line Hydra-Matic. 

A new low-frequency engine 
mount of spring steel reduces en- 
gine feel and minimizes vibra- 
tions. 

Road noises and vibrations are 
reduced by a new cantilevered 
spring on the rear suspension. 

Frame modifications contribute 
to smoothness. 

Engine fan noise is eliminated 
for most driving conditions on 
air-conditioned cars by a new 
temperature-controlled fan clutch. 
This also results in improved 
gasoline mileage. 

In two models, the Sixty Special 
and the Eldorado Seville, noise is 
reduced even more by an insu- 
lating blanket behind the head- 
lining. (Photo above shows the six- 
window Sixty-Two sedan.) 

Increased rear brake cooling, 
provided by new finned and ex- 
tended rear drums, makes possi- 
ble the use of larger wheel brake 
cylinders. This reduces front 
brake loads and gives better cool- 
ing at all four wheels. Under 
metropolitan freeway driving con- 
ditions braking temperatures are 
reportedly lowered up to 30%. 

Another part of the brake story 
is self-adjusting brake shoes that 
automatically adjust every time 
the car is operated in reverse gear. 
This compensates for lining wear 
and eliminates brake adjustments 
as the pedal is maintained with 


the same height and feel as when 
the car is new. 

Added to the Cadillac “firsts” is 
a vacuum-released parking brake. 
With the engine running, the 
brake automatically is released 
when the car is put in gear. With 
the automatic release, the parking 
brake can be used as a really true 
foot-operated emergency brake. 

A ten per cent reduction in the 
coil spring rate gives even smooth- 
er riding with slower ride motions. 

The new shock absorbers of 
1959 (featuring the use of Freon 
gas within a plastic sleeve) are 
improved by the insertion of a ny- 
lon skirt or ring around the cen- 
ter of the shock absorber piston. 
This reduces impact feel caused 
by shock absorber friction. 

Compression ratio of the 1960 
engine remains at 10.5 to 1 and 
the horsepower is unchanged in 
the two powerplants—a 345hp 
engine for the Eldorado Brough- 
am, Biarritz and Seville and a 
325hp engine for all other models. 

Improvements to this year’s en- 
gine include a new full-flow oil 
filter with disposable cartridge 
which filters every drop of engine 
oil and a new flexible oil ring 
with side sealing for increased cil 
economy. 

Cadillac’s power steering is 
further improved with the use of 
a new steel sleeve bushing on the 
pitman arm shaft which mini- 
mizes wear and assures longer, 
peak power steering assistance 
without adjustment. 


Other new chassis improve- 
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ments include a new tapered 
front-wheel roller bearing which 
improves durability, new pinion 
gear bearings in the rear axle and 
refinements in the air suspension 
which improve operation and 
serviceability. 

Air suspension remains stand- 
ard on the Eldorado Brougham, 
Eldorado Biarritz and Eldorado 
Seville. 

Accessory refinements include 
the use of vacuum instead of elec- 
tric power for quieter safety door 
locks; a newly-styled automatic 
headlamp dimmer that is much 
smaller and known as Guide- 
Matic, and the addition of shut- 
off controls to the left- and right- 
side air-conditioning outlets, en- 
abling the driver and passenger to 
regulate the flow of cooled air to 
their individual liking. 

James M, Roche, Cadillac gen- 
eral manager and a vice president 
of General Motors, said: 

“Never before has even a Cadil- 
lac catered so completely to the 
desires of discriminating motorists 
This is evident in its new interiors 
where comfort and convenience 
are the keynote for both front- and 
rear-seat passengers. 

“It is evident also in the 
markably new driving ease 
forded by Cadillac’s outstanding 
power steering, Hydra-Matic trans- 
mission and highlighted by the 
advanced new braking system.” 

The front end of the Brougham 
is reportedly all-new, including a 
new bumper and grille with jewel- 
like ornaments. 














The new four-door American sedan has a six with 90hp. 
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The American wagon sports a roof-top luggage rack. 


American Adds Four-Door Sedan 


A TWO-DOOR Rambler American 
station wagon boasting a car- 
rying capacity of 52 cubic feet with 
the rear seat down and a four- 
door American are among high- 
lights of the ’60 lines announced 
this month by American Motors 
Corp. 

The Ambassador V-8 and Ram- 
bler station wagons offer, instead 
of a tailgate, a side-hinged door 
which swings completely open for 
easier entry. 

The highly popular Americans 
have a 22-gallon gasoline tank to 
further decrease stops for refuel- 
ing. 

Major engineering features have 
been left unchanged in the various 
models. 

Window area of Americans has 
been increased by elimination of 
the “lip’”’ on the upper edge of the 
doors and rear quarter panel. In 
addition to providing smoother 
body line and enlarging the glass 
area, it provides more comfort for 
those who like to drive or ride with 
an elbow resting on the window 
sill. The change increases the glass 
area of sedans by 5.1% and of sta- 
tion wagons by 2.5%. 


Note Ambassador’s “compound wrap-around” windshield. 












The four-door sedan features 
rear quarter side windows to elim- 
inate “blind spots” for rear seat 
passengers, providing virtually the 
same glass area as on the two-door 
sedan. 

Longer coil springs add comfort 
to the chair-high seats. The front 
seat adjustment mechanism has 
been changed to allow smoother 
and easier operation. 

An aid to operating economy is 
the owner’s manual which pictures 
and describes how to make minor 
repairs and adjustments. 

The car’s compact length and 
wheelbase result in a turning di- 
ameter of only 36’. 

The six-cylinder engine devel- 
ops 90hp, has a compression ratio 
of 8 to 1 and a piston displacement 
of 195.6 cubic inches. Regular 
grade gasoline is recommended, 
resulting in further savings. 

Power steering is being offered 
for the first time on the 1960 


models. 
A new type of headlamp pro- 
vides greater road illumination, 


especially when the lower beam is 
in use. 
A new nylon gear shift ball 


socket with a heavier return spring 
provides easier shifting on stand- 
ard, overdrive and _ automatic 
transmission cars. The nylon socket 
replaces the metal socket, elimi- 
nating the need for lubrication at 
that point. 

Non-slip “Twin-Grip” differen- 
tial is available on Americans. This 
device permits better driving trac- 
tion through snow, ice, mud and 
sand. 

The continental tire mount is 
available on both the four-door 
and the two-door sedan as an op- 
tion. 

The Rambler six and Rebel V-8 
models will be slightly shorter 
than comparable 1959 models but 
will have the same interior dimen- 
sions, including five- foot - wide 
seats for six passengers. The more 
compact exteriors will permit even 
greater parking ease and maneu- 
verability, it was said. 

While maintaining full seat, leg 
or luggage room, over-all length 
has been reduced up to four inches, 
officials stated. This was made 
possible by the design of the new 
bumpers and bumper guards. 

(Continued on page 98) 


Rambler line now includes a three-seat station wagon. 
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Imperial Has Town- 


Yt tyer new models represent the 
most extensive styling change 
in the Imperial since it became a 
completely separate line in the 
1957-model year, Chrysler Corp. 
officials reported. 

Doors, roof, quarter panels, 
hood, deck lid, fenders, front, rear 
and interior have been modified. 

Marked advancement claimed in 
comfort an dconvenience include: 

New high-tower driver seat for 
greater driver back and shoulder 
comfort. 

Foam rubber padding up to six- 
inch thickness in both front and 
rear seat backs. 

Adjustable spot air-conditioning 
unit beneath steering column op- 
posite driver. 

New non-glare instrument panel 
with EL light for less driver eye- 
strain. 

Improved Auto Pilot with addi- 
tional automatic feature. 


New automatic swivel seat. 

New six-way power seat featur- 
ing easier multi-directional con- 
trol. 

The LeBaron has been made 
more distinctive in appearance. 
Key feature is a small rear win- 
dow creating a distinctive town- 
car look in both sedan and hard- 
top models. With the new rear 
window treatment the LeBaron 
rear compartment offers passen- 
gers much greater privacy. 

Fingertip-actuated power vent 
windows are offered in the Im- 
perial for the first time. They are 
standard equipment on the Im- 
perial LeBaron. The windows are 
geared to powerful, small, electric 
motors in the doors, and close 
tightly to eliminate need for any 
manual locking devices. 

A new light source—electro- 
luminescent lighting, or EL light 
for short—designed to reduce 


ar Look 


driver eye fatigue in night driv- 
ing, is introduced for the first time 
in instrument panels. A complete- 
ly redesigned panel features two, 
massive circular instrument clus- 
ters, individually hooded. The 
driver views the clusters easily 
through a new elliptically shaped 
steering wheel. All instrument 
gauges are illuminated by cool, 
low-brightness range EL light, 
previously announced. 

An EL lamp is a piece of metal 
coated with phosphor and covered 
with letter and numeral overlays 
appropriate to its function. Car 
battery current is sent through the 
metal, illuminating it in a pleas- 
ing, cool, easy-to-read, greenish 
glow. Vertical rows of pushbut- 
tons to the right and left of the 
clusters control transmission and 
interior heating and cooling. 

For a comparison with Chrysler 
models, turn to page 62. 


Below: The Imperial Custom four-dcor Southampton; at bottom: the LeBaron reflects the town-car look. 
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This is the Montclair four-door cruiser (hardtop). Thirteen ‘60 models are offerea. 


Mercury Refines Engines for Economy 


MULTIPLICITY Oi design 

changes made in Mercury’s 
V-8 engines for 1960 is designed to 
improve both gasoline economy 
and performance, and give smooth- 
er, quieter operation. 

All Mercury engines for 1960 
have two-barrel carburetors which 
save fuel. A 312-cubic-inch engine 
with a compression ratio of 8.9 
to 1, and a 383-cubic-inch engine 
with a compression ratio of 8.5 to 
1 offer additional important sav- 
ings by requiring only regular 
gasoline. 

The 430-cubic-inch engine has 
a compression ratio of 10 to 1 and 
uses premium fuel to take full ad- 
vantage of its performance. 

All three Mercury engines have 
a new 12,000-mile disposable fuel 
filter termed “20 times as efficient 
as ordinary types.” This filter is 
sealed in an aluminum housing 
located on the gas line between the 
fuel pump and the carburetor. So 
effective is its impregnated porous 
paper filter that it was said to 
prevent even minute particles of 
foreign materials from reaching 
the carburetor. 

This cleaner fuel makes for 
smoother combustion, reduces the 
possibility of flooding the carbure- 
tor and lessens carburetor servic- 
ing. 

The short stroke in all Mercury 
engines results in less piston travel 
per mile. This reduced friction 
makes the engine quieter, more 
durable and more economical. 


A more exact spark setting and 
trouble-free operation are provid- 
ed by a newly-designed distribu- 
tor on the 430-cubic-inch engine 
replace the single metal bearing 
support for the distributor plate. 
The plate slides on these nylon 
bearings, moving easier and giv- 
ing more responsive spark ad- 
vance. Over-all life of the dis- 
tributor is improved. 

In another simplification in dis- 
tributor design, the primary wire 
is now run right through the dis- 
tributor housing, through a grom- 
met to the coil. This eliminates the 
usual outside connection and many 
small parts, and by so doing re- 
duces the possibility of an external 
short circuit at this point. 

Better sealing of the rocker cov- 
er gaskets on all engines prevents 
oil Jeaks and keeps the engine 
cleaner. The gasket is stapled to 
the rocker cover, preventing the 
gasket from working out of its 
proper position for positive seal- 


ing. 
New double-walled laminated 
exhaust pipes, together with a 


large aluminized muffler, provide 
an exhaust system which resists 
rust and operates quietly. 

Contributing to the improved 
economy and durability of Mer- 
cury’s 312-cubic-inch engine is a 
re-shaped combustion chamber 
which increases the velocity of the 
fuel charge, gives better distribu- 
tion and improves the over-all ef- 
ficiency of the engine. 


The spark plugs are seated 
slightly deeper into the chamber, 
providing faster and better burn- 
ing of the fuel-air mixture, with 
resulting better performance at 
both low and high engine speeds. 

The carburetor float level on the 
312-cubic-inch engine can be ad- 
justed externally without even re- 
moving the float bowl. 

A unique feature of the carbure- 
tor. Three nylon bearing supports 
is a new thermostatically controll- 
ed air compensator valve which 
smoothes engine idle during 
periods of prolonged idle and hot 
operation, avoids stalling, improves 
starting of heat-soaked engines; 
and the valve also reduces the 
possibility of vapor lock. 

An improved design for the car- 
buretor air cleaner housing on the 
383- and 430-cubic-inch engines 
includes new baffling that reduces 
noise during acceleration or at 
high speed. Better sealing between 
the disposable air filter housing 
and the carburetor gives smoother 
and quieter operation. 

The Mercury Marauder 383- and 
430-cubic-inch engines reportedly 
offer exclusive features not found 
in Mercury’s field. Combustion 
chambers, located in the cylinder 
block instead of in the cylinder 
heads, are machined on all sides, 
and the heads are flat-machined, 
with large ports for valves and 
cooling passages. 

Faster warm-up that reduces 

(Continued on page 128) 


SOUTHERN AUTOMOTIVE JOURNAL for OCTOBER 1959 





THE ‘60 
BUICK 


— engine options, including 
one that uses regular gasoline, 
are available for 1960 for Buick 
LeSabre models with  turvine 
drive. 

The regular-gas engine has a §- 
to-1 compression ratio, delivering 
375 foot-pounds of torque with a 
two-barrel carburetor. The stand- 
ard engine uses a_ two-barrel 
carburetor and _ 10.25-to-1 com- 
pression ratio to produce 384 foot- 
pounds of torque, and the per- 
formance engine has a maximum 
torque of 405 foot-pounds deliv- 
ered through a four-barrel carbu- 
retor and a 10.25-to-1 compression. 

All Invicta and Electra models 
are powered by 401-cubic-inch en- 
gines with four-barrel carburetors 
turning out 445 foot-pounds of 
torque with a 10.25-to-1 compres- 
sion ratio. 

A new concept in automotive in- 
strument design, a mirrcmagic 
panel in which the driver reads 
the instruments in an adjustable 
mirror, is a 1960 Buick feature. 
The mirromagic panel can be tilted 
to any angle, enabling the driver 
to see all instruments easily re- 
gardless of his height. The mirror 
is adjusted by twirling a small 
wheel on the dash. Buick’s red- 
line speedometer has been length- 
ened to 124%” with numerals en- 
larged, and oil pressure, water 
temperature and charge indicator 
gauges replaced by indicator 
lights. 

The exhaust system has been re- 
designed. A_ single’ transverse 
muffler replaces the multiple 
mufflers used on other cars, 
blanketing exhaust noise, minimiz- 
ing exhaust gas flow resistance 
and providing longer life. 

Vented wheels and wheel covers 
increase the flow of air over the 
finned aluminum front and cast 
iron rear brake drums to boost 
heat dissipation and assure more 
durable fade-proof braking. The 
power brake system makes possi- 
ble abrupt stops when necessary 
but with smoothness. The power 
unit is relocated high on the en- 
gine firewall to protect it against 


This new polyurethane foam filter element in the air cleaner improves 
engine durability, Buick engineers said. Element contains millions of 
winding oil-lined passages which extract abrasives from the air. It is 
cleaned by flushing in cleaning fluid, dipping in oil and reinstalling. 


engine heat and road splash. 

An accessory is the twilight 
sentinel, an_ electronic device 
which automatically controls the 
“on-off” operation of the head, tail 
and instrument lights. The twi- 
light sentinel switches lights on as 
evening approaches, turns them 
off when daylight increases. 

The heater system provides a 
separate control for regulating the 
flow of heat into the rear passen- 
ger compartment, permitting the 
driver to direct sufficient warm oir 
into the rear seat area to keep pas- 
sengers comfortable in wintry 
weather without overheating the 
front seat occupants. The flocr 
duct from the main heater to the 
rear of the car has been increased 
to furnish 50% more air flow, thus 


making it possible actually to 
warm the rear compartment be- 
fore the front. 

Buick’s turbine drive transmis- 
sion is available on all models, as 
standard equipment on the Electra 
and Invicta and optional on Le- 
Sabre. The transmission has been 
improved so that engine speed at 
full throttle is reduced without 
sacrificing performance. 

All models are roomier as the 
result of engineering refinements 
which have produced lower front 
floors for more leg room and al- 
low chair-height seats. Redesign 
of the transmission permits lower- 
ing the hump in both front and 
rear passenger areas, and wider- 
opening rear doors assure easier 
entrance and exit. 


Below: It’s “luxury unlimited,” says Buick, in the Electra 225 hardtop. 
Bottom: Exhaust noise is reduced by the single transverse muffler. 
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Chrysler for ‘60 


More headroom and legroom are among 
features of the '60 Chryslers, aside from the 
unitized bodies and other alterations incor- 
porated throughout the Chrysler Corp. lines. 

The two-door Windsor hardtop (top photo 
and four-door New Yorker hardtop (bottom 
are styled along the lines of the Chrysler 300 
series. Their Astra-Dome instrument panel is 
illuminated by the new Panelescent (electro- 
luminescent) light which comes from electricity 
energizing phosphors and cuts glare while re- 
portedly lasting ten times longer than incan- 
descent light. 

These, as with many Chrysler lines for ‘60, 
have improved automatic swivel seats and an 
improved Auto-Pilot. 

New Yorker sedans feature all-wool broad- 
cloth interiors at no extra cost. 

At top left, note the Flite-Sweep rear deck 
lid offered optionally on all Chryslers for the 
first time. 

At the left is another view of the large air- 
scoop-type grille and integrated wraparound 
bumper. 

These models are available with a complete 
range of power assists as previously. 

For a comparison with the more ritzy big 
brother of the Chrysler, turn back to page 59 
and look at the Imperial models for 1960. 
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Plymouth Holds to Fins 


| rege tog holds distinctly to 
its fins for the new-model 
year, while a variety of refine- 
ments, new engines and a unified 
body frame structure are among 
the changes. 

Improvements listed for 1960 in- 
clude: 

Bodies are 106% stronger in re- 
sisting twist and 43% stronger in 
resisting bending. 

The Plymouth “is built to have 
longer life, with fewer repair bills. 
In endurance tests, 1960 models 
withstood night and day driving 
almost four times longer than pre- 
ceding models before showing 
comparable signs of wear.” 

The noise level inside the car 
has been reduced by 50% through 
new insulating procedures and a 
unique “tuning” process to contrcl 
vibration. 

New manufacturing methods 
make the underbodies more re- 
sistant to rust and corrosion than 
ever before. 

There is more extensive use of 
reinforced box-section members, 
and metal in the under-body area 
is of heavier gauge. The body is 
framed like a bridge truss, with 
box-section rails extending up- 
ward from the sills, along the 
sides of the roof over window 
openings, and downward at the 
rear to a solid foundaticn in the 


rear wheel housings. 

Supporting the engine and front 
suspension is a front substructure, 
solidly anchored to the body with 
high-tensile-strength boits at ten 
reinforced locations. Sills are 
much heavier. In the four-door 
hardtop, for example, the sill 
outer panel thickness is almost 
79% greater than in 1959, the sill 
inner panel 67% thicker. 

The 30-D Economy Six is in- 
clined toward the right at an 
angle of 30° from the vertical and 
has a displacement of only 225 
cubic inches. 

The 318-cubic-inch Fury V-800 
is available on Savoy and Belve- 
dere V-8’s and is standard on 
Fury. 

The Fury V-800 with Super Pak 
(consisting of four-barrel carbure- 
tor, special high-output camshaft 
and dual exhausts) is optional at 
extra cost on all Plymouth V-8 
models. Power Flite or Torque 
Flite transmission is_ specified 
with this package. 

The 361-cubic-inch Golden Com- 
mando engine, optional on all 
Plymouth models at extra cost, is 
available this year with single 
four-barrel carburetor, dual ex- 
hausts, special radiator and clutch, 
and heavy-duty battery. A new 
heavy-duty manual transmissicn 
is standard. 


The SonoRamic Commando V-8 
obtains the results of free super- 
charging through use of long, 
curving intake manifold tubes to 
force air and fuel into the cylin- 
ders at exceptionally high speed. 

Like a supercharger, ram induc- 
tion literally rams air and fuel in- 
to the engine when the throttle is 
open, but unlike a supercharger, 
it does not take any power from 
the engine for its operation, and 
it has no moving parts to get out 
of adjustment. 

The car is locked by vacuum 
actuators inside the doors. They 
remain locked until unlocked by 
(1) opening them from the inside; 
(2) unlocking from the cutside 
with key; (3) releasing a lever 
situated near the center of the in- 
strument panel. The same lever 
relocks the doors, and the auto- 
matic feature makes it impossible 
to lock the keys inside an unoccu- 
pied car. 

Another safety feature is the 
four-light emergency warning 
flasher system. Whenever a car 
must be stopped on a highway, a 
flick of an _ instrument panel 
switch starts all front and rear 
turn indicator signals flashing con- 
tinuously and simultaneously as a 
warning to other drivers. The sys- 
tem can be operated with the igni- 
tion key removed. 





DE SOTO 


IREDOME and Firesweep lines 

have been swept away by De 
Soto for 1960, which has stream- 
lined its offerings to three models 
in each of the two remaining 
series, Fireflite and Adventurer. 

All models have a wheelbase of 
122”, the same as for the Fire- 
sweep this past year but four 
inches shorter than the others in 
the ’59 line. 

A four-door sedan, a four-door 


hardtop and a two-door hardtop 
are available in each series. As in 
the past, Sportsman is De Soto’s 
designation for its hardtops. 


The Fireflite has an over-all 
length of 215.4” and the Adven- 
turer 217”. 

Four engines are available, head- 
lined by a new ram induction en- 
gine which is combined with two 
four-barrel carburetors and is a- 
vailable as a high-performance op- 
tion on the Adventurer. 

The ram induction system, har- 
monically-tuned, rams fuel and air 
into the engine when the throttle 
is opened. It takes no power from 
the engine to operate, using the 
mass inertia of the fuel-air mix- 
ture in the long ram manifold pas- 
sages to force the fuel into the en- 
gine. 

A compression wave is built up 
in the manifold and the lengths of 
the pipes have been adjusted so 
that the pressure peak is at the 
valve as it opens, forcing the fuel- 
air mixture into the engine. 

The tuning is selected so that the 
ram boost takes place within the 
normal speed range, supplying 
power where it will be most use- 
ful rather than at top engine 
speeds. 

The Fireflite carries a standard 
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361-cubic-inch Turboflash V-8. 
Standard powerplant on the Ad- 
venturer is a 383-cubic-inch V-8. 
Both the Turboflash and the Ad- 
venturer engines have two-barrel 
carburetion. A four-barrel, 383- 
cubic-inch option, the Adventurer 
Mark I engine, is availabie in both 
series. 

The De Soto has a Unibody in 
which frame and body are com- 
bined—a unit construction that 
produces a more rugged, roomier 
car. 

Within the De Soto are added 
reinforcements, stronger joints 
and heavier metal gauges which 
provide a more rigid and durable 
body. The 1960 structure, especi- 
ally tuned to vibration, withstood 
a day-and-night pounding on 
bumpy test roads almost four 
times as long as its predecessor 
before showing comparable wear. 

With the frame integrated into 
the body, De Soto engineers have 
been able to lower the floor pan 
to allow more leg room and higher, 
more comfortable seats. Front door 
pillars are straightened to provide 
easier access through larger door 
openings. 

The engine and front suspension 


are supported by a front substruc- 
ture solidly united with the body. 
Bolted-on front-end sheet metal 
minimizes collision replacement 
cost in key areas. 

A bigger windshield means a ten 
per cent increase in the viewing 
area of sedans, while the Adven- 
turers have an increased rear win- 
dow size to provide over 4,600 
square inches of safety glass all 
around for greater visibility. 

Auto-Pilot with its speed-sen- 
sing safety feature is available. 
When set at any given’ speed, 
Auto-Pilot will increase accelerat- 
or pressure against the driver’s 
foot as the car reaches the speed 
setting. The back pressure alerts 
the driver to his rate of speed. 

Auto-Pilot also maintains a pre- 
set speed until the driver touches 
the brake pedal. Open highway 
driving with Auto-Pilot is control- 
led and comfortable. 

Improved over last year, De 
Soto’s swivel seats now automati- 
cally swing out as the door is 
opened, to afford easy entry. As 
the door is closed, the seat pre- 
cedes the door back into place. 
Door and seat never come in con- 
tact. 


SOUTHERN AUTOMOTIVE JOURNAL for OCTOBER 1959 





Edsel 


| pees features completely new 
styling, a new  wide-tread, 
long-spring ride and a price that 
is competitive with top models of 
the “popular three.” 

The car is one inch lower, al- 
most three inches wider and five 
and a half inches longer than the 
1959 model. The tread has been 
widened by more than two inches 
at the front wheels and 3.6” at 
the rear to 61” and 60”, respec- 
tively. 

Most interior dimensions have 
been increased for greater pas- 
senger comfort. For example, 
shoulder room has been increased 
2.8” and 4”, front and rear. Hip 
room is up 1.8” in front and 2.4” 
in the rear seat. Rear seat leg- 
room is 1.2” longer. 

The increased tread, together 
with a lower center of gravity, re- 
portedly makes the Edsel one of 
the most road-hugging cars in the 
industry. Because of this stability, 
an Edsel would have to be tilted 
at an angle of 62° or have its out- 
side wheels lifted more than four 
feet off the pavement for the car 
to tip over. 

Edsel has a new body and the 
styling changes are more than 
skin deep. The “dogleg”’ has been 
eliminated by moving the wind- 
shield post forward 10” to allow 
the driver or front seat passenger 


The Ranger convertibie (above) is one of seven models offered. Others 
include two- and four-door sedans, two- and four-door hardtops and two 
Villager four-door station wagons. Below is the Ranger four-door sedan. 


to enter and leave the car without 
hazarding a bumped knee. Visi- 
bility has been increased 17% in 
the front windshield and 63% in 
the back window. 

Wheelbase of the station wagon 
has been increased two inches to 
equal the passenger car 120” 
wheelbase. As a _ result, Edsel 
wagons are much more spacious. 
With all three seats installed, 
there still is more than a yard of 
floor space behind the third seat 
for storage. If the vinyl-covered 
foam rubber cushions that make 
up the third seat are removed, 
there is 70.5” of floor space 
available. 

There is a choice of three en- 
gines and three transmissions, all 
improved over their 1959 counter- 
parts. 

Basic engine for all Edsels is the 
292-cubic-inch 185hp Ranger V-8. 
This engine operates on standard 
gasoline. 

High-performance engine is the 
300hp, 352-cubic-inch Super Ex- 
press V-8, which operates best on 
premium fuel. This option can be 
ordered in any Edsel. 

For maximum economy, Edsel 
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offers its 223-cubic-inch 145hp 
six-cylinder engine. 

The transmission lineup _in- 
cludes the dual-range Dual-Power 
Drive and the two-speed Mile-O- 
Matic automatics, and a manual 
gear box. 

All Edsel engines have new 
cross-flow radiators for better 
cooling at idle speeds and im- 
proved air-flow efficiency with the 
lower, wider hood. 

Carburetors feature new ex- 
ternally-mounted, air-type dash 
pot to prevent stalling from too 
rapid throttle closing. 

Changes in the distributor re- 
sult in greater reliability: nylon 
buttons support the breaker plate, 
a new high-temperature insulating 
wax in the condenser helps keep 
performance high regardless of 
weather, and a special ignition re- 
sistance wire in the wiring harness 
replaces the former resistor unit 
to prevent too much electricity at 
low temperatures from damaging 
the distributor points. 

A new automatic choke for V-8 
engines uses a torsion choke plate 
for fast engine starts and auto- 
matic “leaning.” 





Top: The Lincoln’s roof has been redesigned to add formality. Above: 
New grilles and bumpers are among changes in the Lincoln Continental. 


The 1960 Lincoln 


fr million dollars for preci- 
sion engineering changes was 
reportedly invested to improve the 
mechanical reliability of the 1960 
Lincoln engine and chassis. 

Smoother, more efficient opera- 
tion from the 430-cubic-inch-dis- 
placement engine is the result of 
a newly -designed carburetor 
which provides smoother idling, 
improved economy and a better 
air-fuel mixture. The new engine 
develops 315hp at 4,100rpm, com- 
pared with 350hp at 4,400 for the 
*59 powerplant. Bore and stroke 
are unchanged. 

A hot-idle compensating device 
on the carburetor consists of a bi- 
metal thermostat that expands 
and allows more air to enter the 
manifold under high-temperature 
conditions. This virtually elimi- 
nates rough engine idling in hot 
weather. 

A specially designed rear engine 
support has five butyl rubber 
cushions located on an added 
crossmember that reduces engine 
vibrations at all engine speeds and 
the transmission of axle noises to 
the passenger compartment. The 
engine is secured in front with 
new mounts which have thicker 
and stronger metal inserts. 

Lincoln also features a 12,000- 
mile throw-away fuel filter which 
reportedly has a life three times 
greater than last year’s and more 


66 


efficiency. 

Added safety and convenience 
are the result of a central power 
control box similar to a household 
fuse box which groups all major 
fuses and circuit breakers. Printed 
circuits and multiple connectors 
provide trouble-free operation and 
are easy to service. 

Greater muffler and exhaust 
pipe life and quieter operation 
have been developed by laminated, 
double-walled exhaust pipes and 
more fully aluminized mufflers. 

Ride and handling characteris- 
tics have been improved by a new 
Hotchkiss-type rear suspension 
using eight 212”-wide leaf springs. 
A quieter ride results from thick 
rubber insulating pads over and 
under the leaf springs in the U- 
bolt attachment to the axle. In 
addition, the rear axle has been 
moved forward on the spring to 
reduce spring wind-up and rear 
end squat on acceleration. 

Shock absorbers with a 7/16” 
larger diameter have longer life 
and contribute to improved ride 
stability. This is accomplished by 
reducing the heat build-up and 
lessening the load on the shocks. 
Shock absorber rebound is limited 
by an exclusive cutoff feature on 
the front shocks that gently slows 
the front wheel to a cushioned 
stop in the down direction without 
the impact of a rebound bumper. 


A new 25-gallon capacity fuel 
tank has been installed and fea- 
tures a baffle that keeps gasoline 
from sloshing back and forth. 

Lincoln’s self-adjusting power 
brakes have 60% more brake lining 
life because of new lining ma- 
terials and thicker linings. Usable 
secondary brake lining thickness 
has been, increased from  one- 
eighth of an inch to three-six- 
teenths of an inch for longer life. 

Another brake feature is the 
pushbutton parking brake release 
situated on the instrument panel. 
An added safety feature of the 
vacuum-operated release is that it 
prevents children from releasing 
the brake in a parked car with the 
engine off. 

Other engineering improve- 
ments include a redesigned air 
cleaner with an increased tuning 
volume which reduces air cleaner 
noise to a minimum, and a mov- 
able breaker plate on the dis- 
tributor that operates on three ny- 
lon contact buttons instead of ball 
bearings to cut friction and im- 
prove efficiency. 

A new crankshaft-mounted pov’- 
er steering pump design complete- 
ly eliminates belt slippage and 
noise. External ribbing on the 
transmission housing, a new cast- 
iron transmission extension and a 
new hydraulic damper assembly 
on the extension have been de- 
signed to reduce the slightest vi- 
bration. 

The three series are the Lin- 
coln, the Lincoln Premiere and the 
Lincoln Continental. 

The new roof design has re- 
sulted in a differently shaped rear 
window with a fast slope and an 
additional 177 square inches of 
glass area for improved rearward 
visibility. 


This central power control box is 

similar to a household fuse box 

which groups all major fuses and 

circuit breakers. Printed circuits 

and multiple connectors minimize 
and simplify servicing. 
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Florida and New Mexico Run High 
in Expected ‘59 Registrations 


XcEPT for Arizona’s command- in motor vehicle registrations. Registrations are expected to 

ing position, Florida and New The Bureau of Public Roads of reach 70,416,000, or 3.1% above 
Mexico are easily among the lead- the U. S. Department of Com- 1958, by the end of this year, re- 
ers in gains anticipated this year merce reported last month: (Continued on page 93) 
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1/ These estimates were made by the B aeseen of Public Roads on the basis of State reports of motor-vehicle “yegistrations 
in the early months of 1959, and information available on current trends, actor- vehicle production, and other factors. They 
include both privately-owned and publicly-owned motor vehicles, except those owned by the military services. Registrations 
shown for 1958 are from Table MV-1, 1958, 

2/ Although rounding to "even thousands" seems to indicate a decrease of 0.5 percent in Rhode Island truck and bus 
registrations, the data available indicate that 1959 vi .necnonnsananitl will be about the sam as for 1958. 
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SOUTHERN JOBBERS 
and FACTORY MEN 





Self-Service Serves Here 


es, which has invaded 
so many merchandising fields, 
is the distinguishing features of 
the new place of business opened 
by Decatur Parts Co., Decatur, 
Ala. 

The usual jobber has a lobby 
with counters across the rear which 
in effect say, “Don’t come any 
farther.” This concept of parts 
merchandising and distribution is 
done away entirely in the new set- 
up of Decatur Parts. 

This concern has a building 75’ 
by 140’ feet in size, all of which 
is given over to the storage and 
display of parts, except for one 
corner, about 30 by 30, which is 
for the machine shop. The fixtures 
in the showroom, except those 
against the sidewalls, are of count- 
er height only, so as not to obstruct 
the view, They were made of ply- 
wood on the premises and consist 
of 50 fixtures two feet wide and 
six feet long and 20 that are three 
feet wide and six feet long. 

Under the arrangement the serv- 
ice counter is located approximate- 
ly in the center of the store, and 
is surrounded by displays of vari- 
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By GEORGE H. WATSON 


ous automotive parts. Hence, a 
mechanic walks through rows of 
merchandise on display. Instead of 
leaning on the counter and waiting 
until a clerk is free to serve him, 
he can browse around inspecting 
the parts and accessories around 
him. 

“We put in our self-service de- 
partment after inspecting a sim- 
ilar operation on the West Coast,” 
said Maxie Blalock, who with 
Frank Day operates the firm. ““We 
find that we can wait on customers 
in a third less time and that they 
like it very much. The months 
since we have been in our new 
self-service store have been the 
biggest, businesswise, in history. 

“The beauty of the self-service 
operation is that the customer can 
pick up what he wants while he 
waits and then all the clerk needs 
to do is write up the order, This 
gives the mechanic customer a 
chance to read the information on 
the package and to determine 
whether he is obtaining the right 


part or not. 

“Of course while the customer 
mills around he may see other 
things that he needs and that is 
one of the prime purposes of self- 
service. The old system of selling 
parts put the merchandise in bins 
behind the counter which only the 
clerk could reach and sometimes 
he couldn’t find the needed part 
when in a hurry.” 

Merchandise in the store is ar- 
ranged by groups, so far as possi- 
ble—engine parts in one section, 
chassis parts in another and brake 
equipment in another. Signs also 
help customers to find what they 
want. 

How do you keep customers 
from scrambling parts from bin to 
bin? This wholesaler replied that 
this had not been too much of a 
problem, but where it did come 
up he depended on his employes to 
spot parts in the wrong bins and 
place them in the right ones. 

“We are constantly working 
these bins in filling orders,” he 
said, “and catch most of the mis- 
placements. Then when we take 
stock we catch the remainder.” 
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Herley G. Cates (top) has been 
promoted to sales manager of Nor- 
ton-Russ Automotive Co., Burling- 
ton, N. C. He joined the company 
in 1946 as a counter salesman and 
in 1949 became a full-time outside 
salesman. Replacing Cates as out- 
side salesman is Elmer A. Warren, 
who has been parts manager and 
inventory clerk for the past 11 
years. Norton-Russ was started as 
a partnership in June 1944 by S. 
B. Norton and H. R. Russ. Last 
year Norton (bottom) who has been 
partner and manager since the 
company was organized, purchased 
the entire assets of Russ and now 
operates as a proprietorship. Nor- 
ton is a charter member of the 
North Carolina Automotive Whole- 
salers Association and was presi- 
dent of that body in 1958. 


SW Show President 
Cites Show Interest 


667 HERE never was a time in the 
history of the show when 

wholesalers were more ready and 

demanding for a show.” 

That comment came last month 
from Yancy Robertson of Dallas, 
president of the 15th Southwest 
Automotive Show, after a joint 
meeting at Dallas Sept. 4 of the 
show directors and show commit- 
tee. 

“They are wanting to see the 
various lines of merchandise and 
equipment where they can make 
fast comparisons and choices. I 
have talked with a lot of whole- 


These men, members of the Slack wholesale operation except where 
otherwise indicated, left Atlanta recently for St. Louis, Mo., to inspect 
the Ramsey Corp. plants at Sullivan and Manchester, Mo., and to hear 
engineering and sales executives comment on the market ahead. They 
are (l. to r.): front row, Paul Leadford and Jerry Hatchett of Murphy, 
N. C.; Marley King of Cornelia, Ga.; Ralph Reid of Gainesville, Ga.; 
Herbert Richards and Lee Cook of Service Supply Co., Carrollton, Ga.: 
Olen Chancey and Odis Ivey of Gainesville; starting up ladder with 
first man in dark coat (l. to r.): John Davis of Commerce, Ga.; Bill 


Garrison of Franklin, 


N. C.; Bert Thompson and Jack Edwards of 


Gainesville: J. P. Preston of Service Supply Co., Carrollton; Wendell 

Carroll of Service Supply Co., Bremen, Ga.; A. P. Warren, Jr., Ramco’s 

Atlanta district manager, the host en route, and Clarence Daniell of 
Service Supply Co., Carrollton. 


salers around the area and I know 
they are backing the 1960 show as 
never before,” he said. 

Two directors were elected to 
take the place of John Sanders, 
deceased, and Charlie Webb, trans- 
ferred out of the Southwest terri- 
tory. They are Tod Willis, Waco, 
Texas, and J. R. “Bob” Boulton, 
Oklahoma City, Okla. 

Robertson said that, in his 
opinion, “No manufacturer doing 
business in the Southwest can af- 
ford to stay out of the show in 
1960.” He referred to the lapse of 
three years since the last show was 
held, and that in all probability 
there would be no show in 1961. 
This would mean a lapse of at 
least five years for manufacturers 
who failed to be in the 1960 show. 


Lempco Promotes Raymond 
In Automotive Sales 


gee eggs: of C. E. Raymond to 


sales supervisor of Lempco 
Products’ Automotive Equipment 
Division has been announced by 
Vice President A. B. Harding. 

Raymond, who has spent the 
last six years in the Southern 
states, was a sales engineer at 
Memphis and Southern regional 
manager, headquartering in Dal- 
las, Texas. His responsibilities will 
include supervision of all sales 
engineers for the division east of 
the Rocky Mountains. 
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Georgia Meeting to Hear 
President of IGOA 


F. “Rep” Reagin of Atlanta, 
e president of the Independ- 
ent Garage Owners of America, 
will be among the speakers at the 
annual convention of the Georgia 
Automotive Wholesalers Associa- 
tion at the Heart of Atlanta Motel 
Nov. 22-23, Executive Director 
Henry S. Clark announced this 
month. 

Reagin will cite the progress of 
IGOA, now five years old, and 
how GAWA can aid with the fifth 
annual convention, to be held at 
the Dinkler Plaza Hotel in Atlanta 
July 7-9. 

GAWA has added rapidly to 
membership in campaigns over the 
state this year, Clark said, and the 
convention attendance next month 
is expected to exceed 100. 


Christie Electric Ups McDonald 


R. L. “Mac”? McDonald has been 
promoted to sales manager of th: 
automotive division of Christie 
Electric Corp., Los Angeles 


A complete Inland radiator serv- 
ice department, including a com- 
plete stock of McCord radiator 
cores, has been added by Motor 
Supply & Machine Shop, Inc., 
Bastrop, La., according to Charles 
F. Jacob, president and manager. 
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New home of Alter Sales Co., Inc., at 1125 N. W. 71st St., Miami, Fla., 
occupies a total land area of 57,500 feet including a 37,500-square-foot 
building. The company opened in Apri] 1953 with 4,000 square feet of 
space and one employe. After three years, increased volume justified 
new quarters covering 12,000 square feet. Another three years and the 
company moved into its more spacious facilities pictured in the top 
photograph. Executive, sales and warehouse department heads shown 
here are (1. to r.): bottom row, Gay Duvall, sales manager; Ben Alter, 
president; Herbert Alter, vice president, and Frank Carey, warehouse 
manager; top row, Wade Waidner, Dan “Ben” Franklin and Pete Winter, 
outside salesmen, and Allen “Brownie” Brown, parts manager. 


Despite Price Cutting, 
Sales Are Up and Up 


— rising complaints of 
price cutting and discounting 
to the unqualified, Southern and 
Southwestern wholesalers are con- 
tinuing their sharp upswing in 
sales volume over last year. 

Replies to a questionnaire mail- 
ed to 350 showed 94% running 
above last year’s volume—often 
ten per cent or better, while six per 
cent listed the same amount, None 
reported a downturn, although 
some jobbers in areas heavy in the 
steel industry feared that if the 
strike continued on into mid- 
October their sales would be cool- 
ing off. 
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A Reader Su 


(R. L. Stacey, executive vice 
president of National Automotive 
Parts Association, told SAJ editors 
that NAPA jobbers throughout the 
nation were averaging 22%:% 
higher sales in 1959 than for the 
same period of last year.) 

An Oklahoman complained of 
discount houses “getting into 
name-brand functional auto parts” 


Appointment of Ralph W. Doherty 
as director of marketing for De- 
troit Aluminum & Brass Corp. has 
been announced by Vice President 
W. E. O'Reilly. Associated with 
the automotive industry for 29 
years, Doherty for the past ten 
years was replacement division 
sales manager for Wilkening Mfg. 
Co., Philadelphia, Pa. 


and of one “old-time distributor” 
selling a well-known line of anti- 
freeze to dealers and_ service 
stations for $1.75 while “jobber 
cost is $1.79.” His over-all sales 
were up 15%. 

A South Carolinian assailed 
“cutting prices and direct selling 
to accounts where it’s not warrant- 
ed.” 

“Too much redistribution by 
manufacturers” was the complaint 
by a small-town Virginian. 

A Texan reported his volume 
“has shown a consistent increase 
each year for the past ten years.” 

Generally, many jobbers felt 
that the year would wind up easily 
on the bright side. From Louisiana 
came a typical report: ‘Business in 
our area is well ahead of 1959 and 
prospects for the next year look 
equally promising.” 

A Missourian reported his sales 
up 11% and commented: 

“Business is good and so are col- 
lections.” 

However, others reported con- 
tinuing difficulty with collections. 

Loss of the U. S. Air Force base 
at West Palm Beach, Fla., with its 
monthly expenditure of over 
$2,000,000 caused a jobber there 
to report a rise of only two per 
cent in sales. 

The reports came from through- 
out the South and Southwest. 


Greenville Firm Opens Branch 


Scurry-Nixon, Inc., Greenville, 
S. C., has opened a branch store 
at 1417 Laurens Road, President 
J. A, Brown announced. 
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Kentucky Whizzes Away with First 


ENTUCKY set a fast pace for its 

future with the first annual 
convention held Sept. 13-15 at the 
Phoenix Hotel in Lexington. 

Attendance at this meeting of 
the year-old Kentucky Automotive 
Wholesalers Association approxi- 
mated 200, including nearly half 
jobber personnel and half manu- 
facturers, many of whom brought 
their wives. 

The association, created in a fast- 
moving meeting last summer, has 
84 members, the convention was 
informed. 

Among the speakers were: 

Nathan M. Roberts, executive 
director of the Automotive Parts 


Top: New and old leaders of KAWA are (I. to r.): seated, Joe B. Wright 
of Mayfield, retiring president: W. B. McGee of Automotive Service Co., 
Louisville, president; T. H. Gill of Bowling Green, first vice president, 
succeeding McGee; Chester H. Wolf of Middlesboro, second vice presi- 
dent; Gaylord E Pack, Jr., of Paintsville, re-elected secretary-treasurer, 
and George W. Wilson, III, executive secretary; standing (directors), 
John Irvine of Lexington, Melvin Carter ef Paducah, Tom Friedli of 
Bowling Green, George Burton of Corbin, Fred Vescio of Hazard, Jack 
Lewis of Louisville, Ben Schardein of Bowling Green, L. R. Prewitt of 


Liberty and T. E. “Ed” Gipe of Owensboro. Bottom: This panel aired 

jobber problems (1. to r.): Jack Lewis of Louisville, T. H. Gill and Ben 

Schardein of Bowling Green (wholesalers); William C. “Bill” Herbert 

of Southern Automotive Journal, moderator; Al Becker of Columbus, 

Ohio, Jim Rule of Knoxville and Danny Davis of Memphis, representing 
manufacturers. 


W. C. “Josh” Wilder of Nash- 
ville, president of the Independent 


your directors’ meeting.” 
A “sound program development” 


APRA Director “Nate” Roberts 


Rebuilders Association, who urged: 
“Don’t make a government-like 
bureau out of your trade associ- 
ation. There has to be businesslike 
financing.” 
And he recommended “leave 
those cocktails alone until after 


is essential for a successful group, 
asserted Roberts, formerly execu- 
tive secretary of the Automotive 
Wholesalers Association of Ala- 
bama. He was introduced by John 
Cunningham, former president of 
AWAA and now a jobber of Lex- 
ington, Ky. 


Garage Owners of Tennessee and 
third vice president of the Indepen- 
dent Garage Owners of America, 
who declared: 

“We cannot survive without you. 
We cannot survive without our 
independent parts manufacturers.” 
(Jobber News contd. on page 156) 

* 


Here’s a portion of the audience which heard the panel discussion of jobber problems. 
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Smoothing 


| vse service frequently in- 
volves just the replacement of 
the disc. While it is done, it gen- 
erally isn’t practical to repair or 
reline a disc, as there is no satis- 
factory method of checking or re- 
pairing the dampener and cushion 
springs in the disc. 

On the other hand, the clutch 
pressure plate assembly requires 
replacement. It can be adjusted 
and the component parts can be 
replaced. 

Let’s look at the Auburn and 
Borg and Beck as used on Ply- 
mouth: 

When working on the clutch 
assembly always check the clutch 
finger height adjustment and the 
pressure plate for parallelism. 
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EYEBOLT ASSEMBLY 





SPRING 





PIN 


STRUT 


By E. M. LOWERY 
Technical Editor 

















DISC ASSEMBLY 


PLATE 


Fig. 1—Borg and Beck clutch (94%4”) disassembled. 


Clutch Troubles 


Test the clutch pressure plate 
springs for proper tension. Care- 
fully inspect the flywheel and 
pressure plate for evidence of 
burning or heat checks. 

Removal: 

To remove the clutch disc and 
clutch cover and pressure plate 
assembly, disconnect the propeller 
shaft, speedometer cable, parking 
brake cable and gear shift control 
rods. Then remove the transmis- 
sion. 

When removing the transmission 
pull it straight back until the 
pinion shaft clears the clutch 
disc, before lowering the trans- 
mission. This will avoid bending 
the clutch disc. Remove the clutch 
cover pan. Mark the clutch cover 
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EYE BOLT 
NUTS 


and flywheel so that they can be 
installed in their original position 
to maintain balance (Fig. 3). 

Clutch disc: 

Carefully inspect the disc for 
worn or loose lining, broken 
cushion springs, distortions or 
evidence of oil or grease on the 
facing. If grease or oil is present, 
discard the disc. Locate the source 
of the oil or grease leak and cor- 
rect it. Inspect the rear main 
bearing oil seal and front of 
transmission for evidence of oil 
leakage. 

Disassembly (Borg and Beck 
clutch): 

Mark the cover and pressure 
plate with a punch (Fig. 4) so that 
they can be assembled in their 
original positions in order to 
maintain balance. 

With the assembly on fixture 
C-585 (see Fig. 4), install the 
three-legged spider over the cen- 
ter screw, so that it rests directly 
against the top of the clutch 
cover. Install the plain thrust 
washer and hexagon compression 
nut. Turn down the nut to com- 
press the springs. 

With the springs under com- 
pression, remove the clutch re- 
lease lever eye bolt nuts and slow- 
ly relieve the spring pressure by 
unscrewing the compression nut. 
Then lift off the cover. 

To remove a release lever, grip 
the lever and eye bolt between 
the thumb and fingers so that the 
flat side of the lever and the open 


LEVER 


\ SPRING 


PRESSURE 
SPRING _ 


RELEASE 
LEVER 





PIVOT PIN 


DRIVE LUG 







DRIVEN DISC 


PRESSURE PLATE 


Fig. 2—Borg and Beck clutch (10”) disassembled. 


DRIVE LUG 
OPENING 


end of the eye bolt are close to- 
gether. Also keep the eye bolt 
pin seated in the socket in the 
lever (see Fig. 5). 

The strut can then be lifted 
over the ridge on the end of the 
lever, making it possible to lift 
the lever and eye bolt off the 
pressure plate. 

Disassembly (Auburn clutch): 

Adapters are available for use 
with fixture C-585 for this 
operation. 

First, place the cover support 
plate, C-585-33, over the main 
screw of the fixture. Then install 
the clutch cover assembly on fix- 
ture C-585 (see Fig. 6). Mark 
cover and pressure plate with 
punch and install compression 
washer C-585-33 and fully com- 
press the finger. 

Remove adjusting screw, washer 
and plate return spring. Place a 
1%” steel block, C-585-32, under 
outer end of each finger. Back off 
the compression nut slowly until 
the release levers rise and contact 
the steel blocks. Remove the nut 
and compression washer. Then 


lift off the cover. 

To remove a pressure spring, 
force each release lever downward 
by hand, take out the block and 
release the finger slowly. 

To remove the release levers 
from the cover, grind off one end 
of the pin and drive out the pin. 

Inspection: 

If the pressure plate is scored or 
warped, it should be replaced, If 
any other parts are damaged or 
indicate excessive wear, they 
should be replaced. Check the 
pressure plate springs for cor- 
rect pressure with special tool 
C-647. 

On the Auburn clutch, inspect 
the pressure plate return springs 
by comparing with a new spring. 
If springs appear to be weak, in- 
stall new springs. 

Assembly (Borg 
clutch): 

Place the pressure plate on the 
base of the clutch fixture. Hold 
the threaded eye of the eye bolt 
between the thumb and the index 
finger, with the lever end resting 
on the second finger (see Fig. 7) 


and Beck 








November: Timing the Engine 


Wanta catch up on timing gears, chain and valve timing 
on some of the popular engines? Ed Lowery will delve 
into those angles of front engine service next month. 
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FLYWHEEL 








CLUTCH COVER 


Fig. 3—Punch marks on clutch cover and flywheel. 


Insert the strut upward and, tilt- 
ing it at the same time, it will 
pass over the ridge of the lower 
end of the lever, and drop into 
the groove in the lever. 

Position the release lever springs 
and place the pressure springs 
over the bosses on the pressure 
plate. Place the clutch cover over 
the pressure plate assembly and 
match up the punch marks so that 
these parts will be in their origi- 
nal positions. 

Install the correct thickness 
spacer on the center screw of the 
fixture (see chart). Install the 
compression plate, self-aligning 
washer, thrust washer and the 
compression nut on the center 
screw. 

Make sure the pressure springs 
are seated in the embossed seats 
of the cover. Tighten the com- 
pression nut on the fixture and 
install the release lever eye bolt 
nuts. 


Fig. 5—Removing or installing 





release 


CLUTCH PRESSURE PLATE 





FIXTURE C-585 







PRESSURE PLATE 
AND COVER 


Fig. 4—Clutch cover and pressure plate assembly in 


fixture C-585. 


Clutch Fixture Spacer Chart 


Clutch Assembly 
Model Number 


Auburn 100131-1 
Borg and Beck 1384 
Borg and Beck 1376 
Borg and Beck 1418 
Borg and Beck 1464 


Clutch release lever adjustment 
(Borg and Beck): 

Place the correct’ thickness 
spacer on the center screw of the 
fixture. Install the compression 
plate, the self-aligning washer, the 
plain thrust washer and the com- 
pression nut, Tighten nut until the 
levers are fully compressed. In- 
stall clutch housing clamps over 
the bolt holes and tighten them 
securely. 

Adjust the release levers until 
each of the feeler gauges has the 
same slight “drag” or “feel” when 
pushed in and out. Tighten re- 


Fig. 6—Disassembling Auburn clutch 


lever. 


WASHER 


PLATE RETURN SPRING 


Fixture C-585 


Size Spacer Number 
9," 43 
91/4" 19 
10" 21 
10!/2" 21 
i" 19 


lease lever nuts to decrease “drag” 
and loosen to increase “drag.” 
Recheck release lever adjust- 
ment to make certain each one is 
adjusted properly. Stake the re- 
lease lever nut (see Fig. 7). 
Important: When removing the 
clutch cover assembly from the 
fixture, loosen the housing clamps 
first and then remove the com- 
pression nut. This procedure will 
avoid imposing unequal strain on 
the release levers. 
Assembly (Auburn clutch): 
Assemble the levers to the 
cover. Make sure the springs rest 


in fixture 
C-585. 


COVER SUPPORT PLATE 
COMPRESSION NUT 










COMPRESSION 
WASHER 
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Fig. 7—Adjusting clutch release levers (B&B). Fixture 
shown is C-585. 


on the bosses of the cover and are 
seated in the embossed seats of 
the levers. Press down on the re- 
lease lever and then insert steel 
blocks under the outer ends of the 
levers. 

Place the pressure plate on the 
fixture and place the cover as- 
sembly over the pressure plate. 
Match up the punch marks so the 
parts are in their original positions. 
Place the No. 43 spacer on the 
center screw of the fixture, Install 
the compression plate, self-align- 
ing washer, thrust washer and the 
compression nut on the center 
screw. Tighten the compression 
nut on the fixture. 

Install the washers and adjust- 
ing screws in the pressure plate. 
Release the fixture compression 
nut slowly and install the pres- 
sure plate return springs. 

Note: Do not lubricate parts of 
the clutch pressure plates as- 
sembly with ordinary oil or grease. 
Use a suitable lubricant such as 
Lubriplate on drive lugs and 
fingers. 

Clutch release lever adjustment 
(Auburn): 

Install clutch cover plate as- 
sembly on fixture and make certain 
that the housing clamps line up 
with the holes. Assemble the No. 
20 thickness spacer on the center 
screw. Install the compression 
washer, the self-aligning washer 
and the compression nut and tight- 
en nut until the release levers are 
completely compressed. 

Install clutch housing clamps and 
tighten securely. Adjust clutch re- 
lease levers until each of the three 
feeler gauges has the same slight 
“drag” or “feel” when being push- 
ed in and out. 

Tighten the release lever screws 
to decrease ‘drag” or loosen them 
to increase “drag.” Then re-check 


WASHER 4 COMPRESSION NUT 4 
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the adjustment of each lever to 
make certain the adjustment is 
correct and tighten lock nuts (see 
Fig. 8). 

Installation of clutch: 

Apply a small amount of short 
fiber grease in the clutch shaft 
pilot bushing. Clean the surfaces 
of the flywheel and pressure plate 
thoroughly. Then hold the clutch 
cover plate and disc assembly in 
place (driven disc is to be installed 
with long part of hub on the side 
away from the flywheel). Insert 
clutch disc aligning arbor, C-360, 
through the hub of the driving disc 
into the pilot bushing in the crank- 
shaft (see Fig. 9). 

Line up the punch marks on the 
cover and flywheel. Bolt the cover 
plate loosely on the flywheel so 
that these parts are lined up in 
their original positions. To avoid 
distortion of clutch cover, tighten 
each bolt a few turns in progres- 
sion until they are tight. Tighten 
bolts to torque as specified. 

When installing the transmis- 
sion, care must be taken not to 
“dish” or bend the clutch disc. 
Support the transmission so that 


ADJUSTING FEELER 


COMPRESSION NUT 


COMPRESSION 
WASHER 









Fig 8—Adjusting clutch release lever (Auburn). 


the drive pinion can be guided 
through the clutch disc. After in- 
stallation, tighten the transmission 
to clutch housing screws from 45 
to 50 foot pounds. Then adjust 
clutch pedal free travel. 

Clutch shaft pilot bushing re- 
moval: 

Use tool C-3185 to remove worn 
or scored pilot bushings. 

Screw the tapered pilot into the 
bushing, allowing the pilot to cut 
its own threads until a solid grip is 
obtained. Insert the puller screw 
and rotate, forcing bushing out. 

Installation: 

When installing a new pilot 
bushing, slide over the pilot of tool 
C-3181 and drive into place with a 
soft hammer. This causes the bush- 
ing to tighten up on the pilot. In- 
stall the cup and puller nut and 
tighten, removing the tool from the 
bushing. This action burnishes the 
bushing to correct size. 

Lubricate the bushing with about 
a half-teaspoon of short fiber 


grease. Insert the grease in the 
bushing, not on the end of the 
pinion shaft. 

(Continued on page 92) 





Fig. $9—Clutch disc 
aligning arbor. 
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Replacing Trim Assembly 





on 59 Chevy Folding Top 


By E. M. LOWERY 
Technical Editor 


Peswpm operation of any fold- 
ing top may result in damage to 
some of the trim material. This is 
particularly so in cold weather. 

It is recommended that we allow 
the plastic rear window and top 
material to become warm and 
pliable before attempting to oper- 
ate top in temperatures below 
50° F. 

Should it become necessary to 
replace the top trim assembly on 
the 1959 Chevrolet, the following 
procedure is recommended: 

Installation: 

Position rear bow for proper in- 
stallation by installing spacer 
sticks between the lower rolled 
edge of rear roof bow and the 
bushing collar of the upper pivot 
point of each rear side roof rail. 
Spacer sticks may be fabricated 
from wood and steel as shown in 
Fig. 1. Note that the two spacer 


sticks are placed 51” apart, each 
being 2544” from the centerline of 
the body as shown in Fig. 2. 
Measuring along the side of the 
spacer stick, the center of the up- 
per pivot point should be 21%” 
from the lower forward rolled edge 
of the rear roof bow (point of 
spacer stick contact on rear bow). 
To maintain the proper position- 
ing of the rear bow, temporarily 
tape the curved section of the rear 
roof bow to the rear side rail, us- 
ing masking tape as shown in Fig. 


Tack side stay pads in the con- 
ventional manner to the front roof 
rail, the front bow and the rear 
bow. 

Position pivoting center bow so 
that the center bow is 2034” from 
the rolled forward upper edge of 
the rear bow. This dimension is 
measured at inner edge of pad. 


Fig. 1—Details of spacer stick. Two are required. 
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Attach side stay pads to center 
bow with screws and remove 
spacer sticks and tape. 

Place back curtain window as- 
sembly on a clean, covered work- 
bench with the exterior (vinyl) 
surface of the back window val- 
ance facing upward. (The large 
pliable back window must be 
handled carefully to avoid possible 
damage due to scratches, abrasions, 
etc.) 

Using a hand oiler, apply a bead 
of neoprene-type weatherstrip 
adhesive to both stitches which 
secure the back window to the 
zipper and the back window val- 
ance as indicated in Fig. 3. 

After sealer has dried, turn back 
window assembly over with the 
exterior (vinyl) surface of the 
back window valance facing down. 
Apply a bead of 3M convertible 
top sealer along the inner lower 
edge of the back window lower 
curtain inner layer at the area 
which will be tacked to the rear 


Fig. 2—Positioning of rear roof 
bow. 
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Fig. 3—Cutaway view of back window sealing. 


trim stick (see Fig. 4). 

Center and position back curtain 
assembly to rear trim stick over 
attached top compartment bag. The 
distance between the lower surface 
of the trim stick and the upper 
edge of the back curtain lower 
valance inner layer must be three 
inches, as shown in Fig. 4. This 
dimension can be readily maintain- 
ed during tacking operations by 
first placing a chalk mark on the 
cloth lining surface of the valance 
inner layer or by cutting the val- 
ance along the lower surface of 
the trim stick. 

Tack curtain assembly to rear 
trim stick, as shown in Fig. 5, to a 
point opposite outer edges of win- 
dow and leave outer ends of cur- 
tain loose. Tacks should be placed 
close to each side of every bolt 
hole in trim stick. Then pierce back 
curtain for each trim stick bolt. 

Inspect rubber trim stick fillers 
cemented to body below pinchweld 
as shown in Fig. 6. Re-cement if 
necessary. 

Next, install rear trim stick, with 
curtain assembly attached, in body. 
Secure back curtain assembly with 
one tack in rear bow to prevent 
damage to plastic sheet. Attach the 
rear trim stick with bolts at each 
end, at the sharp bends and at 
center. Make sure that each bolt 
is driven completely in to represent 
finished conditions. 


Tack back curtain assembly to 
rear bow as shown in Fig. 7. Make 
sure all fullness has been drawn 
from curtain before trimming off 
excess at rear bow. 

Note: It may be necessary tc 
install additional trim stick bolts 
to check the fit of the back curtain 
along belt line. 

Apply a bead of 3M convertible 


Top: Fig. 4—Sealing and tacking rear curtain. 
Above: Fig. 5—Tacking rear curtain to rear trim stick. 


top sealer to the inner lining of 
the top material along the front 
roof rail. Sealer bead should be 
roughly parallel with the forward 
edge of the top material and 
located so that the sealer will be 
completely concealed by the front 
roof rail when top is installed. 
Carefully lay removed top, 
which was trimmed at the lower 


“*Let’s not be hasty.’ you've been saying. All the new models aren’t 
out yet, eh, dear?” 





—— 
— 
—_— 
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Above: Fig. 6—Checking trim stick fillers. 
Right: Fig. 7—Back curtain tacked to rear bow. 





edge of the trim stick prior to re- 
moval, over the new top. Align 
old top with new top. Mark cloth 
lining of new top, using the cut 
edge of the old top as a guide. 

Position top trim on frame work 
and center assembly both fore and 
aft and side to side. Positively 
locate top by engaging the weather 
flaps at back curtain. 

Apply trim cement to both rear 
side roof rails at the quarter flap 
area, to forward ends of both front 
side roof rails at the front flap 
areas, and along the leading edge 
of the front roof rail so that the 
cement covers approximately one 
inch of upper surface and two 
inches of the lower surface (tack- 
ing area) of the front roof rail. 

Apply trim cement to quarter 
flaps. Carefully position and fasten 
flaps to rear side roof rails as 
shown in Fig. 8. 

Stay-tack top to the rear bow; 
align and stay-tack the seams on 
outer ends of rear bow. 

With the top locked to the wind- 
shield header, pull top material 
forward (do not stretch excessive- 
ly tight) and smooth out on 
cemented upper surface of front 
roof rail. 

Unlock top from _ windshield 
header, apply trim cement to front 
flaps and fasten front flaps to side 
roof rail. Lock top to windshield 
header. 

Remove trim stick bolts and in- 
stall top material into body. Trim 
stick bolts beneath the back win- 
dow must hold trim stick in posi- 
tion during following operation. 

Inside of body, draw outer ends 


of back curtain and top material. 
When it has been determined that 
back curtain and top material are 
fitting properly together and to 
the pinchweld finishing molding, 
install enough trim stick bolts to 
maintain position and recheck 
markings on top material. Re-mark 
top as required. 

Draw rearward section of the 
top material (back curtain upper 
valance) forward and upward to 
desired tension (not “drum” 
tight) and tack material to rear 
bow. 

Apply a continuous bead of 
neoprene-type weatherstrip ad- 
hesive to the tacked edges of the 
back curtain upper valance and the 
back curtain. 

Allow adhesive approximately 
ten minutes to air-dry. 

Draw forward section of the top 
material rearward to desired ten- 
sion (not “drum” tight) and tack 
rearward edge of the top material 
(with the factory-installed tape) 
to rear bow as shown in Fig. 9. 
Trim off excess material. 

Note: The tacks outboard of 
seams should be restricted to a dis- 
tance not to exceed six inches, 
which is the length wire-on bind- 
ing extends past seam. 

After the rear edge of the for- 
ward section of the top material 
(with the factory-installed tape) 
has been tacked to the rear roof 
bow and the edges trimmed off, 
apply a bead of neoprene-type 
weatherstrip adhesive (or equiva- 
lent) to the edge of the trim ma- 
terial, around each tack head, and 
into the two holes pierced into the 








November: Glass Jobs on Lark 


Installing and aligning various items of body glass on 
Studebaker-Packard's popular Lark will pour out here 
next month from the pen of Technical Editor Ed Lowery. 
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top material for the wire-on bind- 
ing clip escutcheons. (See “B” in 
Fig. 10.) 

Note: Adhesive should be con- 
fined as close as possible to the 
trimmed edge of the top material 
so as not to be visible after instal- 
lation of the wire-on binding. 

Detach rear trim stick and tack 
outer ends of back curtain and top 
material to stick. Use previously 
marked line as locating reference. 

Brush 3M convertible top sealer 
onto all trimmed edges, around 
each tack head and around each 
trim stick attaching bolt hole. 

Caution: All painted surfaces 
adjacent to the belt finishing mold- 
ing should be adequately covered 
to prevent possible sealer damage. 

Install rear trim stick with all 
bolts, and instal] wire-on binding 
and clip escutcheons. 

Inside of body, draw quarter 
section of top material to desired 
position with short trim stick held 
in place by hand. Then mark top 
material along lower edge of trim 
stick. 

Remove bolts at end of rear trim 
stick to loosen top material in rear 
quarter area. Then place small rear 
quarter trim stick in position along 
previous marking, roll stick to 
expose tacking surface and tack 
top material to trim stick. 

Pierce top material for each trim 
stick attaching bolt. 

Brush 3M convertible top sealer 
onto all trimmed edges, around 
each tack head, around each trim 
stick attaching bolt hole. 

Install and tighten side and rear 
trim stick attaching bolts. 

Check alignment of top in 
quarter area and make necessary 
adjustments at trim sticks. 

Check operation and 
action of the top. 

Lock top to windshield header. 
If necessary, the top material 
and/or the front flaps may be 
loosened, repositioned to remove 
wrinkles and then recemented. 


locking 


SOUTHERN AUTOMOTIVE JOURNAL for OCTOBER 1959 





























SEAL ALONG THIS TACKED AREA 














SECTION A-A 


Unlock top from _ windshield 
header and apply trim cement to 
tacking area of top material. Tack 
top material to the unit’s front 
roof rail. 

When completed, folding top 
should be free from wrinkles and 
draws. Install all previously re- 
moved trim and hardware and 
clean any soilage from top ma- 
terial, back curtain or pads. 





Chevrolet Issues Tip 
On Steering Noise 


Pompe -d Division has issued 
the following service bulletin 
on steering shaft noise: 

A clicking noise heard on turns, 
in some instances, is the result of 
the steering shaft connecting as- 
sembly bolt catching on the dip- 
stick. The noise resembles the 
noise caused by a turn signal can- 
celling cam riding against the can- 
celling pawl. 

If the noise is heard when sig- 
nal lever is in the neutral position, 
check the oil dipstick. If the dip- 
stick has turned, it contacts the 
steering connecting assembly bolt. 
When the steering wheel is turned 
a clicking noise, such as described 
above, will result. 
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TOP MATERIAL 


QUARTER FLAP 


BINDING 


REAR ROOF RAIL 


REINFORCEMENT 


SEALING 
TAPE 


REAR 
ROOF 
BOW 


TRIM 
STICK 











TOP MATERIAL 
FORWARD SECTION 
3 UPPER VALANCE 
(OUTER) 
UPPER VALANCE 
(INNER) 


BACK 
WINDOW 


ZIPPER 


Left: Fig. 8—Cementing flap to rear side roof rail. 
Top: Fig. $—Tacking top to rear roof bow. 
Above: Fig. 10—Cross section of sealing at rear roof bow 


Chevy Radio Interference 
Cure Is Suggested 


HEVROLET issued this bulletin 
last month on radio interfer- 
ence: 

A few cases of radio interfer- 
ence caused by tire static have 
been reported on 1959 cars. The 
noise in the radio speaker is most 
noticeable on dry, paved highways 
and is not prominent on humid 
days. The static is caused by a 
build-up of static electricity be- 
tween the tire and pavement. The 
noise is created by the discharge 
of this static to the pavement. 

When this noise exists in a ve- 
hicle, it can be corrected by in- 
jecting a package of tire static 
powder into each tire, including 
the spare. Tire static powders and 
injectors are available from elec- 
tronic parts distributors. 

Eaton Division Develops 
Controlled Differential 


EVELOPMENT of a controlled slip 
differential for passenger cars 
and trucks by the Pump Division 
of Eaton Mfg. Co. in Marshall, 
Mich., has been announced by F. 
I. Goodrich, Eaton vice president 








—administration. 

Goodrich also announced plans 
for expanding facilities of the divi- 
sion at an estimated cost of $450,- 
000 for production of the differ- 
ential and for future new products. 

The differential is being produc- 
ed for one of the “Big Three” 
manufacturers, Goodrich said, and 
will be offered as optional equip- 
ment on a light truck in its 1960 
line. Other manufacturers are test- 
ing the device, he said, 

On slippery pavement or in mud, 
the controlled slip differential acts 
to increase the torque of the high 
traction wheel while minimizing 
slippage on the low traction 
wheel, thus permitting the vehicle 
to move forward with greater ease, 
it was claimed. 





Behr-Manning Names Barr 


Norman E. Barr of 2270 N. W 
171 Terrace, Opa-locka, Fla., has 
been appointed divisional sales 
manager for the Florida division of 
Behr-Manning Co. of Troy, N. Y. 
Barr has covered industrial and 
general trade territory assignments 
throughout Florida for the com- 
pany. His division includes that 
state and parts of Georgia, 


79 








Readers are invited to contribute to— SHOP TALK _ 





"RED" GETS CONGRATS 


H. F. “Red” Reagin of Atlanta, 
the new president of the Indepen- 
dent Garage Owners of America, 
was surprised to get a card from 
Ponte Vedra Beach, Fla., from a 
friend who congratulated him on 
his election. 


“TI borrowed a copy of SOUTHERN 
AUTOMOTIVE JOURNAL from a 
friend of mine in Jacksonville and 
much to my delight I saw where 
you had been elected president of 
IGOA,” the friend wrote. 

“Red” passed the card on to SAJ 
with the coment: 

“I thought you would enjoy this 








CHROME RINGS 


(whether 3 or 4 Ring Piston) in each 
cylinder to fight dirt, plus . . . 








'e@ Grade “A” iron in sleeves, plus 
@ Tin-plated aluminum alloy pistons 
.. weight and size graded 


gp Just a few of many reasons why BASIC 
Dealers take great pride in selling 


SLEEVE ASSEMBLY 
SETS 


For maximum customer sat- 
isfaction. For greatest profit 
to you in overhauling trac- 
tors and trucks. 


Unique BASIC presents a revo- 
lutionary engineering concept. 
Pre- planning and precision 
techniques practiced by master 
builders of the finest automo- 
tive engine parts are applied in 
manufacturing BASIC pins, pis- 
tons, rings and sleeves. Each 
is perfectly balanced, accurately fitted, designed to 
resist distortion and run smoother at operating tem- 
peratures. Tractor owners enjoy longer engine life, 
greater economy and increased power up to 26%. 


WRITE! PHONE! FOR FREE LITERATURE, PROFIT OPPORTUNITIES. 





Competitive Ford 
Tractor Assemblies 
Also Available 











AUTOMOTIVE WAREHOUSE CO. 

800 Mississippi St. Jackson 7, Mississippi 
J. B. COOK AUTO MACHINE CO. 
1503 McGavok St. Nashille, Tenn. 
H-M PARTS COMPANY 
2617-23 Warwick Kansas City, Mo. 
JOBBERS SERVICE, INC. 

523 Simpson St., N.W. Atlanta 13, Ga. 
JOBBERS WAREHOUSE 
216 W. 29th St. Okla. City, Okla. 


MANUFACTURER’S WAREHOUSING CORP. 
1016 Monroe St. Fort Worth, Texas 
SOUTHWEST AUTOMOTIVE WAREHOUSE 
1611 Avenue G. Lubbock, Texas 
TOOL & PARTS WAREHOUSE, INC. 

c/o Border Warehouse Donna, Texas 
TOOL & PARTS WAREHOUSE, INC. 
2816 Commerce St. Dallas 26, Texas 
TOOL & PARTS WAREHOUSE, INC. 

111 N. Gable St. Houston, Texas 
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A column of informal 

comments about the 

automotive trade and 
its problems 





card. At least it’s good to know 
someone thinks enough of SAJ to 
borrow one to read while on vaca- 
tion!” 


PAGING IGOA 


Newland, N. C. 
Gentlemen: 

Will you please get me in con- 
tact with the “Independent Garage 
Owners of America?” 

CHARLES BRASWELL, 
Owner, 
Braswell Garage 

Glad to! The address is: Ralph 
H. James, Executive Director, In 
dependent Garage Owners of 
America, 36% North Lewis Ave., 
Tulsa 10, Okla. 


NEW WAY TO STEAL 


There is a dealer in Washington, 
D. C., who is now a sad but wiser 
man! 

An individual phoned the deal- 
er’s salesroom, saying he was a 
doctor so-and-so and explaining 
that he was interested in a certain 
model of the dealership’s make of 
automobile. He wished, in fact, to 
drive the car and asked the sales- 
man to bring it to the hospital. He 
said he had an emergency opera- 
tion coming up within the next 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 














A Trouble-Free, ) 
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Replace Stock Hose and Clamps 
















Eliminate Costly Fuel System 
Breakdowns and Fire Hazards! 


STOCK HOSE used as. original equipment 
fuel lines on many 1957-58 and all 1959 
cars, often dry out or swell... . become brit- 
tle and weak. Hose clamps also have a 
tendency to loosen, resulting in ee and 
loss of fuel. 


EDELMANN “LIFE-LINES’ —@ custom, 
bination of precisioneered brass fifting 
pressure-bonded to neoprene-tore, etal 
braided hose—provide a positive, g 

nently trouble-free installation. & 
they are made much better than the orig 
equipment, we guarantee them for the [i 
of the car! 


A DOOOADNIIOO INIA 


guaranteed 


trouble-free 
for the aia of the Car! 


VOUUDDOUUUTDTDUOOUUT TUTTI ONT OT 


i 


i 


QAO 


i 


Simple 3-Step Installation 


No cutting . . . no “hit-or-miss’’ experimenting 

. no risk of breakdown or fire due to make- 
shift connections. Edelmann “‘LIFE-LINES" in 
sures a gas-tight, vibration-proof seal in 3 easy 
steps. 


Exclusive Pressure-Bonded Construction only N es” ' 
Gives 4-Way Better Protection! NPE e-Model Cars: 

1 Neoprene Core resists gasoline and oil oo ot 

2 Double-Twist Cotton Jacket resists wear covet 99 


3 Braided Metal Wires resists abrasion 
4 Multi-Wall Construction resists pressure 


SO 


: EDELMANN @ co. 
keke " gag2 west LOGAN BvD. e CHICAGO 47, ILL. ia 


SA a end ales Sea IR a 
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few minutes and would be tied up, 
suggesting that the keys be left at 
the hospital desk in his name 

A salesman went to the hospital, 
inquired for the doctor and was 
told that he was busy. Following 
instructions, he left the keys. The 
car has not been seen since. 

There is such a doctor, but he 
knew nothing of the matter. The 
insurance company said it is 
“larceny after trust” and feels no 
obligation. 


“MISS AMERICA'S” FAMILY 


The new “Miss America” comes 
from a well-known automotive 
family. 

“Herb” Mead, Ford dealer at 
Natchez, has long been active in 
affairs of the Mississippi Auto- 
mobile Dealers Association. He’s 
been an officer and has participat- 
ed in programs at the annual con- 
ventions, held historically on the 
beautiful “gold coast” of the Mag- 
nolia State at Biloxi. 

Many Southerners—but not all 
—will readily admit that Missis- 
sippi and her lovely ladies are the 
most Southern in the South. 


New Power Steering Fluid 
Developed By Chrysler 


NEW power steering fluid has 

been developed by Chrysler 
Corp, engineers for use in all 
power steering units. 

Tests show that the use of the 
new fluid will provide better con- 
trol of high-temperature viscosity, 
according to a recent Dodge Divi- 
sion service bulletin, as well as 
improve the service life of the 
power steering hoses and seals. 

This information supersedes any 
previous recommendations, and 
MoPar power steering fluid is now 
recommended for use whenever it 
is necessary to add fluid or when 
refilling after a unit has been dis- 
assembled for servicing, the bul- 
letin said. 


Dodge Offers Shaft 
For "Sure Grip" 


ODGE Division has issued this 
service bulletin: 

Under extreme heavy - duty 
operation the wear on the spline 
of the Sure Grip differential is ac- 
celerated and spline damage may 
result. 


Accordingly an improved shaft 
has been released but without any 
change in part number. Should it 
be necessary to replace axle shaft 
P/N 1829266, the end face of the 
shaft should be inspected for heat 
discoloration marks. 

If a black ring of heat discolor- 
ation is observed on the end face 
of the new shaft, it should not be 
installed. Instead a shaft without 
the discoloration of the later type 
should be procured. 

Caution: While the shaft for 
standard and Sure Grip axle ap- 
pear alike, the shaft used with the 
Sure Grip differential is approxi- 
mately 3/32” shorter. Under no 
circumstances should the longer 
shaft be used with the Sure Grip 
differential. 





Atlanta Fleetmen Hear Crosby 


Lawrence L. Crosby, Jr., of the 
tire merchandising section, Textile 
Fibers Department, E. I. du Pont 
de Nemours & Co., last month ad- 
dressed the Atlanta (Ga.) Fleet 
Superintendents Association on 
results of studies of tire perform- 
ance on truck fleets, and compari- 
sons of tire yarns and cords. 











61% feet tall, all metal, with 4 strik- 
ing baked enamel colors. It iden- 
tifies you as a Maremont Muffler 
Installer — sells brake service and 
tune-ups too. What’s more, Jack 
Paar and Dave Garroway, on their 
NBC network TV shows tell car 
owners to look for this sign as a 
sign of good service. 


ON 






SEE MAREMONT'S ACIO TEST 


.. It's Free! 


‘MUFFLER 


——— 


a2 | 


_o MAREMORT 


'V TOPPER ROTATES 
Dave Garroway on other side. 
Write for yours. 


THE 





of Scientific Control Laboratories, 
Inc., guarantees customer satisfac- 
tion. Maremont mufflers have been 
torture-tested on the road and in 
the lab to prove that the alloy 
coating resists exhaust fumes and 
means ADDED LIFE for Mare- 
mont Mufflers. 








HAVE YOU SEEN MAREMONT'’S “ACID TEST’? 
Ask your Maremont jobber to make this amazing 
demonstration. Right before your eyes ...ina 
matter of seconds... 
mont’s ADDED LIFE. 

ASK TO SEE “MUFFLER MAGIC”’—color movie 
with Meg Myles, star of TV and screen. Shows 
how you can make big money in muffler service. 


You'll see proof of Mare- 
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Dear Bill, 

You asked if our old battery 
man, Ralph, was still on the job. 

Well, there are two ways you 
can tell that he’s still with us and 
going strong. One is that if you 
look around the shop you'll find 
him poking under the hoods of cars 
all day long as usual, Then, you 
might take a look at our parts and 
accessory sales records, and you’d 
find the same thing. Old Ralph is 
still hard at it. He really sells 
batteries. 

When you were working here 
we hired him, or rather put him 


straight commission basis. We 
never thought a man could make 
a living off our battery business, 
but at that time we didn’t know 
how much battery business we 
weren’t getting. 

Ralph never claimed to know 
anything about automobiles except 
for batteries, for he had worked 
in a battery-building plant, and 
that type of service was losing out 
to cheaper batteries, so he decided 
to move into the retail line, and he 
chose our shop because it was the 
biggest in town. 

He started merchandising his 


start—and I must confess he hasn’t 
done bad. Our older customers 
have come to realize he has saved 
them from a battery failure many 
times in the past and welcome his 
inspections and advice. 

At first I thought some of our 
mechanics would brain him with 
a wrench when he’d jump them 
for twisting a cable off a battery 
post with pliers instead of using a 
puller, but they finally got used 
to him after they understood how 
he felt about batteries. As a matter 
of fact, we rarely have a broken 
battery post around here, for our 
speed merchants won’t risk having 
him yack at them about the way 
they handle a battery, so conse- 
quently they handle them with 
care. 

He gets a lot of help from the 
service sales crew now, too. He 
promotes most of his own business 
by inspecting and testing batteries 
while the customer is on hand, but 
he couldn’t possibly meet them all, 
so when the salesman is writing 
up a job, he asks for the battery- 
cleaning and -checking operation 
when the battery looks beaten, 
leaky or corroded. Then Ralph does 
the rest. 

We’re probably the only shop in 


in business in our shop on a service and new batteries from the town with a flat-rate operation for 





LEADS AGAIN: 


- olOnt 


FIR with the story of dangerous carbon monoxide directed to millions of car-owners over 


©) 
national network television on THE JACK PAAR SHOW and “TODAY” WITH 
DAVE GARROWAY. Viewers are me told how rusted mufflers leak deadly carbon monoxide 
gas that can't be seen, tasted or smelled... but can kill! 


to effectively combat corrosion. Heads and shells of popular Maremont Mufflers are coated inside and 
out to neutralize powerful exhaust condensate acids that corrode mufflers from the inside out. 
Alloy-Coated Maremont resists rust... outlives two ordinary uncoated steel mufflers. 


RS. 
RS 
RS 


MAREMONT JOBBER 
TODAY 


to completely seal in asbestos linings. Full-length shells completely seal asbestos in Maremont Mufflers. 
Moisture can't penetrate . . . asbestos can't deteriorate. Result: Maremont Mufflers stay quiet and 
function properly throughout their longer life. 


to spin AND LOCK head to shells for positive seal. Heavy steel heads are spun and locked with shells 
for the safest, most effective gas-tight seal possible. 


with the patented Electronic Dynamometer. This Maremont invention revolutionizes muffler design, 
automatically assures the right design for every engine .. . the quietest possible. 














ALLOY-COATED 


AWEWOWY DUFFLERS 
the ADDED LIFE line 
MarPro, Inc., The Maremont Building, 168 N. Michigan Ave., Chicago 1, Illinois 




















You'll get more 
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PROFITABLE 


s SERVICE SALES 


with Shure 


Service Merchandising 


Equipment 


MODEL 9200 
Service Merchandiser 


Pacis 


MODEL 9100 
Service Work Bench 





Service Merchandisers, Work Benches, Service Desks, 
Steel Wall Paneling, Portable Carts, Tire Racks and 
Display Shelving, Tool Boards, Cabinets and Lockers, 
Desks and Chairs, 


WRITE FOR COMPLETE CATALOG 


Costello-Kunze Ford 
Jennings, Mo. 


Shure 


MANUFACTURING CORPORATION 


1601 S. HANLEY RD. « ST. LOUIS 17, MO. 
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Members of the Independent Ga- 
rage Owners of America in the 
Tri-Cities area held this meeting 
at Kingsport, Tenn., recently. 
Seated (beginning with coats) are 
(l. to r.): John Baker of Kingsport, 
a leader in the group in Tennes- 
see; Ralph H. James of Tulsa, 
Okla., IGOA’s executive director; 
George W. Kinnie of Knoxville, 
president of the Automotive 
Wholesalers Association of Ten- 
nessee, and Keith Broyles of Nash- 
villee AWAA’s executive secre- 
tary. J. Matthew “Hot Shot” Nel- 
son of Holston Auto Supply, 
Kingsport, is standing at Broyles’ 
left. 


removing, cleaning and painting 
the battery and holddowns, which 
is in itself a profitable operation 
that saves the customer a lot of 
grief, but it sells us a _ pretty 
plenty of new batteries, cables 
and the like. When Ralph gets 
through testing and checking a 
battery, it has to be good before 
it gets back in the car. And the 
cables must either be capable of 
carrying the current or they get 
the heave-ho also. 

Most mechanics dislike batteries 
on general principles; they are 
heavy, dirty and pack a bite. But 
old Ralph really likes them, and 
we’re glad, for he sells batteries 
where they would otherwise be 
ignored like a poor relative, and 
the customers appreciate it too. 

Yrs, 
Ed. 


Chrysler Names Page to Board 


Election of Robert G. Page, 
president of Phelps Dodge Corp., 
New York, as a director of 
Chrysler Corp., has been an- 
nounced by President L. L. Col- 
bert, who also announced the re- 
tirement from the board of Byron 
C. Foy, in accordance with the 
corporation’s director retirement 
policy. Foy is a son-in-law of the 
late Walter P. Chrysler. 
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SARAN FIBERS 


. . . This customer is quick to see the solid value of SARAN seat covers. Time- 


Fuss Budget tested SARAN seat covers fit better, look better and last longer because they resist 


wear, tear, spills, sagging and cupping. Years of use have proved it! 


The most salable seat covers are SARAN 


can't resist the beauty and comfort of SARAN seat covers. And attractive 


Impulse Buyer SARAN weaves stay colorful because the color is built into every fiber. Woven to 


“breathe”, SARAN fabrics are more comfortable, summer and winter. 


Yes, America’s favorite seat cover fabric is time-tested SARAN. SARAN seat covers offer all 
your customers the ultimate in value. Stock them, display them and you’ll see how profitable 
it is to sell what most people want .. . SARAN. Good Car-Keeping begins with beautiful seat covers! 


For information write Plastics Sales Dept. 2139ES10, 


THE DOW CHEMICAL COMPANY +* MIDLAND, MICHIGAN 
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Now, with top headliners like the 
first complete line of factory 
Pre-Set “Unitized” nylon arm Con- 
tact Sets, famous “Million Mile’ 
Coils, and Neoprene-Seal Con- 
densers...together with the finest 
Merchandising-Stock Cabinets... 
and the new “Crown Service 














Sign”... you've got the top Igni- 
tion program in the industry! 


SEE YOUR FILKO WHOLESALER 
TODAY. Bring your Ignition stocks up- 
to-date. And find out how to get your 
new, outdoor “Crown Service Sign.” 
He's got the program to help you push 
your Ignition business to all-time highs 
this coming fall and winter! 
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F. & B. MFG. CO. 
4248 West Chicago Avenue 
Chicago 51, Illinois 
20 Public Warehouse facilities 
serving all leading trade areas 
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Here's another dramatic, 


business-getting first from Filko! 


This new “Crown Service Sign” can help 

you double, even triple your Ignition 

Service business. It creates confidence, 

tells your customers you're the quality source 
... keeps them aware of Ignition 

Service ... and helps you suggest 


repairs and close the sale! 
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Smoothing Clutch Troubles 
(Continued from page 75) 


Note: Be sure the clutch pres- 
sure plate (1) and the flywheel 
face are perfectly clean. Insert 
about half-teaspoon of short fiber 
grease in pilot bushing. 

Clutch release bearing: 

Exercise care when installing a 
new clutch release bearing to avoid 
damaging the bearing race. Never 
drive the bearing on the sleeve 
with a hammer. 

Installation can be accomplish- 
ed by placing the front sides of 
the old and new bearings together 
and aligning them against the re- 
lease bearing sleeve. Then place 
the bearings and sleeve in a vise 
and press the new bearings on the 
sleeve. Turn the bearings as they 
are pressed together. The new 
bearings must be flushed with the 
shoulder of the release bearing 
sleeve. 


Diagnosis Procedures 


To test for a slipping clutch, start 
the engine, set the hand brake and 
shift into high gear. Then release 
the clutch pedal and accelerate the 
engine slowly. The engine should 
stall immediately if the clutch is 
not slipping. 

1.—Pedal free play: Inspect for 
sufficient pedal free play, which 
may prevent the clutch from en- 
gaging completely. 

2.—Clutch disc: Inspect for 
burned, worn or oil-soaked clutch 
disc facings. 

3.—Pressure plate springs: In- 
spect for weak or broken pressure 
plate springs. Test each coil spring 
for weakness. If the paint on a 
spring is burned or coils are too 
close together, the spring is prob- 
ably weak. 

Chattering: 

This condition can be determin- 
ed by vibration that may occur 
during clutch engagement. 

1.—Clutch disc: Inspect for oil 
or grease on facings. Before re- 
placing disc, determine the source 
of the leak. Oil may come from a 
leaky rear main bearing, the trans- 
mission or from use of excessive 
lubricant in the pilot bushing. 

2.—Pressure plate: Inspect for a 
cocked pressure plate. If the pres- 
sure plate does not meet the disc 
evenly, chatter may result. If the 
clutch release levers are not ad- 
justed properly, the pressure plate 
will not meet the disc evenly. 

Dragging: 

This condition exists when the 
clutch is slow in disengaging, or 
will not completely release. When 
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this occurs, the gears may be dif- 
ficult to shift without clashing. 

1.—Pedal free play: Inspect for 
excessive free play which might 
prevent the clutch from releasing 
completely. 

2.—Clutch disc: Inspect for a 
bent clutch disc. If the disc is bent, 
it will not be parallel with fly- 
wheel and pressure plate, and dis- 
engagement will not be complete. 

3.—Clutch release levers: In- 
spect adjustment of clutch release 
levers. Disengagement may be un- 
even and cause the clutch to drag 


if release levers are improperly 
adjusted. 

4.—Clutch disc hub: Make sure 
clutch disc hub does not bind on 
the drive pinion shaft. If it does 
bind, a dragging condition may be 
created. 

5—Return springs (Auburn): 
Inspect for broken or weak return 
springs. 

Pedal stiff or binding: 

1.—Clutch linkage: Inspect 
clutch linkage for rust or corrosion. 
Inspect for bent or misaligned link- 
age. 








for safe, 
warn 


driving 


installa DOLE 


EXTRA PROFIT FOR YOU! 


Just 5 Dole Thermostats 
service 95 % of all cars on the 
road today ... means small in- 
vestment, fast turnover, extra 
profit for you! Salesmaker 
contains assortment of 16 of 
the five models, ‘“Time to 
*‘Winterize”’ window streamer 
and Thermostat Service wall 
chart. Order today from your 
automotive jobber. 
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2.—Overcenter spring; Check 
adjustment of free play and over- 
center spring if clutch pedal is 
hard to operate, or the pedal will 
not return properly. 

Noises: 

1.—Release bearing: A _ high- 
pitched noise, occurring only with 
the engine running, the transmis- 
sion in neutral and the clutch 
down, usually indicates that the 
release bearing should be replaced. 

2.—Release levers: A rattling 
noise may develop when an uneven 
release lever causes the release 


bearing to shuffle on its sleeve. 
3.—Pilot bushing: A high-pitch- 
ed noise, occurring only with the 
engine running, the transmission 
in gear and the clutch pedal down, 
may indicate that the pilot bushing 
is tight, worn or dry. The noise is 
usually more evident in low or 
second gear than it is in high gear. 
4——Clutch disc: If a metallic 
grinding noise, similar to a rear 
axle gear or bearing noise, is heard, 
it may be caused by improper 
functioning of the clutch disc 
damper unit, and the disc should 





a Taneclarss 


and time to STOCK FOR PROFIT! 


Don’t miss... don’t risk profits by overlooking the thermostat 
at tune-up and ‘‘ winterizing” time. And be sure you’re stocked 
to give customers what they want... 


DOLE THERMOSTATS 


They’re a MUST for complete Winterizing service . . . cus- 
tomer safety and satisfaction. DOLE means quality . . . depend- 
ability. It’s proved by the fact that DOLE Thermostats are 
standard equipment on 17 out of 18 top passenger cars, 


THE DOLE VALVE COMPANY: Morton Grove, Illinois 
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be replaced. This noise is usually 
evident when the car is accelerat- 
ed from 25 to 30mph, or when 
decelerated from 50 to 35mph. 
5.—Pressure plate assembly: If 
a whining noise is heard when the 
engine is accelerated and the clutch 
disengaged (pedal down), it may 
be due to excessive clearance be- 
tween the pressure plate lugs and 
the openings in the stamped cover. 
If a squeaky noise is heard while 
the clutch pedal is being operated, 
it may be due to the pressure plate 
release levers or the drive lugs 
rubbing on the cover. Work Lubri- 
plate between the clutch cover and 
the drive lugs, using feeler stock. 


Florida and New Mexico 
(Continued from page 67) 


versing the declining trend for the 
past several years. 

Arizona leads in anticipated in- 
crease with 9.6%, followed by 
Florida with 7%, Utah with 6.1% 
and New Mexico with 5.7%. 

Fourteen states have expected 
gains of 4% or more and only six 
states will have gains of less than 
2%. 

California leads in anticipated 
total state registrations with 
7,300,000. Texas and Pennsylvania 
will have slightly over 4,000,000; 
Ohio, Illinois and Michigan, over 
3,000,000, and New Jersey and 
Florida are expected to exceed 
2,000,000. 

Passenger cars are expected to 
approximate 58,591,000—a 3% 
gain over ’58—and trucks and 
buses are expected to climb 3.5% 
to 11,825,000. 

Registrations hit a peak in up- 
ward trend in 1955 with 7.2%. 
They were 4% in 1956, 3% in 1957 
and 1.7% in 1958. 


Snap-on Tools Opens 
Southern Facilities 


wo regional warehouses and of- 

fice buildings have been opened 
by Snap-on Tools Corp. of Keno- 
sha, Wis., in Atlanta, Ga., and Dal- 
las, Texas, to service customers in 
the South and Southwest. 

The buildings, each valued at 
approximately $125,000, are of 
brick-and-steel construction with 
10,000 square feet of floor space. 
Each is staffed by about 30 em- 
ployes, and each houses the firm’s 
regional warehouse, office, repair 
depot, industrial division and local 
sales office. 

R. C. Lapp is Southwestern re- 
gional manager and C. W. Hooper 
is the Southern regional manager. 
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PUSH BUTTON CONTROL 


in the complete line 


of K Ds™ Turn ee i pa 


PUSE BUTTON SWITCH 


® L448 (Gy 


Owe re Wk rye ry 0) ny 7 ee 
a . 


Turn Signals 
KD 752 
Single Face 


KD 753 Two Face 


Turn Signals, Stop 
& Rear Lites 


KD 756F 
Recessed Mounting 
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Before an accident delays your schedule, ask 
your jobber salesman for enough KD 723 Push 
Button Switches and Class A Turn Signals to 
equip all units. Revolutionary... . unique... 
KD 723 is the Turn Signal Control you have 
always wanted . . . dash or steering column 
mounting. Dash mounting eliminates interfer- 
ence with driver's knees . . . no visible wires. 
As simple and wearproof as your electric light 
switch . . . so K-D gives you a lifetime guaranty 
against trouble! KD 723 provides positive con- 
trol for turns, 4-way emergency flashing, stop 
lites when brakes are applied. 


K-D LAMP COMPANY 


1910 ELM STREET + CINCINNATI 10, OHIO 


Warehouses: Adianta + Boston + Charlone 
Chicago + Dallas + Kansas City + Los Angeles 
Memphis « Minneapolis + New York « Philadelphia 
San Francisco + Seale 


*Patent Applied For 


be ete Line Turn Signals, Truck Mirrors, 
top and Rear Lites, neh, Eb casi 4 
ites are fepresentative 

sanree-serelee of of Awomotive ; Products. = 





A new Studebaker mode] for 1960 
is this Lark four-door station 
wagon, available with either a six- 
cylinder or V-8 engine. The station 
wagons feature newly-designed 
tailgates with greater glass area. 
They also have safety locks which 
hold the lifted tailgate doors and 
upper sections in place. Studeba- 
ker is offering a complete line of 
models to meet the needs of all 
motorists for 1960. 


Lark Goes Convertible 
(Continued from page 55) 


Supplementing the carburetor, 
modifications of the cylinder head 
combustion design, torque convert- 
er, starter and air cleaner, along 
with new Butyl engine mounts— 
“all add up to livelier response, 
smoother operation and _ easier 
starting under all conditions for 
1960,”’ engineers stated. 

The Lark V-8 will feature modi- 
fications of the carburetor and fuel 
pump and a new distributor. 

The carburetor for the six will 
have re-designed fuel passages and 
anti - percolating characteristics. 
Tendency of the carburetor to per- 
colate will be further reduced by 
the accelerating pump, which will 
have a ball check design, rather 
than a disc check device. 

A different idle system will as- 
sist in improving hot temperature 
carburetor operation. 

As for the Hawk, aside from the 
larger engine, other improvements 
will include a heavy-duty trans- 
mission, larger clutch, heavy-duty 
radiator, finned brake drums and 
heavier padding on the instrument 
panel. 

The V-8 will develop 210hp at 
4,500rpm with a torque rating of 
300 at 2,800rpm. Compression ra- 
tio is 8.8 to 1. 

A four-barrel carburetor, in- 
creasing horsepower to 225 at 4,- 
500rpm and torque to 305 at 3,000- 
rpm, is available optionally. 

Dual exhausts will be standard 
equipment. The engine has been 
designed to operate efficiently on 
regular gasoline. 

The Hawk’s 204” long body is 
mounted on a wheelbase of 120.5”. 
Its over-all height, when loaded, 
is 55.5”. 

The clutch will be increased 
from ten to 1012”. Hawks will be 
available with either conventional, 
overdrive or automatic transmis- 
sions. 

The various S-P models went on 
display in dealer showrooms in 
this country this month. 


SOUTHERN AUTOMOTIVE JOURNAL for October 1959 








Soundmaster is out front 


-  . in visibility—Tell people you want their muffler busi- 
ness. Get out in front with Soundmaster signs. Your customers 
can’t overlook the 3-color message .. . or the convenience you, 
their regular serviceman, offer—right in the neighborhood. 
.-. in long life—Soundmaster gives up to 300% longer 
muffler life by using —not one—but four major methods of cor- 


rosion control .. . full drainage systems .. . premium coated 
materials .. . asbestosized shells .. . Open Flo Design. 


DE KOVEN MANUFACTURING COMPANY «+ RACINE, WISCONSIN 


“ at 
nn mm 


a 


"HECHANIC ON DUTY 


Ask your 
N-A-P-A Jobber 
for his 

special offer on 
this new sign 
Announcing 
Soundmaster Foreign 
Car Mufflers — 


Available Soon from 
Your N-A-P-A Jobber 





Ask your J-M Distributor about the new 


‘Wheel of Safety ” 


checkup program 


... he can show you how it’s helping Johns-Manville Brake-Lining Dealers 
get a bigger share of profitable brake jobs, tire sales, and related service! 


Hereisthesoundest safety promotion 
to car owners ever created and na- 
tionally advertised by a brake-lining 
manufacturer to help you sell not 
only brake jobs . . . but your tires 
and related wheel service as well! 


Take a searching look . . . see how 
J-M designed the “‘Wheel of Safety”’ 
program to build up J-M dealers as 
the local safety experts. See how it 
sends car owners your way for the 
‘‘Wheel of Safety’’ Checkup that pro- 
vides you with a great opportunity 


WINDOW POSTER- 
tells car owners 
you’re a J-M 
Dealer who gives 
the “Wheel of 
Safety’? Checkup. 





to sell many products and services! 
More than that . . . this new safety 
service builds good will with both 
old and new customers because it 
tells them you are personally inter- 
ested in making sure that they can 
drive worry-free in a car that’s 
really safe. 
How does this program work? 
Just look to the right—see the color- 
ful, dynamic advertising that will 
urge millions of car owners (many of 
them right in your territory) to see a 


Johns-Manville Brake-Lining Dealer 
for the ‘“Wheel of Safety’? Checkup. 
Then look below and see the many 
point-of-sale aids supplied free by 
Johns-Manville . . . read the simple, 
step-by-step explanation of how you 
can use them to really make this 
program pay off! 

Get set now for your share of the 
‘‘Wheel of Safety’ profits! See your 
nearby Johns-Manville Distributor 
. .. or write to Johns-Manville, Box 
14, New York 16, New York. 


FOR SAFETY’S SAKE—always reline with J-M Asbestos Brake- 


Lining . . 


. scientifically engineered to give smooth, sure stops in 


local traffic or on superhighways. Tested in the laboratory and on 
the road to provide an extra margin of safety! And backed by the 
name known to millions of car owners . . . Johns-Manville! 





AD REPRINTS— 
display prominently 
to tie in with adver- 
tising and attract 
customers. 





JOHNS-MANVILLE 
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See how dynamic 
advertising support 
sells the checkup 
--- sells your 
services! 


®@ Headline announces the 
“Wheel of Safety’”’ Checkup! 


@ Car owners are sent 
your way! 


®@ Copy sells you as a 
safety expert... sells 
the extra margin of 
safety provided by 

the Johns-Manville 
Brake-Lining you install. 


@ We tell car owners to 
look for this sign which 
you display in your 
window! 





the checkup to every customer! 


STEERING WHEEL TAG-— ' CAR DOOR STICKER- = 

use it as a guide in \ note when the next 

making checkup and checkup is due—keep i i 
reporting findings to ~ \y ‘ i Se them in for the 
your customer. n checkup. 





JOHNS -MANVILLE 


Brake Lining JM 


PRODUCTS 
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American Adds Four-Door 
(Continued from page 58) 


Wheelbase length remains at 108”. 
Over-all length of both the 1960 
sedan and station wagon is less 
than 16’ (189.5”), making the 
Rambler more than 1% feet 
shorter than other top-selling cars. 

Horsepower of the Rambler Six 
will remain at 127, while the Rebel 
V-8 has been reduced to 200hp for 
increased fuel economy. Optional 
power-packs will increase the six 
to 138hp and the Rebel V-8 to 
215. Regular grade gasoline is rec- 
ommended for all models. 

A mechanical change is the use 
of bonded brake linings instead of 
riveted linings. The new linings 
offer longer life with no danger of 
scoring the brake drums. 

The 15” blades are longer and 
have a three-inch overlap to clean 
the center of the windshield. 
A new piston-operated vacuum 
booster fuel pump increases vac- 
uum action for more positive wiper 
control, especially when the throt- 
tle is depressed. 

Operation of the Rambler six 





FLOOR AIR OUTLETS DEFROSTER AIR OUTLET (3) 







oto Weat and Vent FRESH AIR FILTER 
HEATING UNIT CORE 
FRESH AYR. INLET 


COMPRESSOR 












ELECTRO-MAGNETIC 
CLUTCH 






S— 
SS 





EXPANSION VALVE 





3-SPEED BLOWER 







COOLING UNIT 
EVAPORATOR 
CORE 


CHECK VALVE CONDENSER 


PRESSURE RELIEF VALVE 
RECEIVER AND FILTER 


American Motors Corp.’s All-Season air-conditioning system has been 

reduced in weight by 19 pounds because of a new aluminum compressor 

which weighs only 15’ pounds. The new unit has a three-speed blower, 
where formerly it had only two speeds. 







Flash-O-Matic transmission has 
been improved with the use of a 
free-wheeling sprag-clutch, simi- 


WS 2 TC 


LIVE ow NBC-TV 


JACK PAAR and DAVE GARROWAY ~ 
Help You SELL MAREMONT Alloy-Coated Mufflers 


Now, on the nation’s two hottest television shows, car-own- 
ers are seeing the difference between ordinary muffler steel 
and Maremont Alloy-Coated muffler steel. Uncoated steel 
rusts quickly...is eaten through by exhaust condensate 
acids, causing leakage. New Maremont Alloy-Coated steel 
mufflers resist this corrosive action... one Maremont actu- 
ally outlives two ordinary uncoated steel mufflers. 


And on both shows, car-owners are being told to get their 
mufflers inspected where they see the giant Maremont Curb 
Sign... $0, be sure you’re identified as a Maremont Muffler 
Installer! 


lar to that used on Rebel V-8 mod- 
els. This change provides smoother 


and quieter shifts. 
The All-Season air-conditioning 








ALLOY-COATED 


ABWERONYT DDOFFLERS 


the ADDED LIFE line 


MarPro, Inc., The Maremont Building, 168 N. Michigan Ave., Chicago 1, Illinois 











system (see page 98) has been re- 
duced in weight by 19 pounds be- 
cause of a new aluminum compres- 
sor which weighs only 15% pounds. 
The 1960 unit has a three-speed 
blower, where formerly it had only 
two speeds. 

The 127hp six has a compression 
ratio of 8.7 to 1, a piston displace- 
ment of 195.6 cubic inches and a 
torque rating of 180 at 1,600rpm. 
The Rebel V-8, at 200hp, has a 
compression ratio of 8.7 to l, a 
piston displacement of 250 cubic 
inches and a torque of 245 at 2,500- 
rpm. Power options are available 
for both engines. Regular grade 
fuel is recommended. 

The Ambassador V-8 features 
new exterior and interior styling 
and a completely new three-seat 
station wagon. 

The Ambassador V-8, built on a 
117” wheelbase, is available in a 
Super and Custom four-door se- 
dan, station wagon and the new 
three-seat station wagon, and Cus- 
tom hardtop sedan and hardtop 
station wagon. 

An entirely new “compound 
wrap-around” windshield which 
extends into the roof is featured on 
the Ambassador models. The wind- 
shieid, which has an area of 1,372 


James F. Cousins, 43, controller 
and assistant treasurer of the 
National Automobile Dealers As- 
sociation, died last month after a 
brief illness. A native of Wilson, 
N. C., Cousins was educated in the 
public schools at Durham and 
received his A.B. degree from 


Duke University in 1938, He had 
been with NADA since January 
1953. 


square inches (a 24% increase over 
last year), is slanted at a greater 
angle to reduce wind resistance. 
For improved ease of entry into 
the front seat, the front corner 


posts have been moved 3%” for- 
ward at the base. 

Without affecting entrance 
height, the new roof panels have 
been lowered for a sleeker appear- 
ance. 

The new, larger wrap-around 
one-piece rear window extends up- 
ward into the roof panel, with 
glass area increased 14%. 

The Ambassador is equipped 
with a new “deep-dish” type of 
steering wheel for greater safety. 

The Ambassador is powered by 
a 250hp V-8 equipped with a twin- 
barrel carburetor. It has a com- 
pression ratio of 8.7 to 1, a dis- 
placement of 327 cubic inches, and 
a bore and stroke of 4 x 3%”. 

Offered as optional equipment is 
a 270hp V-8 with a compression 
ratio of 9.7 to 1, equipped with 
dual exhausts. 


Mercedes-Benz Expects 
Big Sales Rise 


A SUBSTANTIAL sales increase in 
the U. S. market was seen 
last month by L. A. Fleener, presi- 
dent of Mercedes-Benz Sales, Inc., 
with the addition of three newly- 
designed six-cylinder models, a 
stronger sales and service organi- 





TV TOPPER ROTATES 
Dave Garroway on other side. 
Write for yours...\t's Free! 


Ask your Maremont jobber to make this amazing demonstration. 


Right before your eyes ... in a matter of seconds .. . you'll see 


proof of Maremont’s ADDED LIFE. 


ASK TO SEE ““MUFFLER MAGIC’’—color movie with Meg Myles, 
star of TV and screen. Shows how you can make big money in 


muffler service. 


SEE MAREMONT'S ACID TEST 
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CONTACT YOUR 


MAREMONT JOBBER TODAY! 











zation and increased allotments. 

Mercedes-Benz Sales, Inc., is a 
wholly-owned subsidiary of Stu- 
debaker-Packard Corp. 

In tracing the recent sales his- 
tory of Mercedes-Benz in the U. 
S., Fleener said that sales have 
risen sharply since Studebaker- 
Packard was given exclusive dis- 
tribution rights in 1957. “Sales 
doubled in 1958, and doubled 
again in 1959, limited only by al- 
location of cars from the Daimler- 
Benz factory in West Germany. 
Production is being increased to 


provide more cars for this mar- 
ket,” Fleener said. 

The new 220 series will be 
longer, lower and wider, Fleener 
said, but he emphasized that these 
improvements are “consistent with 
the tasteful, functional styling un- 
mistakably identified with the 
traditional Mercedes-Benz appear- 
ance.” 

A lower, broader radiator grille, 
new and larger wraparound win- 
dows and 50% more luggage space 
are features of the new models. 
“Mercedes-Benz cars will always 
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AMERICA’S 





FASTEST GROWING LINES 
. » OIL FILTER ELEMENTS 
. » e AIR FILTER ELEMENTS 


We have a story to tell... 
Quality . . . Exclusive features 
Completeness of line, ... 

Plus an “Extra Profit” program for you. 


Ask your jobber or write us for the complete Salem story. 


SALEM FILTER DIVISION Champion Laboratories, Inc., 


West Salem, Illinois 
100 
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D. A. Bessmer (shown here) has 
been elected president of The 
Timken Roller Bearing Co. of 
Canton, O., succeeding William E. 
Umstatid, who will continue as a 
director and chairman of the ex- 
ecutive committee. H. E. Markley, 
formerly vice president, succeeds 
Bessmer as executive vice presi- 
dent, while H. H. Timken, Jr., has 
relinquished his title of executive 
vice president but will continue as 
chairman of the board. Also re- 
linquishing his title of vice presi- 
dent is W. R. Timken, who con- 
tinues as chairman of the finance 
committee. 


be new,” Fleener said, “but new 
with a purpose in areas that 
count.” Superficial changes and 


faddish styling are avoided to pro- 
tect the car buyers’ investment, 
Fleener said. 

The strong Mercedes-Benz deal- 
er organization was cited by 
Fleener as a key factor in the 
bright sales prospects for 1960. In 
addition to increasing the sales 
strength behind Mercedes-Benz, 
Fleener emphasized the quality of 
its nation-wide parts and service 
network. 

“We are looking forward to our 
best sales year,’ Fleener said. 





Harrison Division Plans 
Expansion of Facilities 


LANS for immediate construc- 

tion of a 180,000-square-foot 
warehouse and a 200,000-square- 
foot manufacturing building at the 
West Lockport plant of Harrison 
Radiator Division of General Mo- 
tors Corp. have been announced 
by General Manager L. A. 
Zwicker. 

The additions are being made, 
Zwicker said, to meet the need for 
centralized warehouse facilities 
and additional manufacturing area 
to handle the increasing demand 
for automotive air conditioners in 
this country. 
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1-2-3 GO-To Town 
with MAC'S PRODUCTS! 


Pocket Knife with 2 blades 
of fine carbon steel with 
stag handle. 1 packed in 
carton of 12—12 oz. cans. 


MAC’S SEALER & STOP LEAK 


A Heavy Duty Sealer that prevents seepage 
and quickly stops radiator leaks. Guaranteed 
to stop high pressure leaks up to 20 Ibs. pres- 
sure. Mixes with all types of anti-freeze and 
inhibitors. 


ORDER NOW! 


You'll be twice glad... glad you have 
your premium ... glad you have the 
fine products in your stock! Expires 
December 31, 1959. 


Beautiful chrome cigarette 
lighter. 1 packed in each 
carton of 12—1 Ib. cans. 


MAC’S COOLING SYSTEM CLEANSER 


Single flush cleanser that quickly cleans out all types 
of clogging materials. Needs no neutralizer, contains a 
passivizing ingredient that helps metal resist corrosion. 


6 pens, 3 ink colors, in conven- 
ient pocket secretary complete 
with memo pad and pocket 
shield. 1 set packed in each 
carton of 12—1 pint cans. 


MAC’S No. 13 — 
Rust Inhibitor 


Prevents rust in all cooling systems. Mixes with all types 
anti-freeze. An ideal water pump lubricant. 

A concentrated inhibitor and not a soluble oil—Guaran- 
teed to keep the cooling system clear for many months! 


MAC’S SUPER GLOSS CO., INC. 


LOS ANGELES 42, CALIFORNIA — CINCINNATI 26, OHIO 
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re] =a 10 FREE 


LIST VALUE $3.50 


IN THE Hy-G ear 








YOU BUY... 





a Bonus-Pak assortment of the fastest moving sizes of 
Ideal Hy-Gear Hose Clamps. No catch, no clinkers— 


just what you need for brisk seasonal sales! 


YOU GET FREE... 


10 of the most popular size radiator hose clamps. 
You pay for 100—gef 10 more free! A clear, cash-in- 


the-pocket extra profit of $3.50. 


Contact your Jobber NOW—This offer is for a limited time only! 


Hy-Gear 
on every car, every year, 
in the Indianapolis “500” 
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BROOKLYN 7, N. Y. 










SOUTHERN 


An “office building” addition of 
20,000 square feet of space, dedi- 
cated last month, represented the 
sixth expansion in 20 years to the 
plant and office facilities of C. E. 
Niehoff & Co., Chicago manufac- 
turer of ignition parts and testing 
equipment and hydraulic brake 
parts. The company began in 1910 
and adopted its present name in 
1 


S-P Creates Offices, 
Shifts Personnel 


— of three regional sales 
offices and establishment of a 
Detroit zone sales office by Stude- 
baker-Packard Corp. have been 
announced by S. A. Skillman, vice 
president and general sales man- 
ager, who also announced several 
changes in zone field personnel. 

E. J. Platfoot has been named 
regional sales manager of the 
eastern region, which includes the 
Atlanta, Ga., and Washington, D. 
C., zones. The central zone, headed 
by Glenn Finney, includes Mem- 
phis, Tenn.; Dallas, Texas, and 
Kansas City. Headquarters for both 
regions will be at the home office 
in South Bend, Ind. L. G. Carne 
will manage the western region 
with headquarters in San Fran- 
cisco. 

The former Dallas, Texas, zone 
manager, W. L. Dallas, has been 
named zone sales manager of the 
re-established Detroit zone. M. L. 
Lettenmaier, formerly assistant 
Los Angeles zone manager, has 
been appointed Dallas zone sales 
manager. W. O. Kumpf, formerly 
New York zone manager, has been 
named Kansas City zone sales 
manager, and former Kansas City 
zone manager Richard O. Chaney 
transferred to San Francisco as 
zone manager. 

“This strengthening of our field 
organization,” Skillman said, “is 
the result of success of the Stude- 
baker Lark during the 1959-model 
year: and our excellent prospects 
for even greater sales volume in 
1960.” 
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Charlotte Southern says— 
we’rE BOTH DRESSED UP now! 


OLITHEARN 


FRICTION MATERIALS CO.—— CHARLOTTE. 
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MAKE MORE 
MONEY 
CLEANING 









yank 


with GUNK & 
and NEW Ein-Zwei-Dry POWER GUN! 


WHAT A TERRIFIC PROFIT COMBINATION FOR YOU! 
Now degrease and clean engines faster with GUNK SUPER 
CONCENTRATE using the new Ein-Zwei-Dry Power Gun. 
Cost of enough GUNK-kerosine mixture to clean the aver- 
age engine is only 35¢. Lets you make more money cleaning 
engines at a small investment. Also ideal for degreasing 
parts right on the wash rack. It’s as easy as 1-2-3: 

1. Power Gun sprays on GUNK with deep penetrating 
force to reach all dirty surfaces; permits thorough de- 
greasing in minutes, without harming engine or ignition 
system. 

2. Power Gun rinses away grease and grime emulsified by 
GUNK with non-splashing water jet; won't clog drains. 


3. Power Gun dries cleaned areas quickly with controlled 
air pressure action. 


“Be a GUNK-spert” — have your jobber demonstrate how 
it pays you to clean away grease, grime and oil with fast 
acting, safe GUNK. The best for keeping concrete floors clean, 
too. Remember, there's only one GUNK® — SUPER CON- 
CENTRATE — it's the original and always the best! 

















Banners To Advertise LET US- vated 
“ENGINE CLEANING Y y 
WITH GUNK’’ ‘ . 
Are Available On Request mo uu 
From Your Jobber. semen ra nde SMa Sa 0 cae dank 








GUNK CHICAGO CO., River Forest, Illinois 


/ RADIATOR SPECIALTY CO., Charlotte, No. Carolina 
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Organization meeting of the Inde- 
pendent Garage Owners of South 
Carolina held recently in Colum- 
bia was moderated by William L. 
Prindle of Frankie’s Body Shop in 
Charleston, assisted by Ralph H. 
James of Tulsa, Okla., executive 
director of the Independent Ga- 
rage Owners of America. Officers 
of the new unit pictured on bottom 
row are (l. to r.): Claude Powell 
of Columbia, vice president; Louis 
Allison of Greenville, president, 
and W. Athell Yon of Charleston, 
secretary-treasurer. Standing are 
James and H. D. Rentz of Charles- 
ton, state delegate. 


L-O-F Glass Names 
Two for the South 


S™ regional automotive replace- 
ment glass managers recently 
appointed by Libbey-Owens-Ford 
Glass Co. include E. J. Coleman, 
Jr., of Miami Shores, Fla., for the 
Southeastern region, and W. J. 
Christenson of Dallas, Texas, for 
the Southwestern region. 

Active in the Miami area since 
1952, Coleman was associated with 
the regional office in Atlanta, Ga., 
before receiving his Florida as- 
signment. Christenson, a native of 
Kentucky, was assigned to the 
Dallas area in 1952 after factory 
and executive training. 


STATEMENT OF OWNERSHIP 


Statement required by the Act of August 
24, 1912, as amended by the Acts of March 
3, 1933, and July 2, 1946 (Title 39, United 
States Code, Section 233) showing the own- 
ership, management and circulation of 
Southern Automotive Journal, published 
aay at Dalton, Ga., for September 9, 


1. The names and addresses of the pub- 
lisher, editor, managing editor and busi- 
ness manager are: Publisher, Ww. BC 
Smith Publishing Co., Atlanta, Ga.; Editor, 
William C. Herbert, Atlanta, Ga.; Business 
Manager, A. F. Roberts, Atlanta, Ga. 

2. The owners are: W. R. C. Smith Pub- 
lishing Co., Atlanta, Ga.; Estate of W. R. 
Cc. Smith, Atlanta, Ga.; W. J. Rooke, At- 


lanta, Ga.; O. A. Sharpless, Atlanta, Ga.; 
T. W. McAllister, Atlanta, Ga.; E. W. oO’: 
Brien, Atlanta, Ga.; Mrs. ‘* 7g 


Atlanta, Ga.; J. C. Cook, Atlanta, Ga.; 

P. Smith, Atlanta, Ga.; A. F. Roberts, Ps 
lanta, Ga.; Mrs. S. J. Jones, Atlanta, Ga.; 
William C. Herbert, Atlanta, Ga. 

3. The known bondholders, mortgagees 
and other security holders owning or hold- 
ing one per cent or more of total amount 
of bonds, mortgages or other securities 
are: None. 

4. Paragraphs 2 and 3 include in cases 
where the stockholder or security holder 
appears upon the books of the company 
as trustee or in any other fiduciary rela- 
tion, the name of the person or corporation 
for whom such trustee is acting; also the 
statements in the two paragraphs show 
the affiant’s full knowledge and belief as 
to the circumstances and conditions under 
which stockholders and security holders 
who do not appear upon the books of the 
company as trustees, hold stock and se- 
curities in a capacity other than that of a 


bona fide owner. 

A. F. ROBERTS, 
Business Manager 
Sworn to and subscribed before me this 

9th day of September 1959. 
SEBA J. JONES, 
Notary Public, Georgia State at Large 
(My commission expires Feb. 28, 1962.) 
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Why Toledo Steel 
MICRO BEARINGS 


last longer, 


~ 


SS 


perform better ' 


Micro bearings—the bearings with the thin bab- 
bitt lining—are best for normal service in cars, 
light trucks and tractors. Precision manufacturing of 
Toledo Steel Micro bearings assures proper fit, cor- 
rect tolerances and exact oil clearances, You can get 
them in standard sizes or proper undersizes to fit 


any engine. 
Compare the Construction 


MICRO BABBITT 


constructed with 7a 


steel back and an {3 "Ty Ros 
020 see *% 002/005 
extremely thin bab- Bay mans 
bitt lining, .002”- — = anem 
-005” thick on rod bearings and .004”-.007” thick 
On mains, as opposed to .020” or greater on conven- 
tional babbitt bearings. This Micro bearing feature 
greatly increases load carrying capacity and pro- 
vides almost double the fatigue life of regular 


babbitt bearings. 


Micro bearings are — conventiona 
BABBITT 





For heavy-duty service 

... specify Toledo CL-77 bearings 
The great fatigue strength, load capacity, corrosion 
resistance and surface action of CL-77 bearings 


make them the finest heavy-duty bearings obtain- 
able. Specify CL-77 bearings for the tough jobs! 


TOLEDO STEEL PRODUCTS 
Division of Thompson Ramo Wooldridge /nc. 


6402 CEDAR AVENUE - CLEVELAND 3, OH/IO 
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Truck Fleet Safety Improved 
Threefold in Last Ten Years 


oe fleets in the United States 
now operate with three times 
more safety than was exercised ten 
years ago, according to the latest 
issue of Automotive Safety, 
quarterly publication of the Auto- 
mobile Manufacturers Association, 
Detroit. 

Major commercial and govern- 


ment fleets throughout the nation, 
according to the _ publication, 
averaged only 14 accidents per 
million miles of travel for 1958— 
less than a third of the rate of 45 
per million miles ten years ago. 
“This means fleet truckers today 
average some 71,000 miles without 
accidents, compared with approxi- 





ME smooth out the highway ? 








SURE! 


Just Replace Worn Out 


MOTOR MOUNTS 


Cars always ride smoother when motor 
mounts are newer, firmer, more resilient. 
Replacing mileage-weakened mounts is UP 
TO YOU because the car owner doesn’t see 
them ... but he hears and feels the difference. 


Avoid customer comebacks by checking motor 
mounts every time a car is on the lift. ARMOR- 
FLEX, the most complete replacement line, 
is made by... 


DOAN 


DIVIisSiOn or 
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959 


1725 London Road, 
Cleveland 12, Ohio 


ee 


MANUFACTURING 


ANCHOR 


INDUSTRIES, INC. 





mately 22,000 in 1948,” the article 
stated. 

Among other facts brought out 
were: 

“The accident involvement rate 
for all vehicles on the road in 1958 
was 26.5 per million miles of 
travel—about 37,700 miles be- 
tween mishaps. 

“Responsible truck operators 
have contributed to the rapid im- 
provement in safety through sound 
driver selection and training pro- 
grams, good maintenance practices 
and close adherence to safety regu- 
lations of the states and the Inter- 
state Commerce Commission.” 

Truck manufacturers, working 
closely with truck operators and 
motor vehicle administrators, have 
contributed by continuing to build 
vehicles of great inherent safety, 
the article stated. Major engineer- 
ing and design advances important 
to safety were listed as: 

1.—Greater durability. Almost 
doubling figures of ten years ago, 
today’s low-priced trucks common- 
ly operate up to 100,000 miles 
without major repairs, while larger 
models often go 200,000 or 300,000 
miles. 

2.—Improved braking. Brake 
linings last a third longer than a 
decade ago through use of new 
synthetic resins. Truck brake life 
now averages 35,000 miles for 
urban operation and 150,000 miles 
for highway operation. Runaway 
accidents are being prevented by 
new auxiliary emergency braking 
system for combination vehicles 
developed by the manufacturers. 

3.—Better vision. New cab-for- 
ward designs, improved mirrors, 
greater glass areas, more effective 
windshield washers and defrosters 
and improved headlights have 
greatly improved the drivers’ 
ability to see the roadway under 
all conditions. 

4. — Increased horsepower. 
Weight-horsepower ratios have 
been improved to aid truck-trailer 
combinations in keeping up with 
the normal flow of traffic and in 
maintaining reasonable adequate 
speeds on upgrades. 

5.—Driver aids, such as auto- 
matic transmissions, power steer- 
ing and power brakes, aid drivers 
in maintaining control. 

6.—Added comfort. Driver fa- 
tigue has been lessened with ad- 
ditions of shock absorbers, longer, 
wider and variable-rate springs 
that adjust to changes in load 
conditions, advanced seat designs 
and increased cab ventilation and 
insulation, Muffler development 
also has reduced tiring noise levels. 


SOUTHERN AUTOMOTIVE JOURNAL for October 1959 





Better products, faster from your Bower bearing jobber: 


Spher-O-Honed tapered roller 
wheel bearing takes radial and 
thrust loads equally well . . . has 
a long, trouble-free service life. 


Here are 3 good reasons why you should 


go after wheel-bearing replacement trade 


Customers are everywhere ...and a small investment 
in Bower Roller Bearings pays off quickly 
as fast-turnover, high-profit replacement business 





Millions of cars, equipped with roller bearings in the front wheels 
—and all can be replaced with Bower Roller Bearings. You can 
handle this trade, and here are three basic reasons why you 
should go after it: 


1. Unlimited market—Every wheel bearing is subject to normal 
wear; also may be attacked by dirt and water, ruined by improper 
installation or adjustment. 2. Minimum investment— You need 
only a basic stock of Bower Roller Bearings and a few simple 
tools to become your neighborhood’s wheel bearing service center. 
3. High profits— Your Bower stock is tailored to turn over quickly, 
bring back top dollar on your investment. 


Call your Bower jobber today for full information, and for fast 
delivery on Bower tapered and straight roller bearings. 


BOWER ROLLER BEARINGS 





FEDERAL-MOGUL SERVICE 
DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. « DETROIT 13, MICHIGAN 
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Boom Years Loom Ahead! 


By E. P. LATIMER 


President, American Discount Co., Charlotte, N. C. 


bess prospects are good for us 
to enjoy genuine boom years 
immediately ahead. 

There are good reasons for this 
statement to be made, and let’s 
look at some of them: 

1.—Long-term dynamic growth 


in this country is inevitable. 

A. The gross national product is 
expected to climb to above $500 
billion in the next few years. 

B. Disposable (spendable) in- 
come is up and economists report 
that it is going higher. For instance, 











MONKEY GRIP 




















Dual- Purpose PATCHES 


for Tubes and Tubeless Repairs 


Cold Vulcanizing... Quick... 





0 oF? fOUNe 
MONKEY GRIP 
DUAL-PURPOSE | 

PATCHES 


fon TuRt anD 
(UGTLES) Tt eePams 





Safe...and PROFITABLE! 





Made by new cushion-gum formula to provide sure 
adhesion and permanent repairs. Chemical vulcan- 
ization permits use either hot or cold. Round and 


oblong patches in sizes for every need. Packed in 


dispenser cartons. Metal service cabinet available, 


complete with patches, buffers, stitcher and solvent. 


Write for 
catalog 
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MONKEY GRIP 


The Wei Bost 


P. O. BOX 6170 
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SALES CO. 


DALLAS 22, TEXAS 





the conservative estimates are: 
1959 $350 billion 
1960 $375 billion 
1965 $425 billion 
C. Even along with brisk con- 
sumer spending, personal savings 
will continue to increase. 
2.—New potential markets will 
open up for your products. 
3.—The largest group of 15- to 
24-year-olds in history will soon 
come into purchase power. 
4.—The suburban movement will 
continue and likewise produce an 
increase in second- and third-car 
families. It is estimated that there 
are eight million two-car families 
today and that the number of 
three-car families will climb to one 
million this year. 
5.—The replacement market in- 
creases each year. The larger the 


Excerpts from an address before 
the annual convention of the Ken- 
tucky Automobile Dealers Asso- 
ciation last month at Kentucky 
Dam Village, Gilbertsville. The 
speaker is a past president of the 
American Finance Conference and 
is well-known especially over the 
Southeast as well as among many 
executives of finance companies. 


number of cars on the road, the 
larger the replacement market will 
be. It is estimated that there are 
now 53 million cars on the roads 
of our country. 

6.—Production of new cars in 
1960 is estimated at above 6.5 mil- 
lion, so you will have plenty of 
your new models to sell next year 
as you enter the so-called “boom- 
ing sixties.” 

There are many things that a 
dealer must consider in planning 
to take advantage of the dynamic 
growth which will take place in 
this country to take advantage of 
the unprecedented opportunities 
for more sales of better products. 
He could ask himself the following 
questions: 

1.—Are my facilities adequate 
and modern enough? 

2.—Am I developing a sales force 
that will produce my fair share of 
sales? 

3.—Is my service department 
giving service and producing re- 
peat sales through good-will that 
it creates or is it losing sales 
through the destruction of good- 
will? 

4.—Are my parts and accessory 
sales in the proper proportion to 
other departments’ sales? 





“Grindl-a-lite’ 


anew abrasive disc from 


SIOUX 


The new SIOUX Grind-a-Lite 
disc is intended for general sanding 
operations on light gauge metal. It is 
light, flexible and excellent for use on 
contoured surfaces such as auto 
bodies. It is non-loading for use on soft 
materials. The grit is red aluminum 
oxide, resin bonded, and available in sizes 
24 through 150. 

With Grinp-A-LITE, on small jobs 
aman can go directly from paint to metal 
removal without stopping to change discs. For 
the purposes for which it is intended it cuts 
sharper, runs cooler, loads less, and lasts longer 
than most other discs. 


Ask your nearest Sioux distributor for the new 
Sioux Grinp-A-LITE Abrasive disc with the green 
back, in the green carton. 


Other SIOUX fir at 
Abrasive OPEN COAT. 
Discs CS: 


ALBERTSON & CO., INC. 


SIOUX CITY, IOWA, U.S.A 


AIR IMPACT WRENCHES + AIR SCREWDRIVERS + ELECTRIC IMPACT WRENCHES « “ELECTRIC SCREWDRIVERS + GRINDERS ANDERS 
+ POLISHERS + FLEXIBLE SHAFTS + PORTABLE SAWS + VALVE GRINDING MACHINES « ABRASIVE DISCS 
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Yes, these are all very pertinent 
questions toward planning for the 
future, but the major planning that 
must be done is to plan to make 
more profit in your business, When 
I speak of profits, I mean that you 
should know in advance where you 
want to go profit-wise and how 
much profit you want to produce. 
I mean superior profits—not bet- 
ter-than-average profits. There is 
great need, even at this moment, 
to strengthen profits in the face of 
rising costs and competition which 
has taken on an appearance of 1955 


as near as could have been done 
had it been planned that way. 

We all realize that profit is not 
going to be made unless top man- 
agement wants to make a profit 
and unless top management par- 
ticipates in its creation in all de- 
partments of the dealership. We 
realize that profit is not going to 
be made in a dealership unless top 
management inspires every single 
employe of the dealership to be- 
come profit-conscious. We must 
eat, sleep and drink profits. We 
must talk profits. 











THE NADA 


USED CAR 
GUIDE... 


A Leader 


in the Used Car 
reporting field 
because it’s . « 


LOCAL « « « Published in 8 regional editions to reflect 
conditions in your market. 


CURRENT . 


COMPLETE 


» Published every 30 days. 


. « Average wholesale, average retail and 


(in most areas) the average loan values. 
Also easy to identify scale drawings of 
both domestic and imported passenger 


cars. 


A SIMPLIFIEI 


TRUCK 
Easier to Use 


MOST MODELS TO 
26,000 #GVW 


Quantity prices on request 
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ONLY 


$8 -00 


PER YEAR 





Henry S. Clark of Atlanta, execu- 
tive director of the Georgia Auto- 
motive Wholesalers Association, 
will be among the speakers at the 
annual convention of the Inde- 
pendent Garage Owners of Geor- 
gia at the Lanier Hotel, Macon, 
Nov. 7. L. J. Howard of Toccoa is 
president of the group, which has 
units in a number of Georgia 
cities. One hundred or more per- 
sons are expected to attend. 


After all, you are in business for 
one purpose only and that is to 
make a profit. It seems only logi- 
cal that this should be the chief 
concern of management first, and 
next the chief concern of every- 
one else connected with the busi- 
ness. 

Oh, yes, I concede that there are 
many other problems in your busi- 
ness, too. I know that you are ask- 
ing yourself many questions right 
now. You are saying: 

1.—Will we have an orderly 
clean-up period of 1959 models? 

2.—What can I do about the de- 
ceptive advertising of my competi- 
tors? 

3.—Will the “compact” cars de- 
press the used-car market? 

4——Will the American - made 
“compact” cars eliminate the prof- 
itable sales that I have enjoyed on 
my foreign-car franchise? 

Not the least of your problems 
is the preservation of the profit 
that you have rightfully realized 
from the sale of your time-sales 
paper—your dealer reserve. You 
are entitled to this income just as 
surely as a salesman is entitled to 
a commission. You originate the 
time transaction, you control the 
transaction and you rightfully 
place the conditional sales contract 
with the institution from whom 
you receive the type of service that 
enables you to make more sales. 

What are the forces that are at 
work to reduce your participation 
in your dealer reserve: 

1.—The entry of institutions into 
the automobile finance business 
who want to deal directly with 
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DELCO5c12 


QUALITY BUILT BY DELCO-REMY, DISTRIBUTED THROUGH 
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your customers and bypass you. 
They offer no wholesale accom- 
modations, nor any repeat sales, 
nor any insurance repair business. 

2.—The recent supreme court 
decision that you must pay tax on 
your reserve even though unearn- 
ed is a most unfortunate develop- 
ment. Legislation is now being 
sought to clarify your position with 
respect to unearned dealer reserve. 
Naturally if you must pay tax on 
income that you cannot get until 
it is earned, you will elect to dis- 
count your paper on a different ar- 


rangement—one that will inevit- 
ably mean a lower amount of re- 
serve. 

Please let me urge that you do 
everything within your power to 
have legislation enacted that will 
preserve your right to continue to 
properly share in this customary 
phase of your profits... . 

Just as a passing comment, I 
know you realize very keenly the 
aggressive efforts that have been 
made in certain areas by unions 
to organize the service departments 
of dealerships. My comments are 














GNITION PART 


SALES MALL ENGINE PARTS/ 


FUEL PUMPS 


WELLS Ignition Parts 


Precision-engineered, easy-to-install replacements 
for all popular cars and trucks. Handsome, sturdy 
Floor or Counter Cabinets furnished free with 
full-coverage assortments. 


Condensers 


Contact ie 


Points Caps 
and Rotors 


ye Cr Di 


me WELLS Small Engine Parts 


Complete kits for easy ignition servic- 
ing of Power Mowers, Outboards, Chain 


Saws, Scooters, etc. Handy 


“Vu-Pak" 


cards sell over-the-counter, too. Free 
Wire Rack merchandisers. 


“CAPAC” Fuel Pumps 


Exclusive maximum-capacity design gives maxi- 
mum protection against vapor lock, bucking, and 
stalling. Nationally advertised in the Saturday 


Evening Post. 


MAKE IT A POINT to get full information from your Jobber — or 
write direct for catalogs and prices. 


a> weLts MFG. CORPORATION 


FOND DU LAC, WISCONSIN, U.S.A. 
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Mirs. of Fuel Pumps, Fuel Filters, and Automotive Ignition Parts— Dependable Quality for over 50 years. 





not intended to suggest that any 
individual rights of anyone be dis- 
regarded. They are intended to 
suggest that you, as management, 
maintain such close relationship 
with your employes that they will 
not feel compelled to seek outside 
representation to discuss. their 
problems with you. Their relation- 
ship with you—their awareness of 
the benefits that they share from 
the business—and their pleasant 
working conditions—all should in- 
spire such a loyalty to the company 
that any thought of organization 
would disappear as promptly as it 
appeared. 

I feel compelled to conclude my 
remarks with what I hope you will 
accept simply as a reminder. I 
would remind you that the solu- 
tion to your future plans lies in 
the proper application of two 
words: Attitude and Service 

If you can develop among your 
sales personnel, your service per- 
sonnel, your parts personnel and 
your accounting personnel, the 
proper attitude toward profit—the 
proper attitude of loyalty toward 
management and the proper att’- 
tude toward  individua!  self- 
respect, you can rightfully con- 
clude that the job is 99% done. 
By the same token, you must also 
accept the premise that you must 
render a service to your public to 
justify a sale and a profit. 

You must give to get. You must 
let live in order to live. You must 
do something for your customer i! 
you expect adequate remuneration 
in return. With the proper applica- 
tion of the combination Attitude 
and Service you cannot lose-——you 
can only profit. 


Toyota Appoints Johnson 
North American Head 


| vanangnengaanis of Harold N. John- 
son as general manager for 
North America for Toyota Motor 
Distributors, Inc., succeeding Erik 
J. Hansen, who resigned, has been 
announced by the president, O. 
Nakae. 

Johnson first entered the retail 
automobile business in 1936 in 
Kansas. In 1946 he joined the 
Packard organization in Detroit 
and discharged various field duties 
in Detroit and Atlanta, Ga., befcre 
being put ir charge of a retail op- 
eration for Packard in Detroit. He 
later accepted the national service 
managership of Ford’s Special 
Products Division which became 
the Edsel Division. In 1958 he 
joined Toyota as national service 
manager. 
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Binswanger to Merge 
Four Southern Firms 


ORMATION of Binswanger Glass 

Co. to bring together into a 
large modern corporate structure 
four companies operating 34 
branches in 16 Southern and 
Southwestern states, with capital 
funds of over $8,000,000, has been 
approved by directors of the con- 
stituent companies. 

Growth of the flat-glass busi- 
ness, together with development 
of many new types of associated 
products in metal, plastics, wood, 
etc., reportedly stimulated the 
merger of the independent units 
of the corporation which grew out 
of a small retail glass store establi- 
shed in Richmond, Va., in 1872 by 
the late Samuel Binswanger. 

The combined wholesale ware- 
houses, retail glass shops, factories, 
glazing organizations, _ erectors, 
truck fleets and offices have a total 
of 1,073 employes. 

Sam E. Binswanger, chairman of 
the board of the expanded and 
merged company, said, “We believe 
that this merger will provide bet- 
ter service for our customers 
through a simple but adequate 
corporate structure and modern 
administration of our business.” 

The various Binswanger organi- 
zations are the largest distributors 
of Libbey-Owens-Ford Glass Co. 
products throughout the South. 


Motorists Change Oil 
Less Frequently 


= mileage between oil changes 
rose more than 325 miles over 
a two-year period, according to a 
report issued by the American 
Petroleum Institute on a com- 
parison of national surveys of 
motorists’ buying habit conducted 
in 1955 and 1957. 

Survey results, according to the 
report, “give additional evidence 
to bear out the continually de- 
clining trend of the over-all 
motor-oil-to-gasoline ratio which 
has been evident over the past 
several years.” 

The weighted average distance 
traveled between oil changes rose 
from 1,599 miles in 1955 to 1,925 
in 1957—an increase of 326 miles, 
representing 20% fewer oil 
changes in 1957 than in 1955 and, 
projected nationally, approximate- 
ly 53.75 million less gallons of oil 
sold in 1957 than in 1955 in crank- 
case oil changes. The median 
(exact mid-point in all figures col- 
lected) in the number of miles be- 
tween oil changes increased from 
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1,348 to 1,788—a rise of 440 miles 
or 33%. 

The findings, based on answers 
to a series of questions prepared 
by the Marketing Research Com- 
mittee of API’s Marketing Divi- 
sion, were included in the 1955 
and 1957 automotive surveys con- 
ducted by Crowell-Collier Pub- 
lishing Co. and Look Magazine. 
More than 9,000 motorists 
throughout the nation were inter- 
viewed in two surveys. 

Other facts disclosed in the re- 
port indicated that service sta- 


tions generally reflected a gain in 
favor in 1957 over 1955 as the 
place where consumers took their 
cars for oil changes and lubrica- 
tion, while motorists displayed 
less inclination for “do-it-yourself” 
oil changes, since such sales 
dropped about five per cent. 

By geographic regions, service 
stations showed a decline in 1957 
from 1955 in lubrication work 
done in total South, South Atlan- 
tic and South Central states. In- 
dependent garages registered gains 
in these areas in the two years. 
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Renewing the Old, 
Protecting the New 


| Automotive Paint Finishes... 


with BIG 


S ALL-PURPOSE DISC 


In Constant Use Internationally, ON MAJOR AUTOMOTIVE 
ASSEMBLY LINES, BY NEW AND USED CAR DEALERS, PAINTERS, 


POLISHERS AND REFINISHERS 
the “Official” All-Purpose Polishing Dise 
Engineered especially for toda 


virgin wool permanently sec 


Setting the pace in this 


is a rugged cl mMpION, a 


ured to a rugged duck backing. Sizes and &', 


fast-growing family of poleshar 


eclaimed for every polisi eed 
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There’s a CP 
AIR TOOL for 


ERY JOB in your shop 


THESE FOUR CP IMPACT 
AIR-WRENCHES ARE FAVORITES 
IN EVERY TOP-RATED SHOP 


CP-720 MIDGET AIR-WRENCH 
only 24% pounds. %” drive; %” 
bolt size. ideal for automatic 
transmission and carburetor spe- 
cialists . . . body shops too, 


CP-732 TORK-MASTER is the most 
popular 2” drive Air-Wrench on 
the market. Capacity to 2” bolt 
size. Compact design, weighs only 
5% pounds. 


These CP Air-Wrenches are typical of thousands that 
are saving time and money in the best shops. They give 
you extra time for more profits. All have Vari-Tork 
Power Converters for accurate torque control to insure 
correct bolt tightness. All are available with “LOK-ON” 
Angle Drive for the ratchet wrench jobs. 


‘CP-740 TORK-KING AIR-WRENCH 


is for the mechanical! specialists 
whose impact wrench require- 
ments demand almost continuous 
service. 4%” drive; 4%” bolt size. 
Average air consumption 4 cfm. 


CP-750 RUGGED DUTY AIR- 
WRENCH. Thrives on constant use 
and hard work. 1” drive; ¥%” bolt 
size. Ideal for front-end and truck 
maintenance. 
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CP-714 ZIP-GUN Set. Other CP ZIP-GUN 
sets and accessory tools available. 


CP ZIP-GUN shears blind screws with a trigger ' CP ZIP-GUN heips muffler and tailpipe 
touch. Can't be beat for body work. ; specialists keep ahead of schedule. 


Body, muffler 
and tailpipe specialists 


reach for CP-714 ZIP GUNS 


Specialists in muffler and tailpipe work, and in the body jobs. Use it as a hammer, or for cutting, shearing, rip- 
shop depend on the CP Zip-Gun to keep them ahead of ping, punching, bumping, and driving. Available in metal 


their schedules. This CP-714 saves time on countless carrying case with choice of tools and accessory items. 
*All CP Air-Wrenches are available with LOK-ON Angle-Drive. 


and for truck work these CP tools 
get jobs done better, faster 


Service shops keep good mechanics by supplying them Have your jobber demonstrate in your own shop, on your 
with the best tools and plenty of them. Here are some of own jobs. Or write Chicago Pneumatic Tool Company, 
the tools that are making light truck work profitable. 8 East 44th Street, New York 17, N.Y. 


CP-770 AIR-WRENCH, ideal for inter- CP-792 “LITTLE GIANT” AIR-WRENCH. CP-705-20TC PNEU-DRAULIC JACK. Compact air-powered hy- 
mediate jobs where %” drive sockets 15 pounds lighter than any other im- draulic jack with 20-ton lifting capacity. Operates from shop air 
would normally be used. Capacity to pact wrench of the same rating. 1” line. Single wheel mounting speeds up spotting. Extension handle 
1” bolt size. drive, capacity to 144” bolt size. gives reach required with low underframes. 


Chicago Pneumatic 6 ioriin suns nee vara 


AIR AND ELECTRIC IMPACT WRENCHES * PNEU-DRAULIC TRUCK JACKS AND PUMPS .« ZIP GUNS * SEAD BREAKERS 
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Two Texas, Florida Dealers Sell 
All Passenger Cars for Chrysler 


| Prosar HOLLeY at Tyler, Texas, 
and the Chrysler Corp. dealer- 
ship at isolated Key West, Fla., will 
be among the few dealers in the 
nation who will handle all lines of 
Chrysler Corp. this new-model 
year. 

President L. L. “Tex” Colbert 
told the annual press conference at 


Miami Beach, Fla., last month: 

“One of our dealers, who is 
located in an isolated community of 
limited size, will sell and service 
every motor vehicle we build, as 
well as the Simca.” 

Actually, Chrysler officials point- 
ed out, there will be more than 
one in this category. William C. 





solves your 


TOUGH 








Wortbp BesTos 


WORLD'S FINEST BRAKE LINING 


brake problems 







© The high density 
and extra toughness of 
Wor_pD Bestos “PF” (Pre- 
scribed Friction) Dry Mix 
Bonded Shoe Sets give extra 
stopping power, fade control 
and longer life. 


You can depend on WorRLD 
Bestos ““PF’’ Bonded Shoe 
Sets to give complete brake 
satisfaction on any car re- 
gardless of type of brake or 
severity of service. 


Get “PF” in Bonded Shoe Sets or in packaged segments for riveting. 


Call your local WORLD BESTOS Distributor or write direct to... 





WORLD BESTOS 


© 1959 
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Newberg, Chrysler executive vice 
president, identified the above two 
among those in this bracket. 

Discussing the re-alignment of 
dual dealerships, in which Dodge 
dealers generally were divorced of 
Plymouth, or vice versa, Colbert 
told the press conference: 

“A year ago, about 85% of our 
dealers were handling Plymouths. 
By the middle of next month about 
55% will be handling Plymouths. 
Our ultimate goal is to have about 
4,000 Plymouth dealers strategical- 
ly located to sell in volume and to 
make the most of the total market 
potential. 

“For the individual Plymouth 
dealer, this process of realignment 
and strategic location will mean 
greater volume and profit op- 
portunities—and greater incentive. 
For the company, it should mean 
substantial penetration in the vol- 
ume sector of the market. 


To Enjoy Same Benefits 


“These same benefits will be en- 
joyed by our Dodge dealers and by 
our Chrysler-Imperial dealers as 
the result of better location and in- 
creased concentration of merchan- 
dising effort. The new line-up also 
gives the dealers in each group a 
range of products and prices that 
will appeal to 70% or more of 
new-car buyers. 

“The primary responsibility for 
marketing the Valiant has been 
placed with the Plymouth-De 
Soto-Valiant Division. This does 
not mean, however, that every 
dealer who sells Plymouths and De 
Sotos has been or will be offered 
the Valiant franchise automatical- 
ly. Neither does it mean that only 
Plymouth-De Soto dealers are be- 
ing offered the Valiant franchise. 
Ultimately, we expect that the 
Valiant will be handled by an equal 
number of Plymouth-De Soto and 
Chrysler-Plymouth dealers. 

“We are exercising great care in 
locating Valiant dealers to cover 
all markets and at the same time to 
avoid over-dealering in any one 
area. There will be a Valiant deal- 
er to serve every community—but 
there will not be three or four 
where there should be one. This 
same approach has been applied in 
locating Simca dealers, and it has 
brought good results. 

“In putting our new dealer align- 
ment into effect we have taken into 
account the desires and merchan- 
dising records of individual dealers 
as well as the marketing aims of 
the company as a whole. It has 
not been an arbitrary regrouping, 
but a realistic and equitable re- 
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I know from experience... 


. .. Pedrick rings are right for any job—and 
there’s a right Pedrick ring for every job—no 
matter how tough the service or how tight the 
customer’s budget. For the most exacting jobs, 
demanding premium performance and longest 
life, there isn’t a ring in the world that will 
equal Pedrick Formflex. However, Pedrick also 
has fine-performing products for those jobs 
where price may be the most important con- 
sideration of a customer. So—whatever my 
piston ring necds— Pedrick has what I require. 
That’s why I stick with Pedrick. . . . It will pay 
you to do the same. See your jobber. 


WILKENING MANUFACTURING Co., Philadel- 
phia 42, Pa. In Canada: Wilkening Manufac- 
turing Co. (Canada), Ltd., Toronto 2. 


DEPEND ON 


FOR THE RIGHT RING JOB 











conciling of interests for the com- 
mon good of everyone associated 
with the company. As an example 
of the flexibility in our approach, 
a number of Dodge dealers who 
have made exceptionally good 
records in selling Plymouths in the 
past have elected to retain their 
Dodge franchise and to set up new 
and separate facilities for selling 
and servicing Plymouths and Vali- 
ants. Other Dodge dealers have 
chosen to become exclusive Ply- 
mouth-Valiant dealers. 


Chrysler President Expects 1960 
To Run Second Only to Record ‘55 


By L. L. "TEX" COLBERT 
President, Chrysler Corp. 


W* HAVE a number of good rea- 
sons for believing that next 
year’s market for cars will be con- 
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SWISS LABORATORY, 
Cleveland 14, Ohio 


America’s Largest Independent 
Manufacturer of Body and Wire Solders 
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NEW SOUTHERN REPRESENTATIVES 
SETZER-HUMPHREYS CO. 
Bill Setzer Allen Humphreys 
P. ©. Box 12281, Atlanta Tel: CE 7-7909 











SOUTHWESTERN REPRESENTATIVES 
Ralph L. Jeffress Co. 


2023 Lucas Drive, Dallas Tel: LA 6-8567 
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siderably better than the 1959 
market. 

As I have already indicated, the 
economy has continued to improve 
steadily, and the prospect is favor- 
able for high levels of business 
activity through 1960. This con- 
tinued prosperity should mean 
continued good business for us. 

From our standpoint, perhaps the 
most encouraging recent develop- 
ment is the greatly improved at- 
titude of the consumer. According 
to a study released late in July by 
the University of Michigan Survey 
Research Center, people have 
shown a sustained growth of con- 
fidence since last fall, and far more 
of them are thinking actively about 
buying durable goods that require 
a sizable outlay. The survey also 
revealed a strong interest in price. 

An unusually large number of 
those interviewed, for example, 
said they were interested in buying 
used cars. This corroborates the 
recent experience of our dealers, 
who have reported an exceptional- 
ly strong demand for good used 
cars. As you know, strong demand 
for used cars is good news for 
everyone in the business. Pressure 


Excerpts from an address before 
the annual Chrysler Corp. press 
conference at the Americana 
Hotel at Miami Beach, Fla., Sept. 
17. Approximately 400 editors 
and around 50 Chrysler execu- 
tives were present at this third 
conference at this location in 
successive years. 


on the supply of used cars keeps 
trade-in allowances high and 
steady. This in turn stimulates 
new-car sales. 

The strong current interest in 
used cars seems to be one phase of 
a wide-spread interest in motoring 
economy. And this could mean that 
the automobile industry is bringing 
its new economy cars to market at 
an ideal time. But regardless of 
the actual volume of American- 
built economy cars sold in the com- 
ing year, they are bound to create 
interest in all the new 1960 models 
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TOUGH 
ENOUGH 
TO ENDURE 

A SLIDE 

8/ TIMES 
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You may say: ““What’s so wonderful 

about that—an engine bearing is supposed 
to have a lot of endurance.”’ True, but how 
much is “‘a lot?”” The answer to this question 
determines to a great extent the amount of mileage 
you can expect from a bearing. 


Creating bearings that have a longer life span has always been 
a specialty of Clevite engineers. Many case reports show that 
Clevite 77 bearings have stayed on the job for as long as 300,000 
traveled miles. No other fact we could present could better verify the 
high performance ability of Clevite 77 bearings. 


Always use replacement engine bearings that you can install with confidence. 
Specify Monmouth Clevite 77. Get them from your N.A.P.A. jobber. 


*By slide, we mean the action of a given point on the 
crankshaft traveling over the bearing surface. 300,000 
vehicle miles result in a slide of 210,000 miles (8% 
times around the world) when using a ratio of .7 to one. 








ENGINE | 
BEARINGS | 








SOUTHERN AUTOMOTIVE JOURNAL for October 1959 Want more facts? Use Reader Service Card Page 133 121 





—and this general interest in the 
new cars throughout the whole 
price range may turn out to be 
stronger than any other single 
force pushing the 1960 automobile 
market close to record heights. 
Certainly there will be more 
variety and more that is new and 
different to excite automobile buy- 
ers this fall than in any other new- 
car introduction period on record. 
Taking all these factors into ac- 
count, we are anticipating a 1960 
retail market of between 6% mil- 
lion and 7 million new cars, in- 





- cluding about half a million im- 


ported cars. Any estimates more 
precise than that would give the 
impression of more knowledge than 
we can hope to have about future 
developments in a free and com- 
petitive market. 

We do believe that the right 
combination of favorable factors 
could push 1960 up to the 7-mil- 
lion-car mark. That would make it 
the second highest year in the 
history of the business. In spite of 
our optimism, however, we are not 
expecting 1960 to equal or surpass 
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“STILL... TAKING THE COUNTRY 
BUY STORM!” 


move 15 


CRANKSHAFT 
GRINDER 
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LOWEST in price... 
fastest in production... 


(Ask the MAN who operates ONE!) 
THE STORM-VULCAN CRANKSHAFT GRINDER was the First ina 
line of Grinders to increase production and reduce costs. The STORM- 


VULCAN Crankshaft Grinder has long been the favorite of the Largest 
Engine Rebuilders, and is known throughout the industry as the World's 


Fastest Crankshaft Grinder... 


STORM-VULCAN precision crankshaft grinders are available in the 


following sizes: 


Model 15 . 48” between centers. . 6” Stroke 
Model I15A . . 60” between centers . . 7” Stroke 
Model 15C . . 78” between centers . . 8” Stroke 


Write for Free Literature on all S-V Equipment 


Storm-Wulcoan, Inc. 
WHERE EQUIPMENT IS DESIGNED WITH THE OPERATOR IN MIND 


2225 Burbank Street . 
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Fleetwood 1-3735 * 


Dallas 35, Texas 








Chrysler President Colbert 


1955, when 7,200,000 cars were 
sold at retail. 

Some people have suggested that 
automobile sales were so high in 
1955 that the industry suffered for 
several years from a below-aver- 
age demand for cars—and that we 
wouldn’t want another seven-mil- 
lion-car year in 1960 if that meant 
we would have several lean years 
in the early 1960’s. In my opinion, 
it is a mistake to draw too close a 
parallel between the market condi- 
tions of 1955 and 1960. 

It should be remembered, for 
one thing, that a seven-million- 
car year in 1960 would not be so 
far from being an average year as 
it was in 1955. Before there was 
only one year when more than 6 
million cars were sold at retail] in 
the United States. Since 1955, three 
of the four years—including 1959 
have been close to or above the 
6-million mark. 

It should also be remembered 
that we are entering a decade 
when the base of automotive de- 
mand is going to be well above that 
of the 1950’s. The population of the 
United States is now 28 million 
greater than it was ten years ago, 
and the number of households has 
increased from 42 million to 51 
million. In the years immediately 
ahead the population will continue 
to increase by more than 3 million 
a year, so that by 1965 it will prob- 
ably be close to 200 million—over 
20 million more than at present— 
and the number of households will 
have increased by 4 to 6 million. 

The number of young people be- 
tween the ages of 15 and 24 will 
increase very rapidly in the years 
immediately ahead, and by 1965 
this age group is expected to be 
25% larger than at present. These 
young people will provide a strong 
market for cars, especially used 
cars and economy cars. 

With about 58 million cars now 

(Continued on page 126) 
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NOW! THE HOTTEST SELLING 


—j) (cm & 


OUPL/-COLOR...BIGGER AND BETTER THAN EVER 


THE PUSH-BUTTON CAR TOUCH-UP EVERYBODY WANTS! 
Including all colors for the new Falcon, Corvair and Valiant 
DUPL/-COLOR Finest quality lacquer-enamel! in 4-color litho cans. 

Top selling line in the ‘‘ali that is needed"’ size—at 
the | t list . Cc | f tents. Cl 
AUTO SPRAY aaa tame wot aa ap color of contents. Clog 
Duplicates Oniginal Maot'rnct $1.49 
Con C, Q Counter we bane eas for 


IN DEMAND BY CAR OWNERS FOR OVER 20 YEARS! 
Including all colors for the new Falcon, Corvair and Valiant 
DUPLl-COLOR Top quality, fast drying lacquer. Economical. One 

bottie covers 8 square feet. Handy brush in cap for 
TOUCH-UP caer a ee Leaves no brush marks. 
A e RETAIL FAIR 3 FOR 
Duplicates Oniginal Trade price JOC $165 
Hand t handi f 
Can Color mmemall cheeses of trade 


NO. 1 CHOICE FOR USE IN THE HOME, OFFICE AND SHOP! 
DUPL/-COLOR Finest quality enamels and lacquers. Wide range of 
decorator colors. Big, protective metal caps finished 
om “os in color of contents. New, colorful litho cans in 16 
SP ® ‘\/ 0z., 12 oz., 6 oz. sizes. Clog proof spray head 
- RETAIL FAIR TRADE PRICE 


LACQUER +» ENAMEL 16 0z.$1.79  1202.$1.49 607. 98c 


Including House & Garden Counter and floor stand merchandisers for 
Home Decorating Colors all classes of trade 


DUPLI-COLOR PRODUCTS CO., INC., 2440 S. MICHIGAN AVE., CHICAGO 16, ILL. LIFE 


SURE CINCH FOR FASTER TURNOVER AND BIGGER PROFITS! 
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SIX 
STUNNING 
STYLES FOR ’60 


AND ONLY STUDEBAKER DEALERS HAVE ’EM! 


3d eee | 


dong 
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LOOK AT WHAT THE LARK HAS 
THAT THE OTHERS DO NOT: 


SIX BODY STYLES: The world’s only full line of new dimension cars...new Convertible, new 
4-Door Station Wagon, Hardtop, 2-Door Station Wagon, 4-Door Sedan, 2-Door Sedan. Who else has 
them? And with pleated vinyl or fabric upholstery and new sophisticated colors! ~#» PROVEN BY 
750 MILLION MILES OF CAREFREE OWNER USE: All over the U.S.A. more than 100,000 Ameri- 
cans have been driving their Larks under every conceivable condition of road and weather. Lark repair 
and maintenance costs are far below the automobile industry average. Proof that The Lark is rugged! 

POTENT PERFORMANCE, EXTRA ECONOMY: Zero to sixty in 9.5 seconds with The 
Lark V-8 and 4-barrel carburetor. 22.28 miles per gallon on regular gas with the V-8 in last year’s 
Mobilgas Economy Run. Naturally the “Six’’ does even better. Take your choice! —® LIST OF 
OPTIONS LONG AS YOUR ARM: Three transmissions (automatic, syncromesh, overdrive), lim- 
ited slip differential (Studebaker’s Twin Traction), headrests, reclining seats, choice of axle ratios, 4-barrel 
carburetor and dual exhausts, many, many more! In the most competitive automobile market 
ever, Studebaker has the strongest bid in its history for even more sales. That's why Studebaker Dealers 
Love That Lark. If you are interested in facts about a Studebaker franchise, mail the coupon now. 








Yes, without obligation, I'm interested in learning more about the Studebaker franchise 


LOVE THAT 
— DEALER DEVELOPMENT DEPT. 


a STUDEBAKER-PACKARD CORP./South Bend 27, Ind. 
| ARK STUDEBAKER | |. 
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Chrysler Prexy Eyes ‘60 
(Continued from page 122) 


in use, as compared with 36 million 
ten years ago, the annual scrappage 
rate has also increased in the same 
period from 2-% million to well 
over 4 million. By 1965 we expect 
that the number of cars in use will 
range between 66 and 69 million, 
and that the scrappage rate will 
probably range between 5 and 5-1 
million. 

Entirely apart from these consid- 


al factors that could greatly in- 
crease the use of automobiles in 
the 1960’s. The trend to suburban 
living, for example, has continued 
unchecked. And along with this 
trend has come a greatly increased 
emphasis on outdoor living and 
recreation. In addition, the intro- 
duction of Chrysler’s Valiant and 
the economy cars of our major 
competitors will create an entirely 
new and dynamic factor in both 
the U. S. and world automobile 
markets. 


whatever to what will happen 
when these new economy cars are 
made available. They could gene- 
rate a demand far in excess of any 
forward estimates that have been 
made, and it may well be that in 
the coming months the industry 
will be hard pressed to meet that 
demand. 

There has been nothing like the 
period we are now entering in 
several decades of automotive de- 
velopment. It is full of great po- 
tentialities and is bound to hold 


erations, there are some addition- Past experience is no guide 


many surprises. What we are wit- 
nessing may be something like a 
revolutionary change in people’s 
basic attitudes toward automobiles. 
It has been the custom in the past 
to think of the automobile as an 
all-purpose vehicle for use by the 
entire family. 

But with modern life becoming 
increasingly complex and diversifi- 
ed, people have begun to find that 
one car in the family is entirely 
inadequate. They are beginning to 
think of the automobile more and 
more as a personal and individual 
means of transportation. This 
tendency has undoubtedly been 
stimulated by the availability of 
the smaller imported cars. : 

With an increasing variety of car 
sizes, styles and functions avail- 
able, people are going to be in- 
creasingly interested in selecting 
the model that suits their own 
personal needs and tastes. Because 
of this tendency, the future market 
for automobiles could turn out to 
be far better than we have thought 
up to now, and the automobile 
industry may be facing new op- 
portunities and potentialities — 
greater than any it has experi- 
enced in the past. 





PLENTY OF 
EXTRA MUSCLE! 


air-operated 
BUMPER JACK 


It’s rugged, powerful... makes lifting the entire 
end of a car a fast, easy, one-hand operation. 
You'll find the WA-56 your answer for tire 
changing, brake service and many other jobs 
where one end of the car must be raised. 
Auxiliary rear wheels make it as maneuverable 
as a baby buggy, easy to position under lifting 
points. Lets you handle cars faster, and service 
more cars in a day. Ask your jobber today or 
write us for details. 


WA-56 
AIR-OPERATED 
BUMPER JACK 


Goodyear Awards Texan 
45-Year Service Pin 


ALL THESE IMPORTANT FEATURES 


e@ ONE HAND OPERATION—Air Control Valve and Safety 
Lock Release operated with one hand 


@ SAFETY LOCK—Operates in 6 height locking positions 
HIGH LIFT—24” lifting stroke 


SADDLE ADJUSTMENT—from minimum of 19” inside-to- 
inside to maximum of 56%” outside-to-outside 


FORWARD REACH OF SADDLES—14'4” from cylinder to 
front of saddles 


SADDLE LOW POINT—8” 
SADDLE HIGH POINT—32,” 
CAPACIT ¥Y—3000 Ibs. 


FLETE Beckett, manager of 

e Goodyear Tire & Rubber Co.’s 
tire-testing station and high-speed 
track at San Angelo, Texas, has 
been awarded a service pin for 45 
years of continuous service in tire 
development work for the com- 
pany. 

Dr. R. P. Dinsmore, vice pres- 
ident in charge of research and 
development, said it was the third 
service pin he has presented to 
Beckett, who joined Goodyear’s 
test laboratory staff in 1914. Man- 
ager of the San Angelo station for 
the past 15 years, Beckett helped 
design and build the 140mph 
“turnpike that never ends,” opened 
in 1958 and which the company 
uses extensively. 


Also Available 
WA-52 
HYDRAULIC 


WEAVER MANUFACTURING COMPANY, SPRINGFIELD, ILL. U.S.A. BUMPER JACK 


Division of Dura Corporation (Formerly Detroit Harvester Company) 


PLETE LINE—AND NO ONE BUILDS IT BETTER THAN WEAVER 

SERVICE SHOP EQUIPMENT 

eeeeeeeeeeeeeeeeee ee eeeeeeeeeeeeeeeeeeeeeeeee 
SINCE 1910 


Complete Weaver line includes: Twin Post Lifts @ Triple Post Lifts @ Frame 
Type, Roll-On and Free-Wheel Single Post Lifts @ Unit Lifts @ Bumper Jacks 
@ Car Washers @ Wheel Alignment Equipment e Headlight Testers @ Brake Testers 
@ Wheel Balancing Equipment @ Jacks @ Wheel Dollies @ and Air Compressors. 
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GABRIEL WINS 


Here’s a 130-mile-an-hour traffic jam in the “Southern 500” 
stock car classic held at Darlington on Labor Day. The 
first 10 positions in this record-shattering race were cap- 
tured by cars equipped with rugged Gabriel shocks. 


“oO Mi ors 


ta eae ig So 
Here’s news that will help you seli more Gabriel shock absorbers 


What a record! Gabriel shocks were not only on the win- 
ning car at Darlington . . . but on every car that finished in 
. ' the money! And remember: these were stock cars, using 
Winner Jim Reed says: 
“At racing speeds, car standard equipment . . . the very same production-line 
control is a life-and-death Gabriel shocks you sell your customers. So be sure to tell 
matter. That’s why I in- 
sist on rugged Gabriel : 
shocks. In fact, I'm a and remind them to get ready for treacherous winter driv- 
Gabriel man all the way. 
I've got ‘em on my family 
car, too!” 


those customers about Gabriel's clean sweep at Darlington 


ing now with a Gabriel safety checkup. 


C“abriel 


SHOCK ABSORBERS 








The Gabriel Company + Cleveland 15, Ohio 
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Mercury Refines Engines 
(Continued from page 60) 


engine wear is provided by the 
three-stage cooling system with 
three thermostats which adjust 
engine cooling capacity to its 
needs, 

A water-jacketed intake mani- 
fold uniformly warms the fuel 
mixture by a layer of water in the 
lower section of the manifold. Dual 
air intakes for the carburetor are 
temperature-controlled by a valve 
which selects heated or unheated 


air as needed by the engine. 

Another feature of the Mercury 
Marauder 383- and 430-cubic- 
inch engines is zinc phosphate 
coating on the valve stems which 
prevents scuffing when the valves 
are new and thereby extends valve 
life. 

Mercury’s engines are teamed 
with transmissions that are spe- 
cifically engineered to give the 
maximum in performance and 
durability. Improved valving gives 
a smoother shift in the new auto- 
matic transmission. Greater ri- 





—_* 





“My Jenny® is one of the 
best business fill-ins 
I've ever had."" 


Ben Gay says, “Jenolizing gets me $173 
extra business every week — 
customers really go for it!"’ 


Ben Gay, owner of Ben’s Carter Service in Portland, Oregon, does a 
general service station business including small repair jobs. 

Last January he purchased a Model 750 Hypressure Jenny. Since 
then he has used it an average of three hours a day, seven days a week, 
cleaning and Jenolizing auto and truck motors and construction equip- 
ment. With every wash job a quick pass of the Jenny cleaning spray 


whisks dirt from whitewall tires. 


Result? An average $173 extra business for just twenty-one hours 
work a week! You can do as well. Write for full facts today. 


HOMESTEAD VALVE MANUFACTURING COMPANY 





—iy Hypressure Jenny Division—Coraopolis, Pa. (In Pet youself ; 


Canada: Hypressure Jenny Sales & Service, Ltd., Wn thes bg 
$17 Jarvis St., Toronto 5, Ont. C.S.A. Approved.) bao yh pictae! 


Send me full information on Jenolizing.”"Bulletin AEP-1 gives you full 
details including time payment plan. 






Oz, 
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gidity is obtained by a new ribbed 
torque converter housing on the 
dual-range Merc-O-Matic used 
with the 430-cubic-inch engine. 

The 312 develops 205hp at 4,- 
000rpm, the 383 develops 280hp 
at 4,200rpm and the 430 produces 
310hp at 4,100rpm. Torque, re- 
spectively, for these engines is 328 
at 2,100rpm, 405 at 2,200rpm and 
460 at 2,200rpm. 

A spot defrosting system for im- 
mediate visibility through frosted 
or fogged windshields has been 
developed for the 1960 Mercury. 

This system shoots jet-directed 
high velocity hot air from two out- 
lets on the instrument panel di- 
rectly to the inmost important area 
of the windshield for instant vis- 
ibility. This spotlight concentra- 
tion of warm air starts immediate 
action and then the remainder of 
the big, full-visibility windshield 
is cleared. 

The windshield wiper action has 
been improved by a three-speed 
control instead of two-speed. 

Printed electrical circuits for in- 
strument panel lights and gauges 
are one of several major electrical 
system improvements. 





Firestone Will Produce 
Nylon Yarn in Virginia 


URCHASE of a 250-acre proper- 

ty at Hopewell, Va., for pro- 
duction of its own nylon filament 
yarn to be used in tire cord 
has been announced by The Fire- 
stone Tire & Rubber Co. 

Board Chairman Harvey S. Fire- 
stone, Jr., said the company plans 
to modernize the structures now 
located on the site and will have 
immediately available approxi- 
mately 450,000 square feet of man- 
ufacturing space. Buildings will be 
readied for production in 1960. 





Autolite Adds Industrial 


Entrance of The Electric Auto- 
lite Co. into the industrial battery 
market through the purchase of C 
& D Batteries, Inc., Conshohocken, 
Pa., has been announced by Auto- 
lite President R. H. Davies and C 
& D Board Chairman and Co- 
founder Frank S. Carlisle. No 
changes in personnel, management 
or field representation of the C & 
D organization are contemplated, 
Davies said, and upon completion 
of the acquisition, the new opera- 
tion will become the C & D Bat- 
teries Division of The Electric 
Autolite Co. John F. Ritenhouse, 
president of C & D, will head the 
new division, 
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FOR ORIGINAL EQUIPMENT 
OR REPLACEMENT 


DETROIT Michigan 
ALUMINUM HI-THERM 


AND 
BRASS 


engine 
bearings 


—Whichigan H-THERN 


ENGINE SBSEARIN Ge 


There is only one right way to manufacture engine bearings. Michigan Hi-Therm bearings for 
replacement and the bearings we supply tu original equipment customers are one and the sare 
Our complete Michigen line is made to the same standards, of the same materials, by the same 
craftsmen. We can meet all your engine bearing needs from babbitt to heavy duty copper-lead 


Ask your jobber for Michigan Hi-Therm 


 Wlichepan 
HI-THERM 


The most satisfactory bearing 
eS jobs come from the red, yellow 
a ei Ae and black Michigan box. 
Detroit Aluminum & Brass Corporation 


3975 Christopher Avenue 
Detroit 11, Michigan 


Manufacturers of engine bearings 


for original eauipment since 1925 
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PROTECTIVE NS ee. 
~ 
PACKAGE 
Each Zip-Kit enclosed in \ @ , 
air-tight, moisture-proof, ~ : 
heat-sealed, metallic foil. 


No more ‘‘mysterious <4 1 


disappearance” of parts. 
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NEW Zi0-Kits 


98 









te 
a> SS 
e oO 


CARTER CARBURETOR 


DIVISION OF QC INDUSTRIES, IncorPoraTeD + ST. LOUIS 7, MissouRt 
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FREE! 


| BOOKLETS | 








On this and the following pages is an excellent selection of free 
Automotive literature. List numbers of those desired on the coupon 
and mail to SOUTHERN AUTOMOTIVE JOURNAL. 





105 WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLE- 
TIN—Discusses in detail straight air and 
air-over-hydraulie air braking systems. 
Contains an explanation of the operation 
of the Wagner Rotary Air Compressor 
complete with diagrams, cross section 
drawings, and photographs. Lists by cata- 
log pumbers component parts as well as 
field installation kits. rite for Catalog 
KU-201, Wagner Electric Corporation, 636: 
Plymouth Avenue, St. Louis 14, Missouri. 


108 1957 EDITION OF 12 VOLT ELEC- 
TRIC EQUIPMENT FOR PASSEN- 
GER CARS--Contains description of 12- 
volt automotive electrical equipment used 
on 1957 model cars, giving special empha- 
sis to the new éxternal adjustment type 
distributor and the enclosed shift lever 
type cranking motor. Recommendations 
for periodic servicing, checking and ad- 
justing of the charging, starting and igni- 
tion systems are discussed. Special sec- 
tion devoted to trouble shooting of 12-volt 
electrical equipment. Technical Literature 
Section, Delco-Remy Div., Anderson, Ind. 


1] SOUND SLIDE FILM — entitled 

“Automotive Wheel Bearings” is the 
first in a series of audio visual aids de- 
signed to provide bearing salesmen, serv- 
icemen and replacement parts men with 
practical and useful information on var- 
ious applications for ball, roller and en- 
gine bearings and on oil seals. Federal- 
Mogul Service, 11031 Shoemaker Ave., De- 
troit 13, Mich. 


] 13 NEW BRAKES & TIPS ON TROU- 
BLE SHOOTING—A 24-page Grey- 
Rock booklet giving service information 
on brakes used on 1958 cars including the 
self-adjusting brake used on Mercury and 
the new Edsel, and the total contact brake 
used on cars in the Chrysler Corporation 
line. Also includes trouble shooting infor- 
mation on brakes on all cars, including 
older models. Grey-Rock, Manheim, Pa. 


1] AUTOMOTIVE ELECTRICAL E- 

QUIPMENT CATALOG #D-200 — 
Applies to automobiles, trucks, trailers, 
farm and industrial equipment. New 64 
Page catalog covers entire field of auto- 
motive switches, connectors, wiring acces- 
sories, etc. Voltage ratings are clearly 
specified in large type for all switches, 
and other units. Cole-Hersee Co., 20 Old 
Colony Ave., Boston 27, Mass. 


1] BRAKE SERVICE GUIDE—Com- 
plete instructions for inspecting, 
flushing and bleeding the brake system. 
Handy trouble check chart. Write for 
Bulletin HU-411. Wagner Electric Corp., 
6400 Plymouth Ave., St. Louis 14, Mo. 
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12 NEW GRIZZLY BOOK—Nine basic 
steps to extra miles of safe brak- 
ing. Illustrated charts enable maintenance 
men to visualize faulty braking conditions 
and help them in trouble shooting and 
servicing truck and bus brakes. Grizzly 
ont, Co., 700 W. Caroline St., Paulding, 
io. 


12 SALES AIDS AND MERCHAN- 

DISER CATALOG, FORM D-227 — 
Features a complete line of quality auto- 
motive electrical equipment mounted on 
effective “Business Getting” displays. This 
colorful 8 page catalog covers the entire 
field of switches, connectors, voltage re- 
ducers, etc. for automotive truck, trailer, 
bus, marine, farm, earth-mover and in- 
dustrial equipment. Cole-Hersee Co., 20 
Old Colony Ave., Boston 27, Mass. 


] TIRE RETBUING — An illustrated 
bulletin about this newest extra 
rofit service. Describes Bear “On-A-Car” 
ervice which makes possible tire retru- 
ing right on-the-car. taplaine method us- 
as most advanced truing principle. Bear 
Mfg. Co., Dept. SAJ, Rock Island, Il. 


125 STANDARD DUTY GENERATOR 
REGULATORS—A 16-page 812 x 11 
inch booklet covering the operation and 
maintenance of Delco-Remy regulators. 
(62 pictures) Contains illustrations show- 
ing various steps of adjustment. Will help 
automotive electricians understand and 
service regulators. Delco-Remy Service 
Department, Anderson, Indiana. 


12 HYDRAULIC BRAKE FLUID SERV- 

ICE—HOW TO CHECK, DRAIN, 
FLUSH, REFILL, BLEED—Easy reference 
book that contains helpful service in- 
structions as weil as detailed descriptions 
and illustrations of the latest methods and 
rocedures for profitable servicing hy- 
raulic braking systems. Send for Bul- 
letin HU-17H, Wagner Electric Corpo- 
ration, 6362 Plymouth Avenue, St. Louis 
14, Missouri 


134 MOOG RINGLINER—Illlustrated pis- 
ton ring catalog carries listings and 
roduct information on complete line of 
Moog cast iron, artial chrome and 
Chrome Plus lines. oog Industries, Inc., 
6650 Easton Ave., St. Louis 14, Mo. 


] 37 DELCO-REMY ELECTRICAL SERV- 
_ ICE—A 20-page 812xll-inch booklet 
covering essential steps in servicing the 
electrical system on an automobile. Pro- 
fusely illustrated (84 pictures). A must for 
the automotive electrician. Delco-Remy 
Service Department, Anderson, Ind. 


13 PLUG -4. seen an — 
ner showing conditien of spark plugs 
under various Sriving conditions. This 
service = is ee 1 as tones 
men in diagnos spark p e 
roblems. The Electric Auto-Lite Co., 
oledo 1, Ohio. 


141 MOOG STREAMLINER CATALOG 
—Carries exploded views, detail il- 
lustrations and listings of leaf springs, 
main leaves, spring parts, shackles, shock 
links, tie rod ends, drag links, king bolts, 
coil springs and other coil action parts for 
cars and trucks. Moog Industries, Inc., 6650 
Easton Ave., St. Louis 14, Mo. 


1 RADIATOR SERVICING EQUIP- 

MENT—A new 48-page book “Blue- 
print For Profits” explains b < prow’ serv- 
icing radiators, explains the Inland meth- 
od, illustrates and describes Inland equip- 
ment, free factory training school, pay- 
ment plan, etc. Inland Mfg. Co., 1108 
Ja¢kson St., Omaha 2, Nebraska. 


1 HAND CRIMPING TOOL—Descrip- 
tive circular. Strips and also crimps 

Rajah terminals to ignition cable. The Ra- 

jah Co., 35 Verona Ave., Newark, N. J. 


1 4 BLUEPRINT FOR PROFIT — A 
5 booklet with case histories of deal- 
ers and shops who have increased profits 
servicing radiators. rnc en CS 
necessar uipment, tools and su 
needed %o = So iniand Mfg. Co., 1108 
Jackson St., Omaha 2, Neb. 


MAKE MORE SALES ALL OVER 
] 55 THE LOT—Attractive 2-color folder 
shows how to increase gas, oil and TBA 
sales and turn new customers into steadies. 
Pullman Vacuum Cleaner Corp., Dept. P, 
25 Buick St., Boston 15, Mass. 


] 8 BARRETT BRAKE EQUIPMENT— 
5 Complete catalog on brake service, 
equipment, tools & supplies. Brake school 
bulletins Nos. 182 and 183 on Drum Ma- 
chining and Shoe Fitting. Barrett Equip- 
ment Co., 2101 Cass Ave., St. Louis 6, Mo. 


FACTS ABOUT STORAGE BAT- 
159 TERIES—32 page booklet includes 
informative information on car, tractor 
and boat batteries. Explains the storage 
battery, electrical system, battery chem- 
istry and construction plus other “How 
To Do It” information. Exide Automotive 
Division, Cleveland. Ohio. 


TIRE TOOL CATALOG—Sheets show 
16 you the complete Ken Tool line 
giving specifications for each. Includes 
explanation of how and where each tool 
should be used to most profitable ad- 
vantage. Ken Tool Mfg. Co., 768 E. North 
St., Akron, Ohio. 


166 CYLINDER HEAD STOCK REMOV- 
AL CHART—A handy pocket size 
showing year and model of car, standard 
compression and the amount of cylinder 
hea stock removal necessary to attain 
the increased ratio. Storm-Vulcan, Inc., 
2225 Burbank St., Dallas 35, Texas 


] 68 CRANKSHAFT GRINDER MANUAL 

A colorful 8-page manual containing 
engineering, construction and operation 
details of the new Storm-Vulcan model 
15-A Crankshaft Grinder. It is well illu- 
strated for easy understanding, and de- 
scribes fully the special features and ad- 
vantages of the new 15-A Crankshaft 
Grinder designed for fast production and 
proceie®. Storm-Vulcan, Inc., 2225 Bur- 
yank St., Dallas 35, Texas. 


16 YOUR ANSWER TO VAPOR LOCK 

—New technical bulletin deals with 
vapor lock and hot-motor re-starts and 
explains how Filt-O-Reg helps prevent 
these conditions and increase engine ef- 
ficiency. Alondra Sales, Inc., 959 Crenshaw 
Blvd., Los Angeles 19, Calif. 
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INFORMATION CENTER 


BOOKLETS © NEW PRODUCTS © ADVERTISEMENTS 


Help yourself to free literature 
and more details on any prod- 
ucts mentioned in this issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on parts, equipment, accessories 
or services, just insert the appropriate key numbers of the New 
Product or Booklet listings in which you are interested. For more 
information on advertisements, just indicate the page number 


on which it appears. 
Be sure to print or write legibly your name and address— 


drop it in the nearest mail box and 


SAJ pays the postage! 


' Send me these FREE Catalogs and Bulletins . . . Fill in numbers 


OOOOOOOOOO 


' | want details on these New Products . . . Fill in numbers 
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' Send more information on following advertisements 
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' Street 
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HELPFUL 


BOOKLETS 


FREE! 


17 TO TRUE OR NOT TO TRUE—8- 

age illustrated booklet gives prac- 
tical advantages of tire » ows you 
how tire rounding increases tire mileage 
and how this can a profitable business 
for you. Bee-Line Co., Davenport, Iowa. 


17 A-1919 FUEL PUMP SHOP MAN- 

UAL—Contains the operation, test- 
ing, repair, installation and removal of 
fuel and vacuum pumps. D. Dwyer, AC 
Spark Plug Div., Flint 2, Mich. 


173 peter wo vane — Complete 
master catalog o: e complete line 
of Eis hydraulic parts. Lists and illus- 
trates the complete line of repair kits, 
hoses, stop-light switches, brake-master 
and wheel assemblies. Information com- 
piste up to 1957. Eis Automotive Corp., 
iddletown, Conn. 


17. OIL SEAL POSTER—second in a 

series to help you better understand 
the value of oil seals and the need for 
geplacing with new seals. The colorful 
9” by ” posters are done in cartoon 
strips for easier reading and have several 
illustrations showing importance of tight 
seals to ry vehicle braking. Chicago 
Rawhide fg. Co., Service Sales Div., 
Elgin, Il. 


17 Se seaee yb SHOP MAN- 
‘ ontains inspection, cleanin 
ee ee oe procedures -*. well 4 
eat range system. D. Dwyer, 
AC Spark Plug Division, Flint 2, Mich. 


17 A-2446 CHART—(Ip full color) Il- 

lustrating “What Your Spark Plugs 
Can Tell You About Your Engine.” — D. 
Dwyer, AC Spark Plug Div., Flint 2, Mich. 


18 BADGE-O-RAMA PROFIT KIT—83 

piece poet kit of eye-catching 
badges, a different one for each week of 
the year given free with Pullman Vacmo- 
bile. Pinned to attendant’s shirt these 
silent salesmen promote seasonal TBA 
items at customer’s eye level. For sample 
badge and full information write Pullman 
Vacuum Cleaner Corp., 25 Buick St., Bos- 
ton, Mass., Dept. SAJ. 


18 NEW ILLUSTRATED CATALOG of 

polishing and washing accessories. 
Includes information on M-19 Polishers, 
Dust Cloths, Synthetic and Wool Wash 
Mitts, Domestic and Imported Chamois, 
Buffing Discs and Bonnetts, B-335 Cutting 
Pads. Pit-Bar Mfg. Co., 3311 E. 45th St., 
Los Angeles 58, Calif. 


185 SERVICE ENGINEERING’ BRO- 
: CHURE—A new brochure com- 
prised of 14 Service Engineering articles 
covering oil consumption problems, ring 
problems, oil control problems peculiar to 
the modern high compression-high vacuum 
engines, piston and piston ring nomencla- 
ture and several articles on scuffed rings 
and how to avoid scuffing and _ scoring. 
Perfect Circle Corp., Hagerstown, Ind. 


18 BRAKE PRODUCTS—Booklet gives 

ou 20 pages full information on 
how ybestos products lick heat and 
wear problems. Includes the steps in the 
Raybestos 7-point brake check. Raybestos 
Div., Bridgeport 2, Conn. 


189 GENERAL PAINTING INSTRUC- 
TIONS—Form 5723 covers f 

of pases cars or commercial vehicles 
in ~~ ~¥ or enamel finish. Gives full de- 
tails, for any surface including prepara- 
tion of same. Ditzler Color Division, 8000 
W. Chicago Ave., Detroit 4, Mich. 


1 COOLING SYSTEM CLEANING — 

Bulletin titled “Cooling System 
Maintenance an Open Door to Greater 
Profits,” describes Jenny Steam Thoro- 
Purge the most modern and thorough 
method of reverse flushing cooling sys- 
tems; also shows increased profits possible 
from its use. Write for Bulletin STP-5. 
Homestead Valve Manufacturing Co., P. O. 
Box 99, Coraopolis, Pa. 


19 WIRE & CABLE CATALOG — A 

condensed catalog of electric wire 
and cable, complete with specifications 
for all passenger cars. The Electric Auto- 
Lite Co., Toledo 1, Ohio. 


] TWIN POST LIFT WHEEL ALIGN- 

MENT OUTFIT—Illustrated 8-page 
catalog, shows how this equipment does 
not limit floor ce, shows how anyone 
can do wheel a ent and points out 
fast reading advantages. Weaver Mfg. Co., 
Springfield, Ill. 


1 AIR COMPRESSOR CATALOG — 

Twenty-page catalog gives detailed 
instructions on how to select a compressor. 
Also includes specifications and ‘orma- 


tion on various type of compressors, com- 
onents and accessories. Ask for Cornet 
an 734-2, Weaver Mfg. Co., Springfield, 


19 SPARK PLUGS — Condensed four- 
page specification folder for 4 

senger cars, including 1958 models. e 

Electric Auto-Lite Co., Toledo 1. Ohio. 


19 SERVICE JACK CATALOG PAGE 

—Model WA-66, 144-ton and 14$-ton 
service jacks are fully described. Light 
weight of these models makes them ideal 
for road service trucks and away from 
shop service. Includes complete 5 ifica- 
tions. Weaver Mfg. Co., Springfield, Il. 


] 20-TON CAPACITY FLOOR JACK 

CATALOG PAGE—Fulfills need for 
floor type jack with greater capacity 
than has been previously available. In- 
cludes specifications on construction, ca- 
acity and service. Weaver Mfg. Co., 
pringfield, Til. 


2 FREE WHEEL LIFTS AND ROLL 

ON LIFTS CATALOG PAGES — 
Two pages gives dimensions, capacity and 
other pertinent information about these 
two Weaver ‘eae Weaver Mfg. Co., 
Springfield, Tl. 


201 TWIN POST LIFT ADAPTER RE- 
QUIREMENTS — Gives definite in- 
structions on which adapter is needed for 
various passenger car models. Adapters 
described are required for all 1957 model 
cars. Weaver Mfg. Co., Springfield, Il. 


2 OFFICIAL POLISHING DISCS — 
New colorful price sheets for whole- 
salers and dealers giving full particulars 
on three types of discs now available. 
Send for your copy now. Official Products 
o~ Inc., 376 Spring St. N. W., Atlanta 8, 
a. 


206 THE SERVICE STORY ON SHOCK 
ABSORBERS—Handbook points out 
that one of every four cars on the road 
is in need of some kind of shock absorber 
service. It illustrates proper servicing pro- 
cedures, including importance of periodic 
inspection of shock absorbers on air sus- 
pension cars. It is designed to simplify 
shock absorber installations. United Mo- 
tors Service Div., 3044 W. Grand Blvd., 
Detroit 2, Mich. 
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209 EXTRA PROFITS WITH STEAM 
CLEANERS—20-page booklet show- 
ing several models of 

steam cleaners, and illustra 

profitable es of equipment 

motive and allied industries. Also folder on 
Cooling System Maintenance. egy 
Jenny Div., Homestead Valve fg. C 
P. O. Box 348, Coraopolis, Pa. 


21 3 SHOCK ABSORBER CATALOG NO. 

320-T-A—A 16-page listing by num- 
bers or by makes — shock absorbers for 
every automotive need — passenger Cars, 
and some trucks. Monroe Auto Equipment 
Co., Monroe, Mich. 


21 4 THE WHYS AND HOWS OF VOLT- 

AGE REGULATORS — Explains in 
simple language, every detail of Voltage 
] ow they work, why they are 
important, how to adjust and service them. 
In 16-page handy pocket size edition, with 
many work drawings to clarify and 
illustrate the text. Standard Motor Prod- 
ucts, Inc., 37-18 Northern Blvd., Long Is- 
land City 1, N. Y. 





21 BASIC SLEEVE ASSEMBLY SETS 
—New illustrated catal e describes 
profit features and techni advantages 
together with specific set numbers and 
exact applications of BASIC MA 
SETS for all popular makes of tractors 
and trucks. Basic Sleeve Associates, 2816 
Commerce St., Dallas 26, Texas. 


222 “WHAT PRICE QUALITY”—Read 
how ignition ports should be made 
and why. “WHAT PRICE QUALITY” tells 
the mory of the making of qpey ignition 

rts. ritten in non-technical language. 
tandard Motor Products, Inc., 37-18 
Northern Blvd., Long Island City 1, N. Y. 


DEGREASING EQUIPMENT AND 

CLEANING COMPOUNDS — Full 
information included in our catalog sheets 
for every automotive or industrial usage. 
Practical Mtg. Co., 4th Ave. 5., 
Minneapolis, Minn. 


22 THE “CAMEL COOLIE” VENTI- 
5 LATED SPRING CUSHION four 
color catalog page is now available. This 
newest product is hailed by the industry 
as a welcome addition to the Camel line 
H. B. Egan Mfg. Co., Muskogee, Okla. 


OIL LEAK DETECTOR — Bulletin 

shows how hooking up the bearing 
oil leak detector reveals internal engine 
conditions, uncovers main, rod or cam 
bearing wear, plugged oilways, starved 
bearings, before tearing down the engine. 
Also deseribes how the detector checks the 
completed overhaul and pre-lubricates 
moving parts before turning over the en- 
gine. Illustrates two sizes with maintained 
oil pressure—one for cars, one for larger 
truck engines. Federal-Mogul Service, 
11031 Shoemaker, Detroit 13, Mich. 


22 ENVELOPE STUFFER — Describes 
in detail the starting fluid, fire ex- 
tinguisher, spot remover and penetrating 
oil now available from Spray Products 
Corp., P. O. Box 584, Camden 1, N. J 


230 SIOUX TOOLS — New Catalog ) 
58. oo pages. New items ir 

Air Impact renches, Air Screw 

Valve Cleaners, All-Angle Drill K 

tric Screwdriver sets, and Pel 

Accumulators for use with impact 

es. complete information 

Face Grinding Machines, Valve 

Grinders, Electric Drills, Hole Saws, Elec- 

tric Bench and Portable Grinders, Wire 

Wheel Brushes, Flexible Shaft Machines, 

Electric Sanders, Abrasive Discs, Elec- 

tric Polishers, Electric Impact Wrenches, 

Electric Saws and Flat Sanders. Albert- 

son & Company, Inc., 3100 Lowell Avenue, 

Sioux City 2, Iowa 


135 





xide guarantees this 
or 2 full years with no 
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new Silver Ultra Start 
pro-rated adjustments! 





How? Because it is built with 
A-S 57, the exclusive new process 
that solves your wet stock problem, 
improves dry-charge activation 


Here’s real premium battery sales appeal! A new battery free if the Silver 
Ultra Start—with Thermo-Shield metallic coating—wears out within two 
years.* No pro-rating! No depreciation cost! This new Exide premium 
battery is designed to last longer than any battery you've ever sold because 
it is made with the ANTI-SULFATE 57 Process. This exclusive new 
manufacturing development means more profit for you—and less work. 
When stocked at 80°F, Exide Silver Ultra Start batteries require recharg- 
ing only once in 8 months! In fact, you’ll probably never have to recharge 
a “wet” battery again. And the A-S 57 Process assures factory fresh 
batteries for the car owner whether you handle “wet” or dry charge. 
Every Silver Ultra Start is factory registered by serial number. 


BIG NOVEMBER-DECEMBER PROMOTION. Millions of drivers will read 
about Exide’s new Silver Ultra Start battery and its exciting guarantee 
in Look, Reader’s Digest, Coronet, Sports Illustrated, Outdoor Life, 
Popular Mechanics, Motor Trend, Sports Cars Illustrated. Stock up 
now on Silver Ultra Starts. Call your Exide distributor today. Or 
write Exide Automotive Division, SA-10, Box 6266, Cleveland 1, Ohio. 


*In the car for which it was purchased, and in normal non-commercial passenger car service. 


Stop puttering, start profiting! Stock 
up on new Silver Ultra Starts in 
time for the big rush. Get in touch 
with your Exide man today ! 


When it’s an Exide...you start making money! 
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23 TUNE UP BOOKLET — 20-page 

booklet answers such questions as 
“What should engine tune-up do?” and 
“Where to start.” Also includes explana- 
tion fuel system, carburetor and a check- 
list for a complete engine tune-up. Form 
3759, Adverwang Department, Carter Car- 
buretor Div., CF Ind., 2840 N. Spring 
Ave., St. Louis, Mo. 


235 THE TRUTH ABOUT TUBELESS 
TIRE REPAIR—Booklet based on 
200,000 actual on-the-road test miles. Ex- 
plains in detail the things that happen to 
a tubeless tire when it is punctured and 
describes the only safe, sure method of 
repair. By reading this booklet and mak- 
ing the repairs as described in it, you can 
guarantee that your F ny will last the 
life of the tire. H. B. ~y Mfg. Co., P. O. 
Box 1406, Muskogee, Okla. 


236 INSTALLATION OF SHOCK AB- 
SORBERS — Detailed instructions 
for the removal and installation of direct 
action shock absorbers. Stem and loop 
end types for both leaf and coil spring 
installations. Monroe Auto Equipment Co., 
Monroe, Mich. 


24 BRAKE SERVICE MANUAL — A 
16-page booklet giving complete in- 
structions on servicing and installation of 
brake shoe assemblies in domestic and 
foreign passenger car and truck brake as- 
semblies. Imco Mfg. & Sales Co., 10 E. 
Lafayette Ave., Baltimore 2, Md. 


24 HOW TO SELL MORE OIL, OIL 

FILTERS, LUBRICATIONS & TBA 
ITEMS — 12-page illustrated booklet gives 
profitable tips on increasing your sales 
and moe every customer a happy cus- 
tomer. Pullman Vacuum Cleaner Corp., 25 
Buick St., Boston 15, Mass. 


244 SPARK PLUG INSPECTION 
CHART — Form No. M-1433 — A 
full color chart that can be tacked or 
taped up onto walls showing both normal 
and abnormal appearance of spark plugs 
plus tips on how to get top performance 
from spark plugs. The Electric Auto-Lite 
Co., Toledo, Ohio. 


25 FUEL PRESSURE REGULATORS— 

Informative folder answers such 
questions as “What is fuel pressure regu- 
lator”, “Why do I need one”, “Why isn’t 
it original equipment”, and “Is it guaran- 
teed". Milesmaster, Inc., 1550 E. 74th Place, 
Chicago 19, Il. 


254 MASTER BRAKE SERVICE GUIDE 
| —-Contains fully illustrated, step-by- 
step instructions for adjusting and relin- 
ing the twenty different types of hydrau- 
lic wheel brakes used on passenger cars 
and light and medium trucks and buses. 
World Bestos Div., New Castle, Ind. Attn: 
Sales Prom. Mgr. 


25 TOOL CATALOG “W” — 112 pages 

gives pictures, description and spec- 
ifications of the complete Snap-On Tool 
line of merchandise. Snap-On Tools Corp., 
Kenosha, Wis. 
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25 RUBBER PRODUCTS — A con- 
densed catalog designed for parts 
reference work just relea It contains 
handy simplifi identification and illu- 
strations of floor mats, al pads, motor 
mounts, and rubber bushings. Doan Mfg. 
Co., 1725 London Road, Cleveland 12, Ohio. 


2 WHEEL ALIGNMENT — Catalogs, 

specification charts, price lists. J. H. 
Bender Equipment Co., 5430 Tweedy Blvd., 
South Gate, Calif. 


26 SAFETY EQUIPMENT CATALOG 

—22 pages describes the full line of 
directional .o reflectors, mirrors, 
flares, flags, fuses, stop and clearance 
lights, fire extinguishers and other prod- 
ucts. Anthes Force Oiler Co., 20th St., and 
Avenue M, Ft. Madison, Iowa. 


26 OIL FILTER SELLING AIDS — 
Wix-O-Matic the guide to extra 
profits in oil filter service sales. A rev- 
olutionary merchandising concept featur- 
ing minimum, controll inventory, jar- 
anteed sales, perpetual stock control, Dial- 
O-Matic cartridge selector, cartridge in- 
stallation charge guide, dealer franchise, 
plus choice of two eye-catching, money 
making merchandisers—floor cabinet or 
wall rack. Ask for brochure giving com- 
plete details. Wix Corp., Gastonia, N. C. 


2 TIRE VALVES, EQUIPMENT AND 

TOOLS — Complete jobber catalog 
describes the entire line; fiving numbers, 
description, packaging and weight of each 
item. Acme Air Appliance Co., Inc. 205 
Newman St., Hackensack, N. J. 


26 TIRE VALVE WALL CHART—Com- 

parison chart shows application of 
tubeless tire valves by car name. Also 
shows the interchange stock numbers of 
other manufacturers. Acme Air Appliance 
oy Inc., Newman St., Hackensack, 


27 AUTOMOTIVE CHEMICALS — 8- 

page catalog gives description of 
each item in the Permatex line giving 
uses, parts numbers and sizes. Permatex 
Co., Inc., 300 Broadway, Huntington Sta- 
tion, New York, N. Y. 


274 NEW WHEEL SERVICES — Catalog 
lists 11 new wheel alinement and 
balancing services and is said to be the 
most complete catalog of its kind in the 
industry. The 20 page catalog describes 
and illustrates all of the new Bear equip- 
ment. Bear Mfg. Co., Rock Island, Il. 


27 PISTON RING — 16-page booklet 

contains a description of the Mod- 
ern Power features of Ramco Piston Rings 
complete with illustrations. Ramsey Corp., 
P. O. Box 513, St. Louis 66, Mo. 


278 HOW TO CONTROL THE HEAT OF 
TODAY’S HOT HORSEPOWER — 
OF1112—This 8 page booklet in a concise 
and easily read manner explains the basic 

rinciples of pressure cooling systems. E. 
a & Co., 2332 Logan Blvd., Chicago 


27 POSITIVE SEAL—OF1134 — This 12 

page booklet in a whimsical fashion 
outlines the operation of the pressure 
cooling system and gives the service trade 
service information. E. Edelmann & Co., 
2332 Logan Blvd., Chicago 47, Il. 


RUST INHIBITOR AND STOP 
282 LEAK—4 page folder describes the 
six in one cooling system treatment forti- 
fied with Prorad. Stops leaks, lubricates 
water pump, prevents rust and helps 
maintain proper temperature. Magna- 
Krom Mfg. Co., 108 Sumner Ave., Vander- 
grift, Pa. 


CARBURETOR WALL CHART — 
283 Three color 17” x 22” trouble shoot- 
er chart locates the sources of seven com- 
mon types of carburetor trouble and gives 
specific causes and remedies, Hygrade 
Products Div., Standard Motor Products, 
Inc., 37-18 Northern Blvd., Long Island 
City 1, N. Y. 


WAGNER BRAKE PARTS CATA- 
314 LOG — A handy ONE-POINT ref- 
erence to fast-moving brake parts and 
lining, covering popu ar models of cars 
and trucks. Catalog also lists complete 
stock of shoe exchange sets, as well as 
CoMaX bonded lining segments available 
to those interested in bonding lining in 
their own shops. Wagner Electric Corpora- 
tion. 6362 Plymouth Avenue, St. ouis 
14, Missouri. 


BETTER IGNITION by Delco-Remy 
3] —16-page, 842x1ll-inch booklet cov- 
ering theory, operation and maintenance 
of Delco-Remy ignition equipment. Con- 
tains 71 illustrations. Will help automotive 
electricians understand and service —- 
tion equipment. Delco-Remy Service - 
partment, Anderson, Ind. 


NEW DEALER CATALOG OF MO- 
320 TOR REBUILDING EQUIPMENT— 
Features the complete Storm-Vulcan job- 
ber line of engine rebuilding machines. 
Attractively printed in two colors, punch- 
ed and slotted for inclusion in jobber 
salesman’s catalogs. Storm-Vulcan, Inc., 
2225 Burbank St., Dallas 35, Texas. 


BRAKE LINING — A new 18-page 
323 condensed catalog listing brake lin- 
ing recommendations for all popular pas- 
senger cars, commercial cars, etc. Vehicles 


are listed by year and model. Recom- 
mendations are made both for riveted and 
for bonded > ¢ World Bestos Corp., 
New Castle, Ind. Attn: Sales Prom. Mgr. 


33 NEW FILKO ——— — 

CATALOG — rf - e catalog 
contains complete listings of ah Pilko Igni- 
tion Replacement Parts for practically 
every make and model of car, truck, bus 
and tractor. New simplified listings make 
the new Filko Catalog exceptionally easy 
to use. F & B a 0., 4248 W. Chicago 
Avenue, Chicago 51, Il. 


34 HYDRAULIC BRAKE WALL CHART 
—Spiral bound listing up-to-date 
parts information for passenger cars and 
trucks, including listings for master and 
wheel cylinder repair kits, stop light 
switches and brake hoses. Eis Automotive 
Corp., P. O. Box 701, Middletown, Conn. 


37 EMEROL MFG. CO. — Complete 

printed information on entire line: 
Marvel Mystery Oil, Marvel Inverse Top 
Cylinder Oiler, Hi-Rev Motor Tune-Up 
Oil. Shows uses, prices, description, dealer 
ye. P. O. Box 871, Port Chester, 


41 0 NEW AIR BRAKE MAINTENANCE 

BULLETINS — Series of bulletins, 
each devoted to a single unit. Fully illus- 
trated with cross sectional, exploded and 
schematic drawings explaining every phase 
of the operation and maintenance. ag- 
ner Electric Corp., 6400 Plymouth Ave., 
St. Louis 14, Mo. 
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600 S. Michigan Ave., Chicago 5, IIL, 
is designed to stop fuel system 
freeze-up and carburetor icing by 
absorbing excess moisture which 
forms in the fuel system, especially 
in sudden temperature changes. 
Product’s use aids quick starting 
NES PRODUCTS and saves the battery, it was claimed. 
For winter, the company recom- 
mends that one can of “Anti-Icer” 
AND CATALOGS be added to every other tankful of 
gasoline; for summer, one can to the 
tank every thousand miles. In the 
summertime, product reportedly 
keeps gas tank, fuel lines, fuel pump 
800—Brake Cable Take-Up 803—Anti-Freeze and carburetor clean and stops rust 
and corrosion. 

“No. 475” brake cable take-up for Fuel line anti-freeze, ‘“Anti-Icer,” Want more info? Use coupon on 
all cars, packed in compact display introduced by Warner-Patterson Co., page 133 and you will get it! 
box, has been introduced by Champ- 
Items, Inc., 6191 Maple Ave., St. 
Louis 14, Mo. 











ART’S GARAGE 
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Take-up is said to adjust brake 
cable quickly and can be installed in 
a few minutes without disconnecting 
the cable. Also, it reportedly pro- 
longs the life of the cable. 

Want more info? Use coupon on 

page 133 and you will get it! 


801—Warning Light 


The “D-257” dual-faced emergency 
warning light, announced by Grote 
Mfg. Co., Bellevue, Ky., is a high- 
intensity lamp for use as an emergen- 
cy warning signal for highway 
maintenance trucks, school buses, 
ambulances, etc. 

It has two 7” shatter-proof, fade- 
proof acrylic plastic lenses, mounted 
to provide warning signals in two 
directions. Its body is one-piece 
heavy-gauge steel, with baked black 
enamel finish. Mounting pedestal is 
also finished in black enamel and 
has 7/16” hollow threading mounting 
stud and rubber mounting pad. Lamp 
is available with red, amber or blue 
lenses. 

Want more info? Use coupon on 

page 133 and you will get it! 














802—Truck Mirror “THEY'RE NOT MY MEN." 


Designed primarily for the Volks- ° . 
wagen-type panel trucks, the “No. Keep that satisfied sparkle n 
1284” mirror, announced by Anthes ’ . . 
Force Oiler Co., Fort Madison, Iowa, your customers’ smile—install 
mounts on either side of panels, and 
with minor adjustments can be Be"; 
utilized on other makes of panel and Bs air Bs Pas re e yY 
a Apt neg the manufacturer said. see a 

ead size is 5” x 10” with a glass cg pale | : 
area of 442” x 91%”. The double- airchrome valves 
strength mirror glass is completely 
mounted in rubber channels, avoid- - and spri ngs 
ing any steel-to-glass contact. All Money Volve C ; 
- ; y Valve Corporation, 1 5th St. & Fairmount Ave., 
hardware is heavily plated and head Philadelphia 30, Pa. Supplier to leading original 


is available in either baked enamel . we 
or stainless steel finish. equipment manufacturers. District Sales Representa- 
Want more info? Use coupon on tives: Hirsig-Brantley Co., Jacksonville; J. S. Connell 


page 133 and you will get it! Co., Dallas. 
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804—Drive Hub Set 


Selective drive hub set “No. F- 
230,” available for the new Ford F- 
100 and F-250 4-wheel-drive trucks 
from Dualmatic Products Co., P. O. 
Box 419, Longmont, Colo., reported- 
ly makes it possible to disengage the 
front wheels from the drive chain 
when vehicle is to be used in 2- 
wheel drive, thus eliminating drag, 
reducing front differential wear, in- 
creasing power and vehicle useful- 
ness. 

Hubs can be easily installed in a 
few minutes on any 4-wheel-drive 


A _ 
f/ LONGMONT. COLO / 
PAIENT NO. 2.8549 / 





vehicle without removing the wheels 
by anyone who can use a wrench, 
it was claimed. Wheels can be re- 
moved at any time without removing 
hubs. No tools reportedly are needed 
to change from 2-wheel drive to 4- 
wheel-drive—just swing lever out 
and turn to lock position. This auto- 
matically positions the axle to engage 
the locking mechanism. 

Want more info? Use coupon on 

page 133 and you will get it! 


805—Car Polish 


Liquid “3-D” heavy-duty concen- 
trate automobile polish in 22-o0z., 
non-spill, polyethylene squeeze con- 
tainer, announced by Associated Engi- 
neering Chemistry, Inc., P. O. Box 
1777, Fort Lauderdale, Fla., is said to 
be sufficient to last for two years. 

Both a cleaner and a polish, prod- 
uct is squirted directly onto car or 
onto cloth. The whole car, including 
all chrome and windows, with the 
exception of windshield, may be 
covered with the liquid, it was claim- 
ed. When dry, it is wiped off with a 
soft, dry cloth. Based on a high con- 
tent of silicone oil, polish contains 
no wax or polish oils, the manufac- 
turer said. 

Want more info? Use coupon on 

page 133 and you will get it! 


806—Refrigerator 


Using vapor in the car’s fuel iine 
as a refrigerant, a refrigerator that 
fits under dashboards, introduced by 
Pol-Air, Inc., P. O. Box 841, Morgan 
City, La., has no moving parts and 
is said to be easily installed in 
less than two hours and fully in- 





sulated to maintain near-freezing 
temperatures in all driving condi- 
tions. 


Inner and outer walls, plus univer- 
sal mounting brackets, are made of 
aluminum. “Strata-Freeze” is avail- 
able in several colors to complement 
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any car interior and can be obtained 
and installed at service stations and 
automobile stores, the manufacturer 
said. 
Want more info? Use coupon on 
page 133 and you will get it! 


807—Spark Plugs 


“Fire-Power” spark plugs with 
high-test aluminum oxide insulator, 
introduced by Hastings Mfg. Co., 
Hastings, Mich., are engineered ex- 
clusively for replacement service. 

Reportedly designed for both new 
and used engines to operate over a 
wide heat range, plugs are said to 
perform equally well at both high 
and low speeds, and to be less suscep- 








tible to fouling, leakage and break- 
age. 
Want more info? Use coupon on 
page 133 and you will get it! 


808—Spark Plug Catalog 


A spark plug catalog containing 
tips on plug installation and servic- 
ing, as well as information on its 
“Fire-Power” and “Aero-type” plugs, 
published by Hastings Mfg. Co., 
Hastings, Mich., lists applications in 
foreign cars, garden tractors, lawn 
mowers, marine and stationary en- 
gines, as well as passenger cars, 
trucks and buses. 

Want more info? Use coupon on 

page 133 and you will get it! 























Here’s the shock spring that really makes sense in engineering and performance 
_.. makes extra sales with customer-appealing appearance and price! 
CAR-BUOY corrects rear-end sag without noise . . . without stiffening the ride 
... without damaging shock absorbers. If you can install 
shocks, you can install CAR-BUOYS . . . the shock 

spring you’d expect from MOOG, specialists in 

automotive suspension for over 40 years. Ask your MOOG 
man or jobber about CAR-BUOY assortments and displays. 


MOOG MEANS MORE UNDER-CAR BUSINESS! 





MOOG INDUSTRIES, INC., ST. LOUIS 33, MISSOURI 
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809—Cartridge Lamps 


_ Two festoon-type cartridge lamps 
similar to fuse-clip-mounted lamps 
used for several years by many for- 
eign car manufacturers, announced 
by Tung-Sol Electric, Inc., 1 Summer 
Ave., Newark 4, N. J., are expected 
to find primary application in auto- 
motive dome and courtesy lights, ra- 
dio and other panel lamps, and in 
license plate illumination. 

Types “211” and “212” are both 
12.8-volt, 1.02-amp lamps having a 
light output of 15cp and 6cp, respec- 
tively. Externally similar, each is 
rated for 100 hours of continuous 
operation, is 1%” long and has a 
bulb diameter of .600”. Steel end caps 





are .335” in diameter, permitting 
ready mounting in relatively inex- 
pensive fuse clips. A strengthened 
single-coil straight-line filament 
stretches a half-inch between sup- 
ports anchored to each end to pro- 
vide the maximum possible ratio of 
applied voltage to light output. 
Want more info? Use coupon on 
page 133 and you will get it! 


810—Brake Drum Lathe 


“Model 5,000” giant “Safe-Turn” 
brake drum lathe, announced by 
Ammco Tools, Inc., 2100 Common- 
wealth Ave., North Chicago, IIL, is 
said to be designed to handle heavy 
truck work quickly, easily, accurate- 
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exclusive bracket* 


protects shock. 


CAR-BUOY puts no 
additional stress or strain 
on shock welds. Can’t 
grip or crush shock! 


***The brackets 
make the difference." 
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ONLY NEW MOOG CAR-BUOY 
OFFERS ALL THESE FEATURES: 


fits over present 


shock absorbers. 


Why discard good shocks a 
to correct rear-end sag? 





Stress bypasses weld 


exclusive “‘silent”’ 
spring for quiet ride. 
Layer of tough, rubber-like 


plastic bonded to steel 
springs. No clash, no noise! 











*Patent Pending 

















ly and profitably, as well as to turn 
passenger-car drums with the speed 
of a much smaller lathe. 

Features include a twin boring bar, 
carriages, cross feeds and controls, 
which reportedly allow the operator 
the choice of taking roughing and 
finishing cuts at the same time, or a 
roughing cut and a finish grind at 
the same time, thus speeding the op- 
eration. The near-side cross feed is 
power-fed so that it can be efficient- 
ly used for clutch plate, disc brake 
and other facing operation, the 
manufacturer said. The 444” diameter 
spindle, with infinitely variable feeds 
of from .0025” to .025” per revolu- 
tion, feeds in both directions for 
maximum cutting efficiency. Its 
speeds of from 30 to 150rpm are 
dial-controlled. Spindle brake stops 
spindle rotation quickly and safely. 
Grinder uses a wet-jet principle to 
attain fast cutting and perfect fin- 
ishes, according to the company. 

Want more info? Use coupon on 

page 133 and you will get it! 


811—Pliers 


Snap ring pliers to remove and re- 
place internal and external snap 
rings in a wide range of sizes, an- 
nounced by K-D Mfg. Co., 526 N. 
Plum St., Lancaster, Pa., feature in- 
terchangeable points angled at 15°, 
45° and 90°, with point diameters of 
.039”, .047”, .074” and .090”. 

Peints are made of finest quality 
hexagon steel, properly tempered, 
automatically aligned and locked in 
hex-sockets to prevent twisting in 
use, the manufacturer said. “No. 444” 
set was said to include both pliers 
(one for internal rings and one for 
external rings), plus 9 pairs of inter- 
changeable points in a plastic box. 
The set itself is packed in a trans- 
parent plastic kit. 

Want more info? Use coupon on 

page 133 and you will get it! 


812—Tire Shield 


A magnetic tire shield for automo- 
bile painting, announced by Temple 








Tool Co., 3516 Imperial Highway 
Lynwood, Calif., is said to attach in 
seconds, using a permanent magnet to 
enable it to fit on any size wheel. 
Developed to eliminate the chore 
of masking with tape and paper to 
keep paint off tires when wheel is 
being painted, shields can be used 
together with large diameter truck 


and bus wheels. 
Want more info? Use coupon on 
page 133 and you will get it! 
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813—Signal Sets 


_ Heavy-duty “Class A” signal sets, 
introduced by Arrow Safety Device 
Co., Georgetown, Del., feature die- 
cast signal lights constructed of non- 
corrosive material, including solid 
brass electrical sockets and molded 
neoprene rubber pigtail assemblies. 
A special hollow-steel stud is incor- 
porated in the casting to produce a 
strong assembly, it was claimed. 
Lights are available in durable 
chromium or baked black enamel. A 
photometrically designed lens pro- 
vides brilliant light output and im- 
mediate warning, even under the 
brightest daylight conditions, it was 
claimed, 





Available as standard “Class A” 
signals, or in combinations such as 
stop-directional, stop-tail-directional 
or stop-tail, they are also available 
separate from the sets. “Model 137” 
is a single-face unit while “Model 
138” is double-faced for front-end 
installations, Complete set contains 
all necessary installation materials 
including lights, switches, in-line 
fuses, hardware, wire and complete 
instructions. 

Want more info? Use coupon on 

page 133 and you will get it! 


814—Tire Changer 


Fully powered, the air-electric 


“Tire-Matic Model 62” tire changer, 





a Se 


b- 












IT TAKES 


BOTH 


TO DO THE 


BEST 


AUTOMOTIVE 
SANDING 
AND FINISHING 












DUAL 
ACTION 


Unexcelled for sanding prime coats, surfacer, or putty; 
for scuffing old finishes to remove oxidized paint or 
gloss. Because of its unusual action, abrasive paper 
cleans itself. Jobs which required wet sanding can be 
done dry. To appreciate the ‘‘DA’’ you must use it. We 
offer a special abrasive kit, with a ‘‘loan” sander. Try 


the Model “DA” air driven sander in your own shop. 
Write for complete information, today. 


“MITY-MIDGET”’ 


Most popular air-driven sanding machine on the 
market today . . . excellent feather-edger. “‘Mity- 
Midget”’ is an orbital action block sander. . . 
made by the originators of orbital action. Its 
speeds can be varied from 4000 to 6000 rpm 
depending on the finish desired and abrasive 


Or 


used. Weighs only 4 pounds, yet has 25 square 
inches of abrasive area. Write for new literature, 


today. 
NATIONAL 





NATIONAL-DETROIT, inc 


ROCKFORD, ILLINOIS 
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introduced by May Brothers Mfg. Co., 
Taylor, Mich., will handle all domes- 
tic and standard foreign passenger- 
car tires, both tubeless and tube type, 
including 14” safety wheels. 

Unit requires little floor space (4% 
square feet) and, since no bolting to 
the floor is required, it can be placed 
against a wall or used in any con- 
venient location. Double-disc action 
loosens both tire beads at the same 
time without damage to whitewalls, 
according to the company. Power 
turntable automatically rotates tire 
for mounting and demounting. Other 
features include a built-in air hose 
for easy inflation and two simple 
controls on only one side that allow 
operator to stay in one position dur- 
ing the entire changing operation. 

Want more info? Use coupon on 

page 133 and you will get it! 


815—Cap Catalog 


Illustrating and describing its 6 
complete lines of automotive replace- 
ment caps for all cars and trucks, in- 
cluding the 1959 models, the 1959 
catalog No. 52, published by Wayne 
Metalcraft Division, E. Edelmann & 
Co., 2332-56 West Logan Blvd., Chi- 
cago 57, Ill., includes 5 pages of ap- 
plication charts listing every type and 
model with car applications, and 
other pages illustrating packaging, 
merchandisers and two cooling sys- 
tem analyzers, complete with adapt- 
ers, which reportedly make easy 
sales of replacement pressure caps 
and radiator hose. 

Want more info? Use coupon on 

page 133 and you will get it! 








816—Brake Fluid Reservoir 


Visual master cylinder fluid reser- 
voirs for all models of cars and 
trucks by which the car owner or 
serviceman can readily see _ the 
amount of brake fluid by lifting the 
hood, have been announced by Grigg 
Specialty Tools, 8103 Marbrisa Ave., 
Huntington Park, Calif. 

Units also act as liquid air filters, 
it was claimed, cleaning the air of 
impurities as the master cylinder 
breathes from brake pedal action 
through filler cap vent, thus prevent- 
ing dust, dirt and grit from being 
drawn into the master cylinder reser- 
voir and the working parts of the 
hydraulic brake system. 

Want more info? Use coupon on 

page 133 and you will get it! 
(More New Products on page 146) 
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See Your Nearest 


DIXISTEED 


ta0e8 wenn 


Building 


ALABAMA 
Anniston 

The Concrete 
Products Company 
520 West 2ist S 
PHONE: AD, 7- 
Birmingham 
Atlantic Steel Co. 
Steel Build Div. 
4230 Ist Ave., South 
poe ey WoO. 1-2147 


Dothan 

Hollis & Spann, 

Contractors 

202 South Alice St. 

PHONE: 5-1910 

Huntsville 

Putman Construc- 

tion Company 

120 Leeman Ferry 
Ss. W. 


PHONE: JE. 6-6337 
Montgome 
American All Steel 
Buildings Com- 
pany, Inc. 

1701 Owens St. 
PHONE: AM. 4-3207 
J. M. Horner 

7 Clayton St. 
PHONE: AM. 5-9309 
Piedmont 

aits-Allen Tractor 
0. 

104 North Main St. 

PHONE: GI. 7-4561 
Tuscaloosa 

yy Temerson 

2104 4th Street 
PHONE: PL. 2-1506 

FLORIDA 


Jacksonville 
Atlantic Steel 
Company 
P. O. Box 2614 
PHONE: EX. 8-5231 
Ormond Beach 
Tom Dauaharty 

ju 


Sarasota 
ames Tnstenticn 


1027 N. Washington 
Blvd. 
PHONE: RI. 7-0727 


Stuart 
Sadler Const. Co. 


owl 
05 Ww. & Son 





‘ampa 
—— ee 


Com 

Steel Building 
Division 

4136 North Armenia 
Ave. 

PHONE: RE. 6-3563 

GEORGIA 


Atlanta 

Atlantic Steel Co. 
Steel Building Div. 
1300 Mecaslin St., 


N. W. 

PHONE: TR. 5-3441 
Augusta 

M. H. McKnight & 
Son Construction 


1490 wiisntsboro Rd. 
ONE: Park 4-8208 

mensch 

Glynco Steel, Inc. 

P. O. Box 521 

PHONE: AM. 5-4511 

Columbus 

Steel puiders, Inc. 


Joy Road 

PHONE: MU. 9-3860 
Mac 

Dixie. Metal Co. 


2014 Riverside Drive 
PHONE: SH. 3-7437 
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Dealer 


Savannah 

Savannah Iron and 
Fence Corporation 
E. President St. Ext. 
PHONE: AD. 4-5188 


aye 
H & H Construction 
s Supply Co., Inc. 
oO. x 576 
PHONE: "CA. 6-5533 
NORTH CAROLINA 


Charlotte 
Roebuck Buildings 


2400 Wilkinson Biya. 


mit — e 
Ace Steel Bl 0. 
P. O. Box Sot 
PHONE: “TE 2-6562 
Winston-Salem 
que \ bes Steel Co. 
738 t 28th Street 
PHONE: Park 3-2494 
SOUTH CAROLINA 
Charleston 
Cc. C. Rhodes 
Lumber Co. 
441 — 
PHONE!” SO. 6-1656 
Columbia 
Roebuck Bldgs. Co. 
726 S. Edisto Ave. 
PHONE: AL. 4-2942 
Roebuck 
Roebuck Bldgs. Co. 
Highway 221 
PHONE: Sptnbg. 
5-2401 
TENNESSEE 
Chattanooga 
Southern Sales & 
Export Co., Inc. 
2010s So. Willow St. 
PHONE: OX. 8-2315 
Clarksville 
Thomason & Reece 
ee at Second 
PHONE: MI. 7-1113 
Columbia 
L. S. White & Co. 
1118 So. Garden 
PHONE: EV. 8-9123 
Cookeville 
Rgtter Homes 
Cox B iiding ~ 
ox ui: 
PHONE: 
Jackson 
Hubert M. ng 
Const. Co. 
| No. Geeultetens 


PHONE: 2-3321 
Johnson City 





Knoxville 
Industrial Erection 
& Contracting Co. 
305 E. Broadway, 

N. E. 

PHONE: 5-9688 
Memphis 

John Cassidy Const. 


Co. 

801 Roland St. 
PHONE: BR. 6-7341 
Nashville 

Lee i 

4829 Cortes 
PHONE: VE. 2- 1960 
VIRGINIA 
Portsmouth 

James T. Copley, 


ne. 
2618 dl Suffolk 


eo hw 
NE: ex 7-5801 


WEST VIRGINIA 
Beckley 
Meadows Lumber 
Company, Inc. 

i S. Eisenhower 


r. 
PHONE: CL. 3-5887 














Only $27 a square foo 


IN ORGVEL EMT 





This Dixisteet Multiple Rigid Frame Building has 41,800 
square feet of clear span working area. The complete cost, 
including sprinkler system, was only $2.71 a square foot. 


Beautiful DixisteEEL Buildings 
offer the easiest, quickest, most 
economical way to have a mod- 
ern structure for any type of 
business . . . from small work 
shops to large manufacturing 


plants. 
$3.75 a sq. ft. for this 40 x 60 
Dixisteet Building, including 
air conditioning. 


DixisTEEL Buildings are avail- 
able in two complete lines: 
Standard, with a 4/12 roof 
slope, and the new Lo-Line with 
a 114/12 roof slope. 


$3.87 a sq. ft. for this 100 x 120 
Drxisteet Lo-Line which makes an 
ideal clear-span bowling alley. 


pixISTEEL 





FREE CATALOG! 


Write for your copy of this 
illustrated, descriptive booklet 
on Dixisteet Buildings. 


$3.32 a sq. ft. for this 7,000 sq. ft. 
Drxisteet Building, including 
air conditioning and all fixtures. 


FREE ESTIMATES #« NO OBLIGATION 
CONVENIENT FINANCING AVAILABLE 







HOME OF 
DIXAS TEE Ly 


PRODUCTS Steel Building Division 


Atlantic Steel Company 


P.O. Box 1714, Atlanta 1, Georgia ¢ TRinity 5-3441 
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PROGRESSIVE ENGINEERING MAKES THE DIFFERENCE 


ONLY DELCO-REMY OFFERS FULL-TRANSISTOR 


Designed for use with 
DELCO-REMY’S new self- 


rectifying a.c. generators 


Now you can choose between two modern new Delco- 
Remy regulators—the most accurate available today. 
One is a full-transistor model, the other transistorized. 


144 Want more facts? Use Reader Service Card Page 133 


The FULL-TRANSISTOR REGULATOR has no moving parts 
and offers the ultimate in accurate electrical performance, 
durability and reliability. It is composed entirely of 
transistors, diodes, condensers and resistors, permitting 
higher field current for better generator performance. 
Constant voltage control is unaffected by temperature 
changes, vibration, or mounting position. A simplified 
external adjusting feature permits easy voltage setting 
for varying operating conditions. And this full-transistor 
regulator requires no periodic servicing. 

The TRANSISTORIZED REGULATOR contains a single tran- 
sistor and diode working in conjunction with a vibrating- 
type voltage sensing unit. The transistorized circuit 


SOUTHERN AUTOMOTIVE JOURNAL for October 1959 





d 


AND TRANSISTORIZED VOLTAGE REGULATORS 


permits high field current for improved generator per- 

formance with low non-inductive current through the 

contacts for greatly extended contact life. Models are 

available for circuits containing either ammeters or FROM THE HIGHWAY TO THE STARS 
indicator lights. All units are temperature compensated 


to better match battery voltage requirements. D el CO -R em 
Both the full-transistor and the transistorized models have y 


the same mounting dimensions as standard regulators. ELECTRICAL SYSTEMS 


Whichever model you choose for your new vehicles or for DELCO-REMY + DIVISION OF GENERAL MOTORS + ANDERSON, INDIANA 
replacement on present ones, you can be sure of reduced 


servicing and extended battery life. Available from your 
car or truck dealer or through the United Motors System. 
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0 
7268 


Ken-roo.S 


HAND-FORGED FROM 
CHROME NICKEL 
ALLOY STEEL 
FOR EXTRA STRENGTH 

= 
T-1X_ 18” Straight Spoon 


a 
T-2X 18” Curved Spoon 








mE SE EE Se ee ee ee ee ee ee ee _ a os &, 


18” Drop Center Tool—elimi- 
nates slipping and tube pinching 


ZA 
Ban 


New LifeGuard 
Tube Remover 


y a 
17” All-Purpose Tire 
T-5B Tool—famous favorite 
for all-around work 





Universal Hub Cap Remover for all 
cars—prevents marring—keeps cap 
from dropping —satisfaction guaranteed 


f 


T-10 
Bead Spreader for cas- 
ing inspection and repair 


SEE YOUR JOBBER on the complete 
i line of Job-Designed Ken-Tools. 
Forged by the largest exclusive manu- 
facturer of top-quality Tire-changing 
Tools and Equipment. THE KEN- 
TOOL MFG. CO., AKRON 5, OHIO. 


, 


VOB -OLESIGNEO 


Nee 
ae TIRE-CHANGING ~ 
we TOOLS KNOWN, USED 
AROUND THE WORLD 


2 


146 Want more facts? Use Reader Service Card Page 133 








New Products 
(Continued from page 142) 





817—Nut Cracker 


Weighing 1 lb. and 5 ozs. and sized 
to fit into the palm (6%” over-all, 
the “NC-50” universal nut-cracker, 
announced by Craft Tool Co., 1524 
Fairmount Ave., Philadelphia 30, Pa., 
reportedly is capable of cracking 
every size nut on a car body or frame. 

Tool can reach anywhere the hand 
can reach, it was claimed, handling 
every size nut from 5/16” to 13/16” 
(across the flats) without damage to 


the bolt. Easy to operate, it works by 
chisel action, building up to 25,000 
lbs. of cracking pressure, the manu- 
facturer said. Its double offset design 
reportedly enables a mechanic to lay 
it on any nut in any position and still 
have wrench room to turn the pres- 
sure-forcing screw at the bottom. 
Want more info? Use coupon on 
page 133 and you will get it! 


818—Cam Parts Catalog 


Catalog “No. 959,” to be available 
soon from Dura-Bond Engine Parts 
Co., 3201 Ash St., Palo Alto, Calif., 
is said to include under one cover for 
the first time all the company’s 
products, including “All-Round” cam- 
shaft bearings, cylinder sleeves, 
sleeve assembly sets and all-purpose 
cam bearing tool—an improved 
model. 

Want more info? Use coupon on 

page 133 and you will get it! 


819—Chevy Panels 


Replacement panels for the lower 
rear and center sections of the rear. 
fender on all 1956 Chevrolet models 
have been announced by Schofield 
Mfg. Co., 1130 E. 222nd St., Cleve- 
land 17, O. 

The precision die-formed panels 
are furnished in right hand (P-702-R) 
and left hand (P-702-L) styles. Their 
use is said to save a considerable 
amount of the cost and time involved 
in removing and replacing the entire 
factory section. 

Want more info? Use coupon on 

page 133 and you will get it! 


820—Windshield Solvent 


A windshield washer anti-freeze 
and solvent announced by The Las- 
stik Mfg. Co., Wayne & B. Sts., Ham- 
ilton, O., is said to permit use of car 
windshield washers below freezing 
temperatures, keeping washer, lines 
and nozzles open and free-flowing. 

Product reportedly gives absolute 
protection down to 10° below zero, is 
non-foaming and harmiess to paint 
or rubber when used as directed. 

Want more info? Use coupon on 

page 133 and you will get it! 


821—Thermostat Tester 


For all-season use to detect stick- 
ing or sluggish thermostats, a tester, 
announced by Borroughs Tool & 
Equipment Corp., 2429 N. Burdick 
St., Kalamazoo, Mich., consists of a 
transparent glass tank 344” in diam- 
eter by 4” deep, an electric heating 
unit at the bottom with a UL-ap- 
proved cord, a built-in thermometer 
and a lid, attached to the underside 
of which is a suitable holder. 

In use, the tank is filled with 
water, thermostat is placed into the 
holder, lid is closed so that thermo- 
stat is immersed and the cord is 
plugged into an electrical outlet. In 
a short time, it was claimed, water 
is heated to the degree that opens 
the thermostat and the opening tem- 
perature of the water may be noted 
on the thermometer. 

Want more info? Use coupon on 

page 133 and you will get it! 


822—Abrasive Catalog 


Over 1,600 experience-tested abra- 
sive wheel recommendations for 
grinding everything from agate to 
zirconium are set up in alphabetical 
order in a 57-page, 3-hole punched 
specifications catalog, available on a 
first-come, first-served basis, from 
the Advertising Branch, The Car- 
borundum Co., Niagara Falls, N. Y. 
Material, work, operation—with their 
respective recomendations on abra- 
sive, grit, grade and bond—are listed 
for quick reference. 

Want more info? Use coupon on 

page 133 and you will get it! 








Experience shows that factory-selected ig- 
nition Assortments have their drawbacks. 
Parts that sell well in some areas, do not 
necessarily move in others. SHURHIT’S 
Selective Stocking Program lets you cus- 
tom-select your ignition assortment to fit 
your own service demands. 


Whatever your current operations re- 
quire, — your SHURHIT jobber will sup- 
ply the exact cabinet and initial stock of 
quality parts you need for YOUR locality 
and YOUR trade, at an amazingly small 
initial investment. 


Contact your SHURHIT jobber today 


for details on the SHUR- 
HIT Selective Stocking 


O Shurhit 


PRODUCTS, INC. 


Waukegan, Illinois 


WORLD’S FINEST IGNITION 


SOUTHERN AUTOMOTIVE JOURNAL for October 1959 








PEAG? |I/| 


= HEY, JOE! GET A LOAD OF THE BIG 
PRIZE GIVEAWAY PUROLATOR’S 
RUNNING THIS YEAR! 
Pw 














i} 
NYY Noes 
Ves 


: Be | 


WoW! $126,000 WORTH OF MERCHANDISE 
WAITING TO BE WON! 
YES —AND 
THERE'S NOTHING TO BUY 
OR SELL. MAN, THIS 
IS EASY! 








g ALL WE GOTTA DO IS PUTA 
PUROLATOR “SEAL OF PROTECTION” 
ei STICKER ON EACH CAR THAT 
DRIVES IN... 














"O00 [\no FILL OUT THE PUROLATOR. 
PRIZARAMA ENTRY THAT'S PEELED OFF 
THE STICKER FIRST.” 


GET RULES AND 
DETAILS FROM YOUR 
PUROLATOR SUPPLIER 











THERE'S NO LIMIT TO ENTRIES... 
AND ONLY US GUYS WHO WORK 
IN SERVICE STATIONS, GARAGES 


AND CAR DEALERS CAN ENTER. 
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THIS PUROLATOR PRIZARAMA |S FOR ME! WE 
WIN PRIZES AND 
| MAKE MONEY, Too! 





ee WOULD 
1 LIKE TO 


SN 
CB. 
KZ 


OL ATO Pore 
os [Sp WIN THAT 


Ou Fine id SWIMMING 
POOL. 
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823—Wrench 


“No. 262” wrench, announced by 
Herbrand Tools, Fremont, O., com- 
bines an open-end wrench and a 
spanner wrench in one tool, and is 
said to be the only tool needed to 
adjust the internal emergency brake 


P 


oe 


on any Chrysler car—even with 
Torqueflite or Powerflite transmis- 
sions. 

The 7/16” open end loosens cap 
screw on the protective shield of the 
brake housing. Spanner end is used 
to make the actual adjustment on 
the serrated brake shoe nut. Tool 
eliminates clearance problems and is 
perfectly balanced, according to the 
manufacturer. 

Want more info? Use coupon on 

page 133 and you will get it! 


824—Mattresses 


Fitted to cover every square inch 
of floor area in station wagons, cus- 
tom-designed mattresses, introduced 
by Travel-Ease Corp., 2185 East 14th 
St., Cleveland 15, O., are available 
for all wagons built since 1954, and 
reportedly will be ready for 1960 
models as those models are made 
public. 

Made of extra thick spun fiberglass 
covered with a long-wearing easily 
cleaned material, completely free of 
tufting buttons, the mattresses are 
available in brown, red, aqua-blue 
and green woven patterns. Of 2-piece 
construction, they may be used singly 
in the rear section or doubly with the 
second seat in the down position. 
Each section weighs less than 10 lbs., 
and can be easily removed for stor- 
age and cleaning, according to the 
manufacturer, 

Want more info? Use coupon on 

page 133 and you will get it! 


825—Power Steering Kits 


- Easy - to - understand, illustrated 
“‘how-to-do-it” instructions enclosed 
in every package are a feature of a 
complete line of power steering kits 

d hoses, introduced by Varco 

oducts, 1017 East Washington 
Blvd., Los Angeles 21, Calif. 

Each kit contains all parts (seals, 
washers, gaskets, retainer rings, etc.) 
necessary for complete repair of the 
particular unit being serviced. All 
seals reportedly are the same as ori- 
ginal equipment and all kit parts are 
guaranteed to equal quality of origi- 
nal equipment. Kits and hoses are 
available for all models of Ford, 
Chrysler and General Motors from 
1952 through 1959. 

ant more info? Use coupon on 
page 133 and you will get it! 


826—Timing Light 


Long service life, dependability, 
performance and ease of use are 
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claimed for the “MT-215” timing 
light introduced by Snap-on Tools 
Corp., 8052 28th Ave., Kenosha, Wis. 

Greater, more concentrated light is 
said to be provided by a new electri- 
cal circuit, which reportedly gives 
equally bright light on 6- or 12-volt 
system. Plastic case will not break 
when dropped, it was claimed, and 
its glossy red finish is impervious 
to sunlight, gasoline, oil and grease. 
Case has a pistol-grip handle, while 
pushbutton switch reportedly has 
ample over-travel to permit com- 
fortable operation by virtually any 
hand size. Net weight of the entire 
unit was listed as 2% lbs. 

Want more info? Use coupon on 

page 133 and you will get it! 


827—Windshield Washer 


Guaranteed to remove instantly 
all oil and road film and keep wind- 
shields from smearing for a minimum 
of 24 hours, “Clear” windshield 
cleaner, announced by Westley In- 
dustries, Inc., 1898 Scranton Road, 
Cleveland 13, O., is packaged in an 
8-oz. aerosol can, designed to be kept 
in the glove compartment of a car, 
and containing enough cleaner for 
an average of 30 uses. 

The formula of detergents and 
surfactants is intended to be applied 
by the driver by spraying directly 
on the windshield in path of blades. 

Want more info? Use coupon on 

page 133 and you will get it! 














A set of colorful, attractive, jumbo-size 
F RE Ee posters will help you promote rebuilt en- 
gine sales. Each poster is 42” x 28”, suitable for wall or window mount- 
ing. Write now to get the details on how you can get your posters. 
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REBUILT 


CREMANUFACTURED) 


ENGINES 


Finish a 2/2 -day job in just 8 hours... 


make more profit too! 


You can install a remanufactured engine in about eight hours—-that’s over twice as 
fast as you can complete a major engine overhaul! You'll make twice as much parts 
profit and be able to handle up to three times as much work in your shop. What's 
more, the remanufactured engine is guaranteed for you by the rebuilder. There are 
hundreds of new parts and rebuilding steps to insure top performance and stop the 
comebacks and free adjustments that can eat away the profit in an overhaul! In- 
vestigate today! 


SEND FOR THIS INFORMATIVE BOOK! 


See why the next three years will be big ones for remanufactured engine sales. 
Read how you can double parts profit . . . triple shop capacity . . . increase related 
parts sales. Write today for “INSTALL RATHER THAN OVERHAUL.” 


Muskegon Piston Ring Company, Muskegon, Michigan 


Picton Ring 








Style leader of the 1960 Dodge 
truck line is this Sweptline half- 
ton pickup, which features a larger 
cubic - load capacity and bigger 
brakes than any reportedly com- 
parable model in the industry, It’s 
offered with a 120hp six-cylinder 
or a 200hp V-8 engine. 


Goodyear Official Raps 
Unsafe Tire Habits 


iad BH TO now, too little effort 
has been made to get un- 
safe or dangerous tires out of serv- 
ice.” 

That is what Victor Holt, Jr., 
executive vice president of the 
Goodyear Tire & Rubber Co., told 
the annual meetingof National Tire 
Dealers and Retreaders Association 
in Washington, D. C., last month, 
prefacing his remarks with a pre- 
diction that American expendi- 
tures for tires and tubes in 1964 
will be $300,000,000 more than last 
year. Despite this vast outlay, he 
pointed out, recent findings indi- 
cate that some 40% of the nation’s 
automobiles will still have one or 
more unsafe tires. 

“Our automobiles are engineer- 
ed for maximum safety on turn- 
pikes,” he said, “and so are our 
tires. But too many drivers still do 
not understand that while brakes 
stop their wheels, it is the tires 
that stop the car. 

“Far too many drivers will start 
out on a turnpike trip with tires 
which are unsafe, even for slow 
driving. When they do, they en- 
danger their own lives. .. and the 
lives of others.” 

Holt said that industry forecast- 
ers, who have come up with “some 
real box-car numbers,” expect 
1964 automobile registrations to be 
67.5 million — ten million more 
than 1959 registrations. 


Autolite Co. Drops 
Use of Hyphen 


KING steps to enter new fields, 

The Electric Autolite Co. has 
eliminated the hyphen in the 
name Autolite, President Robert 
H. Davies announced. 

The significance of the move 
Davies said, is that the new spell- 
ing better signifies the company of 
today, which is more diversified 
than when it was solely a supplier 
for the automotive industry. The 
company has been gradually di- 
versifying its activities since 1957, 
Davies said. 


SOUTHERN AUTOMOTIVE JOURNAL for October 1959 Want more facts? Use Reader Service Card Page 133 149 








Cutting down on Legwork 
In Checking Taillights 


bb PREVENT needless legwork 
when checking taillights, back- 
up or other rear lights, mount a 
mirror on a wall so the rear end 
of the car can be seen from up 
front.—Ed Mayover, 1601 - 14th 
Street, W. (U. S. 41), Bradenton, 
Florida. 


Making Squeegee Device 
To Clean Car Windows 


R cleaning car windows which 

have collected moisture from 
parking in the open, a squeegee 
can be made from a discarded 
windshield wiper blade and a 
broomstick. 


Wiper blades (in fairly good 
condition) can be obtained gratis 
at any service station. Select one 
made for curved windshields and 
fasten it to end of broomstick with 
a small angle bracket and bolt as 
illustrated. Use a short broomstick 
and the device can be kept under 


the car seat for convenient use. 
With a few swipes of this tool, rear 
window and all other glass can be 
freed of moisture.—Glen F., Still- 
well, 340 Ninth Street, Manhat- 
tan Beach, California. 


Using Funnel to Find 
Engine Vacuum Leaks 


MALL vacuum leaks in the en- 

gine carburetors or manifolds 
are difficult to locate because of 
other engine sounds, much of 
which can be cut out by putting a 
small funnel to one ear with a long 
piece of small-diameter flexible 
hose. 

In this manner we locate many 
leaks by moving the hose around 
the different suspected places. 





COLE-HERSEE Switches & Connectors 


No. 9524 Combination 
Rotary Ignition 
& Light Switch 


Plastic-Coated Solenoid 
Completely Waterproofed 
Non-Breakable 
Intermittent Duty Solenoid 





No. 1281 Heavy Duty Polarized 
Two Pole Electrical Connector 
(Insulated or Grounded) 


“im Be 


No. DL-5 Dash Lamp 


No. 5053 Push Pull 
Fused Light Switch 


BUILT UP TO A STANDARD — NOT DOWN TO A PRICE 


a = 


| COLE-HERSEE co. 


20 OLD COLONY AVENUE, BOSTON 27, MASS. 





No. 9522 Key 
Operated Ignition 
& Light Switch 


Master Disconnect Switches 
S.P.S.T. . D.P.S.T. 
(Extra Heavy Capacity) 
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GOT A GOOD 
$ IDEA? 

time - saver or shop 

short - cut accepted 
a to or rough sketch will 
make your idea more valuable. 
ously published, offered for our 
exclusive use, can be consid- 
Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 8, Ga. 


will be paid for every 
for ee in this section. 
Only original items, not previ- 
ered. Send them to: Southern 
Rejections cannot be returned. 











When the hose moves over the 
vacuum leak, the funnel tends to 
amplify the sound.—James D. 
Martin, Route 1, Box 329, San 
Marcos, Texas. 


Dismounting 14" Tires 
Without Equipment 


Fo the small operator whose 
volume does not justify the pur- 
chase of power tire dismounting 
equipment, the “breaking loose’”’ of 
some 14” tires is a problem—espe- 
cially tires mounted on Chrysler’s 
safety wheels. 

Illustration shows a method of 
breaking tires loose by using the 
inflated tire of another vehicle. 


It’s a two-man job, since one man 
must hold the deflated tire in 
place while another steers the ve- 
hicle. Hand signals can guide the 
driver of the car so that inflated 
tire can be held as closely as pos- 
sible to the bead of the deflated 
tire. By careful manipulation, the 
inflated tire can be guided around 


SOUTHERN AUTOMOTIVE JOURNAL for October 1959 


about a third of the circumference 
of the deflated tire, which usually 
loosens earlier, Foot pressure can 
do the remainder of the job.— 
Lynn F. Snoddy, 1622 Vivian 
Street, Shreveport, Louisiana. 


Stopping Clutch Rattle 
On "59 Chevrolets 


N THE 1959 Chevrolet with 

standard shift, the clutch pedal 
control rod usually starts rattling 
after a few hundred miles of 
normal operation. 


An accelerator spring hookea 
from the rod to the body will 
eliminate this rattle—Jim Sir- 
mans, c/o Harrison Chevrolet 
Company, Marianna, Florida. 


Removing Block Unit 
On Chevrolet V-8s 


LocK unit of the oil pressure 
gauge on Chevrolet V-8s is sit- 
uated in a position difficult to 
reach. 
An easy way to remove the unit 
if it is the early type with a hexa- 

















NING 


iT’sS A GRAND 
ELECTRIC FUEL PUM P 

















| 
| 
| 
| 
| 
| 
8 major improvements offered by the advanced, | 
new Autopulse “1000” model include: | 
Much longer life. Much greater capacity (upto | 
42 gph free flow). Noise suppression. New | 
energizer creates smoother flow. New cycolac 
cover is color-coded for voltage identification. | 
Available for 6 or 12 volts (automotive) | 
and any voltage on special order. New Autopulse | 
“1000” with universal mounting bracket fits 
any car or truck, any commercial, industrial, 
and marine engine. | 
| 
| 
| 
| 


Electric 
AUTOPULSE 
Division 

WALBRO CORPORATION 
Cass City, Michigan 
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MARVEL 


HI-REV 


Cures Engine Miseries! 
Dissolves sludge and var- 
nish—frees hydraulic valve 
lifters. 


MARVEL 


MYSTERY OIL 


Prevents carbon formations, 
cylinder wall wear, sticking 
of exhaust valves, and in- 
creases engine efficiency 
and flexibility. 








OUTBOARD 
ENG-OIL 


@ Keeps rings free. 
@ Keeps correct compression. 
@ Burns clean. 


EMEROL MANUFACTURING CO., INC. 
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Y gyTOMmatiC 
TRANSMISSION 


| TREATMENT 


MARVEL 


AUTOMATIC 
TRANSMISSION 
TREATMENT 
Scientifically developed to 
PREVENT common transmis- 


sion troubles — leaking, 
creeping, slipping, surging. 


INVERSE 
OILER 


The only way to provide con- 
sistent feedings of MARVEL 
MYSTERY OIL to upper cylinder 


areas 
e 


To maintain “the peak power per- 
formance of a new car” the only 
way is with the MARVEL OILER. 


Operating off the intake mani- 
fold, this completely automatic 
oiler feeds world-famous MARVEL 
MYSTERY OIL to the upper cylin- 
der areas in exact proportion to 
engine load and speed. Just keep 
the oiler filled. Every “fussy” 
driver is a prospect. Installation 
kits for every car available. 





CONTACT YOUR 
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Unit Parts Co., Oklahoma City, 
Okla., expects to occupy before 
Jan. 1 a new $500,000, one-story 
building providing 109,000 square 
feet of floor space almost double 
the space now occupied not far 
from the Oklahoma City shopping 
district. The building will partial- 
ly occupy a ten-acre tract provid- 
ing expansion room for the future. 
When the new plant is in opera- 
tion, employes will be increased 
from the present 254 to 300, ac- 
cording to Genera] Manager E. J. 
Reid. This firm, launched in a 
small way in 1932 by the late J. 
W. “Bill” Boulton, Sr., produces 
a line of exchange automotive 
parts. Still owned by the Boulton 
family, Mrs. Irene Boulton is 
president. 


gon-shaped 7/16 shank is to pry 
the top of the shank with a tire 
tool or screwdriver. A 7/16 socket 
can then be used for removal.— 
Archie Miller, Cargile Motor Com- 
pany (Chevrolet-Oldsmobile-Cad- 
illac), Texarkana, Arkansas. 


Preventing Wiper Damage 
To Ford Windshields 


Mex windshields on late-model 
Fords are damaged by the 
windshield wipers scraping a deep 
groove in the glass to such an ex- 
tent that windshield must be re- 
placed. 

We eliminate this condition by 
bending each wiper arm toward 
the outside of the car about 15°. 
This prevents the wiper blade from 
scraping on curved portion of the 
windshield when the wipers begin 
to return to the center of wind- 
shield—-James D. Martin, Route 1, 
Box 329, San Marcos, Texas. 


Installing Piston, Rods 
In V-8 Engines 


A DEVICE that will help mechan- 
ics to re-install piston and rod 
assemblies when overhauling V-8 
engines can be made of an 8” 
length of air hose. 

Place hose over top rod bolt and 
guide rod into place from the top. 
With two pieces of hose, install 
two pistons and rod assemblies be- 
fore going under the car to in- 
stall rod caps. This method will 
save time and also protect the 
crankshaft from damage by the 
bolt.—Froy Williams, R. F. D. 1, 
Box 110, Delbarton, West Vir- 
ginia. 

Try your hand. You may get 
seven bucks, too! 
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nothing compares with the new“DO THE JOB RIGHT” 


unkinking. Here, Flex-O-Power Ram and Power Towers 


Top pulls at the proper height speeds quarter owers ) 


stretch panel thru tail light opening—the RIGHT Way! 


th EASY WAY to Straighten Frames and Bodies! 
Only Bear Offers the Efficient 4-Way Stretch Method — 
to do the job RIGHT — and handle 100% of the jobs! 


Don’t be fooled by pull-kit claims! Look beyond the 
price tag! The experience of thousands of Bear 
Operators proves that there is no substitute for a 
machine that does the job right and handles any job. 
It’s the one sure way to reduce overhead and make 
you the most profits right from the start! The Bearcat 
108-12 gives you not only the equipment, but also, the 
proven methods to do the job right! Why not get the 
free Technical Pamphlet and Profit Facts now? Mail 
the coupon today! 


Compare These Outstanding Features: 


V Work is locked down to prevent damage to other 
parts... to insure safety and operating ease. 

V Bear’s stretch-and-push method prevents buck- 
ling and damage...restores frame to original shape. 


BEAR : 


the most famous name in frame and alinement service § 


v 


Y 


Handles all conventional chassis and “‘unitized’”’ 
frames. 

24-inch high rack makes mechanic’s work easier 
and more efficient. 

54-inch Power Towers permit pulling at all lev- 
els and angles. , . eliminate ‘“‘booby-trap”’ hook-ups. 
Do frame correction and body rough-in at 
same time with four 12-ton power units used in 
combination. 

20-ft. runways adjustable to any car width 

foreign and domestic. 

Does the complete job faster, easier, wit! 
power and safety than any other unit. 


more 


eae EN Re oe ee eat SS SR ENE GS 
| BEAR MFG. CO., Dept. $-5, Rock Island, Ill. 
Rush FREE Technical Pamphlet and Profit Facts 


on the New 108-12 Bearcat Service 
Name.... 


Address 


City Zone Stote ; 
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here to 
help keep Chevrolet dealers 


rolling up 


new sales records... 


elegance 


with 





economy 


“Nearest to perfection a low- 
priced car ever came.” We be- 
lieve that sincerely, for there's 
never been a car, past or pres- 
ent, quite like the ‘60 Chevro- 
let. Everything about it, every 
styling accent, every engineer- 
ing detail, has been polished and 
refined toa degree of perfection 
never before thought possible 
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of a car in Chevy’s price class. 

The nicest part, to a Chev- 
rolet dealer, is that this Chevy 
should suit just about every- 
body. It combines so much of 
its own well-known practicality 
and economy (witness Chevy's 
new economy - engineered V8 
engine) with so much of the 


The Parkwood Station Wagon. 


luxury and hushed comfort 
usually associated with much 
higher priced cars. Chevrolet 
dealers across the country are 
going to be cashing in on 
everything new and different 
about this one! . . . Chevrolet 
Division of General Motors, 


Detroit 2, Mich. cca 
Nearest to perfection a low-priced car ever came! 


Ra 
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HERE FROM CHEVROLET 


THE 
COMP ACT CAR 


CREATED TO HELP 


X CHEVROLET 


DEALERS conquer 


A NEW FIELD OF CAR BUYERS! 


THE REVOLUTIONARY 


orvair 


BY CHEVROLET 


America’s only car with the engine 
in the rear, where it belongs in a 
compact car! 
America’s only car with inde- 
pendent suspension at all 4 wheels! 
America’s only car with an air- 
cooled aluminum engine! 


The product of nine years of 
research and development at the 
auto industry’s most advanced 
facilities, Corvair is America’s first 
truly compact, economical car that 
retains the ride and 6-passenger 
room Americans are used to in a 
big one. 

The key to this small miracle: 
America’s first and only rear- 
mounted aluminum engine—a 
lightweight 6 so revolutionary it 
can be packaged with the trans- 
mission and drive gears as one 
compact unit. 

Because the engine is in the 
rear, the floor’s practically flat, 
front and rear; there’s plenty of 
foot room for everybody, including 
the passengers in the middle. Com- 
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The glorious Corvair 700. 


bined with Corvair’s unique body- 
frame construction by Fisher, this 
provides overall spaciousness com- 
parable to the interiors of many 
postwar conventional-sized cars. 

Shifting engine weight to the 
rear also makes for smoother, 
easier compact car handling and 
gives glued-to-the-road traction 
for cornering and sure-footed grip 
on ice, mud or snow. And with 
independent suspension at all 4 
wheels—an advance comparable 
to the independent suspension of 
front wheels on full-sized cars 
years ago—you get a poised, un- 
ruffled ride that rivals even the 
costliest cars. 

Corvair’s size—some 5 inches 
lower, 214 feet shorter and 1,335 
pounds lighter than conventional 
sedans—makes it a joy to jockey 
through busy streets, a pleasure to 
park (no need for power assists). 
Its revolutionary Turbo-Air 6 gets 
25 to 40% more miles to a gallon 


of regular gas (a real magician on 
mileage). And, because the engine’s 
air cooled, Corvair buyers never 
need antifreeze, get quicker warm- 
up with less wear on parts even on 
the coldest mornings (even heat 
for passengers comes quicker— 
almost instantaneously—from an 
optional airplane-type heater). 

These are all things no front- 
engine compact car can offer. And 
with them, Chevrolet dealers can 
sell the sort of economy and prac- 
ticality that would never have 
been possible if Chevrolet engi- 
neers had been content to make 
the Corvair merely a sawed-off 
version of a big car. One thing 
Chevrolet dealers can count on lor 
sure:therevolutionary new Corvair 
is bound to open new areas of 
profit by conquering a whole new 
field of new-car buyers! . . . Chev- 
rolet Division of General Motors, 
Detroit 2, Michigan. 


* THERE’S NOTHING LIKE A NEW CAR, and no COMPACT car like the CORVAIR by Chevrolet!* 
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Jobber News 


(Continued from page 71) 


He quoted from a recent survey 
—made by SOUTHERN AUTOMOTIVE 
JOURNAL—which showed that 38% 
of the sales volume of Southern 
and Southwestern’ wholesalers 
comes from garage owners. 

“We are not a co-op,” Wilder de- 
clared “It seems that nearly every 
industry in the United States is co- 
oped to death. It is in our constitu- 
tion and bylaws that we cannot be 
a combine or a co-op. We are not 


parts men. We have enough prob- 
lems of our own without taking 
on some of yours.” 

He explained how a unit of IGOA 
was organized at Knoxville by co- 
operating wholesalers and recom- 
mended similar action in Kentucky. 

“It is a proven fact that over 
90% of the parts purchased by the 
independent garage owner are 
purchased from the parts whole- 
saler,” the Tennessean said. 

Charles H. “Chuck” Davis, 
executive editor of Jobber Product 
News and former executive secre- 
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hig 


When ‘you °re under the hood, 
Where profits are good, 
Remember, 


ose oe need changing, too! f 
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Standardize on the complete line 
of Murray automotive necessities 


Hose Clamps Steel Reinforced Plastic Battery Hold Downse Battery Service 
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H. B. Truslow of Richmond Auto 
Parts, Richmond, Va., one of the 
best-known wholesalers in the na- 
tion, died suddenly October 2. He 
was found in bed and his death 
was attributed to a heart attack. 
He was a past president of the 
Automotive Engine Rebuilders As- 
sociation, long active in the for- 
mer NSPA and the Virginias- 
Carolinas Automotive Wholesalers 
Association. Because of his wide 
knowledge of the aftermarket, he 
had appeared on many state and 
national association programs. His 
active career kept him frequently 
away from his own business as 
he endeavored to serve the after- 
market industry. 


tary of the Florida Automotive 
Wholesalers Association, as well as 
a former Kentucky and Tennessee 
wholesaler, told the convention 
that Wilder was typical of “the 
new type of garageman” rising in 
the industry and expressed satis- 
faction that “at long last the vari- 
ous segments of this industry are 
coming together.” 

“It is a disgrace to our indus- 
try,” said Davis, the first manager 
of National Automotive Parts As- 
sociation, “that in some states the 
garagemen have had to lead the 
way in organizing wholesalers.” 

J. L. “Jack” Wiggins, executive 
secretary of the wholesalers divi- 
sion of Automotive Service Indus- 
try Association, recommended, 
among other things, that KAWA 
consider setting up a collection 
agency for its members. He em- 
phasized that ASIA was anxious to 
cooperate with KAWA and to aid 
jobbers in other states desiring to 
form a state association. 

In an open discussion of jobber 
problems, moderated by William 
C. “Bill” Herbert, editor of 
SOUTHERN AUTOMOTIVE JOURNAL, 
speakers included George W. Kin- 
nie of Knoxville, president of the 
Automotive Wholesalers Associ- 
ation of Tennessee, and Ralph 
Silverman of East St. Louis, presi- 
dent of the Illinois Automotive 
Wholesalers Association. 
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William S. Parks of Nashville, 
Tenn., has been appointed district 
manager for Permatex Co., Inc., 
in Tennessee and parts of Arkan- 
sas, Kentucky, Alabama, Georgia 
and West Virginia. A native of 
Tennessee, Parks has held sales 
and sales managerial positions in 
the automotive aftermarket since 
1 


. 


Silverman detailed steps which 
his listeners might follow to meet 
the threat of unionization, In his 
area, he pointed out, the industry 
has been unionized for more than 
20 years. He urged especially that 
employers “remain calm” in talk- 
ing with employes at any time and 
that they keep themselves easily 
available for discussions of any 
matter with their employes. 

James Carney, Wellington, New 
Zealand, newspaperman, addressed 
a luncheon session. 

Special guests recognized at the 
convention included J. McEwen 
Cherry of Nashville, Tenn., presi- 
dent of AAR, and Keith Broyles 
of Nashville, executive secretary 
of the Automotive Wholesalers As- 
sociation of Tennessee. 


Two Southerners Named 
To ASIA Committee 


A VOCATIONAL education subcom- 
mittee, appointed by Automo- 
tive Service Industry Association 
to continue expansion of its “Auto- 
motive Instruction in Our Schools” 
program, includes two members of 
Southern firms, They are: 

Robert E. Phelps of Phelps- 
Roberts Corp., Washington, D. C., 
and C. Howard Hout of Keenan 
Auto Parts Co., Albany, Ga. 

Manufacturer members are: 
Martin W. Bazner, Sr., of Ammco 
Tools, Inc., North Chicago, IIl., and 
E. W. Windsor of Sherwin-Wil- 
liams Co., Cleveland, O. 

The purpose of the committee is 
to recommend ways and means the 
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ASIA membership can form a close 
liaison with vocational educators 
and industry groups throughout 
the nation so as to help expand and 
upgrade training programs. 


Louisianan Improves Facilities 


Air conditioning was added to 
the store and machine shop build- 
ings of Motor Supply & Machine 
Shop, Inc., Bastrop, La., President 
and Manager Charles F. Jacob an- 
nounced, The firm also purchased 
adjoining property and hard-sur- 


faced the lot for customer-employe 
parking. 


Atlanta Auto Supply Co. of At- 
lanta, Ga., has been appointed dis- 
tributor for Lincoln Engineering 
Co.’s lubricating equipment, ac- 
cording to L. C. Matthews, secre- 
tary and treasurer. 

7 - * 

Mustang motors have been added 
by Condrey Motor Parts, Inc., Rich- 
mond, Va., M. T. Wood, secretary- 
treasurer, announced. 

(More Jobber News on page 160) 








P&D ignition parts are warranted, in 
writing, for a whole year. That means 
you - and your customer - can expect 
top performance from every P&D-ize 
tune up. Get the P&D-ize once-a-year 
habit and watch your business grow. 


PaD MANUFACTURING Cco., INC. 
STARTING - LIGHTING - IGNITION 


19-02 STEINWAY ST., LONG ISLAND CITY 5, N. Y. 
Export Sales: Borg Warner International, 36 So..Wabash Ave Chicago 3, Ill 
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was I Lucky! 


“Lucky I didn’t get killed. I hit a big dip in the 
road, and the car came crashing down on its 
springs, bounced hard, ran out of control and 
landed in a ditch. 

*‘Now I know the importance of efficient shock 
absorbers, but it was a tough way to learn. I’m 
having a set of new Monro-Matic shocks in- 
stalled when I get my car fixed up. It sure doesn’t 
pay to take chances with worn shocks.” 


60-Day free ride plan builds sales 


If your customer isn’t fully satisfied 
with Monro-Matics after 60 days’ use, 
just re-install his worn shocks. Through 
your jobber, you receive—free—a new 
set of Monro-Matics to replace the 
ones returned by the customer. 


Guaranteed labor refund protects your profits 


If you ever need to re-install a cus- 
tomer’s old shocks, after he’s had the 
60-Day Free Ride, we'll send you a 
$4.00 labor adjustment, on a set of 
four shocks. 





SELL SAFETY 


MONRO-MATIC 
SHOCK ABSORBERS 


Worn shock absorbers are a creeping danger. They 
wear gradually and drivers become accustomed to 
the rougher ride. Worse, few motorists realize that 
shock absorbers are actually safety equipment, and 
are blind to the danger of worn shocks. 


That’s where you come in. Sell the safety that 
new Monro-Matics provide. It’s protection for your 
customers, profit for you. Monro-Matic shocks lead 
in replacement sales, and are original equipment 
on more makes of cars than any other brand. 


THE ONLY SHOCK ABSORBERS WITH AUTOMATIC ADJUSTMENT FOR ALL ROADS AND LOADS 


DEAL YOURSELF IN ON THESE NEW MONROE MONEY-MAKERS! 


Here are two new Monroe package deals that offer you tremendous value, 
big volume and hefty profits. Take your choice—or order both—and 
deal yourself in on one of the hottest profit opportunities in years! 


$50.00 PROFIT FOR YOU 
IN THIS TD-12 ASSORTMENT OF 


12 MONRO-MATIC SHOCK ABSORBERS 


Six pairs of Monro-Matic shock 
absorbers to fit the most popular 
cars on the road. Packed in a 
sturdy shipper that doubles as a 
display carton. 


FREE TOOL BOARD—A $10.00 VALUE! 


Complete set of shock absorber 
tools comes free with each TD-12 
Assortment. Top-quality tools 
that come in mighty handy for 
many jobs around the shop. 





$42.00 PROFIT FOR YOU 
IN THIS P-D-6 ASSORTMENT OF 


6 LOAD-LEVELERS* 


weet Load The three most popular size 
Leveler Load-Levelers* comprise this 
special introductory assortment. 


Catidreted > ; ; ~ 
ee Packed in a sturdy display carton. 


on heent FREE DISPLAY BOARD 


This colorful 21” x 31” display 
board comes free with each P-D-6 
Assortment. Can be wall mounted 
or displayed on the wire rack 
included. Hardware for mounting 


y/ Jv \\ one Load-Leveler* also included. 


J MONROE 4 MONROE AUTO EQUIPMENT COMPANY - monrore, micHiGan 


IN CANADA + MONROE-ACME, LTD., TORONTO 


*Trademark 











JOBBER NEWS [continued from page 157) 





South Carolina's First Meeting 
Plans Panel Talks by Presidents 


A PANEL discussion of jobber 
problems, featuring presi- 
dents of the state wholesaler as- 
sociations of Tennessee, North 
Carolina, Georgia and Florida, 
will be among the _ highlights 


planned for the first annual con- 
vention of the South Carolina 
Automotive Wholesalers Associa- 
tion at Hotel Wade Hampton in 
Columbia Nov. 18-19. 

SCAWA President Cecil Morris, 





Here’s the Latest in 
Swede, NIFTY-PAKe 


the NEW 





A Single Package Deal that meets 
ALL Automotive Hose Clamping Needs! 


CONSISTS OF 100 SURE-TITE HOSE CLAMPS in the 
following sizes and quantities with either deep-slotted screw 
or collared screw: 

te 30 Heater Hose Clamps 

collared 40 Radiator Hose Clamps 

20 Booster Brake Hose Clamps 

10 Truck Hose Clamps 


HANDY 10-PAKS AVAILABLE ON ALL SIZE SURE-TITE 
CLAMPS FOR REFILL AND CONVENIENT STOCKING 


Each Box Is Plainly Marked with Clamp No., and Diameter 
Range, Also Complete Size Chart on Each 10-Pak. 





WITTEK MANUFACTURING CO., 4341 W. 24th Place, Chicago 23, Illinois 
Southern Representatives 


Rudy Copeland 
P. O. Box 2140 
Ft. Worth, Texas 
Telephone: EDison 5-1258 


Hirsig-Brantley Co. 
American National Bank Bidg. 
Jacksonville 7, Florida 
Telephone: FLanders 9-6657 


Battle and Davis Sales Co. 


914 Texas Bank Building 
Dallas, Texas 
Telephone: Riverside 8-2965 


9072A 
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who is president of Battery & 
Electric Co., Greenville, an- 
nounced that these presidents had 
been invited to participate in dis- 
cussions of problems which SCA- 
WA members would request be 
taken up: 

George W. Kinnie of Knoxville, 
Tenn., Allen Lewis of Wilmington, 
N. C., Dexter Swanstrom of At- 
lanta and J. R. Stradley of Titus- 
ville, Fla. 

The panel moderator will be 
William C. “Bill” Herbert, editor 
of SOUTHERN AUTOMOTIVE JOUR- 
NAL. 

The tentative program for the 
association, which was born last 
November, calls for registration to 
open at 9 a.m. Nov. 18. Business 
sessions will start at 1 p.m. After 
a cocktail party, Dr. Carl Winters, 
noted Chicago lecturer and min- 
ister, will address the banquet 
that night. 

The association will give a get- 
acquainted breakfast the next 
morning for all members and their 
wives. A business session will be- 
gin at 9:30 am. and conclude 
around 1 p.m. 

H. F. “Red” Reagin of Atlanta, 
president of the Independent Ga- 
rage Owners of America, will be 
among the speakers. 

All aftermarket factory men and 
representatives and all non-mem- 
ber jobbers are invited to attend 
all phases of the convention, Mor- 
ris said. 





South Carolinians Hire 
Executive Secretary 


RAUGOTT Kern of Columbia has 
been employed as executive 
secretary of the South Carolina 
Automotive Wholesalers Associa- 
tion. He will devote approximate- 
ly half of his time to the associa- 
tion’s affairs, President Cecil Mor- 
ris announced. 
His election took place at a 
meeting of the executive board. 





Electric Storage Ups Casserly 


John P. Casserly has _ been 
named general sales manager of 
the automotive division of The 
Electric Storage Battery Co., ac- 
cording to Harry N. Roberts, di- 
rector of marketing of the division. 
Casserly joined the company in 
1937 and in 1949 became manager 
of manufacturers’ sales. In 1955 
he was named manager of national 
accounts sales, automotive divi- 
sion, when that division’s head- 
quarters were established in 
Cleveland, O. 
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This picnic scene took place last 
month at the lakefront home of 
Ira C. Dimmick, president of The 
Dimmick Supply Co. of Opelousas 
and Lake Charles, La., where ap- 
proximately 130 employes of both 
stores and their families were in 
attendance. In the foreground is 
C. L. Hebert, general manager of 
the company. Wrist watches were 
awarded Cecil McBride of the 
Lake Charles store and Walter 
Reed of the Opelousas operation 
in recognition of 15 years’ service. 
Plans to construct a new store 
and warehouse building, contain- 
ing approximately 17,000 square 
feet, at the Opelousas store were 
announced by Hebert. 


Warehousemen Will Hear 
Ira Saks in November 


RA Saks, well-known industry 

figure, will moderate a discus- 
sion between manufacturers and 
distributors during the 12th annual 
convention of the Automotive 
Warehouse Distributors Associa- 
tion in Kansas City, Mo., Nov. 2-5. 

Discussion topics at the joint 
conference were decided by a com- 
mittee, according to Jack F. Whit- 
aker, chairman of the manufactur- 
ers’ advisory council, after thor- 
oughly analyzing the results of a 
survey sent to the entire AWDA 
membership. They are: 

1.—What the warehouse distrib- 
utor expects from the manufac- 
turer. 

2.—What the manufacturer ex- 
pects from the warehouse distribu- 
tor. 

Highlight of the affiliate manu- 
facturers’ closed conference, head- 
ed by J. B. Bushyhead of Moog 
Industries, Inc., St. Louis, Mo., and 
his committee, will be the presen- 
tation of the results of a survey 
conducted among the affiliate 
manufacturers covering freight 
policies, datings, compensation 


Ira Saks 








is a complete repair method! 


CAMEL provides the 

world’s finest patches and 
the complete line of tools... 
all laboratory and road 
tested to make sure, safe 
“life-of-the-tire” repairs. 


— with recommendations of 
tested repair methods based on 
continuing research of tire 
injuries and repair failures. 


Vulcanizing Clamp Tire Gun 


Vulcanizing 
Patches 


Heavy Duty 
Supreme Buffer 


Write for “The 
Truth About 
Tubeless Tire 
Repair” 


MANUFACTURING COMPANY 


MUSKOGEE, OKLAHOMA 
TORONTO, CANADA 
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paid to salesmen, minimum inven- 
tory requirements, distribution of 
catalogs and price sheets. 
Committee members are Walter 
Nash of Monroe Auto Equipment 
Co., Monroe, Mich.; Richard Wolff 
of Automatic Transmission Parts, 
Chicago, Ill, T. H. Everett of 
Monkey Grip Sales Co., Dallas, 
Texas, and Sidney O. Smith of K 
& W Products, Inc., Whittier, Calif. 
Conference planning committee 
includes James F. Flanagan of 
Pratt Muffler Division, Chicago; 
John Bury of Purolator Products, 


Inc., Rahway, N. J.; G. H. “Hal” 
Goehrig of Blackhawk Mfg. Co., 
Milwaukee, Wis.; Ralph A. Hoff- 
man of Fox Distributing Co., Chi- 
cago, and Harry Rothman of Sea- 
port Automotive Warehouse, Oak- 
land. 

An analysis of AWDA members’ 
business costs, new methods of 
sales analysis and other pertinent 
subjects will be taken up during 
the distributors’ session of the 
meeting. 

The association’s first president’s 
award to the Automotive Man of 





ee: 
HYDRAULIC 


CYLINDER HONE 


3S. will NOT Fly Apart 
if Accidentally Removed from Cylinder 







Hydraulic fluid 

does not affect 
bond of stone 

te holder. 









Fits Barrett 
B-165, Lisle /BHX 

Ammco 
#1650 Hones 





Thick stones 

provide for 

honing bores 

from 34” to 2” 

+++ Worn stones 
handle bores 
as small 
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as 4% 


B-165 
SPEEDHONE 


For passenger car 
and truck 
cylinders. 
drive shaft 
furnished with 
DeLuxe Model for 
special applications 


Flexible 


BARRETT EQUIPMENT CO. 


St. Lovis 6, M 
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_, Barrett's 

 DRUM-KUTTER 
»+. With Replaceable Tip 
for Machining Brake Drums 






Precision diamond 
hard replaceable 
carbide tip ground 
with a radius and 
clearance to 
provide a superior 
finish free of 
thread marks to 
machined drums’ 


J 


No. 41RK DRUM-KUTTER KIT 











Kit contains: 
1 41 Drum-Kutter, 
12 39 Replaceable Tips, 
2 Extra Hold Down Screws 


Available at your Local Barrett Jobber 
BARRETT EQUIPMENT CO. 
St. Louis 6, Mo 
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2101 Cass Ave 








Byron K. Fletcher has been ap- 
pointed vice president in charge 
of sales for Hastings Mfg. Co., 
Hastings, Mich., succeeding Ross 
R. Dunn, who remains with the 
company as a vice president and 
director. Associated with Hastings 
for the past 22 years in various 
sales capacities, Fletcher for the 
past five years has been sales 
manager. 


the Year will be presented at the 
joint manufacturer - distributor 
luncheon on Nov. 2. The selection 
committee headed by Hamilton S. 
Cochran, marketing manager of the 
Saturday Evening Post, and in- 
cluding Ben Forsyth, editor of the 
Northern Automotive Journal, and 
William C. “Bill” Herbert, editor 
of SOUTHERN AUTOMOTIVE JOUR- 
NAL, will choose the automotive 
man to be honored on the basis of 
outstanding meritorious or unique 
contribution to the automotive in- 
dustry. 

A record turnout is anticipated, 
with 75% of the members having 
paid advance registration fees, 
AWDA President Thomas S. Perry 
of Atlanta, Ga., announces. 


Sealed Power Adds Two 





Howard Poshustez and Robert E. 
Ruff have been named sales rep- 
resentatives for Sealed Power 
Corp., Muskegon, Mich., in the St. 
Louis, Mo., and Jacksonville, Fla., 
areas, respectively. Poshusta, who 
will headquarter in St. Louis, will 
be zone manager in Missouri and 
western Illinois, while Ruff, from 
his Jacksonville headquarters, will 
manage the Florida and Southern 
Georgia region. 





Blackhawk Porto-Power hy- 
draulic body equipment has been 
added by Ryan Supply Co., Jack- 
son, Miss., according to Devereaux 
B. Jones, Jr., manager, automotive 
division. 
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Christmas ® 


Another big seasonal promotion for Texaco Dealers...sparked *"*""re—————_—_—_—_—_—_—= 


° mn 7 a mn . j A SOLID FUTURE is one of the advantages of 
by exclusive Texaco Toy Tank Truck offer — a big-value, station _jeing a Texaco Dealer or Distributor. There may 
traffic-builder: By color ads in Look, Life, Saturday Evening Post, be an opportunity for you. Investigate—send this 


: ; coupon to Sales Manager, Texaco Inc., 135 E. 42nd 
American Legion and Sunset. Via TV on Texaco Huntley-Brinkley — St.. New York, 17, N. Y. 

Report— popular news program 5 nights a week... plus spot com- } GUURe Sie Se Gas complete information 

the possibility of my teaming up with Te 


mercials, nationwide. Plus compelling station-display material. 1 Dealer Consignee OD 


Result: More new customers, more service and product sales, par- 
ticularly Texaco Safe-T check-ups and Texaco PT Anti-Freeze. It 
all adds up to a very healthy boost in profits for Texaco Dealers 


this Fall! That’s why it pays to sell the best...sell TEX ACO 


Name 
Street 
City Zon State 
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Toft and Texas Congressman 
To Address Texas Convention 


Or United States congressman 
and the president of the Auto- 
motive Service Industry Associa- 
tion are among speakers to appear 
before the annual convention of 
the Automotive Wholesalers of 
Texas in Dallas Oct. 21 through 
24. 


Those and other speakers of 


prominence and_ entertainment 
features contracted specifically for 
the convention, plus stage and 
gridiron attractions that are to be 
a part of the giant State Fair of 
Texas, are expected to draw a new 
record attendance. 

President Fred Pinkston of Fer- 
guson Auto Supply of Lubbock 





Here’s your short cut to polishing profits! 
NEW 





wily’ 


the non-swirl polisher 
Cuts polishing time 25 to 30% 


Designed for use with high-speed liquid machine 
polishes exclusively. Smooth-operating, 


MODEL P280 
7” Dia. —2800 RPM 


Furnished complete 
with 7%." AMCOR 
Polishing Pad 


Blu-Shel 
“*Magic"’ 
CAR POLISH 


Cleans and polishes 
in one operation. The 
perfect polish for all 
car finishes . . . and 
the perfect compan- 
jon for use with the 
new ‘‘Swifty’’ pol- 
isher. 


© 1958 Milwaukee Electric Tool Corp. 
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lightweight . . . insures a high-luster 


finish in less time . . . the kind 
of finish that results in greater 
customer satisfaction and 

a bigger, more 

profitable volume 

for you! 


See your 
Milwaukee Representative or write: 


Milwaukee Electric Tool Corp. 


5314 West State Street, 
Milwaukee 8, Wisconsin 


Find Us Fest 
tn The 
Yellow Poges 


y = 
xe: 


Also available... 


7" dia. Model PI75. \% or 
— 1750 RPM Serer tt! 


9” dia. Model P139 — 1450 RPM 





and G. C. Morris, executive direc- 
tor, are agreed that the associa- 
tion has “the most attractive and 
balanced convention and _ booth 
conference program in 26 years 
of organization history.” 

For some years the booth con- 
ference has been a big factor in 
the convention. This year, in ex- 
cess of 60 manufacturers or their 
representatives are to have space, 
with booths arranged in one of the 
ballrooms of the headquarters ho- 
tel. 

Pinkston will preside over the 
business session that will elect his 
successor and also over a discus- 
sion as to whether or not the as- 
sociation will consider holding its 
1961 convention on ship board 
during a cruise of the Caribbean. 

If the convention conforms with 
custom, members will vote to ad- 
vance W. E. “Bill” Woods, first 
vice president, to president. His 
firm is Standard Parts Co., Hous- 
ton. This same custom should 
move Yancy Robertson from sec- 
ond to first vice president. His 
company is Robertson and King 
Motor Supply, Dallas, and he is 
president of the Southwest Auto- 
motive Show for 1960. 


Mrs. Baker Is Secretary 


Mrs. H. G. Baker, Baker Auto 
Supply, Hillsboro, is secretary and 
Poncho Oatman, The Walter Tips 
Co., Austin, is perennial treasurer. 
In addition to dealing with the 
election of officers, the association 
must elect 16 new directors, or re- 
elect them. 

Special entertainment designed 
to interest wives includes a twin- 
piano program for the buffet din- 
ner, a lecture on “Grooming, 
Glamour and Gumption,” an open 
house in a Dallas jewelry store 
and a tour of the Dallas decora- 
tive center. Five professional acts 
and an orchestra will appear for 
the floor show at the annual ban- 
quet, a gay ’90’s costume party. 

The congressman who. will 
speak, a Texan, is Wright Patman 
on “Small Business and Washing- 
ton,” and “The New Association, 
Its Possibilities and Potential 
Strength,” will be the subject of 
Victor L. Toft, president of ASIA. 
He is executive vice president of 
The Sidles Co., Omaha, Neb. 

Other speakers are: Lloyd L. 
Lott, Bruce Dodson and Co., Kan- 
sas City, “Safety Is Important;” 
Dr. B. G. Gross, Chicago, “There’s 
Nothing Wrong With Me—Every- 
one Else Is Crazy;” W. W. Callan, 
Central Freight Lines, Waco, 
“You and Labor Unions;” Dr. 
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Now... true acrylic colors for 


refinishing with Ditzler’s 


Acrylic Color Mixing Service 





Exact-weight 
scale for 
precise mixes. 

















Smooth-running, quiet power agitator. 








WS ay 








Complete line of 





DURACRYL" base colors. 

















ow you can match all of the long- 

lasting, brilliant new acrylic 
colors featured on many of today’s 
new cars with Ditzler’s Acrylic Color 
Mixing Service. 
e@ Ditzler has made available a com- 
plete new series of DURACRYL base 
colors and hundreds of laboratory- 
tested formulas. These colors are true 
acrylics, not modified lacquers. With 
them you can duplicate precisely 
the beauty and depth of color, high 
gloss and outstanding durability of 
modern acrylic finishes. 


e With this mixing service, pioneered 
and perfected by Ditzler, you can 
mix these colors as easily and quick- 
ly as conventional lacquers. You can 
prepare the amount you need when 
you need it, for a spot repair or a 
complete refinishing job. There’s no 
waiting, no waste. 


e Ditzler’s Acrylic Color Mixing Service 
offers you added opportunity for 
profitable business on millions of new 
cars originally finished with acrylics. 
Get in touch with your nearest Ditzler 
jobber for further information. 


Ditzler Color Division, Pittsburgh Plate Glass Company ¢ Detroit 4, Mich. 


DITZLER 


PAINTS ¢ GLASS * CHEMICALS +* BRUSHES * PLASTICS 


PIiTISSeUPe eH an ee a 
IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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ROMAN RED 
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@ DURACRYL is now be- 
ing used on the produc- 
tion lines by all car 
manufacturers using 
acrylic finishes as orig- 
inal equipment. 


COMPAN Y 
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Wheel Alignment 


is profitable for 
GARAGES! 


gets you started 


INCLUDES — 
* All necessary equipment & 
* New “Rollaway” Tool Board 


EASY TO FINANCE 
INCREASES BUSINESS 25% (AVERAGE) 


You get the quick and easy to operate Bender 
“Magnetic Hub Attaching” Camber and Caster 
Gauge and Toe Analyzer Gauge, Portable Turn- 
plates, Steering Wheel Holder, Hub and Dust 
Cap Remover, and Wrench Set. This equipment 
handles 80% of the alignments. As business 
increases, an alignment rack can be added with- 
out loss of investment. 


Write for literature. 
SH. 
‘S 


5430 Tweedy Bivd., South Gate, California 
2315 No. 26th St., Birmingham, Alabama 


Representatives inquiries invited. 
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Marvin Vance, First Methodist 
church, Austin, “The Three Di- 
mensional Man;” Walter A. 
Behrens, office and credit man- 
ager, S. X. Callahan, wholesaler of 
San Antonio, “How Are Your Col- 
lections?;” William J. Smyth, The 
Chilton Co., Dallas, “Pinpointing 
the Service Station Market for 
Automotive Wholesalers.” 

There will be a panel discussion 
on “returned goods” by—accord- 
ing to the association’s Austin of- 
fice—“‘men whose’ experiences, 
failures and successes in the re- 
turned-goods field will highlight 
the presentation.” Members of the 
panel are announced as T. C. Wat- 
kins, past president of AWOT, 
Watkins Supply Co., Midland, 
Texas; J. M. Yantis, The Automo- 
tive, Fort Smith, Ark., and Frank 
Morris, Motor Parts Depot, Dallas. 

Some Texas wholesalers are ex- 
pected to accept the invitation of 
Automotive Booster Club, South- 
west No. 4, and attend on a “dutch 
treat” basis the club’s annual din- 
ner dance, scheduled for the night 
of Oct. 24. 


Guaranteed Picks Whitehurst 


Edward J. Whitehurst of 200 
Jones-Franklin Road, Raleigh, N. 
C., has been appointed district 
manager for North and South 
Carolina for Guaranteed Parts Co., 


Three bronze plaques in a row 
have been awarded George C. 
Southerland (left), sales repre- 
sentative in the Carolinas and Vir- 
ginia for Portable Electric Tools, 
Inc., Chicago. The first award 
was made for leading sales 
nationally for the first six months 
of this year; the second, for lead- 
ing all districts in establishing 
largest number of new accounts 
for the first six months of 1959, 
and the third award was for lead- 
ing sales in a national impact 
wrench campaign from Jan. 

through Aug. 31. Vice President 
and Sales Manager George W. 
Weatherby (right) and Howard R. 
Arnold (center) presented the 

awards. 


Inc., Seneca Falls, N. Y. He was 
formerly with Firestone Tire and 
Rubber Co. and Willard Storage 
Battery Co., working in this same 
area. 


Standard Motor's Chairman Dies 


Elias Fife, founder and board 
chairman of Standard Motor Prod- 
ucts, Inc., Long Island City, N. Y., 
died suddenly recently at his coun- 
try home. A pioneer in the auto- 
motive industry, Fife founded his 
company in 1919. 








70,000 to 
80,000 miles 


without wobbly steering 





with the 
IDLER ARM 
KIT $ 


FOR ALL ‘40 THRU '58 CARS 
® Installs in Minutes 

® Ends wobbly steering 

® Stops wandering and drag 


® Increases Tire life 


Here’s the patented ball bear- 
ing replacement unit that gives 
70,000, 80,000 or more miles of 
easy, power-steering feel without 
wear...the kit that cures wob 
bly steering, holds wheel align- 
ment and increases tire life. 

Builds business... satisfied 
customers . . . bigger profits . 
Install Carlson Idler Arm Kits! 


for complete details, name 
of your nearest jobber... 


pk aaaahggpianalincse -_ 


| Cartoon MANUFACTURING CO. | 


1990 SO. CHEROKEE © DENVER, COLO. | 
Send details of Carlson kits checked 
and name of nearest jobber 

( ) CMC Kit for '58 Chevs 

( ) CMC Kit — for '40 thru "58 Cars 

( ) CMC Kit — Ball Joint Kits for ALL GM, 

Ford, Chrysler Cars 
Name 
Address_ = 
ae — 
(Jobber inquiries invited) 
ee 
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New G-E HELPEROO IF SCRIBBLING ON CEMENT POCKMARKS YOUR PAPER 
A 


speeds up paper work, 
makes dozens of your 


e a 
daily chores easier IF YOU POKE YOUR ys WITH YOUR PENCIL POINT 


BE 


IF YOU USE CUSTOMERS’ CARS AS A “SCRATCH-PAD”’ 





A PAIR OF 
HELPEROOS 


...with a case of 12 


G-E SUBURBAN 
HEADLAMPS 


The right size to hold practically all your 
forms (6% "x 10°) 


Rugged waterproof fiberboard 


Or get a colorful display plus window streamer FREE 
with a case of 12 G-E SUBURBAN Headlamps 


EXCLUSIVE IN G-E SUBURBAN HEADLAMPS ...Low Beam Filament On Focus 


Up to now most night driving was on the upper beam, so all 7’’ head- 
lamps had the upper beam filament on focus to provide maximum beam IF YOUR CUSTOMERS GET WRENCHED-WRISTS FROM 
control. Most night driving is now on the low beam, so General Electric SIGNING CREDIT CARDS 

has built an exclusive feature into new G-E SUBURBAN Headlamps: EASY, BETSY? 

the low beam filament is on focus. Drivers get a “spotlight” effect on the ; : 
low beam... more light down the right side of the road to help 
them see in spite of the other cars’ lights. Watch for General 
Electric SUBURBAN Headlamp ads this month and next in Saturday 
Evening Post, Look and Popular ; 
Mechanics. And get your free Help- 

eroos with a 12-headlamp case of G-E &@ 

SUBURBAN Headlamps. Sell head- : THEN YOU NEED A PAIR OF 
lamps two-at-a-time! a * G-8 HELPEROOS 

DON'T MISS OUT! A pair of Helperoos is 
free with acase of 12 G-E SUBURBAN 
Headlamps. Contact your General Electric 


Progress ls Our Most /mportant Product SUBURBAN Headlamp supplier today! 


General Electric Co., Miniature Lamp Dept. 


G E N E R A L @B E LE CT R I c M-908, Nela Park, Cleveland 12, Ohio. 
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Floridians Will Hear 
Reynolds and Bodine 


66’P\He Automotive Service In- 

dustry Association, Its Plans, 
Potential and Possibilities Relative 
to State Associations” will be the 
subject of an address by John 
Reynolds, vice president and gen- 
eral sales manager of Straus- 
Frank Co., San Antonio, Texas, 
before the annual convention of 
the Florida Automotive Wholesal- 
ers Association at the Soreno Hotel 
in St. Petersburg Nov. 12-14. 

Speaking on “How to Success- 
fully Operate a Jobbing Business 
at a Profit through Inventory and 
Cost Control,” H. V. Bodine, 
FAWA executive secretary, will 
kick off an open forum on Friday, 
Nov. 13, covering that subject, 
with V. M. Dupy, general manager 
of Patten Sales Co., Inc., Miami, 
Fla., as the moderator. The panel 
will consist of six small- and 
medium-sized jobbers. 

Other highlights of Friday’s ses- 
sion will include an address by 
O. W. Campbell, manager of Dade 
County, on “Why Florida Should 
Have Compulsory Vehicle Inspec- 
tion, Either Statewide or Possi- 
bly Starting by Counties of Key 


Cities,” plus a joint industry lunch- 
eon at which Miss Gretchen Rider, 
executive secretary of Boosters In- 
ternational, will be the speaker. 
An address of welcome will be 
given by the Honorable Ed Brant- 
ley, who is mayor of St. Peters- 
burg. 

Afternoon attendees will hear I. 
Walter Fisher, Atlanta, Ga., labor 
attorney, on “Current Develop- 
ments in Labor Relations,” and 
Gomer F. Davis, sales manager of 
General Electric Miniature Lamp 
Department in Cleveland, O., on 
“A Manufacturer Looks at Redis- 
tribution.” Various seminars will 
be held in the evening. 

A closed business session for 
FAWA members only is scheduled 
for Saturday morning, Nov. 14, to 
be followed by a joint luncheon 
presided over by President J. R. 
Stradley, Jr. A manufacturer-job- 
ber table conference will take 
place in the afternoon, after which 
the Boosters’ hospitality hour will 
be held from 6:30 to 7:30 p.m., as 
usual. 

The banquet and show will be 
held Saturday night. 

A special luncheon and style 
show have been arranged for the 
ladies, plus a golf tournament and 





‘BABY’ CARS NEED ‘BABY’ SHOES 


and Imco has complete foreign car coverage 


Small cars are important enough for the “big-three”’ 
to move in. Owners really “baby” them. Increase 
your volume with Imco . . . the complete line. 





Everything at the finger tips: 
Emory cloth, cotter pins and 
lubricant. All in polyethyl- 
ene bag. Retail value, 
25¢, but yours at no 


added cost. 





Brake Shoes 
Universal Joints * Water Pumps 


THE IMCO MANUFACTURING & SALES CORP. 
BALTIMORE 2, MARYLAND 
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Top: John Reynolds 
Bottom: H. V. Bodine 


scenic boat cruise. 

Approximately 800 persons are 
expected to attend this annual 
meeting. 


Simmons of Staunton 
Celebrates 40th 


IMMONS Parts Co., Inc., of 

Staunton, Va., has announced 
the celebration of its 40th year 
with a brochure containing photo- 
graphs of its earlier years and 
present-day personnel. 

Founded in 1919, the firm was 
first known as the Valley Tire & 
Supply Co. Founder James S. 
“Jimmy” Simmons, Jr., recently 
retired. 


Alexander-Seewald Goes 
To Warehouse Operation 


LEXANDER-SEEWALD Co. of At- 

lanta, Ga., one of the oldest 
automotive wholesalers in the 
South, last month announced dis- 
continuance of all its non-ware- 
housing lines. 

In the future the firm will op- 
erate exclusively as warehouse 
distributor. The 5l-year-old com- 
pany was formed when the Alex- 
ander-Elyea Co., bicycle and parts 
dealers, became Alexander-See- 
wald Co. R. J. Alexander is presi- 
dent. 
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Hows the Consational New 


7 
OM OMIT ra 


Grips hex nuts on NUTMASTER bears 


two faces — presses on four faces—CAN- 






on two corners NOT burr corners 


























Grips square nuts NUTMASTER exerts 
on two faces —can pressure on three 
burr corners badly. faces—no burrs. 
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Fy 
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PRESENTS THE GREATEST 
OPEN END WRENCH DESIGN 
IMPROVEMENT OF ALL TIME 


IT’S HERE! the revolutionary, European designed 
Open End Wrench ... now MADE-IN-AMERICA by 
NEW BRITAIN...that makes your work easier! The 
powerful turning forces are applied only on the FLAT 
FACES, not on the corners of nuts and bolt heads! NUT- 
MASTER exerts tremendous torque—far greater than 
the conventional, open end wrench—puts on the pres- 
sure where it can’t burr or deform corners. 











NUTMASTER gets 
a firm grip on 
badly worn nuts. 





NUTMASTER takes 
all shapes and 
styles with ease. 



















This radically new design moves, locks, or unlocks any 
nut or bolt, hex or square, without any jockeying for fit. 
The slender head works easier in close quarters—seats in- 
stantly, turns better—even on battered nuts and boltheads. 
Tool-wise mechanics will go for NUTMASTER — it’s 
lighter and less bulky—with a positive grip that 
decreases slippage and skinned knuckles. And...there’s 
longer service life—no flat, inner jaws to spread. 





Available in most popular sizes, the streamlined 
NUTMASTER is precision forged of finest alloy steel, 
triple plate chrome finish. Ask your NEW BRITAIN 
Jobber to just let you handle it—try it out on his 
NUTMASTER Action Display. Brother, you'll buy it! 
The New Britain Machine Co., New Britain, Conn. b> 

~ 


NEED A New Bnitain HAND TOOL? = 
... PHONE YOUR JOBBER! ft 





NEW BRITAIN » CONNECTICUT HA Ni D TO Oo LS 
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Microscoping the Corvair 
(Continued from page 50) 


Corvair approach longer than if 
we had selected another direction. 

Where did you get the name 
Corvair? 

The name Corvair was a name 
we selected for a Motorama dream 
car of quite a few years ago and is 
a combination of the “Cor” in Cor- 
vette and “Air” in Bel Air. 

From what you have seen so far 
of the Corvair and the other 
smaller American cars, do they 
seem to be priced and sized com- 
petitively with the Rambler and 
the Lark? Is there any possibility 
that the sizing and pricing are 
still going to leave the field open 
for what we consider the really 
small foreign car? 

We will know a lot more about 
that at the end of the first year 
when we will know how our deal- 
ers—as well as competitive deal- 
ers— merchandise these new of- 
ferings. We are just going to have 
to wait and see what the demand 
and supply is, and the effective- 
ness of our merchandising ap- 
proach. 

Are you going to have a rear- 
engine station wagon in 1960? 


I made the statement that any 
popular model can be designed 
around the Corvair’s basic con- 
cept, and that includes station 
wagons. 

[Later General Manager Cole 
explained to SAJ editors how the 
air filter could be moved to the 
side and down for a “wagon.” 
With the trunk space continuing 
under the front hood, this would 
mean a station wagon with a 
locked trunk into which thieves 
could not peep before deciding to 
break in.] 

It seems as though the industry 
has got two big splits. One group 
is working on what I suppose we 
have to call “sensible cars,” sen- 
sibly approached, and the other is 
working on bigger, more luxurious 
cars. 

Do you see in the future that 
small, sensible cars will become 
more flamboyant and the big cars 
will become more sensible, or are 
we always going to have this split? 
Do you think the market is divid- 
ed into sensible people and show- 
offs? 

The Corvair entry extends the 
over-all product availability and 
gives the customer a wider choice 
than he has ever had before. This 


is true not only in size but in e- 
conomy of operation, configura- 
tion, engine location and many 
other things. 

No one will know what the full 
effects of a car like the Corvair 
will have on the market. It all de- 
pends on the economy and how 
good a sales job our dealers do. 

We won’t know the result until 
the year is over. I think, however, 
that a substantial amount of Cor- 
vair business is going to come 
from an expansion of the market. 

Our economy is on an incline. 
Another very important factor is 
that we have a shortage of used 
cars. The Corvair will help dissi- 
pate this shortage we have ex- 
perienced in the used-car market. 

Can you speculate where the 
Corvair buyers are coming from, 
in addition to the new buyers and 
former foreign-car owners? 

We have done quite a lot of 
study and speculation on this sub- 
ject. As I said before, we think 
the majority of Corvair customers 
will come from the expansion in 
the market, because there has not 
been a car of this type available 
to satisfy this particular need. I 
think, too, that some people will 
buy this instead of a used car; and 











ALIGN'EM ALL. 


wAe e eZ 
WITH ast Bee Line : 


The Bee Liner one section front end machine 
The Bee Liner 


Removable runway 


ost versatile aligner on the market. The 
aa turning aligners are adjustable from 
39” to 94” tread width to accommodate all highway vehicles 
It is designed to handle a greater volume of work easier, faster 
and with lasting prec Features include the exclusive, porta- 
ble air-lift and sealed turning aligners with off-center pivot for 
accurate caster and king-pin inclination rea 1ings 


WRITE FOR LITERATURE 


amma 


BEE LINE COMPANY 
DAVENPORT, IOWA 








Soa ‘ 
AUTOMOTIVE ALIGNMENT 
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ENGINES 
EVERY DAY 
WITH 
SPRAY... 


STARTING FLUID FOR DIESEL & GASOLINE ENGINES 


Get more starts, quicker starts, at lower cost with SPRAY START- 
ING FLUID. Both the fluid and propellent burn... there’s no 
waste! Each pressurized can contains enough fluid for many starts 
... Starts that will sustain combustion until a smooth running 
engine can take over. Our greater supply of ‘vapor pressure” 
at all temperatures, atomized at a high initial rate, shortens 
cranking and warm up time, reduces dilution, prevents electrical 
and starting system wear, saves wasted man hours and equipment 
down-time. SPRAY is atomized for safe application and quantity 
control . . . use only as much as the engine requires. Field-proven 
SPRAY STARTING FLUID will start the toughest engine down to 
65° below zero... but for year ’round economy start engines 
every day with SPRAY! Sold through automotive jobbers every- 
where, 


Ask about INSTNSTART closed system starting. 
Insist on the can with the “balky donkey” trademark. 


SPRAY PRODUCTS CORPORATION 


P. 0. Box 844 « Camden 1, New Jersey 
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Increase PROFITS . . . Build Customer GOODWILL 
... with Nationally Advertised MILESMASTER 


TRULY 
Regulates 
TRULY Pressure! 
~ Filters wo 
Gas! 
( a 
i gi mais 


FUEL PRESSURE REGULATOR <-> 


TRULY Traps yy nO 
Metallic 
Impurities! 















4/ PREVENTS VAPOR LOCK » oe 
a/ SAVES UP TO 20°/, ON GAS Van <e 
</ PREVENTS FLOODING AND . 
STALLING ic \ 
</ PREVENTS ROUGH IDLING S72 > ; o_o 
</ PREVENTS JERKY ACCELERATION “& 672. sa a OEP 


~/ PROVIDES SMOOTH PERFORM- 
ANCE AT ALL SPEEDS 


More and more automotive engineering author- 
ities are recommending the use of true fuel 
pressure regulators. That’s why it pays to sell 
the nationally advertised leader in true fuel 
pressure regulators... MILESMASTER! 


ANOTHER SCOOP! NEW FD] IT,.Kits! 


This New FUEL LINE FITTINGS and PARTS KIT SAVES 50% ON FITTINGS I 
SAVES MORE ON TIME! GET STYRENE CASE FREE! | 


starts OCT, 15T | 


| @SKk your jobber fo; coupons | 








ve 
WY PROOS 









YOU BUY aS 
Now you never need lose a sale because you don’t have 
fittings in stock. Here are all the fittings you need for 
all popular makes and models...no more wasting time 
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some will buy it rather than the 
conventional car. 

But I am sure the expansion of 
the market will be enough to take 
care of any loss that we might 
experience in conventional car 
sales. 

By expansion of the market, do 
you mean people who don’t now 
own cars. 

Two cars and three cars, and 
people who don’t now own cars. 

Why would a family want this 
car over any other car, a smaller 
car? 

You have differences of opinion, 
differences in ability to buy, and 
many other things go to make up 
public demand for one product or 
another. I think you will see a 
great change in the buying habits 
of a lot of people as a result of the 
Corvair, but we do not know ex- 
actly what they plan to do in the 
marketplace. 

They may say they will do one 
thing, but when they go out to 
actually make the purchase, it 
might be something else. 

Why are you so modest regard- 
ing the increase in fuel economy 
over six cylinders? One of your 
competitors [Ford] isn’t quite so 
modest. 


This is my 29th year in this bus- 
iness. Any time you come out with 
a specific figure on miles per gal- 
lon, you are laying yourself wide 
open to a lot of criticism. 

You can take anybody’s auto- 
mobile and probably not get more 
than half what he says he can get. 
Consequently, we feel the best 
policy is to use our own yardstick. 
We say from 25 to 40% better 
than cur conventional cars equip- 
ped with a_ six-cylinder engine. 
We know exactly we are in that 
position, and we can support it. 
[With “stick” shift, editors at the 
GM proving ground got 30 to 
32.5 mpg at 30mph. } 

What about the heating? Is that 
done with a gasoline heater? 

Yes, it is. With the cooperation 
of the Harrison Division of Gener- 
al Motors, we have developed a 
most efficient and effective gas- 
oline heater. For example, if a 
man is driving his car to the com- 
muter train, he leaves the car, say 
at Harmon, outside of New York, 
and the car gets covered with 
snow. By the time he gets into 
the car and starts to move away, 
he has the full capacity of the 
heater available. In other words, 
you can get 20,000 btu’s per hour 


instantly out of the heater [sit- 
uated up front in trunk compart- 
ment]. 

Another big advantage comes 
in city driving, where you are 
running at low speed much of the 
time. Most hot-water heaters, 
particularly in the winter time, 
have insufficient capacity to prop- 
erly heat the car. One of the prob- 
lems everybody is running into 
with these low-output cars is the 
insufficient number of btu’s that 
are available to actually go into 
heating the space within the car. 

So we felt strongly that—for a 
car of this type—we should focus 
our heating requirements on short 
trips, like when the wife takes 
the kids to school or goes grocery 
shopping. 

Of course, you also want an en- 
gine which heats up immediately 
and gives you efficient operation, 
so that you secure up to 12 or 14- 
mpg the first mile instead of may- 
be four or five. When you get in 
the car, too, you want heat, and 
quickly, Our Corvair satisfies both 
of these needs. 

Will this heater consume one 
gallon out of every ten used? 

I am afraid that is speculation 
on the part of some other people 
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IDLER ARM 
STABILIZERS 


for increased roadability & safety 
for all popular makes of cars 
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inserted bearings designed for best economy .. . 
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1S AN ALL-PURPOSE LIQUID SUPER- CHARGER 
THAT REALLY WORKS! 





PLUS 10 KEEPS FUELS FREE OF MOISTURE. 
PREVENTS FUEL LINE FREEZING. 


Boosts Your Mileage * Cleans 
Your Carburetor * Disperses Water * Re- 
moves Carbon * Removes Gums and Var- 
nishes * Relieves Sticky Valves * Improves 
Compression * Neutralizes Fuel Acids « Re- 
stores Power and Pick-up * Assures Quick 


MOTIVE SPECIALTIES DIVISION 

NUTMEG CHEMICAL COMPANY 

130 HAVEN ST. * NEW HAVEN, CONNECTICUT 
For FREE sample, write Dept. SAJ 


Also manufacturers of POWER-PAL for Diesel Engines 
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|Ford]. The thing is a modulated 
heater, and only cuts on and off 
as heat is required. Under most 
conditions, it runs only part of the 
time, and it is going to give the 
most comfort you have ever had 
in any passenger car, regardless 
of type or price of heater. 

The consumption of gas differs, 
depending on how hot a person 
wants the car. There are other 
factors, too. If you are going to 
run up to Bemidji, Minn., for ex- 
ample, at minus forty degrees, at 
ten miles an hour, and you want 
all the heat in the world, you are 
going to run the full capacity of 
the heater. And that does consume 
some fuel. 

There are 18,500 btu’s a minute 
available, if you consume it ef- 
ficiently. So, you can figure out 
for yourself the economy of the 
heater under normal conditions. 

If the demand exceeds 300,000, 
how many Corvairs can you pro- 
duce next year? 


Can Produce Beaucoup Corvairs 


I hate to say for the manufactur- 
ing department about how far 
they could stretch their facilities, 
but we would like to have a 
chance to test them. I think you 
might be surprised how many we 
could produce if the market is 
really there. I would say it would 
be substantially over 300,000. 

People are mentioning the fact 
that you are much safer with a 
front engine car. [Chrysler and 
Ford said it.] 

This matter was studied ex- 
tensively before we actually settled 
on our final concept. We have run 
all kinds of tests including crash 
tests with dummies. We found 
that the dummy representing 
the passenger is subjected to less 
deceleration as a result of a crash 
in this car than he is in a car with 
the engine in the front-end com- 
partment. And I will tell you why. 

If you had an infinitely rigid 
front-end that couldn’t crush at 
all, that deceleration is transfer- 
red directly to the passenger. With 
a car like the Corvair, the front- 
end crushes in such a way that 
the time necessary for the indi- 
vidual to decelerate is lengthened. 
This inertia — or kinetic energy 
— of the body has to be absorbed 
as slowly as possible. 

We find this thing is just like 
a battleship. Each part of it is 
more or less a compartment. As 
the front-end crushes down, we 
get very little damage to the rear 
end of the car. There is no reflec- 
tion of this crushing of the metal 
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JOB RIGHT 


on engines, transmissions, power 
accessories, brake cylinders, rocker 
arms, pistons, pumps. 


Good reasons why: 


e 12 Proto Truarcs, designed by the manu- 
facturers of Truarc Retaining Rings, handle 
rings best, fastest. 


© Precision ground tips, induction hardened 
at just the right angle, fit right, save time, 
prevent ring distortion. 


© Tips are permanent... can’t lose them, 
don't have to set them... just pick up the 
right plier and go to work. 


e Two or three Proto Truarcs will handle all 
your usual requirements .. . and pay for 
themselves in time saved every week. 


@ Internal, External, and Universal (handles 
both types) pliers are available. Also 45° 
and 90° offset tips on some types. 


To get the right plier, just tell your jobber 
the diameter of the shaft or the bore 
you’re working on. He'll give you the right 
size in a jiffy. From then on, you'll save 
minutes everytime you have to remove 
and replace retaining rings. 


Get the Proto Truarcs you need from your 
Proto Jobber. 
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in front. In the front-engine car, of 
course, we know what happens. 
This engine is an infinitely rigid 
mass, and when it hits something 
immovable such as a tree or an 
abutment, you will find the engine 
up in the compartment with you 
right away. 

We have conducted an extensive 
program of crash testing and re- 
pairability tests. We have purpose- 
ly driven a conventional car 
broadside into a standing Corvair 
repeatedly to determine damage 
to passengers and car. We have 
also placed the Corvair at an 
intersection — with its engine and 
heater running — to be crashed 
into by a conventional car travel- 
ing at 30 mph. 

We know what we are talking 
about. I can assure you there is 
nothing unusual to be concerned 
about from the crash-injury point 
of view in the Corvair. 

I personally feel I am just as 
safe or safer in the Corvair than I 
am in the conventional type of 
car. Our structure is so designed 
that it will absorb the normal type 
of impacts that a car receives, 
so just don’t let the matter of 
safety concern you one minute. 

In view of your remarks about 


the air-cooled rear-engine car and 
its advantages in such things as 
both heating and air conditioning, 
what is the possibility that one 
day the regular Chevrolet might 
have such an air-cooled rear 
engine? 

It is a good question. I can’t 
stand here and say we will never 
have a rear engine in the con- 
ventional Chevrolet. It depends 
upon which way this market wants 
to go. 

We have said that the dividing 
line roughly is in the area of about 
a 2,800-pound car. Any time you 
are less than 2,800 pounds, we are 
convinced the engine should be 
in the rear. When you are more 
than that, and you want more 
power and a larger car, we feel 
that the conventional location of 
the engine is the way to go. 

What about an air-cooled engine 
and a gasoline heater in front? 

It is possible, but the horizontal- 
ly-opposed engine fits very nice- 
ly between the supporting rails in 
the rear compartment. Because of 
its width, it could not go between 
the front wheels and give you the 
necessary turning radius. So you 
couldn’t use a compact, horizon- 
tally-opposed engine in front, un- 
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less you had an excessive front 
tread. 

Certainly there is no restriction 
on going to a vertical-type air- 
cooled engine and it may be that 
you will see some designs of that 
type down the road. 

Will the dealer make an allow- 
ance for the difference in discount 
between the Corvair and the 
regular line? [Only 21% for Cor- 
vair instead of 25%.] 

We have no way of knowing 
how each dealer will handle that 
difference. We have better than 
7,000 dealers, and I am of the 
opinion that we will probably 
have 7,000 different plans of mer- 
chandising these two products by 
our dealers. 

We have a very aggressive plan 
to show our dealers how to sell 
the Corvair, but how they actually 
do it cannot be determined until 
after we have been in the business 
a while. 


Corvair Offers Dealers Profit 


Personally, I think the Corvair 
offers a good profit opportunity 
for the Chevrolet dealer, and he is 
getting this car without too much 
added investment. In other words, 
it is a plus item for our dealers. 

Getting back to the safety fac- 
tor, where do you have your gas 
tank? Is it up front? If it is, when 
you crash these cars, does the gas 
tank explode? 

The Corvair’s gas tank is in the 
safest place you can find on any 
car. The gas tank is located under 
the floorboard, behind the front 
cross member, in the best pro- 
tected spot there is on the car. 

I might add that it is the best 
location for the gas tank for still 
another reason. In the Corvair, 
the entire gas system lies ahead 
of the engine, and the gas lines, 
fuel pump and carburetor are al! 
on the cool side of the engine. For 
that reason, we have no problem 
of vapor lock. It is not in the 
cards at all. 

You can handle the fuel with 
no problem whatsoever, and we 
have handled some of the higher 
aromatic fuels with a great deal 
of success. 

How about a Corvair converti- 
ble? 

We know exactly how we stand 
on the convertible, and I would 
like to answer it this way: that 
the convertible business in our 
regular line represents four and 
one-half to five per cent of the 
total volume, and when we deal 
in, say, 1,500,000 total cars, that 
represents a substantial number 
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on the regular-line convertibles. 

Now if we accept that as a pos- 
sible convertible penetration with 
the Corvair—where we have 
300,000—that would make only 
15,000 Corvair convertibles. On 
this basis, it would not be eco- 
nomically feasible, in my opinion, 
to enter that market, until the 
market expands further. 

But we know exactly what we 
can do with a convertible, and it 
is a real good-looking job. 

One of your competitors sug- 
gested that the market for the 
“Big Three” in small cars would 
be 750,000. Do you have any- 
thing to say along that line? 

I think it isn’t too far off. That 
is why we felt 300,000-plus would 
be a fair share for our Corvair. 

How long do you think it will 
take to determine accurately the 
total market for the smaller car 
or that there is a _ satisfactory 
penetration for each of the five 
companies now competing in this 
field? 

That is a good question. I think 
it will take a full year in this 
market to know exactly where we 
stand. With the pent-up demand 
for American cars of this type, I 
think there will be a substantial 
market for anybody that enters it. 

As you know, two of them are 
already there, and have done very 
well in that market. 


Ford Economist Foresees 
7,000,000 Cars by ‘65 


| gy oa incomes and popula- 
tion should result in a normal 
new-car year of seven to seven 
and one-half million vehicles by 
1965, according to a Ford Motor 
Co. economic analyst. 

T. J. Obal of Ford’s economic 
analysis department last month 
told an Atlanta, Ga., group that 
“rising incomes will be the chief 
basis for further increases in mul- 
tiple-car families.” This fact, he 
said, coupled with the gradual 
population rise and the availability 
for mass production of major prod- 
uct innovations, should result in 
more than just a strong replace- 
ment market. 

Pointing out that a prosperous, 
growing economy is vital to a 
thriving automotive industry, Obal 
added that a swing in the business 
cycle could easily cause a partic- 
ular year to be a million units 
above or below the expected nor- 
mal 7,000,000 range. 

“The over-all proportion of mul- 
tiple-car owners,” he said, “is like- 
ly to rise from 12% of the total 
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at the beginning of 1959 to the 
15-16% area in 1965. This would 
result in about 10,000,000 spending 
units with at least two cars, com- 
pared with 6,800,000 earlier this 
year.” 


Mercedes-Benz Sales 
Promotes Three 


NEW program of distributing 
Auto Union-DKW products in 
the United States, plus expanding 
automobile sales by Mercedes- 
Benz Sales, Inc., has resulted in 


these promotions of sales person- 
nel, announced by L. A. Fleener, 
president of this Studebaker - 
Packard Corp. subsidiary: 

Heinz Waizenegger has been ap- 
pointed sales manager for Auto 
Union-DKW products; R. A. Bald- 
win has been promoted to sales 
promotion manager for both Mer- 
cedes-Benz and Auto Union-DKW 
products, and Walter J. Swarm has 
been named Mercedes-Benz truck 
and bus sales manager. All three 
will work under the supervision 
of F. L. Armstrong, sales manager. 
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Laboratory and field tested for over 
40,000 trouble-free “rings” on up to 
200 feet of continuous hose. 
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Write today for our complete new catalog 


No Relay — No Transformer 
No Contact Points to line up 


Replaceable Coil can be in- 
stalled in just a few moments 
....+ ON THE SPOT! 


® Simple to install in a few minutes. 

© Comes completely wired, ready to plug 
into 110V A.C. outlet. 

© Bell can be heard throughout the station 
whenever a car wheel passes over the 
hose. 

® No maintenance required. 

® Guaranteed against defective material 
and workmanship. 

© Prevents lost sales . . . pays for itself in 
a few weeks . 

® The “works” are completely encased for 
protection against elements. 
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equal- sized triangles ? 


Attach the solution to your business card or letterhead avd mail 
to ACME. If you'te right, we'll send you @ “Genius Award" for your accomplishment ! 


hy Y 
rs) 
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Ford Executive Tells Kentuckians: 
Must Know Politics to Move Ahead 


By D. C. BURDETTE 


District Sales Manager, Ford Division, Ford Motor Co. 
Louisville, Ky. 


I CANNOT conceive a_ serious 
slump in sales at your dealer- 
ship failing to arouse the urgent 
concern of every member of your 
management. 

I cannot imagine a serious qual- 
ity problem, cost problem, labor 
relations problem or any single 
business problem threatening the 
existence of the business organiza- 
tion and still failing to provoke 
instant and agressive action on the 
part of each manager. And yet, our 
present political situation compris- 
es most, if not all, of those prob- 
lems. 


Excerpts from an address before 

the annual convention of the Ken- 

tucky Automobile Dealers Asso- 
ciation Sept. 21. 


Evidently, some managers reas- 
on that because the source of the 
problem exists outside the walls 
of their place of business it is not 
within their managerial province. 
This is faulty reasoning. Certainly 
every manager is concerned with 
the cost of his operations. And 
cost is cost whether it originates 
from within or without the cor- 
porate walls, whether it is the re- 


sult of inefficiency of manage- 
ment, or the irresponsibility of 
legislators; whether it is because 
of lack of understanding on the 
part of employes, or on the part 
of voters. Mr. Ralph Cordiner, 
chairman of the board of General 
Electric, summed it up neatly 
when he said, “Whatever affects 
our business is our business.” 

How much does politics affect 
our business? We at Ford Motor 
Co. are painfully aware that every 
time a state legislature meets in 
any of our 50 states, it is definite- 
ly our business. We have observed 
that during the last three legis- 
lative sessions, in all states, the 
number of bills proposed directly 
affecting the automotive industry 
increased from 14,000 to 28,000, a 
100% increase; while during the 
same period, all other bills pro- 
posed increased from 77,000 to 
83,000—only a 10% increase. We 
are aware, in fact, that the number 
of bills affecting our industry now 
comprises one-fourth of all bills 
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Save time and make extra dollars installing Rogers Remanufac- 
tured Engines. You and your customers are both protected by 
the Rogers’ guarantee. Every engine pre-tested on the latest dy- 
namometer equipment. For details call your Rogers distributor 
or write John Rogers Co., 1060 Huff Rd., N.W., Atlanta, Ga. 
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RAJAH PAT. HAND CRIMPING TOOL 
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NOTE—The simplicity of this Tool 
It strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark, N. J. 
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KEEP WATER PUMPS HEALTHY 
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WATER PUMP 
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Make water clear as crystal. “Baby” water- 
pumps with this creamy emulsion that 
lubricates gently, yet is a tough corrosion 
and rust fighter. Every car deserves it. 
SEE MORE PERMATEX 
PRODUCTS FEATURED ON PAGE ONE 
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CLEAN AUTOMOTIVE 
& INDUSTRIAL PARTS 


1. Continuous Flow Hose 

2. Air Agitated Soaking Tank 

3. “Super Power" Jet Air Gun 
A must in every service shop! 


MODEL 50 
Write for Literature: 
Model 30 (less 


Jet Air Gun) 
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No. 3701 


Everyone servicing late model automobiles will 
welcome these 8 important additions to the LYNN line 
of popular solderless terminals. They fit the studs 
found in increasing numbers on today’s solenoids, 

condensers, relays and other parts of 
original equipment. 


Speed up your service work 
with No. 3185 SERVICE KIT 


‘S Contains 10 types of quick connect 

7 terminals and adapters PLUS famous 
No. 1902 bolt cutting and crimping 
tool by VACO. 


Write for catalog and complete information 


VACO PRODUCTS CO., 317 E. Ontario St., Chicago 11, Ill. 
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YEAR AROUND SELLER... 


7 KNUTO COMPASSES 


The Hull Auto Compass is a name-brand accessory 
customers ask for month-in and month-out, every 
season of the year. These steady sales add up to 
consistent profits for dealers. Customers specify— 
and dealers like to sell Hull because (1) A Hull 
Auto Compass is a precision instrument, beautifully 
styled, easy to compensate and easy to install with- 
out groping and probing. (2) The price is right— 
with full profit for the dealer. (3) Hull has an 
unequalled reputation for backing up its guarantees 
—its success is based on 26 years of customer 
satisfaction. (4) Pleasant and profitable transactions 
have always kept Hull dealers happy. So, whether 
the sun is shining or snow is falling, it's the right 
time to sell Hulls. List prices $5.95 to $7.50. Write 
for trade information. 


HULL MFG. CO. 
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AUTOMATIC and PORTABLE 
CAR STARTERS 
BATTERY CHARGERS 


A complete line of chargers. al 
Fast & Slow. 6 & 12 Volts. 


Emergenc Battery Charging 
Starting Cables Jumpers 
Trickle Chargers 
Stands 
Write today for new catalog 
prices and details. 


BLITZ ELECTRIC CO., Inc. 


5712 Wentworth Ave., Chicago 21, Ill. 





HELPS YOU GET AND 
KEEP MORE SATISFIED 
CUSTOMERS! 
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proposed. 

Of what consequence is this 
legislation? Well, in one case it 
was only after very extensive ef- 
forts on the part of our company— 
as well as others—that a bill was 
defeated last year that would have 
meant increased costs to our com- 
pany of over $7,000,000 a year. But 
legislation which introduces in- 
increased costs to business is the 
least injurious. Of much greater 
consequence is the constant in- 
crease of the kind of restrictive 
legislation which continues to en- 
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loney will be palanded. 


GUARANTEED 
MAGNA-KROM MF6. CO. 


VANDERGRIFT, PENNA. 











BOUSFIELD 
VALVE TOOL 


Are you still in the 
Model T days? 

Are you still using 
stones to narrow your 
valve seats? Or are you 
using the nationally 
adopted Bousfield Valve 
seat narrowing tool? 
The world's fastest. 


Order today. If your 

. dealer can not supply 

- you, order direct from 

the fachory, giving the make of hard 
seat grinder the tool is to be used with. 


Accept no imitations. 
Price $15.00 complete with 5 cutters. 


BOUSFIELD ENGINEERING 


934 Twin View Bivd. 
Redding, California 











Want more facts? Use Reader Service Card Page 133 





See-through testing by Dodge Division engineers was made possible 
by this plastic model of a car body. It permitted the greatest step for- 
ward in body building since Dodge introduced steel bodies, according 
to engineers of that factory, whose ‘60 models are now on display. 


croach on management’s preroga- 
tives, reduces management author- 
ity and flexibility and finally ren- 
ders a business so powerless to 
cope with the constant crises that 
attend it that it can no longer 
survive. To put it very simply, we 
must all realize that the ultimate 
success or failure of my company 
and yours will be told not only 
in the market place, but also in 
the halls of Congress and in the 
state legislatures. 

What is management’s role in 
today’s political situation? 

One, it is to preserve the role of 
manager as a meaningful occupa- 
tion and, secondly, it is to preserve 
a business to manage. Bluntly, 
then, management’s role is to fight 
to stay alive. 

The present political situation 
requires that each company—and 
this applies to you as a business- 
man—install a two-fold program. 
The first is nonpartisan: the second 
is bi-partisan. 

First, it should make necessary 
budget appropriations and assign- 
ments of responsibility to enable 
itself to keep informed and to take 
effective action regarding specific 
legislative issues directly affecting 
its business operations. 

Secondly, it should do all it can 
to encourage its management and 
all of its employes to an active in- 
volvement in political and govern- 
mental affairs and thus restore a 
truly representative government. 

This free enterprise system 
which sustains us all so well was 
built in the first place through the 
businessman’s thorough  under- 
standing of business. But the time 
has come when it can be main- 
tained only through the business- 
man’s thorough understanding of 
politics. When this has been ac- 
complished—and it had better be 


accomplished quickly—not only 
will the safety and future develop- 
ment of our business institutions 
be assured, but also the safety and 
development of our country. 


Chrysler Names Miller 
Southern Simca Head 


HARLES E. Miller of Atlanta, 

Ga., has been appointed South- 
ern area Simca sales manager for 
Chrysler Corp., succeeding Arthur 
W. Rowbottom, who moved to 
Detroit as Central area Simca sales 
manager. 

Miller joined Chrysler’s Plym- 
outh Division in Dallas, Texas, in 
1955, where he became regional 
manager of that division in 1957. 
In January 1959, he was named 
area dealer placement manager in 
the corporation’s Southern area of- 
fice in Atlanta. 
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VACMOBILE 


Wiite for full details on 
PULLMAN’S 
BADGE-O-RAMA 
“silent-salesman” that reminds 

customers of their TBA needs! 
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WIN THE WAR ON RUST! 


HEAVY DUTY 
RADIATOR CLEANER 


a ey 4 


Radiator clogged with rust and scale? Swoosh it 
clean as a whistle in no time with Permatex. This 
powerful product restores good-as-new circulation. 


SEE MORE PERMATEX 
PRODUCTS FEATURED ON PAGE ONE 














Polishers & Cutting Pads 


They Last Longer 


Write for illustrated catalog or ORDER FROM YOUR JOBBER! 
PIT-BAR Manufacturing Co., 3311 E. 45th St., Los Angeles 58, Calif. 


FITZGERALD 
7 -Y—) . ¢ 3 a 


have the 
answer 


The Fitzgerald Manufacturing Co. 


Torrington, Connecticut 
Branches and Warehouses 
los Angeles, Calif.—Chicago, lil. 
Canadian FITZGERALD Ltd., Toronto, Canada . 





Changing | i Tires 


---on the new Small Cars... 


Electric Power 


eee POWER to break beads 
eee POWER to mount-demount 


fe) ives you 
 Bishman’ = 


AIR POWER Built- on Seats bead breaker breaks 
both beads with 1 stroke on tires 12” thru 174”. 


ELECTRIC POWER mounts-demounts all 

tires 12” thru 1744”, including new 13” tires, 

on a BIisHMAN 880-58 Changer. 

- Ask your Automotive Equipment 
‘shonare MFG. CO. Distributor for a BISHMAN 

Osseo 2, Minn. Changer demonstration or write 








DEPENDABLE BATTERIES 
for more than 30 years 


Automotive, Marine, Motorcycle, 
Aircraft. 
We OuTsELt . . . BECAUSE 
We Our SERVE 
We also Repair and Rebuild ALL 
Makes . . . Automotive, Industrial 
poe Railroad 
YOCAM BATTERIES, Inc. 
Tampa, Fila. 
Service Branches in Tampa, Miami, Jacksonville 
and Pensacola, Fla., and Columbus, Ga. 


InMA APPROVED 


Seti 


BAT OE een 
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SERVICING 
RADIATORS! 


“Our INLAND Radiator Department brings us an aver- 
age of $300 A WEEK! (Over $15,000 a year!) Wish 
we'd installed it years ago!”— Douthit-Carroll-San Chez 
Company, Memphis, Tenn. 

$8,000 to $15,000 A YEAR ADDITIONAL VOLUME 
IS COMMON! “$400 in my first 10 days!” (Over $12,000 
a year!) — Bonifield Brothers, Metropolis, Ill. “Almost 
$900 in 30 days!’*»—M. J. Wilson Auto Company, 
Shelbyville, Ill. 

RADIATOR SERVICING BRINGS MORE PROFIT 
PER SQ. FOOT! 83% of all radiators over a year old 
are partly plugged. Inland equipment PROVES extent 
of plugging to customer. Inland offers complete pack- 
age: Equipment, training, “Pays-for-Itself” purchase plan. 

it 
INLAND MFG. COMPANY, "iesk2°9,5i..¢""* 
FREE oo ee ee ee ee ee ee eee ee ee 


INLAND MFG. CO., Dept.SA-101108 Jackson St., Omohe 2, Nebr. 
48-pg. book J Please send new free book, “Biveprint for Profits.” £ 


T rinm — : —— { 
1 (PLEASE PRINT) i 
ADDRESS ~— —— —_———_——— 
a eZ ONE_——STATE ae 
MG cee 
If dealer, make of car sold i 


Are you now operating « radiator shop [) Yes [] No a 
pee eee ee ee ee ee 


Bay iene 
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179 


A 
AC Goose Plug Div 
2, 


, 22, 23, 24, 25, 26, 27 
. 


Ace Rubber Co. 


Ace Rubber Products, Inc. 
Acme Air Appliance Corp. 
Advance Century Mfg. Co. 


Albertson Co. 
Alemite Division 
Alondra Sales, Inc. 


American Hammered 
Division . 


Ammco Tools, Inc. 
Anthes Force Oiler Co 
Aro Equipment Corp. 
Arrow Armatures Co. 
Arrow Safety Device Co 
Arvin Industries, Inc. 
Asphalt Institute 
Atlantic Steel Co. 


Automatic Brake 
Components, Inc. 


BCA Ball Bearings . 
Barrett Equipment Co 
Basic Sleeve Associates 
Bear Mfg. Company 
Bee-Line Company 
Bender Equipment Co., 
Bingham-Herbrand Corp. 
Binks Mfg. Co. . 
Bishman Mfg. Co 
Blackhawk Hand Tools 
Blitz Electric Co. 
Bousfield Engineering 
Bower Roller Bearings 
Breeze Corporation, Inc 


Cc 


Camel Patches .... 
Carlson Mfg. Co. . 


174 
175 
. 


J. H. 


Carter Carburetor Division 
130 


ACF Industries . 
Casite Division ..... 
Champ-Items, Inc. . 


Champion Pneumatic 
Machinery Co 


Champion Spark Plug Co. 


Chevrolet Motor Div. 154, 


Cyfcage Pncumatic 


Too 116, 


Chicago Rawhide 
Mfg. Co 


Clevite Service, Inc. . 
Coats Company 
Cole-Hersee Company . 
Commercial Credit Co 


D 


D L Products, Inc. 

DeKoven Mfg. Co. 

Del City Wire Co., Inc 

Delco-Remy Division 

De Soto Division .. 

Detroit r . -—~ hess & 
Brass Corp. 

Dill Mfg. Co. . 

Ditzler Color Division 

Doan Manufacturing Co. . 

Dole Valve Co. ... 

Dow Chemical Co. . 

7 Color Products Co., 


129 

7 
165 
108 


.-92, 93 


89 


E 


Eaton Mfg. Co. ° 
Echlin Mfg. Co. ° 
Edelmann & Co., E. 85 
Egan Mfg. Co., H. B. 161 
Eis Automotive Corp. 38 
Electric Autopulse Division ...151 
Eigotric Ai Autolite Co. 


Institutions 
Service . 
park Plugs . 
Wire and Cable 


Emerol Mfg. Co., Inc. ... 152 


Exide Automotive Division 
The Electric senatnate 
Battery Co. ....... exces 96, 137 


F 


F-M Research Corp. 

Federal-Mogul Service 
BCA Ball Bearings . - 
Bower Roller Bearings 
Federal — ta Engine 

Bearings ‘ 

National Seal 

Felt Products Mfg. Co. 

Fitzgerald Mfg. Co. 

Fram Corporation 


G 


Gabriel Company .... 
Gates Rubber Co. . 29 


General Electric Lamp 
Div. . 167 


Glide Control Corp. ..... ad 
Go-Jer Co. ° 
Gould National Batteries, Inc. 182 
Grey Rock Division 39 
Griffin Lamp Co. ° 
Grizzly Mfg. Div. 14 
Guaranteed Parts Co., Inc ° 


Gumout Division 
Pennsylvania Refining Co. ° 


Gunk Laboratories, Inc. 106 


H 


Hastings Mfg. 
(Filter Div beet . 
(Piston Rings) .. 


Heckethorn Mfg. & 
Supply Co. 
Hirsig-Brantley Co. 
Holley Carburetor Co. . 
Hollingshead Corp., R. M. 
Holmes Co., Ernest a 
Homestead Valve Mfg. Co. ...128 
Hull Mfg. Co. 
Hydro-Loc Mfg. Co., Inc. ° 
Hygrade Prod. 
Div. 


Third Cover 
> 


Ideal Corporation . 
Imco Mfg. & Sales Co. ...... 
Inland Mfg. Co. . 


J 


Jack-Pack Mfg. Co. 
Jaycee Chemical Corp. 


Johns-Manville 
Corporation 


K 


K-D Lamp Company . 
Kem Manufacturing 
‘o., Inc. 


Kemkat Co. . 
Ken Tool Mfg. Co. 
Kimco Auto Prods. 


L 


L & S Bearing Company 
Lake Auto Radiator Mfg. Co 
Laher Spring & Tire Corp 
Lamson & Sessions Co. 

Lee Co., K. O. 

Lee Filter Corp 

Lisle Corp. .. 


M 


Mac’s Super Gloss Co., Inc. 101 
Magna-Krom Mfg. Co. 178 
Manley Valve Corp. 139 
Maremont Muffler 

Division 86, 87, 98, 99 
Marshall-Eclipse Division ° 
McQuay-Norris Mfg. Co. ° 
Milesmaster, Inc. 171 
Milwaukee Electric 

Tool Corp. . 164 
Minnesota Mining & Mfg. Co. * 
Miracle Power Prods ° 
Monkey Grip Sales Co. . 110 
Monroe Auto 

Equipment Co. 158, 159 
Moog Industries, Inc. 140, 141 
Mopar Div. — sndenl 

otors Corp. . 

Muffler Products Corp. ° 
Murray Company 156 
ey Piston 

Ring C ‘ 
Mustang Teiaines 


. 


N 


N.A.D.A. Used Car Guide Co. 112 
Namsco Inc. . ° 
National-Detroit, Inc. 

National Seal Division 

New Britain Hand Tools 
Newnan Machine Co. 

Niehoff & Co., C. E. 

Nutmeg Chemical Co. 


oO 


Official Products Co. 
Otto-Items, Inc 


P 


P & D Mfg. Co. 157 


Perfect Circle 
Corp. Front Cover 


Permatex Co., Inc. 1, 177, 179 
Pick Mfg. Co. ° 
Pit-Bar Mfg. Co. 179 
Practical Mfg. Co. 177 


Precision Automotive 
Components Co. ........ 


Prest-O-Lite Batteries os? 
Proto Tool Co. 173 


Pullman Vacuum 
Cleaner Corp. ... 178 


Purolator Products, 
Inc. . , 30, 31, 147 


Pyroil Co., es 100 


R 


Radiator Speciaty Co. 
Rajah Company ....... — 
Ramsey Corp. Fourth Cover 
Raybestos Division 46 
Rich Mfg. Corp. bd 
Rochester Products Division 

Rogers Co., John . = 
Rubbermaid, Inc. 33 


S 


Salem Filter Div. 
Champion Laboratories Inc. 100 


Sealed Power Corp. 
Shure Mfg. Corp. 
Shurhit Products, Inc. 
Snap-On Tools Corp. 


Southern Friction 
Materials Co. 

Spray Products Corp. 

Standard Crankshaft & 
Hydraulic Co., Inc. 


Standard Motor Products 
. Second Cover 


Standard- Thomson Co. 

Stant Mfg. Co., Inc. 

Storm-Vulcan, Inc. 

Studebaker-Packard 
Corp. .. 

Swiss Laboratory 


T 


Texaco, Inc. 


Thompson Prod., Inc. 
(Service Sales Div.) . 


Timken Roller Bearing Co. 
Toledo Steel Prods. Co. 
Tung-Sol Electric, Inc. 


U 


Unican Plastics, Inc. 
United Motor Service 


V 


Vaco Products Co. 

Van Norman Machine Co. 
Vapor Heating Corp. 
Victor Mfg. & Gasket Co 


Ww 


Wagner Electric Corp. 
Walker Marketing Corp 
Warner-Patterson Co. 
Weaver Mfg. Co. 126 
Wells Mfg. Corp. 114 
ha. ~ gen Tool & Stamping 


42, 43 
44, 45 


..86, 37 
Wilkening Mfg. Co. ..... — 
Willard Storage Battery Div. * 
Wittek Mfg. Co. —— 
Wix Corp. ....... ae 34 
World Bestos Corp. ; 118 


Y 


Yankee Metal Products 
Yocam Batteries, Inc. 
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MANUFACTURERS? AGE NTS 


_ REPRESENTING OUR ADV ERTISERS 


ALABAMA 
Alan Sales Co. — Birmingham 
Acme Air Appliance Co., Inc 
Automotive Warehouse & Sales 
Agency, — Decatur 
Wells Manufacturing Co 


ARKANSAS 


Doyle Moore, — Little Rock 
F & B Manufacturing Co 


FLORIDA 

R. L. Bridges & Associates, — Gainesville 
Vaco Products Co. 

Hirsig-Brantley Co., — Jacksonville 
Detroit Aluminum & Brass Corp. 
H. B. Egan Mfg. Co 
Genet vomeeey 
Imco M , x Sales Co 
Manley Valve ~~ 
National- poeteest nec 
Wittek Mfg. 
H. Jones, — Jacksonville 
Bishman my. 
Homestead sy Mfg. Co 

Milton E. Cadden, — Miami 
Cole-Hersee Co. 

Maxim Seeeney. — Miami 
Doan Mfg. 

J. A. Cham Sy — Orlando 
Barrett Equipment Co 


GEORGIA 
Aaron & Bell, — Atlanta 
Dupli-Color Products Co 
Monroe Auto Equipment Co 


P & D Mfg. Co. 

Phil Boehm — Atlanta 
Murray Co. 

Clark-Richards Co., — Atlanta 
Shurhit Products Co 

Carl B. Clifton — Atlanta 
Chicago Rawhide Mfg. Co 

Clarence Ethier — Atlanta 
Homestead Valve Mfg. Co 

Gene Fike — Atlanta 
Storm-Vulcan, Inc. 

Harvey Johnson — Atlanta 
Shure Mfg. Corp. 

William Kitchens, — Atlanta 
Coats Co 

Cc. R. McGruder — Atlanta 
Rubbermaid, Inc. 

Minnich Company, — Atlanta 
Cole-Hersee Co. 
Magna-Krom Mfg. Co 
og Mfg. Co. 

. Morris, — Atlanta 
“ieee Products Corp. 

Roy & Hefner, — Atlanta 
Official Products Co., Inc. 

Setzer- ere Co. — Atlanta 
Nutme emical Co. 

Swiss boratory, Inc. 

Art Styron — Atlanta 
F & B Manufacturing Co 

N. A. Williams, — Atlanta 
Ken Tool Mfg. Co 
Milesmaster, Inc. 

F. H. Williams Co. — Covington 
Acme Air Appliance Co., Inc. 
Monkey Grip Sales Co 

J. L. Daniell Co. — Decatur 
Pullman Vacuum Cleaner Corp 

Paul Oxley. — Macon 
K-D Lamp Co. 

George H. Davison Co. — Marietta 
Alondra Sales, Inc 


KANSAS 

H. E. Russell. — Iola 
Wells Manufacturing Co 

Robert Cullins. — Overland Park 
Vaco Products Co 

E. T. Leahy, — Prairie Village 
Homestead Valve Mfg. Co 
Storm-Vulcan, Inc. 

William M. Byrne. — Wichita 
Anthes Force Oiler Co 


KENTUCKY 

J. Paul Saunders, — Bowling Green 
Bishman Mfg. Co. 
Monkey Grip Sales 
Murray Co. 

Byron B. Baie, — Louisville 
Barrett Equipment Co 

Lee B. Hughes, — Louisville 
Acme Air Appliance Corp 
Alondra Sales, Inc 
Storm-Vulcan, Inc 


LOUISIANA 
L. M. Cressy, Jr., — New Orleans 
Aro Equipment Corp 
Bishman Mfg. Co 
L. J. Fortier, — New Orleans 
Western Tool & Stamping Co 


MARYLAND 

J. H. Klinefelter, — Baltimore 
Aro Equipment Corp. 

W. S. Kneavel & Co., — Baltimore 
Cole-Hersee Co. 
Pit-Bar Mfg. Co. 

Jess Miller Sales, — Baltimore 
Milesmaster, Inc. 

Merv Neal, — aemene 
F&B Mig. 

Tom Wilmer, — ~ Baltimore 
Storm-Vulcan 


MISSISSIPPI 
Guy M. Parker, — Jackson 
F & B Mfg. 


Southern Sales Co., — Jackson 
Cole-Hersee Co. 

Cc. Guy Keen, — Meridian 
Anthes Force Oiler Co. 
Wix Corporation 

Herman A. Shields, — Meridian 
Muskegon Piston Ring Co 


MISSOURI 

R. 8. Black, — ae City 
Doan Mfg. 

C.N. Bustikes, — Kansas City 
Acme Air Appliance Co., Inc 
Anthes Force Oiler Co 
Ideal Corporation 
Monkey Grip Sales Co 
Pyroil Co. 

Collins Carlyle, — Kansas City 
Ace Rubber Prod., Inc 

John W. Earl, — Kansas City 
K-D Lamp Co. 

Burt Eaton, — Kansas City 
Western Tool & Stamping Co 

E. H. Ebert, — Kansas City 
Pit-Bar Mfg. Co. 

Practical Mfg. Co 

G. D. Heath Co., — Kansas City 
National-Detroit, Inc. 

Spray Products 

Charles H. Koslowsky, — Kansas City 
Bishman Mfg. Co. 

Frank Libby Co., — Kansas City 
Muskegon Piston Ring Co 
Nutmeg Chemical Co. 

H. J. Snyder, — Kansas City 
Pullman Vacuum Cleaner 

H. H. Swanman, Inc., — Kansas City 
Wix Corporation 

Paul K. Wilcox Co., — Kansas City 
Murray Co. 

Rubbermaid, Inc. 

Don Ayd, — St. — 
Bishman Mfg. C 

Herman H. Buer ler, — St. Louis 
Manley Valve +" 

Muskegon Piston “SS 

George M. Gille, — St. Louis 
Aro uipment Corp 

Link & Chambers Sales Co., — St. Louis 
Ken Tool Mfg. Co 

Russ Nixon, — St. Louis 
Vaco Products Co. 


NORTH CAROLINA 

Sidney Butz, — Charlotte 
Ace Rubber Products, Inc 

John Cain, — Charlotte 
Spray Products Corp 

Bill Chaney, — Charlotte 
Bishman Mfg. Co 
Murray Co. 

T. L. Kidd Co., — Charlotte 
Muskegon Piston Ring Co 
Storm-Vulcan, Inc. 

Walter F. Pope, — Charlotte 
Chicago Rawhide Mfg. Co 

The Walden Co. 

Alondra Sales, Inc 
K-D Lamp Co 

K. W. Norton’s Associates, — Durham 
Ideal Corp 

J. B. Ruark Sales Agency, — High Point 
Shure Mfg. Corp 


OHIO 


0. T. Hillshafer, — Newark 
Storm-Vulcan, Inc 


OKLAHOMA 
B. A. Kline, — Oklahoma City 
Bishman Mfg. Co 
Jim Permenter, — Tulsa 
Spray Products 
. Solomon, — Tulsa 
Aro Equipment Corporation 


PENNSYLVANIA 
Ted Dinger — Pittsburgh 
Alondra, Inc 
Murray Co. 


TENNESSEE 


Jim Rule, — Knoxville 

Ay! Products Corp. 
Cuneinenem — Memphis 

Shure Mf orp. 

Jan Major ‘Ne — Memphis 
Pit-Bar Mfg. Co 

Earl Potter, — ~ wae 
K-D. Lamp Co 

H. R. Robbins, — Memphis 
Barrett Equipment Co 

kinner, — Memphis 

Homestead Valve Mig. Co. 

J. R. Sullivan, — Memphis 
Chicago Rawhide Mfg. Co 

McEwen Cherry Co., — Nashville 
Aro Equipment Co 
Dole Valve Co. 


TEXAS 


Battle & Davis Sales Co., — Dallas 
H. B. Egan Mfg. Co. 
‘yo Mfg. Co. 
F rogan, — Dallas 
Anthes Force Oiler Co. 
Monkey Grip Sales Company 
B. B. Burk — Dallas 
Grizzly Mfg. Co. 
Monroe Auto Equipment Co 
P & D Mfg. Company 
Caphton & McEvoy Co., — Dallas 
Shure Mfg. Corp. 
J. 8. Connell Co., — Dallas 
Basic Sleeve Associates 
Detroit Aluminum & Brass Corp 
Manley Valve Corp. 
H. M. Cree Co. — Dallas 
Chicago Rawhide Mfg. Co 
Pullman Vacuum Cleaner Corp 
Crockett-Jordan-Duncan Co., — Dallas 
Cole-Hersee Co. 
Nutmeg Chemical Co 
Sam Giller. — Dallas 
Ace Rubber Products, Inc 
John D. Harvey Co., — Dallas 
Muskegon Piston Ring Co 
Western Tool & Stamping Co 
Hirsig-Frazier Co., — Dallas 
Hull Mfg. Co. 
Pyroil Company 
W. F. Janowski — Dallas 
Storm-Vulcan, Inc 
Albert Jayne. — Dallas 
Ken Tool Mfg. Co. 
Ralph Jeffress — Dallas 
Swiss Laboratories, Inc 
Dean Johnson, — Dallas 
Alondra Sales, Inc 
W. D. Martin, — Dallas 
Barrett uipment Co 
McClintock Sales Corp. — Dallas 
Acme Air yr pliance Co., Inc 
Wells Manufacturing Co 
Phillip T. Miner, — Dallas 
Homestead Valve Mfg. Co 
Ralph Russell, — Dallas 
Milesmaster, Inc 
W. Frank Russell Co., — Dallas 
Murray Co 
Rubbermaid, Inc 
Shipp & Payne, — Dallas 
Doan Mfg. Co 
Pit-Bar Mfg. Co 
Practical Mfg. Co 
Vogel-Swygard Associates, — Dallas 
Aro Equipment Co 
Bishman Mfg. Co 
Wilkinson-Rey Assoc — Dallas 
Vaco Products Co 
0. C. Zell, — Dallas 
Storm-Vulcan, Inc 
W. L. Lyon, — El Paso 
K-D Lamp Co. 
Automotive Sales Co., — Ft. Worth 
F & B Mfg. Co 
Rudy Copeland, — Ft. Worth 
Wittek Mfg. Co. 
Keller-Hyden, Inc., — Ft. Worth 
National-Detroit, Inc 
Bill Kail, — Houston 
Barrett Equipment C« 
J. E. Seifert, — Houston 
Homstead Valve Mfg. ‘ 
Brockenbrough & Sanders, -- Wace 
Ideal Corp. 


VIRGINIA 


T. S. Armistead, — Richmond 
Anthes Force Oiler Co 
Homestead Valve Mfg. Co 

James E. Duffee — Richmond 
Magna-Krom Mfg. Co 


WEST VIRGINIA 


George M. Scott, — Charleston 
Aro Equipment Corp 
Bishman Mfg. Co 
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Silver Cobalt Chain Reaction! 


The power of the atom bomb (in which cobalt is used) 

e Filled at the factory is in the chain reaction. Cobalt, when added to our 

° Sealed Charged batteries gives a similar reaction. Silver and Cobalt seals 

at the factory the charge in the plates—reduces discharge when the 

° Factory fresh battery is not in use. This is but one of the major 

performance improvements. Your sales representative can tell you 
the complete fascinating story. 


BATTERIES, INC. 
Par to\ nance ST. PAUL 1, MINNESOTA BATTERIES, INC. 


GOULD-NATIONAL GN 


Want more facts? Use Reader Service Card Page 133 SOUTHERN AUTOMOTIVE JOURNAL for October 1959 
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|] oil filter cartridges 
keep oll clean... 


Gr _ 








Show your customers the proof on their dip- 
sticks! Hastings Oil Filter Cartridges keep Bs ° 0% es am 
oil clean from filter change to filter change, poem a 
when replaced as normally recommended. * i od 

The reason is DENSITE—a completely dif- ye 

ferent filtering material. DENSITE has count- Se TER CARTRIDGE 
less millions of pressure-packed cotton fibres 
to absorb dirt far beyond the capacity 
of ordinary filter cartridges. This is vital, 
because dirt is abrasive—and abrasive sk Proved by tests con- 


Causes wear. ducted under super- 


vision of Pittsburgh Testing 
Help protect your customers’ engines from Laboratories, in accordance 
needless wear. Recommend Hastings Oil with U. S. Bureau of Stan 
ards procedure. 





Filter Cartridges with every oil change. 
» 9 2 ah U. S. Patent N 
You'll have better satisfied customers—and au 


more repeat business and profits, too! 


HASTINGS MANUFACTURING COMPANY «+ HASTINGS, MICH. 
Hastings offers a complete line of 
Oil, Fuel and Air Filter Cartridges 


4 \ 


ww 


Hastings Fire-Power Spark Plugs. . . engineered for replacement service... 
give premium performance, at competitive prices, with better profit for you. 





CIRCUMFERENTIAL 
EXPANSION ACTION 


C-9 Oll RING 


SIDE SEALING 


SPIRO-SEAL OIL RING 


—and only RAMCO sets have all 
~~~wt)  (ODERN POWER ring actions for 
all engines, all models, all ages. 


Some of these ring actions are shown at the 
right. They’re important to you 


because they mean money saved 
on gas and oil bills—longer 
ring life—improved power 

and pep. They mean 

satisfied customers. 


And only RAMCO has them all. 


How RAMCO puts MODERN 
POWER into every set for 
every engine, every year—is 
explained in 16-page, 
informative booklet. Write 
for your free copy. 


RAMSEY CORPORATION 
372. Forest Park Blvd., St. Louis 8, Mo 


Yes! Send a free copy of MODERN 


PIsrTrON RING ET's aan 


Ramsey Corporation,a subsidiary of Thompson Ramo W me idge Inc. ADDRESS 


Why MODERN POWER with { 
. circumferential expansicn action is _\ STATE 
‘mportant to you is explained in detail in ; . 
this colorful, illustrated book. 
Yours FREE when you mail coupon. 


R-512 Copyright 1959 Ramsey Corporation 








